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| Vitadine 


FOR QUALITY MIXING 


The standard by which your feeds are judged is 


results. They must perform at a profit for you and your feeders. 


Your very first purchase of Vitadine proves that it cuts costs yet 
produces quality feeds .. feeds that produce more eggs, meat, 
milk, Feeds built with Vitadine do a better job for your cus- 
tomers ... bring them back year after year for steady repeat 
business that builds profits. Write today for the new Vitadine 
booklet, “Better Feeds Lower Prices.” 


WAUKEGAN ILLINOIS 


ox f = 
MIXING 
; Qu ALITY 
atehford Galt 


Build Efficiency and 
Economy In Your Plant 


With STRONG-SCOTT Equipment 


Feeder 
Scalper 
and 
Magnetic 
Separator 


For safety and efficiency, this unit is 
a wise investment. It keeps trouble and 


This horizontal mixer with its ribbon 
agitator is the most positive mixing de- | 


danger out of the grinding chamber. It 
vice in existence and will outmix any 

other type. Not one out of 400 sacks also assures an even and steady flow to 
showed any variation in the mix in a re- . the grinding mill, thus improving grinder 
cent test. operation. 


Write for full particulars 


Details upon request 


Pivoted Motor Base 
Head Drive 


Many improvements have been made to eliminate Sons 
noise, add to its strength and assure longer life. This 
Pivoted Motor Base Head Drive has what it takes to 
give efficient and dependable service. There are over Automatic 
3500 of them in use. 


V-Belt Drive 


Leg speeds 
and 
quickly an 
easily by 
changing 
motor 
sheave 


is 4 Pivoted 
a \ motor Base 
—Weight 
keeps proper 
tension on 
V-Belt 


Write for complete information 


ALS SPOUTING ... All Kinds, Standard or Special FRED H. CHASE, REPRESENTATIVE 


BELTING. .. All Kinds OSHKOSH, WIS. 
—aaeeeee ELEVATOR HEADS and BOOTS...Wood, Iron and Steel Box 126 Telephone 698 


Everything Jor Every Mill. Elevator 


and Feed Plant J. H. HARDERS, REPRESENTATIVE 
The Strong-Scott M Co, WINONA, MINN. 
Branch Office: Great Fells, Minneapo! Co. 


411 E. Howard St. Telephone 2549 
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A basic mix—for the manufacturer A concentrate—for the mixer who 
who carries a more complete carries a minimum stock of 
stock of ingredients. ingredients. 


for many 
BUILD DEPENDABLE CHICK AND TURKEY STARTERS 


Have you made your plans for the 1948 chick and turkey season? 

The poultry raisers depend on you to supply them with feeds that will 
get birds away to a flying start. It’s your job to help them raise healthy, 
vigorous chicks and poults . . . birds with high livability. 

Use Occident Makamix or Occident Feed Builder in your feed mixing 
program. These two products are carefully formulated of high-quality in-~ 
gredients. They have the food elements essential to a well-balanced ration. 


FOR STARTING MASHES—or any feed you build under your own 
brand name—the Occident Mixing Program assures you of results. 
Write the Minneapolis Feed Department for help and information. 


FEEDS For LIVESTOCK and POULTRY 


RUSSELL-MILLER MILLING CO. + MINNEAPOLIS EAST ST. LOUIS, ILL. DES MOINES 
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Hudson pneumatic tire 
Power Sprayer with trailer 
hitch. Discharge capacity 
4 gallons per minute. 100 
gallon tank. 


HUDSON POWER SPRAYERS 


eW Advanced design assures quick acceptance 
by users .. . Quick profitable sales for you 


You're looking at the most advanced line of power sprayers 


Jon per minute capacity with ever made! They’re completely new ... with many 
30 or 50 gallon tank. important new features growers, orchardists and farmers 
want and need... and now can have. 


Improved pumps, new agitators, new nozzles on these new 
Hudson Power Sprayers assure greater spraying efficiency 
. .. set new high standards of dependable, trouble-free 
performance. . . new ease of operation. 


Your customers will quickly appreciate the many important 
improvements built into these fine sprayers. That means 
easy sales—high unit sales— and high unit profits. Growers 
and farmers have the money to invest in new labor- 
saving equipment that does a better job. They’ll spend 
it in your store if you sell the new Hudson Power 
Sprayers—the world’s standard of value. 


ONLY HUDSON OFFERS ALL THESE FEATURES 


e All-welded steel tanks Full pneumatic tires on roller bear- 
ing steel disc wheels e@ Rugged, all-welded chassis e Highly 
efficient gasoline engine @ Heavy duty pump 
e Full controllable pressure e@ Stainless stee! 
valve assemblage Slow. speed long life 
pumps e Constant, positive, liquid agitation 
e Perfect balance assures ease of movement 


Hudson pneumatic tire Power Sprayer. 
Discharge capacity 2 gallons per min- 
ute. Available with 30 or 50 gallon tank. 


AVAILABLE FOR IMMEDIATE DELIVERY 


Phone or write your jobber—or write to 


New 


Hudson ‘‘Ports- 
Spray.’’ 15 gai- 
Capacity. 
With or without 
pressure tani. 
Steel, semi- 
D AND PROVED EQUIPMENT full pneumtic 
wheels. 


© 1948 MFG. Co. 
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Here Formula you 


In fact this formula should be the keystone of your feeds. The 
I over the seven represents us—Atkins & Durbrow, Inc.—for 
more than 50 years distributors of high quality Products, 
exclusively. Never do we compromise with quality. 


The seven under the one represents the seven outstanding 
leaders in the Vitamin Product industry whose products we 
distribute—seven firms whose products stand out head and 
shoulders above the field as vividly outstanding as a comet 
streaking across the sky on a moonless night. If you care to 
check and compare them one by one—ingredient agains‘ 
ingredient; quality against quality; you will find we do not 
exaggerate. They are the tops . . . and they can be instrumental 
in making and keeping your feeds tops, too; for high quality 
in Vitamin Products is a controlling factor. 


Then if you multiply these leading Vitamin Products by 
our representatives in 11 strategically located cities and add 
14 additional warehouse facilities you arrive at a service factor 
that is unique in the Vitamin Product industry—a service that 
is rendered by no one else. 


The next time an Atkins & Durbrow representative calls 
to see you remember this for- 


mula... try this service... 

Distributors you will like it because it is de- 

Es aa pendable all the way through 

Quality PEAT MOSS from basic vitamin product 

to your customers complete 
DRICONURE. satisfaction. 


all-organic animal-manure 
fertilizer 


ATKINS DURBROW, iwc. 


165 JOHN STREET, NEW YORK 7, N.Y. 
AHA DETROIT BOSTON 


M 
CHICAGO MINNEAPOLIS KANSAS CITY O 
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should know 


Representing 


E.R. Squibb & Sons 
D-SEC 


Vitamin D in dry powder form 


900,000 D units per Ib. 
DICOCE 


for Cecal Coccidiosis control 


California Packin g Corp. 


BIOTOL 


FORTIFIED SARDINE OILS 

SPECIAL: 400 D, 1000 A units 
EXTRA: 400 D, 2000 A units 
SUPER: 400 D, 3000 A units 


Also Available in 


800/2000 and 800/4000 oils 


General Mills, Inc. 


ARPRO WHEAT GERM OIL 


The Barrett Division 


Allied Chemical & Dye Corp. 


NIACIN 
(Nicotinic Acid) 


CarO-Green, Inc. 


FINER ALFALFA 
“High in Carotene” 


World Products Corp. 


PROT-A— Vitamin A in powder 
form. 1,362,000 A units per Ib. 

PROT-D— Vitamin D, in powder 
form. 6,000,000 D, units per Ib. 
(for four-footed animals) 


Jos. Schlitz Brewing Co. 


BREWERS’ DRIED YEAST 


i 
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General Offices 
Minneapolis, Minnesota 
; 
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that a horse had passed this way, even though you did 
not see the horse. 
Similarly, livestock experts can see that -tra nutritional 


\, values, as yet unidentified in the laboratory’s test tubes, 


\ are included in feeds supplemented with Distillers 


. Niacin 

. Pantothenic Acid 

. Choline 

. Biotin 

Pyridoxin 

. Folic Acid 

P-amino-benzoic 
Acid plus 
valuable 


“UNENOWNS” 


| 


LOUISVILLE IN KENTUCKY 


Dried Solubles. 
That's why progressive feed mixers are switching to this 
new source of vital feed adjuncts. It provides health- 
giving essentials, produced by the budding yeast, not 
available in the supplements previously used. 
And when they switch,. they look, as you will, for UNI- 
FORMITY and CONSTANCY of supply. They want to 
be sure that each and every shipment of Dis- 
tillers Dried Corn Solubles will be just like 
the one before — perfectly matched for 
golden color, moisture content, fiber content, vitamin 
content, and the like. 
For this, progressive feed mixers are turning to Brown- 
Forman, largest of the independent distillers, for 78 
years users of the best the market could offer in grains 
and yeasts... this is your guarantee of 
quality and (jIFORMITY this is why 


the mixers are switching to... 


YOU WOULD KNOW.... “ 
PROVIDE 

Carbohydrates | 

Protein 

. Fat 
Riboflavin | 

. .  e 0 U L 
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BEN FRIEDRICHS of Bow, Washing- 
ton, whose herd has more triple letter 
class leaders and more world records 
than that of any other Guernsey 
breeder in America. 


THE greatest milk cows of all time 


_ were raised as calves with Calf 


Manna. The men who developed 
these cows are customers every feed 
dealer would like to have. Men like 
Ben Friedrichs of Bow, Washington, 
for instance, (who has made such a 
success of his business as a Guernsey 
breeder) caused a feed dealer to re- 


Address Nearest Point: 


ALBERS MILLING COMPANY DEPT. FB-3 
OCONOMOWOC, WISCONSIN 


If you live west of the Rocky Mountains you may find it 
more convenient to write to the Albers Milling Company, 
1060 Stuart Bidg., Seattle |, Washington. 


CALF MANNA 


mark, “I’d like that man as a custo- 
mer.” Mr. Friedrichs turned to that 
dealer, too, when the dealer adver- 
tised himself as a Calf Manna dis- 
tributor. Calf Manna is a prestige 
item, a door opener, a customer 
saver. Send today for a free pam- 
phlet that tells you what it has done 
and how to feed it. 


YW 


SAN 


S 
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A Way to Increase 


Your Business — 


By Winning More 


Good Feeders! 


1704 


Larro Feeds are proven top quality feeds — developed 
by many long years of continuous feeding tests at the 
big Larro Research Farm. 


Larro Feeds attract the good feeders —men who know 


from experience that it pays to feed top quality feeds 
on a scientific feeding program. 


General Mills is committed to a policy of building new 
business for new Larro Dealers by thorough resale work 
on the part of trained field representatives, by counsel 
on nutrition direct from the famous Larro Research 
Farm, by continuous national and local cooperative 
advertising, and by an intensive time-proved selling job. 


es 


e 


Address Dept. 21 at our nearest office, Detroit 2, San Francisco 6, Chicago 4 
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ESTABLISHED 1892 


FRANKE GRAIN CO. 


Jobbers of... 


Feed Barley 
Melting barley 
Wheat Bran 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


MILLERS TO THE FEED TRADE 


A wide variety of grain ingredients for formula 
feeds .. . including 
TOWER BRAND ROLLED OATS 
STANDARD BRAND PULVERIZED OATS... 


Get Samples and Prices 
Prompt Delivery 


FRUEN MILLING CO. 


MINNEAPLOIS 5, MINNESOTA 


HERE'S THE MOST POWERFUL 
PERMANENT MAGNET AVAILABLE! 


Perma-Plate 


‘ 


Here’s the low cost, modern way 

i to protect grinders . . . keep iron 
t out of feed! The Dings Perma-Plate 
Magnet is easy to install in chutes or above belts 
. . no operating cost, no maintenance .. . magnetic 
permanence guaranteed for mechanical life of the 
installation! Highest grade Alnico . . . non-electric 
... easy to clean . . . complete, ready for installation. 
Lightest, most powerful, least expensive Alnico mag- 
net of its size and type! Standard or special models 
to fit into any system in any mill. WRITE FOR NEW 
BULLETIN. Dings Magnetic Separator Co., 4735 W. 


® McGeogh Ave., Milwaukee 14, Wis. 
Dings 


Only manufacturer of a complete line of both 
Permanent and Electro Magnets—Est. since 1899 


SEE FOR YOURSELF 
HOW THIS DIESEL POWER 


FITS YOUR BUSINESS 


Today! Decide to know about 
General Motors Diesels—why 


they are replacing other en- 
7 gines everywhere— how 
they are simplifying prob- 
lemsandreducing fuel costs. 
Can they do it for you? 


Here are the answers. 


Get this FREE BOOKLET ci. 


Detroit Diesel Engine Division, Dept. 1-10, 
13400 West Outer Drive, Detroit 28, Mich. 


Please send me a free copy of Power Parade. | want to know what 
your GM Diesel engines can do for me. 


NAME 


ADDRESS. 


OCCUPATION 


haan] DETROIT DIESEL ENGINE DIVISION 


DIESEL |] single Engines..Up to 200 H.P, DETROIT 28, MICH. — Multiple Units..Up to 800 H.P. 
GENERAL MOTORS 
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Vertical Mixers 


There’s a model just right 
for your needs... 


SIDNEY Vertical Mixers are all basically the 
same — identical for the fine job of mixing 
they do... for ease and convenience of opera- 
tion, low power consumption, and their many 


labor-saving features. 


These famous machines are made in four 


types, with a wide variety of feeds, drives, and 
capacities (40 bu. to 2 tons). This enables you 
to choose an installation that meets your needs 
exactly —- and get full advantage of Sidney’s 
practical design and construction. 

Specifications and complete description are 
yours for the asking. Write today. 


COMPLETE EQUIPMENT FOR GRAIN ELEVATORS AND FEED MILLS 
THE FEED BAG — March, 1948 


The Sidney Gearless Mixer (illustrated) is pop- 
ular for its simplicity — only two bearings to 
lubricate — and the flush-with-the-floor loading 
hopper. Has the same compact efficiency as all 
other Sidney Vertical Mixers. 


THE SIDNEY 


GRAIN MACHINERY CO. 
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Condensed Buttermilk, Molasses and Vitamin Oils 
“Sealed In” by Arcady’s Exclusive 4-Step Process 


Arcady Chick Starter is different because Arcady churns vitamin rich 
oils with condensed buttermilk and molasses into a feed-enriching 
emulsion. The microscopic emulsion droplets are then absorbed in 
a carrier to make a granular Pre-Mix Concentrate that is cure-dried 
at room temperature. The Pre-Mix Concentrate with natural un- 
cooked milk proteins and vitamins sealed in a milk-molasses coating 
is then blended with other quality ingredients to make Arcady Chick 
Starter ... nature dried, stable and full-strength whenever you sell it. 


@ Lift your feed sales out of the ordinary “chicken feed” class by selling Arcady EMUL- 
SIFIED Starter. Customers who try it will never go back to feeding dried-milk mashes or 
messy liquids. Posters, Emulsified Circular, Chick Pamphlets, Chick Bulletins to support 
your campaign. Ask the Arcady Representative or write for full merchandising program. 


A Geed and Geeding Program 


MILLING COMPANY 


WEST JACKSON BOULEVARD 


| Easier to Sell Because It’s Poesia 
| ® 
1-4 3 
a 
SS 
3. CURE-DRIED 
WAR 
4. BLENDED 
é 
MER 
AR, 
for Every Farm Need EDs 
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Soybean Oil Meal Comes Age 


Now is Widely Used Ingredient in Poultry Feed 


@ SOYBEAN oil meal certainly has 
eacned its place in the sun as an in- 
gredient in poultry feeds during the 
last two decades. Fifteen years ago 
soybean oil meal was not widely used 
in poultry feeds. Today a poultry feed 
is rare that does not include soybean 
oil meal in its makeup. What has 
brought about this change? There are 
a number of factors, some of which 
are as follows: 

|. High nutritive value of soybean 
oil meal. It is a complete protein and 
contains all of the known essential 
amino acids. 


2. It isan economical protein carrier 
when compared with other protein 
sources, 

3. It is available in large quantities. 

4. It has been standardized. 


5. Nutritional scientists have learned 
best ways and means of using soybean 
oil meal in poultry feeds to produce 
maximum efficiency at lowest cost. 

A few years ago poultrymen who 
also raised soybeans on their own 
farms often asked themselves the fol- 
lowing question: Since I produce soy- 
beans on my own farm and since soy- 
beans supply high quality protein why 
can't I feed my poultry the soybeans 
that I raise? In many instances the 
feeding of soybeans to poultry was 
tried and the results were not satis- 
factory. Failure to obtain good results 
was due to the fact that unprocessed 
soybeans contain more oil or fat than 
can be used effectively by poultry and 
als) because of the fact that soybean 
protein for best results must be sub- 
mitted to critically controlled heat 
treatment. 
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By J. E. HUNTER 


Soybean Research Council 


Poultry farmers soon convinced 
themselves that the feeding of raw 
soybeans was not a good practice and 
that where soybeans were available it 
was better to sell them for conversion 
into soybean oil and soybean oil meal 
and to use feeds containing the soy- 
bean oil meal. 

Experiment stations as well as soy- 
bean processors have studied exten- 
sively the degree of heat treatment 
necessary during processing to pro- 
duce soybean oil meal with the high- 
est nutritional value. Adoption of ap- 
proved processing procedures for soy- 
bean oil meal has been of great im- 
portance to the industry. Also the 
farmer who uses feeds containing soy- 
bean oil meal has realized increased 
returns. 

During the last two decades the nu- 
tritional requirements of poultry have 
received much study by hundreds of 
tireless, well qualified and well equip- 
ped research workers in state labora- 
tories, federal laboratories and labora-. 
tories operated by feed manufacturers 
and their suppliers. 

These research workers have tackled 
the problem of establishing the food 
requirements of poultry and they have 
done a magnificent job. The work is 
not as yet complete but there is avail- 
able for general use today a great 
wealth of material on the nutritive 
requirements of poultry. This informa- 
tion on nutritive requirements in the 
hands of a skillful formulator of feed, 
coupled with a sound knowledge of 
the composition of ingredients avail- 


able for use in feeds, makes it possible 
to compound feeds for the poultry 
raiser that will produce maximum re- 
sults in growth, egg production and 
hatchability without nutritional waste. 
Maximum results without nutritional 
waste means an economical feeding 
program for the farmer. Widespread 
use of soybean oil meal has been a 
most valuable asset in accomplishing 
this task. 

Brant and Carver reported an inter- 
esting piece of research in Poultry 
Science, Vol. XXVI, No. 6, November, 
1947, Page 598. In this study soybean 
oil meal was fed as the sole protein 
concentrate and also in combination 
with other protein concentrates to 
poultry from day old through the first 
laying year. The results were very 
interesting. Where soybean oil meal 
was used as the sole protein concen- 
trate the chicks lived well and as 
adults produced a satisfactory number 
of eggs. They did not, however, do 
as well as other groups in the series 
that received some other protein 
sources along with soybean oil meal. 

These results were to be expected, 
because while soybean oil meal is a 
wonderful protein source it cannot be 
expected to work miracles. Soybean 
oil meal is not considered a rich vita- 
min source and it works best when 
used in poultry rations that are com- 
pounded in such a way as to supply 
all known required nutritional essen- 
tials. 

When Brant and Carver included 
some fish meal or meat scraps in the 
ration, better results were secured than 
when the soybean oil meal was used 


(Continued on paye 122) 
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RUGGED DEPENDABILITY 


STURDY CONSTRUCTION ... LONG LIFE 
. . . OUTSTANDING EFFICIENCY. These are 
the features so highly praised by users of Sprout- 
Waldron Hammer Mills. 


HERE’S WHY — 


(1) Heavy duty, anti-friction bearings sup- 
ported on perfectly aligned, precision ma- 
chined pedestals . .. insure continuous 
trouble-free operation. 


(2) Specially designed screen clamps support 
heavy gauge steel screens which can’t rat- 
tle or bind. 


(3) Crusher-Feeder assures preliminary re- 
duction in combination with accurate feed 


control. 


AN EFFICIENT GRINDING SYSTEM 


Today, Sprout-Waldron offers you a_ unique 
combination that is sure to please — profitable, 
quality grinding PLUS efficient products collecting. 


The ever-increasing number of modern grind- 
ing and collecting systems installed by Sprout- 
Waldron, is proof that a S-W HAMMER MILL 
combined with a S-W PRODUCTS COLLECTOR 
pays its way every day. 


Don’t pass up this opportunity for new profits. 
Discuss your milling problems with a Sprouit- 
Waldron representative today. Write, wire, or 
*phone Sprout-Waldron & Co., Muncy, Pa. 
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Caters Ladies 


Courtesy Pays Says Graves 


@ “DON’T spurn the gentle sex,” is 
the smiling admonition of Glenn J. 
Graves, owner of the busy Graves 
Farm store, Des Moines, Iowa. Pro- 
moting female traffic, according to 
Mr. Graves, has played an indirect 
but potent role in boosting his feed 
siles which are now double his best 
pre-war year. 

*] stress an attractive assortment of 
small household items,” pointed out 
Mr. Graves, “such as kitchen utensils, 
lamp shades, toasters —- inexpensive 
traffic merchandise at discounts, cal- 
culated to appeal specifically to the 
ladies.” 

When the women folk are sold on 
Graves Farm store, usually it isn’t long 
before their husbands and neighbors 
are dropping in for feed, remedies 
and farm supplies. “Satisfied women,” 
Mr. Graves asserted, “are the grand- 
est advertisements. Time and again a 
farmer has told me that he was ori- 
ginally referred to our store by a 
pleased woman, or an_ enthusiastic 
wife.” 

Among his prime points in pleasing 
the women are reminders to his per- 
sonnel to be extra alert to the conven’ 
tional courtesies, such as allowing the 
lady to precede a clerk through a 
doorway, offering a chair when indi- 
cated, and carrying bulky packages to 
the car. “All small things, but very 
important to a lady,” he stressed, “‘and 
often the difference between a knocker 
and a walking advertisement.” 
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Word-of-mouth advertising by farm- 
ers as well as their wives has been 
a key factor in his firm’s rapid growth 
since he established it in 1935. “I’ve 
never been backward,” Mr. Graves 
emphasized, “in suggesting to satisfied 
customers that they tell their neigh- 
bors. Too many dealers are shy about 
frankly suggesting this customer co- 
operation but I have found it highly 
profitable when done good naturedly 
and at the right time. 

“For example,” Mr. Graves ex- 
plained, “when a customer has ex- 
pressed enthusiasm for the service 
given by a milker that he has bought 
from me, that is my cue to suggest 
that he spread the good word to 
friends who may be contemplating the 
purchase of milkers. Or if a customer 
reveals to me that an insecticide has 
done wonders I may smile with appre- 
ciation and ask, ‘Why not pass the 
word along to Mr. Jones your neigh- 
bor? He seemed interested the last 
time I saw him—but no sale’.” 

That is the kind of alert merchan- 
dising that has helped Mr. Graves ex- 
pand from his original 1,000 square 
feet to his present modern 60 by 95 
foot building which he completed in 
1946. Built with a red brick front and 
cement block back and sidewalls, Mr. 
Graves’ new premises feature a 30 by 
35 foot front salesroom that displays 
chiefly household items, hardware, 
and appliances. Admiral refrigerators 
and radios, deep freeze units and wash- 


GRIVES 


NAROWARE 


PLEASED women customers are 
wonderful boosters for feed 
dealers according to Glenn J. 
Graves, above, who makes a 
special effort to satisfy the 
fairer sex. An exterior view of 
the Graves Farm store is shown 
at lower left. 


ing machines are among the larger 
appliances featured. Behind the front 
store is a semi-warehouse room that 
houses a complete line of Dr. Salsbury 
remedies, insecticides and barn and 
farm tools and equipment. 

Mr. Graves features full lines of 
Nutrena and Kellogg feeds, which 
constitute 55 per cent of his gross 
and are advertised in weekly news- 
paper displays that stress the theme 
of the “one stop” farm supply store. 
Situated on a main highway on the 
outskirts of Des Moines, the firm 
draws from a territory extending 25 
miles in all directions from the city. 


All sideline merchandise, with the 
exception of large appliances, is sold 
on approximately a 60 per cent self 
serve basis, as contrasted with a less 
than 20 per cent self serve set up in 
Mr. Graves old location three blocks 
down the street. “One of the prime 
advantages of my self service system,” 
he commented, “is that it enables my 
clerks to allot their sales time more 
efficiently. If the place is unusually 
busy, a clerk can conveniently shift his 
personal attentions where they will 
do the most good. 


“Stressing the right display spot for 
each sideline item,” declared Mr 
Graves, “has been a worthy factor in 
pushing up my gross, which I would 
estimate is eight times greater than in 
my first year in business. I try to avoid 
falling into the rut of simply sticking 
each item where it merely fits in phy- 
sically. I make it a point to check up 
frequently on the movement of mer- 
chandise in relation to store location, 
hold an informal personnel conference 
if one is indicated, and promptly move 


(Continued on page 116) 
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PROVIDE 


all the basic trace 
minerals in your 


- manufacturers are rapidly swinging to the 
new “CCC” Trace Mineralizing Program. They 
realize the advantages of incorporating recognized 
trace minerals in their feeds obtained through the 
use of “CCC” Trace Mineral Premixes. When used 
with “CCC” Stable lodized Calcium Carbonate you 
have all the trace minerals in correct proportions 


for livestock and poultry. 


feeds with the 
NEW “CCC” TRACE 


MINERALIZING 
PROGRAM 


OTHER “CCC” PRODUCTS— 


222 WEST ADAMS 
BRANDEIS THEATRE BUILDING, OMAHA 2, 


— our patented stabilizing process “CCC” 
Stable lodized Calcium Carbonate insures even, 
thorough iodine distribution at any desired level. 
Use the new “CCC” Trace Mineralizing program 
for accuracy, dependability, quality. Write today 


for prices and detailed information. 


lodized-Manganesed Calcium 
(any desired level) 
Manganesed Calcium 
(any desired level) 
Electro (free-flowing) Calcium 
Pellet Machine Calcium 


Regular (plain) Calcium 
Dustless (plain) Calcium 
Shellmaker Calcium Grit 
Arrow-Head Insoluble 

Flint Grit 
G-220 Riboflavin Supplemen:. 


STREET © CHICAGO 6 015 


NEBRASKA @© BOX 409, CARTHAGE, MISSOUFI 
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SELF-DISCIPLINE Every teed and grain man can indeed be proud ol the 

self-discipline within our industry which has given it a 
IN OUR INDUSTRY tradition of integrity and fair dealing second to that of 
no other business in our country. We refer, of course, to our voluntary agreement 
to operate our businesses in accordance with the arbitration, feed and grain trade 
rules of the Grain & Feed Dealers National association. 


The arbitration rules were adopted by the association on Oct. 3, 1901, the rules 
governing transactions in grain on Oct..‘2, 1902 and the rules governing transactions 
in feed several years later. All have been revised and amended many times but they 
have grown stronger from year to year and the number of cases which are actually 
settled by arbitration are fewer because the rules are so well known and adhered to. 


The latest case to be settled through arbitration comes to our attention in arbitra- 
tion report No. 1419 of the Grain & Feed Dealers National association. It is unusual 
because the arbitration committee decided in favor of the plaintiff on strictly technical 
grounds, which is in accordance with the law, while at the same time conceding its 
understanding that the settlement was not in accordance with the intent of the 
defendant at the time of the sale. 


The defendant, according to the report, sold a total of 990 tons of alfalfa meal to 
the plaintiff in five different lots for scattered shipment in May, June and July, 1947, 
giving the plaintiff the option to purchase an equivalent tonnage for shipment from 
storage November, 1947, to April, 1948. The defendant confirmed the set-aside 
tonnage in letters written on the dates of the five different sales and in three of the 
five letters confirmed the date for acceptance as by or before Sept. 1. These covered 
a total of 600 tons. Two of the letters failed to include this date. 


In rendering its decision in favor of the plaintiff, the committee “conceded that 
defendant intended to fix a Sept. 1 date for acceptance on sale of March 16--30 tons 
and sale of July 10—360 tons but defendant did not.” It also conceded that “it is 
obvious that no unlimited ‘call’ was given.” As a result, the committee awarded the 
plaintiff an allowance between the call prices on 390 tons and the fair market value 


on Sept. 9 or 10, when the plaintiff attempted to exercise his option. The total 
award was $1,126.50. 


We call this case to the attention of our readers to urge their careful examination 
of all terms, dates and prices in connection with all purchases and sales. This is 
particularly important when markets are subject to drastic changes for the loss in a 
case such as this could have been tremendous if the circumstances had occurred 
during the recent great decline in the grain and feed markets. 


The Feed Bag wishes to compliment the defendant who-agreed to arbitrate and 
lost this technical case and also to compliment all the other firms who have been 
plaintiffs and defendants in arbitration cases within our industry during the past 47 
years. The civil courts might have given more weight to intent than our arbitration 
committee but reliance on the courts would defeat the purposes of arbitration and 
destroy the self-discipline which has become the tradition of our industry. 
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Once milk flow has fallen off because of poor feeding, it’s difficult—and 
costly—to bring it back. 


Good feeding helps healthy cows produce profitably with no “off years”. 
Good feeding helps them drop strong, vigorous calves. 


Using well-balanced rations that contain ample calcium, phosphorus and 
vitamin D is one of the best ways to keep up profitable production of 
milk and calves—and good health and growth. 


Your dairy cattle need plenty of vitamin D to make calcium _ and phos- 
phorus more readily available for milk and for the skeletons of their un- 
born young. Vitamin D is also needed to help cows maintain strong, 
vigorous bodies under stress of heavy lactation and to help prolong 
productive life. 


Fleisch 

nin D UNDERLINED ARE FACTS 

ir THAT WILL HELP You SELL 

DAIRY RATIONS, 

UPPLEMENTAL NUTRITIONAL 
FACTS ARE TO THE RIGHT! 


Vitamin D 
Nutritional Facts 


Dairy Herd “turnover” may be 
due in part to previously unrec- 
ognized nutritional deficiencies. 
Some observations suggest that 
one of these may be borderline 
vitamin D deficiency. 


Optimum amounts of vitamin D 
for best performance may be 
considerably greater than the 
minimum needed merely to 
prevent obvious signs of 
deficiency. 


Recent reports suggest that sun- 
shine may not be as uniformly 
effective a source of vitamin D 
as is commonly assumed. 


Sun-cured roughages are 
extremely variable in vitamin D. 
Increased use of mow-cured hay, 
dehydrated hay, and silages 
further reduces the vitamin D 
intake from natural sources. 


Low vitamin D values for blood 
plasma and butterfat in winter 
indicate that borderline deficien- 
cies may be more of a problem 
than generally recognized. 


Three or four extra pounds of 
milk per year would cover the 
cost of supplemental vitamin D. 


STANDARD BRANDS INCORPORATED, 
Agricultural Department, 595 
Madison Ave., New York 22,N. Y. 


IRRADIATED D 
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Persistant Partners 


Never Give Up on a Prospect 


@ REGULAR, systematic, house-to- 
house selling is the big stock in trade 
of the Bode Feed & Seed store, St. 
Peter, Minn. Harold Bode and Merrill 
Swenson, partners in the firm, believe 
in canvassing all their prospects regu- 
larly and repeatedly. 

“You take the north side, I'll take 
the south,” or “You start with Jensen’s 
and Ill take every other farm,” are 
typical conversations between the 
partners. 

Harold Bode was formerly a seed 
corn salesman, while Merrill Swenson 
was associated with an implement firm. 
Because of their previous business re- 
Jations with farmers in the St. Peter 
area, the partners know practically 
every feed buyer for miles around. 
Harold Bode knows the farmers Mer- 
rill Swenson doesn’t, and vice versa. 
Both men are friendly and have a pro- 
nounced flair for selling. 

They never give up on a prospect. 
If Mr. Bode can’t sell him, he turns 
him over to Mr. Swenson. 

“My personality and sales technique 
may appeal to some of the farmers 
who have responded negatively to my 
partner's) approach,” observed Mr. 
Swenson. “Often, the opposite is true. 
When checkmated, we merely shift 
our non-successes on each other. We 
get a lot of business that way.” 

Last fall, Merrill Swenson went one 
direction from St. Peter and Harold 
Bode went the other. They both com- 
piled lists of the farmers they failed to 
sell. Next time they went out, the part- 
ners reversed themselves, each taking 
the other’s list of failures and making 
those calls. In at least 50 per cent of 
the cases, one partner booked an order 
where the other had met rebuffs. 

However, the two feed men main- 


tain that selling the house-to-house 
way is effective only if applied with 
persistence and regularity. “In short,” 
the partners agreed, “you have to visit 
a farmer on his own farm often 
enough to know his business as well 
as he does.” 

Before either of the partners visit a 
farmer, they sit down and estimate 
how much feed he has on hand and 
what his requirements will be. They 
then present their calculations to the 
farmer, who is usually pleased to have 
someone else manifest so much in- 
terest in his business. 

“We also attempt to learn when a 
feeder is about to run out of feed,” 
Mr. Swenson explained, “and be there 
with a load.” Nine times out of ten, 
their timing is perfect and the farmer 
accepts the feed. 

The springboard from which the 
business was launched was an empty 
hotel saloon, the only housing the two 
could find when the business was start- 
ed in August of 1946. 

They continue to use the hotel 
quarters as a warehouse but now the 
main facilities of the firm are cozily 
ensconced in an impressive, one-story, 
building located in the heart of the 
town’s business district. Feed is dis- 
played on one side of the store, farm 
implements on the other. 

A hotel barroom isn’t too undesir- 
able as a feed selling background the 
two partners discovered. By cleaning 
the place up, arranging appropriate 
displays of small feed and seed mer- 
chandise around the bar which still 
had the traditional mirror, and by 
placing posters around the walls, the 
two men provided attractive surround 
ings for the business while it was still 
in swaddling clothes. Capacity of the 
hotel accommodations was about 35 
tons of feed. The new, downtown 
building has considerable larger facili- 
ties. 

It was a county-wide event on the 
community's social calendar when the 
new store was opened last May. 
Crowds flocking to the opening to 
inspect the new store and receive re- 
freshments of coffee and doughnuts 
were the largest ever to attend such 
an event in the town’s history. 


A FORMER tavern equipped 
with a backbar and mirrors 
was the only location avail- 
able when Harold Bode and 
Merrill Swenson, shown above 
with a customer, launched 
their business in 1946. The firm 
now occupies the modern build- 
ing shown below but the "bar- 
room" is still used as a ware- 
house. 


Feed lot selling is more productive, 
according to this selling duo, because 
you can walk around, inspect the 
farmer’s stock, discuss housing and 
disease, and conclude the contact by 
presenting some germane facts and 
figures over the man’s table. 

“Nothing beats a mathematical 
‘going-over’ to demonstrate to a pros- 
pect how he can increase his profits,” 
said Mr. Bode. “Whether he is in your 


. store, or you are visiting his farm, 


gently but firmly persuade a man to 
review figures on how by feeding bet- 
ter and tightening up here and there, 
he can improve his management prac- 
tices, and your chances to make a sale 
are at least 50 per cent better.” 

A partnership is ideally suited for 
farm-to-farm selling, these two Min- 
nesota dealers contend. Under that 
type of arrangement, one man can 
always be in the store, with the other 
out calling on customers and prospects. 
Since the two men take turns calling 
on the trade and running the store, 
each gets to know all the customers 
and farmers in the trade area. 

“You never know,” said Mr. Bode, 
“how many orders you may get from 
seeing farmers personally, but if folks 
keep coming in, you can bet it is partly 
a result of frequent visits to their 
farms.” 

Waving an arm toward the weli- 
populated farm area he added, “If 
there is a single farmer out there that 
Merrill and I haven't called on it is 
because he doesn’t have any livestock 
or poultry to feed.” 
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Farm Machinery 


Is Profitable Sideline 


@ FARM machinery is an ideal major 
sideline for a feed business, according 
to Ed Leach, manager of Follett & 
Leach, Inc., Coloma, Wis. The firm 
of which Mr. Leach is a partner also 
operates a mill at Hancock, Wis., man- 
aged by Louis Pfloger. ; 

“We have found that the farm ma- 
chinery line works in very well with 
the feed line,” Mr. Leach related. “We 
usually have farm machinery displayed 
about our parking lot near the office 
and mill so the farmers can browse 
around and look over the line while 
waiting for their feed to be ground 
and mixed. We also have a repair 
parts business, which has been in- 
creasing in volume every year and is 
fast becoming a highly profitable de- 
partment.” 

The Follett family at Coloma are 
well known to all in the locality as 
they have been in the feed business 
at that location for many years. Mr. 
Leach, the present manager, started 
to work for the Follett Co. in 1924. 
After serving the company for 20 
years as an employe, he become a part- 


ner in the business in 1944, with, 


Darwin Follett, local banker, the other 
partner, and the company became 
known as the Follett & Leach Co. 
The Coloma mill which houses the 
grinding and mixing equipment is a 
building 36 feet square. This depart- 
ment is equipped with a one-ton Blue 
Streak mixer and a 50 h.p. Gehl grind- 
er which is kept humming eight hours 
a day serving the constant flow of 


customers. The machinery is installed 
in the center of the floor, allowing 
ample space on all sides to pile the 
material used in grinding and mixing 
feeds. 

Next to the mill the firm has a 40 
by 80 foot cement block warehouse 
and an additional storage warehouse 
40 by 120 a short distance from the 
mill. 

“It seems one never has quite 
enough storage space when operating 
a feed business,” Mr. Leach observed, 
“but a poor storage warehouse is 
worse than none. To invest money in 
a large stock of merchandise and then 
store it in a warehouse where the ro- 
dents have easy access to it is poor 
business judgment. We built our ware- 
house out of cement blocks to make 
it rodent proof. We only keep enough 
feed on hand in the mill to take care 
of a day’s grinding and mixing.” 

The firm’s office is located directly 
across the road from the mill and has 
an addition which houses the parts de- 
partment and the machinery repair 
department. The interior is L shaped, 
with the outer office partitioned off by 
a desk arrangement. A display of Dr. 
Salsbury’s remedies faces the entrance. 
Manufacturer’s advertising posters are 
prominently displayed about the office. 

Follett & Leach carry a complete 
line of Cargill and Larro formula feeds. 
They also handle Pillsbury and Pure 
As Snow brands of flour. General side- 
line items stocked by the company in- 


* 


FARM machinery has proved 
to be a profitable sideline for 
Follett & Leach according to 
Ed Leach, above, manager of 
the firm. The office and ma- 
chine repair shop at Coloma 
are shown left below, with the 
mill and warehouse at the 
right. 


clude salt, fly-spray, binder twine, and 
poultry and stock remedies. 

“We have always tried to keep our 
business operating on a cash basis for 
many reasons,” Mr. Leach explained. 
“The most important reason is that 
we feel we are not so apt to lose cus: 
tomers when we operate on a cash 
basis. It seems human nature for a 
creditor who is financially embarrassed 
to go elsewhere and do his trading. 
He'd rather pay cash for his needs at 
some other store than pay on his ac- 
count and have to ask for a little more 
credit for the merchandise he needs. 
A great many times one loses a cus’ 
tomer this way, even though no pres’ 


(Continued on page 
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THIS LABEL guarantees you a quality product. 
TRIDEE, Winthrop-Stearns’ brand of vitamin Ds for 
poultry feeds, is derived from 7-dehydrocholesterol. 
This is the form of vitamin D most effective on all types 


of poultry. 
TRIDEE, also Riboflavin Mixture and Amino Acids, 
are distributed and serviced by our nation-wide organi- 


zation. 

In your area, there is a Technically-Trained Repre- 
sentative to give you practical assistance. You are 
assured of prompt delivery from our nearby warehouse. 

Our technical sales service offers you its “know-how” 
in the use of Winthrop-Stearns products. 
iu Special Markets Division 
WINTHROP-STEARNS Inc. 


a 170 Varick Street, New York 13, N. Y. 


Stocked for quick delivery from coast fo coast: Rensselaer (N. Y.), Chicago, St. Louis, Kansas City (Mo.), 
Minneapolis, Denver, Los Angeles, San Francisco, Portland (Ore.), Dallas and Atlanta. 
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by Congressman LAWRENCE H. SMITH 


Washington, D. C. 
March 4, 1948 


TAXES - IT'S THE AVERAGE MAN WHO PAYS 


Some agitators constantly mislead the people as to who pays the real tax 
bill in this country. The propaganda is always directed to the so-called "rich" 
man. The fact is that over 47 per cent of the billions of dollars in income 
taxes are paid by about 35 million taxpayers who have net incomes of $5,000 
or less per year. Some 53 per cent of the taxes are paid by better than one 
million taxpayers whose net incomes run between $5,000 and $50,000. Only 25,000 
individuals who received over $50,000 paid income taxes to support the govern- 
ment. And, incidentally, they paid 91 per cent of their incomes. So it is the 
little fellow and not the big one who pays the big bill to support the operation 
of government. Thus, it is to his interest to insist that the cost of federal 
spending be reduced. 


RECOVERY PROGRAMS 


The senate is in the debate on the Marshall plan. It will be passed before 
March 15. The house will not get a bill until late this month. Our committee 
is approaching the problem from an over-all viewpoint. In short, - what is the 
world demand, not only the 16 countries in Europe? We have the feeling that the 
people are tired of piece-meal legislation and want to know what the total bill is 
going to be. It is likely that the house will wrap up European aid, Turk-Greek 
aid, and China aid all in one package. The Democrats in the committee are 
resisting this move. 


Secretary Marshall and his supporters of world relief cannot insure success 
of this venture. They frankly admit that it may be a "continuing program" and 
for such sums as cannot be guessed at now. The fall of Czechoslovakia has pre- 
cipitated a demand for speedy action. This would be most unwise. At best, 
the European plan is a considerable gamble because in effect we are financing 
socialism in every country under the plan. And socialism has never been able to 
produce like the American enterprise system. I do not think we are applying 
common-sense principles to the problem. There is but little chance that we can 
stem the rush of communism under the proposed legislation. 


One year ago we appropriated 400 million dollars for Greece and Turkey. 
Today we have another request from these countries for 275 millions, this for 
military purposes only. The situation in Greece is worse now than a year ago. 

At that time about 15,000 guerillas were raising hell with government troops 
which numbered about 100,000, poorly equipped men. Now there are 25,000 outlaws 
as against 150,000 government soldiers and the military situation is bad. Now 

we propose to spend 200 million dollars for increasing military strength. That's 
almost an undeclared war. 


In China the government. is losing its battle with the Communists. The prob- 
lem is very complex, but it appears imperative that military aid must be fur- 
nished. Secretary Marshall is opposed to this but he supports a bill to give 
them 570 million dollars for outright relief. He has soured on the Chinese 
Situation. The entire recovery program is a huge conundrum. 


POLITICAL POT BOILS 


Those "Dixie Rebels” are making life miserable for the President. Southern 


(Continued on page 109) 
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This chick, 28 days old, weighed 124 Gm. 
and showed marked riboflavin deficiency. 


SEVEN DAYS 


No doubt about it— your customers’ poultry 
grow and produce much better when there’s 
adequate riboflavin in their feed. As a leader in 
the development of pure vitamins, Merck pro- 
vides dependable riboflavin mixtures particularly 
suited to low-cost application to your feed-pro- 
ducing methods. Write for the complete, inter- 
esting story and prices. 


Same chick, 35 days old, weighed 210 Gm. 
after recovering on same diet supplemented 
with crystalline riboflavin. 


Photos courtesy 
of Dept. of 
Agricultural 
Chemistry, 
University of 
Missouri. 


No. 54 RIBOFLAVIN MIXTURE merck — 


One ounce contains one gram of Riboflavin. Balance 
is starch and small amounts of Calcium Sulfate and 
Iron Sulfate. 


RIBOFLAVIN 85% meERCK (Not U.S.P.)- 
Riboflavin 85%, Fe (as Sulfate) 1.5%, Ca (as Sulfate ) 
1.5%, Starch added 5%. 


MERCK & CO., Inc. 


Manufacturing Chemists 


Chicago, Ill. * Los Angeles, Calif. 


RIBOFLAVIN MERCK | 


RAHWAY, N. J. 


New York, N. Y. © Philadelphia, Pa. « St. Louis, Mo. « Elkton, Va. 


In Canada: Merck & Co., Ltd. * Montreal * Toronto « Valleyfield 
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Small Store Big Business 


Compactness is Convenience Says Laird 


@ TAKE a small building where con- 
venience is the keynote, add a large 
desire to succeed, leaven it with will- 
ingness to work hard, and you have 
Roy Laird’s formula for success. The 
proprietor of Laird’s Feed store, Erie, 
Pa., has been doing business for over 
11 years in a slightly oversize garage, 
but he has built up an enviable volume 
by dint of perseverance and the appli- 
cation of lots of good common sense. 
This little shop is the shopping cen- 
cer for the feed buyers after they have 
gotten their bulk purchases from the 
warehouse up the alley. Convenience 
is the big thing at Laird’s. Customers 
walk right up to a shelf or bin and 
serve themselves. “We don’t want it 
any larger,” Roy Laird asserted, “the 
idea is to use every available inch of 
space to advantage. We've got it com- 
pact for reason—people come in, meet 
no obstructions, see what they need 
or want all about them, and they buy. 
“My introduction to the feed busi- 
ness was the result of a phone call,” 
Mr. Laird related. “While contracting 
in 1936 with my father, I had occa- 
sion to make a telephone call from 
about 20 miles out of town. The only 
place with a phone was a feed mill. 


“I made the phone call all right, 
but the business struck me as interest- 
ing work. I looked around and said to 
myself, ‘This is for me, if things get 
any tougher.’ They did, and my wife 
and I talked it over. We finally took 
the car out’ of the garage and hung 
up a sign, ‘Feeds & Seeds’. We've 
changed around and grown a lot but 
we're still in that garage.” 

Working up feed customers, the 
main bread-and-butter item, was no 
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cinch, of course. Mr. Laird took the 
most direct method and one he still 
swears by—knocking on doors. Today, 
his merchandising system is a little 
more in keeping with his position as 
a successful feed dealer. 

Within a small radius of Erie, he 
has divided up the farming country 
into sections served by certain routes. 
On four days of every week, he’s out 
making deliveries and seeking poten- 
tial customers at every turn. 

“That's the only way for me,” he 
affirmed. “I drive up to a farm and 
try to take in the details. Are chickens 
being raised? Is a field being readied 
for planting? Does the farmer keep a 
dairy herd? I stop in and talk about 
these things and ask the farmer his 
needs. I tell him he’s on my route and 
that I'd like to make him a steady 
call. Gradually I work around to tak- 
ing an order. This system has brought 
me some of my best feed customers. 
Some of these farmers are spending 
as much as $4,000 or $5,000 with me 
each year.” 

Mr. Laird tries to anticipate his 
customer's needs as he makes his regu- 
lar stops. In the spring, he’s selling 
chicks at every stop, or maybe seed for 
the oat field he knows is going in. He 
finds that the farmers like to know 
that he is thinking of their welfare 
and many depend upon him to keep 
them informed as to the proper time 
to be buying. 

With feed and seed going well, Mr. 
Laird cast about for sidelines that 
would help swell the gross. As always, 
he looked for nationally advertised 
lines because he had learned that his 
customers put more faith in such 
products. 

To his featured Bull Brand feeds 
and Ferry-Morse seeds, Mr. Laird 
added Dr. Salsbury’s remedies and 
sanitation supplies. There were ready 
buyers for these lines as soon as they 
were displayed and suggested to the 
customers. Mr. Laird added dog foods 
and watched with satisfaction as dog 
owners purchased sizable amounts of 
prepared dog foods for their pets. 

“Dog collars, poultry equipment and 
other related merchandise were added,” 


TINY home of a booming busi- 
ness is the erstwhile garage, 
shown above, which Roy Laird 
has converted into a thriving 
feed store. Mr. and Mrs. Laird 
find the size of the store just 
right for working together, as 
shown below. 


the owner declared. “You'd think that 
by now the seams of the little store 
would be bursting, and they do get 
strained, I'll admit. Especially in the 
spring when we have large quantities 
of garden supplies, seeds, tools, vege- 
table plants, fertilizer and the like. 
But we still prefer our compact sales- 
room. We think it’s just the thing for 
my wife and me to run.” 

When Mr. Laird is out delivering 
and selling on:his routes, he has a man 
help his wife. with the warehouse and 
the heavier work of handling feed. 
The store is laid out so that two peo- 
ple can work comfortably without get- 
ting in each other’s way. 

One side of the store has large seeds 
in bins and small seeds in jars, neatly 
arranged and never out of place. There 
are two wrapping counters on this 
side and two scales. Bags are racked 
within easy reach, according to their 
size. The smaller bags are printed up 
with the address, a list of merchandise 
stocked, and decorated with little 
chicks. 

The other side of the store holds small 


(Continued on page 110) 
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oS Milk contains more “growth factors” than most other 
single feed ingredients. Peebles’ DRIED WHEY, with Ribolac, is a 


generous source of quality milk nutrients for starting and growing 
mashes. 


*K RIBOLAC, an exclusive Peebles’ controlled fermentation of whey, pro- 
vides guaranteed, uniform levels of Riboflavin, as well as other vitamins 
in the important B-Group, plus additional unidentified nutritional factors 
present in milk sources. 


Peebles’ Dried Whey provides easily digested milk nutrients which 
increase the over-all efficiency of your feeds. Its high-quality milk protein, 
largely lactalbumin, is ideal for balancing cereal proteins. Its calcium- 
phosphorus ratio is ideal for bone growth. 


Western’s processing method produces a “spray-dried,” “stabilized” 
powder that is always easy to mix. Join the makers of America’s leading 
brand feeds. Use this economical, dependable, high-quality milk by- 
product. It is available to feed mixers everywhere, the year around. 


Send for FREE FOLDERS for your feeders showing how to feed 
Peebles’ Whey Products, Condensed and Dried, to aid growth, 
health and production of livestock and poultry. Send for feed 
mixer’s FORMULA BOOK containing many rations which will help 
you prepare better feeds with Peebles’ Whey Products. 


WESTERN CONDENSING 


SAN FRANCISCO, CALIF. 


America’s 
Finest Feeds 
are Fortified with 


Peebles 


DRIED WHEY, 
with Ribolac 


Guaranteed Analysis 


COMPANY 


America’s Largest Processor of Whey Products 


Golden Eagle Milling Co., Petaluma, Calif., National Sales Agent 


12% 
Ash (Milk 
Minerals)............ 14% 
55% 
Riboflavin ......23 mg /Ib. 


Increase Your 
Profits ! Sell 


WHEY-PRODUCT, 
containing RIBOLAC 


Guaranteed 55% solids, 1000 units 
Vitamin D: per Ib. 11.5 mg/Ib. 
Riboflavin, and 18 mg/Ib. Niacin. 
This nationally advertised, con- 
densed whey product will move fast. 
It is mold-free and uniform in con- 
sistency. Farmers and poultry rais- 
ers feed it to chickens, turkeys, 
pigs and calves. 
- Available in 50 and 100 Ib. bright 
orange fibre containers, with pro- 
tective liners, and 500 Ib. bbls. 


APPLETON, WISCONSIN 
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Pays Abide Golden Rule 


Burton Applies it Profitably to His Business 


e THE belief that “a friend in need 
is 1 friend indeed” has always been 
strong in rural areas. As the son of 
a ‘armer, Walter Burton had seen 
many practical applications of that 
precept. When he went into business 
he decided to follow the same 
philosophy. 

He operated Burton’s Farm Supply 
Co. at Harvard, Ill., in such a man- 
ner that farmers recognized him as 
their friend, in bad times and in good. 
The friendly personality of Mr. Bur- 
ton’s store was well expressed in the 
early days of World War II. 


“It was difficult for individuals to 
secure sorely needed fertilizer sowers,” 
explained Mr. Burton, “so we pur- 
chased three machines and offered 
them for rent to any farmer in the 
vicinity. They welcomed the idea, and 
we were able, incidentally, to promote 
the sale of phosphate and fertilizer to 
the point where last year we sold 
1,005 tons of fertilizer including two 
cars of phosphate. 

We took the sowers out and brought 
them back. Our prices were based on 
the original cost, plus operating and 
maintenance expense. We had our em- 
ployes check and repair each machine 
as soon as it was returned to us.” 

Mr. Burton has purchased a fourth 
sower, not yet delivered, and plans to 
push the idea even more in the fu 
ture. The rental cost was worked out 
to provide revenue tor replacement 
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PRACTICAL application of the 
Golden rule has brouaght big 
returns for Walter Burton, 
above, overator of the Burton 
Farm Supply Co., at Harvard, 
Ill. Exterior and interior views of 
the feed store are shown below. 


machines as the ones now in operation 
wear Out. 

Such business principles as that, 
plus practical application of the Gold- 
en rule, have been the main factors in 
the rapid growth of the Farm Supply 
Co, Since 1936 when he started as a 
clerk and helped do a gross business 
of $15,000, Mr. Burton, now sole 
owner, has guided the business to the 
point where it did a gross business of 
$225,000 in 1946. 


“From the very beginning,” de- 
clared Mr. Burton, “my aim was to 
sell the results, not the product. I 
tried to have what the farmer wanted, 
and what was best for his use. I plan- 
ned to give him quality merchandise 
for his money so that he would get 
a dollar’s worth of value for every 
dollar spent. I knew that such treat- 
ment would mean repeat business—the 
foundation for all successful ventures.” 

The policy paid off, and in 1937 
Mr. Burton purchased half interest. 
In 1942 he took over full control. By 
this time the small main street loca- 
tion was too cramped for further ex- 
pansion and Mr. Burton kept watch- 
ing the real estate market. In 1945, he 
bought a building with 11,000 square 
feet of floor space, and located only 
half a block from the business section 
of the city. On Aug. 1, 1945, Mr. 
Burton welcomed hundreds of friends 
at an open house in his new place of 
business. 

Careful planning made it possible to 
show the visitors a well lighted and 
attractive display section, a roomy of- 
fice, plenty of space for the varied 
stock, a grain conveyor, a 2-ton Haines 
mixer, a Steinlite moisture tester, and 
other equipment. Purchase of a small 
brick building in the rear of the store 
provided ample room for grain bins. 

A big factor in the growth of the 
company has been the promotion and 


(Continued on. page 100) 


@ THE world’s oldest “fifth column” 
is destined for destruction in the 
United States. Over 150 million ene- 
mies, all insidiously active, are the tar- 
gets of an all-out offensive to destroy 
man’s ancient enemy—the RAT. 

Rats have been eating into our 
precious grain supplies at the rate of 
200,000,000 bushels a year, spreading 
typhus, bubonic plague, trichinosis, 
and doing inestimable damage. The 
financial loss from grain destroyed an- 
nually runs to well over $500,000,000 
a year. 

Scattered, piecemeal attacks have 
stemmed, checked, and harassed the 
rat enemies but now, in a campaign 
launched cooperatively by the United 
States department of agriculture and 
the fish & wildlife service of the de- 
partment of the interior, rats are to be 
fought on all fronts on a nation-wide 
scale. 

It is estimated that three-fourths of 
the nation’s rats live in the rural areas. 
Farms and rural installations have 
been marked for the establishment of 
the beachhead against man’s most 
virulent enemy. The over-all strategy 
for the 1948 campaign calls for three 
major phases: 1. A vigorous educa- 
tional program on rats and how to 
control them. 2. County-wide “R” 
days when rural folks will be asked te 
launch their offensive against rats. 3 
A continuing, long-term program of 
rat-proofing, cleanup of hiding places, 
and rat extermination. 

In their initial attack order, the ro- 
dent experts of the government as- 
serted, “Any time is a good time to 
kill rats, but late fall, winter, and early 
spring are the best periods of the year. 
This is the time when rats come in 
from outdoor nests and fields to seek 
the shelter and warth of farm build- 
ings —and to live on the food and 
feed supplies of the farmstead. Their 
numbers, therefore, are more concen- 
trated then than at any other time of 
the year, and they are easier to reach 
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with poisons and other extermination 
materials. Farm rats can be controlled 
if all farm folks work together on this 
campaign. During these times of criti- 
cal food and feed shortages, we can't 
afford the luxury of turning over at 
least 4 per cent of our grain crop to 
rats as their tribute. Nor can we af- 
ford to be complacent about the men- 
ace to national health and sanitation 
that arises from their mere presence in 
a community.” 

Rat poisons have been named as the 
chief weapons in the war on the ro- 
dents. Gassing, when done by an ex- 
pert, is claimed to be the most effec- 
tive method of handling rats, but must 
be done carefully and only by quali- 
fied personnel. Rodenticides can be 
handled by all and are easily available 
at any feed dealer’s, hence they are 
the choice of the majority of farm 
folks who will carry the battle to the 
enemy. 

Dr. Harold Gunderson, rodent sci- 
entist at Iowa State college, has de- 
veloped a rule-of-thumb formula for 
determining the rat population on any 
farm. Explained Dr. Gunderson, “If 


TEMPTATION for rats are the 
sacks of grain stacked on the 
floor in the picture at the left. 
Rodent-wise, the man pictured 
at the right is stacking his 
grain neatly on racks above a 


clean floor. (USDA Photos) 


“Kill the Rat” 


Rodent Control Saves Grain 


you never see rats, but see signs of 
rats and rat damage, there are from 
one to 100 rats on your farm. 

“If you see rats now and ther at 
night, there are from 100 to 500. 

“If you see rats every night and a 
few occasionally in the daytime, you 
are boarding from 500 to 1,000. 

“If you see lots of rats at night and 
several every day, you probably have 
from 1,000 to 5,000 rats!” 

Feed dealers who have been losing 
money on feed eaten or damaged by 
rats can effect substantial savings by 
storing all sacked feeds, especially 
high-protein feeds, on platforms away 
from walls and at least a foot above 
the floor. Loose feeds should be stored 
in metal containers with tight-fitting 
covers. Grain bins and corn cribs 
should be rat-proofed. 


Feed men can take advantage of 
their position to render real service to 
farmers by thoroughly familiarizing 
themselves with rodent control and 
extermination methods to pass on to 
their customers. Stocks of sheet metal 
and hardware cloth for flashing and 
buried fences should be kept in stock. 

Many dealers who have used educa- 
tional meetings to promote good feed: 
ing practices are planning meetings to 
pass on rat control tips. Farmers are 
being cautioned to clean up rubbish 


(Continued on page 106) 
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Drew are 
backed by more than 40 years | 
skilled research. Equipped 

with the newest processing — 
facilities for refining 

edible oils, Drew-Tested — 
Products have wont 
their popularity with feed 
manufacturers through 
dependable performance. _ 


Dz 


st Sterols 


E. F. DREW & CO., Inc. 


15 EAST 26th ST., NEW YORK 

BOSTON: Chamber of Commerce Bldg., Zone 10 « CHICAGO: 360 N. Michigan 

CANADA: E. F. Drew. & Ca Ltd., Montreal BRAZIL: E. F. Drew & Cia. Ltd., Ri 
FACTORIES & LABORATORIES: BOONTON, N. J.” 
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*(THIS IS THE TRADE MARK PROPERTY OF SAVAGE, INC.) 


MANUFACTURED BY 


CHICAGO, U.S.A, 


BINGHAMTON 
NY. 


EFFICIENCYe- ECONOMY 


(From Pioneering) (From Specializing) 


VOLUME IN MILLIONS 
(From Our Big, New, Higher Speed Plant) 


Our amazing efficiency in feed-tag production resulted 
‘from our pioneering. 

The economy in “Tags that Talk” results from our 
specializing in high-speed volume production of indi- 
vidualized tags. 

One glance at the gay colors and identifying designs 
from as far away as they can be seen, tells what is in 
any bag. 

No need to get within reading distance to pick the 
wanted bag out of a mixed stock or stack. 

A “Batch of Samples” will show you why. May we 
send a set free, today? Hundreds, thousands, millions! 
Quantities are all the same to us; and constant improve- 
ments in manufacturing and shipping keep our service 
growing better and better. 


Do Write Us TODAY! 


‘the handlers: and shippers in your 
“mill~fhrough ‘the truckers and whole- 
 salers—to your retailers and their custom- 
“ers—the color and design combinations 


on “Tags that Talk” nt the fight wing 


‘quick and loud, 


Colors and talk 


cs woids. They prevent mistakes. They speed 


up handling. lt makes no difference if the 


light shifts from bright to dim or daylight 


to. some other. Special Savage processing 
eliminates glare keops colors. true. 


printing can't do that. © 


And, they're as strong as they are 'see- 


anytime, 


you use ora of 


one kind or kinds of tags, send 
free™Batch of Samples.” 


‘Better yet, Send samples of own. 
tags with annual qdantities marked on the 


backs of the sheets. Then, we'll send FREE 
specific suggestions. for “Tags that Talk” ; 


your Why notdoit Nowe 


HOMER J. SAVAGE, President 
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Proper Use Feed Important 


Teach Feeders to Follow Directions 


® MOST feed manufacturers know 
that the cost of getting the first order 
from a feeder generally is more than 
the profit on the sale. In other words 
they lose money on the first sale. The 
real net profit comes from repeat sales. 
The problem is how to insure a high 
percentage of repeat sales. Obviously 
the first point is to deliver to the cus- 
comer a good feed that will meet the 
nutritive requirements of the particu- 
lar class of livestock or poultry for 
which it is intended. But—that is not 
enough—the feeder must be taught 
how to use the feed properly to ob- 
tain best results. 


Good feeds and feeding directions 
so together. Good results cannot be 
obtained without both. That brings 
us to the main subject of today’s dis- 
cussion “Following Directions.” It has 
been my observation over a_ long 
period of years that many good feeds 
fail to produce the desired results in 
the hands of the feeder, and many 
good customers are lost simply because 
of a lack of proper feeding directions. 

During the war and until recently, it 
was a cinch to sell feed. All you had 
to do was fill the orders. Well, those 
days are over as most of you now 
realize. From now on, you have to 
sell feed—not ration it. If you expect 
to get repeat sales—the profitable kind 
—you have to do more than just take 
orders. 


When you get a new customer and 
then lose his business—you would 
have been better off if you had not 
sold him at all. He tells all his neigh- 
bors your feed is no good. In many 
instances he was not instructed on 
how to use the feed properly, but 
regardless of the reason, he talks, and 
it counteracts much of the advertise: 
ing you spent good money for. On the 
other hand when you get a new cus- 
tomer and show him how to use your 
feed for best results, he keeps on buy- 
ing—repeat sales again—and in addi- 
tion, he tells his neighbors about his 
good results. There is no better adver- 
tisement than a satisfied customer. 
Some folks spend too much money 


An address delivered at the annual convention 
of the Midwest Feed Manufacturers association 
held in Kansas City, Mo. Feb. 19-20. 
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on getting new customers and not 
anywhere near enough on _ holding 
them. To me at least, that is not 
balanced advertising. 

How much time do you spend on 
teaching your salesmen and dealers 
on how to use advertising to best ad- 
vantage? How often do you check up 
to see what becomes of the feeding 
directions and other literature you 
send the salesmen and dealers? If I 
had 1 per cent interest on the money 
wasted in misused circulars that can 
be found in salesmen’s garages and 
collars—tucked away under dealers’ 
counters where it does no good what- 
ever — I question whether I would 
have to work for a living. That is why 


_it pays to check up occasionally and 


see what becomes of your advertising 
literature. 

Mr. Sales Manager, are you the 
type that believes the more customers 
your salesmen call on each day the 
more feed they will sell? That is all 
right up to a certain point but after 
that—look out! You may be develop- 
ing a lot of order takers that never 
take the time to instruct feeders on 
how to use your feed. That system 
gets a lot of new business but go back, 
check the results and see what per- 
centage of those customers you re- 
tained six months later. To my mind 
a good salesman not only gets the 
order but he also sees to it that the 
customer will use the feed according 
to directions. Yes, he even checks up 
later to make sure. His percentage of 
satisfied customers is much higher 
than that of the order-taker’s, so is 
the net profit on his business. 

There are all sorts of feeding direc- 
tions. Some are so complicated and 
mixed up with advertising that a 
feeder has to read a long circular to 
find out how to use a certain feed. 
Make feeding directions simple—just 
as simple as possible—and still have 
them complete. These should cover, 
mash — grain — supplementary feeds 
such as pellets at noon for layers—- 
different kinds of grit, water, amount 
of feeder space — sufficient water 


fountains, etc. All this can be made 
into a chart that can be tacked on the 
wall for easy reference. Use very little 
advertising on this chart. Concentrate 
the feeder’s attention on the feeding 
directions. Then there is another point 
that is often overlooked, and that is 
the class of feeders you are appealing 
to and their particular likes and dis- 
likes. 

Let us take the poultrymen in New 
England for example. Most of these 
people are well-educated, experienced 
poultry raisers. Poultry raising is their 
main business. One might say they 
are professionals. They can, and do, 
understand far more complicated meth- 
ods of feeding than some farmer's 
wife who has inadequate equipment 
—far less education—poultry wise at 
least. The feeding directions suitable 
for the advanced poultryman are too 
complicated for her. Very simple di- 
rections will produce much better re- 
sults in her case. For example—some 
of the broiler raisers in parts of the 
South would be far better off if ad- 
vised to use an all-mash ration from 
start to finish. Why? Because the old 
man feeds the flock today, his wife 
tomorrow, and perhaps the children 
the day after. Now Ill grant that a 
good, well-trained poultryman can 
feed mash, grain, and pellets in the 
right proportion and get slightly bet- 
ter results, but he feeds his flocks him- 
self every day. For the less experienced 
feeder an all-mash ration for broilers 
is simpler, and about all that is neces- 
sary is to see that the feeders are kept 
filled, and that the water fountains do 
not go dry. 

Be specific about mixing directions, 
especially for unskilled feeders. State 
whether the mixtures are by weight 
or by measure. Some small farmers do 
not have a scale and for them mixing 
by measure is far simpler. This is par- 
ticularly true in feeding cows. Inci- 
dentally, feeding a dairy supplement 
to cows by pouring it on top of the 
grain ration may in some cases cause 
the cows to refuse the feed, and right 
there you lose a customer. The reason 
is simple. For example—take a 32 per 
cent protein dairy supplement. If we 


e 33 


| 


mix one part of this with two parts of 
ground ear corn and oats, by weight we 
get a 16 per cent dairy feed. If the 32 per 
cent supplement is properly formulated it 
should contain three times as much mineral 
as a 16 per cent dairy feed. Many cows do 
not like a feed with three times the normal 
amount of mineral. It is not palatable, so 
they refuse it. It would be much better to 
mix these feeds together. If the feeder ob- 
jects, tell him to put the supplement on top 
of the grain and mix it with his hand before 
the cow eats it. It is cheaper to tell him 
about this before he uses your feed than to 
have his cows refuse it, lose a customer, and 
a potential booster for your feed in that 
community. 

Many feeders are just naturally careless 
and because of this do not pay enough at- 
tention to mixing or feeding directions. 
Then there is another class that think they 
know all about feeding and pay no atten- 
tion to any directions. Both classes present 
problems that have to be solved. The best 
solution I know of is to carefully explain 
that your feed is made to be fed according 
to your directions, and will produce good 
results on that basis. For instance, we often 
encounter, the feeder who buys an all-mash 
egg mash of 15 per cent or 16 per cent 
protein, and then feeds it with an equal 
amount of grain. Well, mixed grain is about 
10 per cent protein, so he winds up with 
a 13 per cent protein ration instead of the 
15 per cent ration that would result from 
feeding a 20 per cent mash plus half grain. 

What is more important, the vitamin D 
content of the all-mash is only half as high 


as that of the mash to be fed with grain, 
so he winds up with a deficiency of vita- 
min D. That is not all. The riboflavin con- 
tent is deficient, and also the minerals, and 
good results are impossible. 

Sometimes it is the dealer who mixes a 
supplement with the farmer's grain. He 
wants to keep the price under that of his 
competitor, so he mixes 400 pounds of grain 
with 100 pounds of supplement instead of 
following the manufacturer’s directions call- 
ing for 200 pounds of grain to 100 pounds 
of supplement. This not only lowers the 
protein of the complete dairy feed but 
causes a deficiency.in minerals and vitamins. 
More often it is the feeder himself who 
requests such a mixture and in such cases 
the dealer should explain that the mixture 
cannot be expected to produce good results, 
and give the reasons. Posting a mixing 
chart on the mixer or near, by; is helpful. 

The nutritive requirements for poultry 
and swine on good pasture or range are 
quite different from those in confinement 
or dry lot. Bred sows are a good example. 
An ordinary hog supplement and grain 
plus good pasture, produces excellent re- 
sults when fed to sows during gestation. 
The same ration fed in dry lot is a com- 
plete failure. For this reason, feeding direc- 
tions on pigs and hog feeds should state 
whether the feed is suitable for dry lot or 
on pasture. Sow and pig feeds, and sow 
and pig supplements should be formulated 
for dry lot feeding and the feeding direc- 
tions should state this. Yes—in fact it should 
be on the tag. It would insure more pigs at 
weaning time in a great many cases. 


Feeds made for growing poultry on good 
range do not need to carry a very high 
vitamin content — A — D — riboflavin and 
other B complex factors—to produce good 
results. The same feeds fed in confinement 
would not produce results. This should be 
impressed upon salesmen, dealers and feed- 
ers, as well as mentioned in feeding direc- 
tions. 

Then there is another point and that is 
—the kind of pasture. A salesman or a 
dealer should ask the feeder if his hogs— 
for example—are on pasture. If the feeder: 
say yes, then check up to see whether it is 
good, green succulent pasture, or as Damon 
Catron of Iowa State college says “A big 
exercise lot with a few weeds in it.” Such: 
a pasture contributes practically none o!| 
the required nutrients. 

If the feed manufacturer is selling 
feeding program to his customers, all thes 
points are very important. In that feeding 
program he should carefully teach dealer- 
and feeders to not only study the feedin» 
directions but to read the tag on the feed 
bag. 

APPOINTED MANAGER 

Joseph E. Allhoff, Kansas City, has been 
appointed manager of the Pittsburg, Kan, 
plant of Spear Mills, Inc., Kansas City feed 
manufacturing firm, according to Lewis E. 
Selders, president of the company. Mr. All- 
hoff succeeds Ronnie Saunders, Pittsburg, 
who has been named territory manager. Mr. 
Allhoff has been associated with the Spear 
concern for over 10 years as a sales repre: 
sentative. 


Write A. K. ZINN & CO., BATTLE CREEK, MICH. 


for any desired Booklets 


HOG 
PROFITS 


.-» AND 7 OTHER BOOKLETS 


Celebrating their 60th anniversary, Zinn’s have ready for distri- 
bution a library of valuable service booklets. ,These will help 
farmers feed efficiently and economically. They will assist Zinn 
dealers to build large, profitable volume! 


Sixty years ago A. K. 


Zinn & Co. was founded in Michigan. 


Zinn, its founder, is still active in the Company . . . sharing 
ownership and management with his sons. 
All Zinn feeds are laboratory-controlled, carefully blended and 
backed by years of experience. You can expect from Zinn’s the 
personal service which only an owner-managed organization 


can give. 


Would you like the booklets? Would you like to know 
more nbout the Zinn dealer program? Then write today. 


A. K. ZINN & CO. 
BATTLE CREEK, MICH. 
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“,-. the cows give ten quarts of milk a day!” 


With this as his clinching argument, Christopher Ludwick 
— patriot baker of Revolutionary War fame — persuaded 
many Hessian soldiers to desert the British army and come 
to Pennsylvania. Ten quarts per day was an optimistic 
figure, but it painted an agricultural paradise they could 
not resist. 

What would Ludwick say were he to visit the Red Rose 
Experimental Farms and see our Holstein Herd with a 
daily average nearly twice that high for a 365 day test? 


What would Ludwick say today if he were to visit hundreds 
of poultry farms where RED-ROSE-FED hens are laying 
more than twice as many eggs as his most successful 
neighbors received? 

Better breeding alone has not accounted for these won- 
derful increases in production. Better feeding has done 
much — and 106 years’ specializing in the feeding of 
farm animals and poultry convinces us it will achieve even 
more in the future. 


1842 JOHN W. Eshelnan & SONS 1948 


Lancaster, Pa. York, Pa. 
SUCCESSFUL POULTRY 
RAISERS (including many 
descendants of those 
Hessians) feed RED ROSE 
LAYING MASH because 
their tests proved it best. 


Tampa, Fla. 


Circleville, O. 


RED ROSE ELMWOOD 
FOBES No. 2307586. 
Five-year-old Holstein at 
Red Rose Experimental 
Farms which - produced 
19,998 Ibs. of milk, 698.1 
fat, in 365 day test, 2X 
milking. 


W. SOM 
LANCASTER. PA 
CiMCASVILLE 
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AS A FEED MANUFACTURER 
YOU HAVE TWO SETS OF WORRIES 


FEED 
MANUFACTURING 
WORRIES 


Here's help—both ways! When you choose what to 
use in making up poultry feed you have to consider 
each ingredient from two points of view. 


First, you have to decide what it contributes to your 
product’s performance that will increase the value 
of that product to the average poultryman. In other 
words, you have to ask yourself how much it will help 
you sell your product, competitively. (The greater the 
results, the greater the sales.) 


Second,you have to consider how it affects your manu- 
facturing processes, your manufacturing costs. 


When you choose a sound combination of Borden’s 
Flaydry and Ladpro to fortify your poultry feeds with 
the entire B-G Complex and Vitamins A and D, you 
are helping your feed business both ways. 


FEED 
SALES 
WORRIES 


In Flaydry and Ladpro the vitamins, amino acids 
and other important nutrients are concentrated from 
the best natural sources—whey solubles, fish solubles 
and fish liver and glandular meal. They are standard- 
ized, uniform, dependable, laboratory-controlled. 


In a word, Flaydry and Ladpro are true Borden 
products. You know and your customers know, that 
means they’re scientifically correct for top perform- 
ance. That helps your sales volume. 


Furthermore, BORDEN Products are dry, easy to 
mix, free-flowing. That simplifies your manufacturing. 
Helps your profit margin. 


Want more facts? Let us tell you all the reasons 
why Borden’s Flaydry and Ladpro can help you sell 
more feed, make more money. 


Write, phone or wire. 


THE BORDEN COMPANY, Special Products Division, 350 Madison Avenue, New York 17, N. Y. 
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Experiments Prove Feed Values 


Larro Research Farm Aids Agriculture 


@ NEARLY three decades of service 
to American agriculture through cons- 
tant research on livestock and poultry 
feeding and management is the record 
of the Larro Research farm. The farm, 
a part of the Larrowe division of Gen- 
eral Mills, Inc., Minneapolis, is located 
at Redford, just outside of Detroit, 

fich. From its impressive array of 
buildings have come thousands of ex- 
periments on the feeding and care of 
livestock and poultry, all passed on 
to the farmers of America as a public 
service. 

The Larrowe division of General 
Mills, with the veteran feed sales au- 
thority Searle Mowat as president, has 
headquarters in Detroit and operates 
the farm which services virtually all 
of the United States. The company’s 
feed products are constantly tested 
and improved at the farm. 

The research farm at its present 
site goes back to 1920 when Charles 
Staff, now 73 and retired, established 
it with James E. Larrowe. At that 
time the Larrowe Milling Co. was a 
major operator in the Eastern feed 
market and a leading exponent of beet 
pulp base livestock feeds. Shortly after 
General Mills acquired the Larrowe 
division in 1929, it established the 
Larro “Farm-tested” line on a national 
basis and opened the gates to huge 
market potentialities. 

Mr. Staff continued to develop the 
Larro Research farm. Its more than 
200 acres are a veritable storehouse of 
scientific data on livestock and poultry 
feeding. Its conclusions are actively 
put to work by the General Mills sales 
force, but the farm does not stop there. 
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It constantly develops service informa- 
tion for farmers as well. 

Typical of the latter was the dis- 
covery that livestock must be fed hay 
as well as grass and grain during the 
summer months to get maximum pro- 
duction. Dr. H. E. Bechtel, who wrote 
up the Larro Research farm’s studies 
in this matter, summed it up this way. 

“If hay is not fed with pasture, de- 
creased production is almost certain 
to follow. This is due to the cow’s 
inability to meet all of her nutritive 
requirements for maintenance, plus a 
full level of milk production. 

“With pasture as the sole roughage, 
most good, lactating cows just don’t eat 
enough nutrients in the form of good, 
high-moisture grasses to balance their 
total feed needs. Eventually, such 
underfeeding must lead to lowered 
milk production.” 

Dr. Bechtel also described experi- 
ments designed to trim farm labor de- 
voted to livestock feeding. At present 
most dairy cows are fed twice a day. 
Larro Farm found that once a day is 
sufficient. The saving in labor and 
handling of the cattle was time gained. 

“Going on one meal a day is not 
necessarily a new idea,” Dr. Bechtel 
explained. “Witness man’s best friend, 
the dog. Many a Scotch Border Collie 
has thrived on one good meal a day 
during adulthood while turning in ex- 


PICTURED above is an aerial 
view of the Larro Research 
farm located just outside De- 
troit, a veritable storehouse of 
scientific data on livestock and 
poultry feeding. Shown at lower 
left is a view of one of the dry 
lot pens used in swine feeding 
tests. 


cellent work for his master with in- 
credible sagacity.” 

To prove his point, Dr. Bechtel has 
prepared charts comparing the once- 
a-day feeding technique with twice-a- 
day feeding. The difference is negli- 
gible. 

News notes released from the Larro 
Research farm to the agricultural and 
trade press tell the farmer how to 
“dub” or trim the combs on his cock- 
erels for better winter management; 
how to feed broiler mixtures to best 
advantage; the methods that may be 
employed to detect the presence of 
certain diseases such as Newcastle in 
poultry; and up-to-date tips on haying 
practices. 

Behind all this information is the 
study and consistant development of 
Larro “Farm-tested” formula feeds 
The ingredients in each of them are 
designed to produce the greatest 
amount of product, whether it be 
dairy produce or animal flesh, in the 
shortest possible time. There is end- 


(Continued on page 102) 
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The weather is still cool and wintry but 
spring must be just around the corner judg- 
ing from the talk of fishing and golf which 
we hear all around us. 

C. M. Stormes of the Iowa Feed Co., 
Des Moines, wrote from Palm Springs, 
Calif. where he has been enjoying a long 
vacation. Stormy had two visitors the day 
he wrote, Stan Donovan of the Donovan 
Feed Co., Omaha, and Ray Ewing of the 
Ray Ewing Co., Pasadena, Calif. 

R. C. Tesch of the Knauf & Tesch Co., 
Chilton, Wis., speared a 40 pound Sturgeon 
in Lake Winnebago early in February. 


Sturgeon is the king of fresh-water fish. 
Chick is president of the Central Retail 
Feed association which will hold it’s next 
convention at Milwaukee, June 7 and 8. 
Phil Tobias, Jr., Chicago, a member of 
the staff of Simmonds & Simmonds, Inc., 
Chicago advertising agency, and son of the 
president of the ad firm, returned March 1 
from a month’s honeymoon in Miami and 
Havana, Cuba. He was married Jan. 31. 
Walter A. Leypoldt of the Carbolineum 
Wood Preserving Co., Milwaukee, called to 
confirm that The Feed Bag Red Book is 
widely read. He just had a reply to his ad- 
vertisement in the 1947 edition from Paul 
Krearas, a veterinarian in Athens, Greece. 
The Murphy Products Co., Burlington, 
Wis., is keeping the southern vacation ter- 
ritory covered. Jim Murphy came back from 


40 to 150 H.P. 
ENGINE 

OR MOTOR 
DRIVE 


DESTRUCTIVE 
VIBRATION ELIMINATED 


PROMPT DELIVERY 
OF MOST SIZES 


More Tons per Hour 
Pay More Net Profit 
with JACOBSON GRINDERS 


Net Profit per Grinder is High 
| Lecomte Records show the extra tonnage of output for 


each Jacobson Grinder in operation. This fact is the main 
reason that many of the largest Mills of the U.S.A. and 
thousands of Custom Grinders from coast to coast specify Jacobson 
Grinders for replacement of worn or outmoded equipment. Their 
extra tonnage per hour, together with their low cost of operation, 


MACHINE WORKS 


1074 TENTH AVE. S.E., MINNEAPOLIS 14, MINN. 
Wire, Call, or Write for Full Information 


All have the — 


maintenance and repair, and their 
long life, increase total net profit. 


Miami the last week in February and im 


mediately thereafter his brother Lawrence 
started for the same vicinity. On March 12. 
Roy Hoffman left for New Orleans. 

One speaker at the Distillers Feed Re- 
search Council meeting in Cincinnati, Feb 
24, ventured a guess that perhaps in t] 
future distillers feeds may be the primary 
product and whiskey the byproduct. That 
would insure a continuing demand for ‘t 
least one byproduct. 

William Nagel, who is associated with h:s 
father in the Herman Nagel Co., Chicago, 
sailed for England on the Queen Mary, Fe). 
19. Bill expected to spend about five wee!:s 
abroad. 

Leo Knapp of the Calcium Carbona‘e 
Co., Chicago, spent February at Miami and 
on one occasion, when called by his office, 
answered the telephone from the beac). 
Eddie Horst, who had placed the call from 
Chicago, could hear the waves breaking on 
the beach. 

Roy I. Campbell, who has been in charye 
of the grain and byproducts departments 
for Albert Schwill & Co. for the past three 
years, was recently elected a vice president 
of the firm. Roy also owns the Milwaukce 
grain commission firm which bears his name. 

George LaBudde of the LaBudde Feed 
& Grain Co., Milwaukee, was driving to 
Wausau for a weekend of skiing when his 
car stalled in a snow bank during a blizzard 
Feb. 27. George took a sleeping bag from 
the car and slept out in the snow until 
morning when he was able to get help. The 
hotels will take a licking from George from 
now on. 

Robert T. Beatty, who recently retired as 
secretary and northwestern editor of the 
Northwestern Miller, Minneapolis, is recov- 
ering from a long illness and expects to 
move to Florida in a few weeks. He will 
make his home at Winter Park, Fla. 

“Looks like the cattle around here could 
use some good feed” is the written com- 
ment from Karl Juve of the National Food 
Co., Fond du Lac, Wis., who was visiting 
in Mexico. 

Will be looking for you in the Easter 
parade. —— D.K.S. 


Allied Mills Names Griffin 
General Sales Manager 


E. D. Griffin, formerly assistant genera! 
sales manager, has been appointed general 
sales manager of Allied Mills, Inc., Fort 
Wayne, Ind., according to Harold J. Buist, 
president of the corporation. 

Mr. Griffin, an honor graduate of the 
college of agriculture, University of Illino's, 
joined the Allied Mills organization 22 years 
ago after spending several years as extension 
poultryman in Indiana. He was named ‘o 
the post of assistant general sales manager 
in 1933, 

Mr. Griffin served as chairman of the 
dog food division of the American Fee: 
Manufacturers association during the wor 
emergency. He succeeds A. G. Phelps, sales 
manager since 1926, who will continue <s 
vice president and a director of the cor: 
poration. 

@ BOB MILLER, Guernsey, Wyo., hes 
purchased the feed business of Ray Cundall. 
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PAT. OFF 


@ Feeders are increasingly VITAMIN-CONSCIOUS. = sorton ils 


THEY WANT POTENCY GUARANTEES THAT MEAN SOME- e Now Available: , 


THING. They no longer take things for granted when it comes to Vitseiin A Feeding Oils In Two 
the vitamin fortification of feeds. .: : 


Potencies: 
LONG EXPERIENCE IN THE PROCESSING OF HIGH QUALITY 2000-4 and 6000-A : 
MEDICINAL OILS is the sort of know-how that appeals to them. Cod Liver Oils With Added 
GORTON’S HAVE THIS KNOW-HOW —and every step in 
manufacture — from processing the fish to filtering and blending “¢ -P. Super" “GP.” a 
the oils —is guarded by Gorton’s QUALITY CONTROL. 800-D 400-D =400-D 
3000-A. 2000-A  3000-A 

TRIPLE - TESTING — chemical, biological and by actual use — a 2 
makes the Gorton Guarantee really mean something. ee FEEDING OILS 
ADDED SALES APPEAL is attached to the statement, “This _ 400-D 1000-A 
mash fortified with Gorton’s Vitamin Oils.” + 400-D 2000-A 

400-D 3000-A 


FISH MEAL AND CONDENSED FISH 2 
SOLUBLES AVAILABLE  g00-D 


2000-A 
4000-A 


NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Lid. By-Products Div. 
‘177 MILK STREET BOSTON 9, MASS. 
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JINGLE 
New Car Owner (as he passed Jalopy): 
“What's that terrible rattling noise in your 
car, friend?” = 
Old Car Owner: “Oh, that’s just my 
$2,000 jingling around in my pockets, pal.” 


A damsel who hailed from Madrid 
Was naughty in all that she did. 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


She favored strip poker 


And played till it broke her, OR RUBBERS 
Which made her a popular kid. “Can this fur coat be worn in wet 
weather without hurting it?” 


QUERY “Lady, did you ever see a rabbit carry- 
He: “Will you have breakfast with me ing an umbrella?” 
She: “Sure.” An optomist is a man who plans to build 
He: “Shall I phone you or nudge you?” a $10,000 home with $10,000. 


@ 


HERE’S HOW YOUR 
PROFIT 


CAN BE TIED T 


THE FARMER’S 
OWN GRAIN 


Don't BUCK against the farmer’s in- 
clination to feed out his own grain. 
Cash in on this market by furnishing 
the right kind of supplement that will 
make his own feed go farther in doing 
the right kind of job. By custom-mixing 
his feed with one of Hubbard’s Sun- 
‘shine Concentrates—or by selling your 
own complete feed fortified with Hub- 
bard—you perform a nutritional ser- 
vice, and save money for the feeder. 


ati Let us tell you how to build a sound, prof- 


itable business on the Hubbard plan. 


ubbar 


splay The HUBBARD SUNSHINE 


Milling Co. 


MANKATO, MINN. 


OR LIGHTS OUT! 
“Know what robs a man of his good 
looks?” 
“Yeah—a hurriedly drawn shade.” 
GREAT IDEA 
He: I'm thinking of getting married.” 
She: “That's a great idea, if you ask me.” 
APPEALED 
Father: “Wasn't that young Jones I saw 
downstairs last night?” 
Daughter: “Yes, Dad.” 
Father: “I thought I issued an injunction 
against his seeing you any more.” 
Daughter: “Yes, Dad. But he appealed to 
a higher court, and Mother said ‘Yes’.” 


RESIGNED 

“On her 18th birthday, I gave my daugh- 
ter her first front door key.” 

“That was the proper modern spirit, old 
man.” 

“Not necessarily—I just got sick and 
tired of having her knock over the milk 
bottles as she crawled through the pantry 


window.” 
& & 


Somebody is always ready to lend a help- 
ing hand if you have any trouble opening 
your pocketbook. 

* * 
CHANCE 

A lodge member approached Henry. “We 
are having a raffle for a poor widow, he 
said, “Will you buy a ticket?” 

“Nope,” said Henry. “My wife wouldn't 
let me keep her if I won.” 

JUSTIFIED 

Judge: “You are charged with wife beat- 
ing: What does your wife do to irritate 
you?” 

Prisoner: “Well, I'll tell ya, Your Honor. 
She keeps saying: ‘Go ahead, hit me! Hit 
me hard, and I'll have you hauled up be 
fore that bald-headed old reprobate judge, 
and you'll see what he'll do to you!” 

Judge: “Case dismissed!” 

* 

Acting without thinking is like shooting 
without aiming. 

* 
NO ESCAPE 

Asked by a visitor what time he got up 
in the morning to go to work, the over: 
worked farmer remarked: “Son, I don’t go 
to work I wake up surrounded by it!” 

* 


CAUTIOUS 

The little boy riding on the bus had been 
sniffling loudly for several blocks. After a 
number of disapproving glances, the middie- 
aged woman sitting next to him remarked: 

“Little boy, do you have a handkerchief?” 

“Yes, ma’am,” replied the child innocent: 
ly, “but I never lend it to strangers.” 
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Here's how to get started 
with good feeders 


— 

if It’s tough sometimes to get a farmer to go whole hog But it’s easy to get your foot in the door this way. 
2 for balanced feeding—changing all his feeding habits Have him make a start on his baby chicks, to prove the 
overnight for all his livestock and poultry. results of the Pillsbury’s Best Feeding Program. 


“ye These little nuggets of nourishment quickly demonstrate Friend farmer can’t laugh off the convincing results, and 
: the advantages of balanced feeding. They especially ap- he’ll soon see the wisdom of your Pillsbury’s Best Feed- 
peal to the chicks—make ’em eat more and grow like gossip! ing Program for all his livestock and poultry. 


So—right now, put some special effort on Pillsbury’s Best Bite-Size Chick peeeeeete. 
Starter. It’s a great item, and a fine leader for introducing your full line x Rv sbun: 


of Pillsbury’s Best Feeds and Concentrates. If you’re not now a Pillsbury 
dealer, write and find out about the opportunities for good, profitable 


business now—and solid future security — with this fine old company. 


PILLSBURY MILLS, INC.— 
FEED AND SOY DIVISION 


Division Headquarters, Clinton, Iowa. Feed Mills in Nine Other Cities 
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PILOT 


BRAND 


OYSTER SHELL 


PROFITABLE DEMAND 
ACROSS THE NATION 


@ A dguarter century of continuous national advertising 
in the leading farm papers and poultry journals, PLUS 
broadcasting every week of the year over 35 radio 
stations has helped to increase consumer demand for Pilot 


Brand Oyster Shell every year. over the previous year. 


Pilot Brand is a wanted item throughout the United States. 
In consequence, it assures dealer profits, repeat sales 
and consumer satisfaction—a sure business builder for 


any dealer who handles it. 


OYSTER SHELL PRODUCTS CORPORATION 


New Rochelle, N. Y. Morgan City, La. St. Louis, Mo. 
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@ DISTILLERS byproducts and their 
value as feed came under the close 
scrutiny of industry and university 
representatives at the third conference 
on feeds of the beverage distilleries 
sponsored by the Distillers Feed Re- 
search council at Cincinnati, Feb. 24. 
Reports on experimental work were 
offered by various leaders in the field 
of nutrition, 

Dr. Frank M. Shipman, Brown-For- 
man Distillers Corp., Louisville, chair- 
man of the council, welcomed members 
and guests and declared that the coun- 
cil had accomplished many of the 
coals it had set up the year previously. 

He said that the group’s three major 
objectives were: the encouragement of 
research on supplemental feeding; the 
collection of data; and the disemmina- 
tion of information. He pointed out 
that the council is now a separate 
corporation and is no longer sponsored 
by the Distilled Spirits institute. 


“Our increased population has made 
it imperative to help build a better 
feed and food economy,” Dr. Shipman 
said. “We are seeing hybrid corn of 
lowered protein content and something 


Distillers Hold Feed Conference 


Discuss Role of Distillers’ Byproducts in Feed 


By ELDON ROESLER 


must be done to bring back this pro- 
tein balance.” 

He called attention to the important 
role played by distillers’ byproducts 
feeds in bringing about better balanced 
feeding and urged continued coopera- 
tion with all segments of the feed 
industry. 

“We are mainly interested in better 
balanced feeding,” Dr. Shipman said 
“About 50 per cent of our farm ani- 
mals are fed unbalanced diets so our 
job is educational. We must work to- 
ward a program of getting more farm- 
ers to feed balanced rations and take 
our chance that distillers’ supplements 
will fit into their feeding program.” 

Prof. S. M. Hauge, Purdue univer- 
sity, reported the isolation of a new 
vitamin. He declared that research 
workers have known that distillers’ 
solubles contained unidentified growth 
factors. Dr. Hauge described how this 
unidentified growth factor was con- 
centrated and tested to prove it was 
entirely new. 


“It has been shown that the uni- 


BRIEF reports of research on distillers’ feeds now in progress were presented at 
the conference by the speakers shown below. From left to right they are: H. A. 
Fick, Upjohn Richland farms; Dr. R. A. Rasmussen, Hiram Walker & Sons, Inc.; 
Charles M. Ely, National Distillers Products Corp.; E. W. Ruf, Joseph E. Seagram 
& Sons, Inc.; and Prof. J. C. Shaw, University of Maryland. 
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CONTINUING as president of 
the Distillers Feed Research 
council will be Dr. Frank M. 
Shipman, Brown-Forman Distil- 
lers Corp., Louisville, Ky. He 
is shown, right above, with Dr. 
Philip J. Schaible, director of 
research. (Photo by The Feed 
Bag) 


dentified growth factor in distillers’ 
dried solubles is distinct from all the 
known vitamins which were incor- 
porated in the basal ration,” Dr. Hauge 
said. “It also appears to be distinct 
from many of the postulated unidenti- 
fied growth factors. Because of its 
properties and high biological activity 
it appears to be another vitamin of 
the B-complex.” 

Prof. A. R. Winter of Ohio State 
university described tests which 
showed that the use of distillers’ 
solubles in poultry rations increased 
growth during the first 12 weeks, 
brought about good feathering and 
efficient feed utilization and supple- 
mented the rations satisfactorily for 
egg production. 

Prof. Marvel L. Baker, University 
of Nebraska, reported on cattle feed- 
ing trials and indicated that distillers’ 
dried grains were worth as much as 
soybean oil meal on an equivalent 
protein basis. 

A survey of the chemical and vita- 
min analyses of distillers’ feeds pro- 
duced in 1947 was presented by Dr. 
C. S. Boruff, technical director of 
Hiram Walker & Sons, Inc. He re- 
ported that protein content of distil- 
lers’ feeds obtained from corn has 
gradually decreased. He attributed this 
to the lower protein content of hybrid 
corn and predicted that “with the re- 
turn of the industry to its normal mash 
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bills with limited use of wheat, milo and 
other expedient substitute grains, the limits 
of variation noted in the analysis of distillers’ 
products should be greatly reduced.” Dr. 
Paul A. Kolachov, Joseph E. Seagram 
Sons, also participated in this report, 

Dr. Philip J. Schaible, director of the 
council reported that since 1933 the bever- 
age distillers have processed an average of 
only 0.78 per cent of the annual supply of 
all grains used for distilling, 

“Except for the war period when the 
government required the distillers to use 
wheat products to produce alcohol for war 
purposes, the beverage distillers use of 
wheat has been almost nil,” Dr. Schaible 
reported. “The types of grains processed 
by beverage distillers are not used in any 
large quantity for bread.” 

Others who reported included Prof. C. B. 
Knodt, Pennsylvania State college who talk- 
ed on distillers’ feed in dairy calf rations; 
Prof. W. P. Garrigus, University of Ken- 
tucky, on yearling steers; Prof. C, W. Car- 
rick, Purdue, on known growth factors; 
Prof. L. E. Hanson, University of Nebraska, 
swine feeding trials; Prof. E. J. Wilford, 
University of Kentucky, growing and fatten- 
ing pigs; and Prof. W. P. Garrigus, Uni- 
versity of Kentucky, feeding wet stillage. 

Reports on research in progress were giv- 
en by Dr. W. E. Krauss, Ohio agricultural 
experiment station; Dr. J. C. Shaw, Uni- 
versity of Maryland; H. A. Fick, Upjohn 
Richland farms, Kalamazoo, Mich.; Dr. R, 
A. Rasmussen, Hiram Walker & Sons; C. 
M. Ely, National Distillers Products Corp., 
and E. W. Ruf, Joseph E, Seagram €& Sons. 

A panel discussion by the speakers and 
also including Charles P, Burr, National 
Distillers Products Corp., was presided over 
by Lyman Peck, Chicago feed consultant. 

Feed industry trends were discussed by 
Ray B. Bowden, executive vice president of 
the Grain & Feed Dealers National asso- 
ciation. Mr. Bowden declared that he had 


RESEARCH men who partici- 
pated in discussions at the 
conference included, left to 
right: Prof. S. M. Hauge, Pur- 
due university; Prof. A. R. 
Winter, Ohio State university; 
and Prof. C. W. Carrick of 
Purdue. 


seen the day when various feed byproducts 
were not fed but were hauled away as refuse. 
He maintained that the change to scientific 
feeding methods was one of the three great 
movements of this century. 

“At the present time we are in a liquida- 
tion cycle of livestock and poultry which 
will bring an adjustment to current feeding 
ratios,” Mr. Bowden said. “We can expect 
a resumption of a good feed demand by 
spring,” 

He said that with 60 million employed 
it might be difficult to satisfy the demand 
for meat, milk and eggs. 

Dr. Roland M. Bethke, Ohio agricultural 
experiment station, summarized the reports 
of the meeting. He said he was surprised at 


PARTICIPANTS in the Distillers Feed Research council meeting included, left to 
right: Dr. C. S. Boruff, Hiram Walker & Sons, Inc.; Dr. Paul J. Kolachov, Joseph 
E. Seagram & Sons, Inc.; William N. Stice, educational director; Dr. Philip J. 
Schaible, director of research; and Charles P. Burr, National Distillers Products 
Corp. (Photo by The Feed Bag) 


the small quantity of grain used by dis- 
tillers as compared to the total crop and 
indicated that he was happy to hear that 
attempts are being made by the industry to 
bring out products of uniform quality. 

Guests were treated to a luncheon at 
which distillers’ fed pork was served at a 
banquet which featured bourbon beef. Jos- 
eph A. Engelhard, Glenmore Distilleries, 
president of the Distilled Spirits institute, 
was the banquet speaker. 

Dr. Shipman was elected president of 
the council and Dr, Boruff was named vice 
president. Howard T. Jones, Distilled Spirit. 
institute, is the new secretary and assistant 
treasurer, and Millard F. Cox, Kentucky 
Distillers association, was named treasurer 
and assistant secretary. Dr. Schaible and 
William N. Stice, were retained as director 
and educational director respectively. 


Minnesota Elevator Group 
Re-elects Oscar Olson 


Oscar A. Olson, Truman, Minn., was re- 
elected president of the Farmers Elevator 
association of Minnesota at the 41st annual 
convention at the Nicollet hotel in Min- 
neapolis March 2. H. A, Fredrickson, Win- 
dom, was re-elected vice president, and A. 
F. Nelson, Minneapolis, and J. E. Brin, 
Stewartville, were re-named secretary and 
treasurer respectively. 

Warren H. Goss, associate director of 
research and products development for Pills 
bury Mills, and Prof. J. W. Lambert, Uni- 
versity of Minnesota, discussed the develop- 
ment of soybean varieties for Minnesota pro- 
duction with greater oil content. Mr. Goss 
described soybeans as a crop which is adapt: 
ed to rotation planting in Minnesota and is 
an excellent cash crop. 


The association adopted two resolutions, 
one that Sec. 101 (12) of the internal reve- 
nue code be retained, and the other ex- 
pressing opposition to the granting of au- 
thority for control of margins on grain fu- 
tures transaction by any governmental 
agency or official. 

A panel of experts from the Minneapolis 
Grain exchange, headed by E. S. Ferguson, 
Kellogg Commission Co., discussed grain 
trading in all its aspects and ramifications 
for the members of the association, Other 
speakers at the session included: Maj. H. G. 
L. Strange, Searle Grain Co., Ltd., Winni- 
peg; C. O, Rost, University of Minnesota: 
R. S. Dunham, University of Minnesota; 
Charles E. Nieman, Minneapolis attorney: 
and Charles W. Stickney, state chairman of 
PMA. 


@ UNION MILLS elevator and feed plant. 
Wabash, Ind., has been sold to Mr. and 
Mrs. Merle O. Cook, Akron, Ind., by Wm. 
Overmeyer of Laketon. 


@ McKENZIE SEED CO., McKenzie, 
Tenn., has been opened by Garland Snead, 
Paul Carroll, and Billy Vawter. 

@ REUBEN BURRICHTER, Lost Nation, 
Iowa, has been appointed manager of the 
Farmers Co-op elevator, succeeding Mr. 
Moorhead, who retired in December, 1947. 
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4) THAT YOU CAN BUILD 


MORE EFFICIENT SWINE FEEDS 


WITH 


There's no mystery in Mr. E. J. Kruckeberg's suc- 
cess—he uses Davis A to Z Vitamin Concentrates 
in his hog concentrate, poultry mashes and dairy 
concentrates. 


When you use DAVIS A to Z Vitamin Concen- 
trates in easy-to-mix DAVIS formulas, you'll win 
praise and profit from your farmer customers, too. 
DAVIS Swine Feed formulas help hogs gain faster 
on less feed—go to market earlier—top the mar- 
ket and make more money for your customers. 
That means better business for you. 


In addition, Davis helps train your employees 
to become feed specialists. Davis lectures and films 
show your customers and prospects the advantages 
of scientific feeds. Davis merchandising plan— 
filled with pre-tested ideas that build your busi- 
ness—boosts your profits. For complete details, 
mail coupon today. 


SAVIS ENTERPRISES, INC. 


919 S. Perry Street, Dayton 2, Ohio 
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‘OTHER DAVIS PRODUCTS: Davis Ethical Trace Minerals ® Davis Dry Vitamin 


BOSTON GRAIN COMPANY, INC. 
GRINDING_MIXxING 


BOSTON, INDIANA 
BOSTON PHONE: 13; 
RICHMOND PHONE: 95131 


February 5, 1948 


Davis Enterprises, Inc, 


Dayton |, Ohio 


Gentlemen: 


Just want to send 
Vitamin Concentrates, 
Hog Concentrate. A c 
Hog Concentrate, 


you a few lines in regard to Davis A to Z es 
We are using Type 4-S in our Boston Brand : 
onsiderable number of feeders are using thi 
and are well Pleased with their results ee 
One farmer came in and told me 
hogs growing." We |i 
feeder. And 
and at least, 
entitled to, 


“that he could just see hi 
a ke to hear statements such as this pes the 
- don't get similar reports, then we investigate 
ty to find out why they don't get the results they ine 


We also use 


Poultry Mashes 
results, 


~ Davis A to Z Vitamin Concentrates in our 
and Dairy Concentrates with very satisfactory 


Yours very truly, 


GRAIN COMPANY 
r 


J. Kruckeberg 


A &D Fortifiers * Davis Wheat Germ Oil * Davis Sol-U-Mix. DISTRIBUTORS 
oF: Fleischmann’s Irradiated Dry Yeast * Fish-Trate * Sard-X * Swine-Dine 


CLIP AND MAIL TODAY 


DAVIS ENTERPRISES, Inc., 919 S. Perry St., Dayton 2, Ohio 


Gentlemen: Please send me full information about Davis A to Z 
Vitamin Concentrates and Formulas for efficient swine feeds. Also 
tell me about the successful Davis Merchandising Plan for Increased 
sales and profits. 


COMPANY 


ADDRESS 
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| 
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| 
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city STATE 
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DAWE’S MANUFACTURING CO. 


4800 


VITAMINS 


DAWE’S NEW VITAMELK BASE Cuts Loss 
from VITAMINS that DISAPPEAR from 
FEED BEFORE It Is CONSUMED 


Some vitamins have the expensive and dangerous 
habit of disappearing from feed BEFORE it reaches 
the intestines of bird or animal. This fact has long 
troubled conscientious feed manufacturers as well 
as informed feed buyers. 

How to “nail down” the potency of Vitamins A 
and D particularly, has been the subject of inten- 
sive study in the Dawe’s laboratories. 

Then came AD-SEAL-IN .. . a special process 
which reduces loss of these vitamins due to expo- 
sure to air, adverse storage conditions, and many 
other destructive factors in the mixing, transpor- 
tation, and consumption of feed. 


South Richmond St., Dept. FB-32 


Chicago 32, Illinois 


Please send full information about the new VITAMELK BASE with longer 


lasting Vitamin A and D potency. 


Name. 


(Please attach to letterhead) 


AD-SEAL-IN is an exclusive Dawe’s discovery, 
used in VITAMELK BASE. Hence feeds made 
with this product contain a source of longer-lasting 
Vitamins A and D. 

For years VITAMELK BASE has been widely 
used by successful feed manufacturers from coast 
to coast. It simplifies mixing—and provides compre- 
hensive inter-related multiple-factor enrichment. 
Now VITAMELK BASE is even a better buy than 
ever before. 

Learn how this scientific, time-proved product, 
with Dawe’s many services for mixers, may greatly 
boost salesof YOUR branded feeds. Mail the coupon! 


Firm 


Address 


City 
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New Horizons Farm Chemurg 


Highlights of Recent Advances in Animal Nutrition 


eSCIENTISTS assure us that there is 
ability and “know-how” to provide the 
2,150,000,000 people on earth with suf- 
ficient food for healthful vigorous living by 
applying scientific technology to the soil. 

The question constantly on the lips of 
Americans today is “How far can we go in 
helping the millions of people in a war- 
ravaged world who are in dire need of 
more food?” Hungry people are neither 
peaceful nor straight-thinking. Considering 
the gravity of the situation, our small sur- 
plus will not go very far to feed the mil- 
lions of starving men, women and children 
outside of our country. The world is still 
faced with a very grim food supply outlook 
even though reports of this year’s European 
crop are encouraging, The unprecedented 
European drought reduced considerably the 
potato and sugar beet crop yields this past 
year. Supplies of milk have been difficult 
to maintain on the Continent because for- 
age crops were poor. The United Nations 
predicts that full agricultural recovery in 
most of Europe cannot be expected before 
1950 because of a lack of farm machinery, 
draft animals and fertilizer. 

In Asia the situation has not been im- 
proved, and there has been a heavy death 
toll from starvation because of floods, 
drought, plagues and transportation diffi- 
culties. Thus far, treaties and world organi- 
zations have not provided a substitute for 
sustenance. They have accomplished little to 
stave off the stark hunger of these people. 
One cannot instill democracy into people 
who have empty stomachs. It seems that 
the threat of war will continue to plague 
people someplace on the globe, so long as 
nations are forced to seek out the best 
interests of their respective governments 
in acquiring needed fuel, metals and food 
for reasons of security. 

These thumbscrews of economic pressure 
have tended to force the people under these 
governments to infiltrate into two diametric- 
ally opposite ideological spheres. By com- 
paring results of the same numbers of acres 
under cultivation, the American farmer in 
his system of competitive enterprise can 
turn out 450 per cent more than the farmers 
in those countries where there is contrast- 
ing lack of freedom and where tyranny 
tules supreme. Nevertheless our country 
must not be deluded by these statistics and 
become smug in its accomplishments. Con- 
siderable improvement can still be made in 
American agriculture, In food production 
at least half of the tonnage produced above 
the ground is inedible to man and is usually 
wasted. 

With impending petroleum shortages be- 
fore the turn of this century, there are great 
opportunities ahead for chemurgy to stir 
into action. Much of the United States 
economy is based upon the utilization of 
expendable raw materials taken from the 
oil wells and the mines in the ground. 
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By DR. H. J. PREBLUDA 


With food and feed shortages evident for 
some time to come, chemurgy’s utilization 
of byproducts heretofore wasted, will go a 
long way to stretch the badly needed grain 
supplies. These shortages force us to think 


THIS address by Dr. H. J. 
Prebluda, U. S. Industrial 
Chemicals, Inc., New York 


City, was delivered March 5, 
1948 at the 13th annual con- 
ference of the National Farm 
Chemurgic Council held at 
Omaha, Neb. 


in terms of the latest advances in nutrition 
so that we are nutrient conscious, rather 
than ingredient conscious. The productive 
value of a ration depends upon its being 
well balanced so as to avoid nutritional de- 
ficiencies. It was just at the turn of the 20th 
century that most mill feeds were dumped 
into rivers because of the lack of buying 
interest and unrecognized nutritional values. 
The feed industry has been a vital force in” 
stirring up chemurgic consciousness and 
utilizing such byproducts which would 
otherwise be wasted. 

Since the discussion published in the 
Chemurgic Digest of September 1947, pro- 
gress in nutritional research has been re- 
vamping many of our old ideas in feeding 
livestock and farm animals. The lag in time 
between new scientific discoveries and appli- 
cation to the small farm is very great. How- 
ever, with improvement in education and 
new advances in communication the fruits 
of science will be more readily available. 
With a short corn crop and a concerted 
effort to save grain at home there is an even 
greater incentive to eliminate economic 
waste and obtain the maximum nutritional 


values from feedstuffs at lowest cost, es- 
pecially when prices for meat, poultry, eggs 
and dairy products may be dominated by 
the buyer rather than the seller. 


Let us highlight a few of the advances 
in animal nutrition. In the field of vitamin 
A, it was found that under practical ranch- 
ing conditions in the Rocky Mountain area, 
range livestock produced superior offspring 
when vitamin A supplements were fed dur- 
ing the last two months of pregnancy and 
for one month after calving. The onset of 
scours in calves was found to reduce utiliza- 
tion and absorption of carotene or vitamin 
A. Calves when born have little reserve of 
this vitamin and if colostrum cannot be fed, 
some concentrate rich in vitamin A should 
be given. Commercial lecithin, a byproduct 
derived from the purification of soya oil, 
has been found to favorably influence the 
vitamin A absorption mechanism in calves 
or cows. 


In connection with experimental work 
on the vitamin A requirements of poultry, 
the New Jersey agricultural experiment sta- 
tion found that the severity of cecal cocci- 
diosis was much greater in growing chick- 
ens receiving less than the minimum re- 
quirements of 1,200 International Units of 
vitamin A per pound of feed. In studying 
the conditions produced by this deficiency 
in young chicks, it was found that the most 
easily observed symptoms in birds was a 
staggering gait with incoordinated and 
jerky movements. Administration of either 
carotene or vitamin A remedied the situa- 
tion. 


Due to high prices of carrier oils there 
seems to be a trend to eliminate the me- 
chanical mixing of fish oil, and the feed 
industry is now considering the merits of 
“stabilized dried A” preparations, contain- 
ing either carotene or vitamin A concen- 
trates. The short supply and high price of 
fish oils has made it impossible for the feed 
industry to use as much vitamin A as it 
would like. 


Because of economy, many carotene pro- 
ducts are being used to replace more ex- 
pensive vitamin A, It is highly possible 
that a controlled potency carotene product 
made from spinach, alfalfa or ramie grass 
may in time become practical. In most in- 
stances the animals react to the provitamin 
carotene as they do to vitamin A. Freshly 
macerated pine and fir needles have been 
found to be a useful source of vitamin A 
activity for fowl. There has been consider- 
able interest in the achievement of a vita- 
min A synthesis both here and abroad. The 
cost of the synthetic material is higher than 
that of the natural product. 


The extensive use of hybrid corn in re- 
cent years has brought to attention the 
influence of the genetic constitution of corn 
on the nutritive value of the grain product. 
The superiority of yellow corn over the 
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white variety has been recognized for many 
years to be due to the presence of greater 
quantities of carotene. Research at Pennsyl- 
vania State college has shown that different 
strains of yellow corn have wide variations 
in carotene content. In light of this work 
attention should be given to the content of 
important nutritive factors in developing 
corn hybrids. Work at the University of 
Connecticut has shown that certain inbred 
maize produces a higher sugar content in 
the stalks. While the high sucrose content 
of the stalks may make sugar production 
from corn feasible, it may render the corn 
stalks higher in feeding value for farm 
animals, The higher sugar content might 
also cause the stalks to be more palatable. 
However all this must await further develop- 
ment of an inbred variety whose stalk juice 
is high enough in sugar. 

With limitations on the use of certain 
grains by the distilling industry, there has 
been a shorter supply of distillers byproducts 
for poultry and dairy feeds. Many of these 
products have been used primarily for their 
protein and riboflavin content but recent 


information indicates that these products 
are rich in other vitamins of the B-complex 
and unknown factors. Young calves and pigs 
have a higher requirement for these vita- 
mins during the early stages of growth. De- 
ficiencies of riboflavin and biotin have been 
shown to exist in calves under experimental 
conditions. These deficiencies during early 
growth were shown to be due to a lack of 
microbial activity which is necessary for the 
normal rumen synthesis of these vitamins. 

University of Idaho research has shown 
that the riboflavin requirements of poultry 
breeder rations are much higher than those 
previously recommended by the National 
Research council. The Idaho workers dem- 
onstrated that the adequate riboflavin re- 
quirement should not be based solely on 
good hatchability but upon the production 
of chicks with a maximum of body storage 
of riboflavin so as to permit maximum 
growth and livability. Folic acid, one of the 
newer members of the vitamin B complex 
found in alfalfa, fermentation products and 
yeast, has been found to have some function 
in the prevention of abnormal feather pig- 


“Next time | zoom around toss on a bag of that turkey feed and charge it to Ali Bey!" 


mentation in growing chickens. 

Vitamin Ds or 7-dehydrocholesterol, the 
active principle which favorably influences 
calcium and phosphorous metabolism in 
poultry, is now less than 50 per cent of 
its pre-war cost to feed manufacturers. It 
should find more widespread use in feeds 
especially in breeder rations. The annual 
loss in our country due to poor hatchability 
is over one-half billion eggs per year. It is 
interesting to note that some of the larger 
eggs now produced in this country do not 
fit the standard size egg cartons. In a way 
this is quite a tribute to the feed manufac 
turers using vitamin D; in their poultry ra- 
tion makeup, especially when one considers 
that less than 100 years ago chickens roosted 
in trees, lived on bugs and delivered marble 
sized eggs. 

Interest in proteins has increased mark- 
edly in the last few years since the war 
devastated lands and increased population 
in the United States created a heavier de- 
mand for protein feeds of animal origin 
such as meat, milk and eggs. Animal and 
marine proteins continue to be in short 
supply in the feed trade. Many of these 
supplements formerly used in poultry and 
hog feed are being replaced with plant 
protein. 

Generally speaking, a straight replace- 
ment of this kind involves changing the 
protein quality as well as the vitamin and 
mineral content of the ration, unless proper 
adjustments are made. The fish catch has 
been far below normal for several years. 
The scarcity of marine products may force 
recovery of certain types of fish caught 
primarily for their vitamin A bearing livers 
and whose residues are normally discarded 
at sea, 

Much is being found out about the rela- 
tive value of low cost plant and animal pro- 
teins so that they can be best used in com- 
bination to conserve the more expensive 
protein feedstuffs. Most of the 20 odd ami- 
no acids found in protein can now be de- 
termined by simple microbiological meth- 
ods. These methods make use of bacteria 
whose rate of growth provides as accurate 
a technique for the determination of the 
amino acid as any chemical method. By use 
of such methods, scientists can carry out 
analyses on very small samples in a rela: 
tively short period of time. Amino acids in 
feeding stuffs can now be determined with 
greater accuracy than any estimation of 
total protein of such materials. 

The microbiological techniques have done 
wonders to provide the analytical informa’ 
tion in piecing together the amino acid 
jig-saw in proteins. There is no doubt that 
amino acid supplementation of rations will 
occur on a large scale as soon as their usc 
becomes practical from an economic stand: 


-point. Of the amino acids under considera: 


tion, lysine, methionine and trytophane are 
some of those thought to be most impor’ 
tant. These amino acids bear watching with- 
in. the next few years since their use to 
make protein supplements of exceptionally 
high biological value is expected to become 
a common practice in the feed trade. The 
lack of some of the amino acids previously 
mentioned in the diet of experimental ani 
mals has been found to lead to specific phy 
siological damage. 

In practical rations, turkey growers have 
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“Best Profit-Maker Yet’ 


say Dr. Salsbury Beglers: 


The “Profitable Turnover Guide 


CLEAR 
MORE MONEY 


with 


Enthusiastic Response 
Shows Need for These Methods 


Proved by Successful Poultry Medicine Dealers 


@ The enthusiasm which dealers in all parts of the country have shown to- 
ward the Dr. Salsbury “Profitable Turnover Guide” has proved the value of 
these profit-making ideas. Based on a nation-wide survey of successful Dr. 
Salsbury dealers, this book is being put to practical use immediately. 


@ Evidently no one dealer has a monopoly on all the ways to make highest 
profits in selling poultry medicines. For even the best dealers are adding many 
of these methods to their own. It assures more frequent and profitable turnover : Sea ugk ACen 
to add to your success. 


@ One of the main tools for obtaining more profitable turnover is the Dr. ; 


Salsbury line of poultry medicines with its well-established consumer demand. 
For 16 years, Dr. Salsbury advertising has been telling and selling for you. 
“Cash-in” on this pre-selling and beat competition with the Dr. Salsbury line 
and the ‘‘Profitable Turnover Guide.” 


@ This helpful book gives you a definite seasonal stock control plan for lower 
inventory, yet more sales and greater profit. Use this book, as other successful 
Dr. Salsbury dealers are doing to make more clear money and become Poultry 
Medicine Headquarters for your community TODAY.. 


A Product With 
Extra Turnover 


Dr. REN-O-SAL 
Double Purpose 
Drinking Water Medicine 


1. Stimulates Chick Growth 
2. Prevents Cecal Coccidiosis 


The ORIGINAL Drinking Water Medicine 
That Prevents Spread of Cecal Coccidiosis 


C237MB 


DR. SALSBURY’S LABORATORIES 


Charies City, lowa 
A Nation-wide Poultry Service 


—_— | Dr. Salsbury... 


acomplete line of 
POULTRY SERVICE i ltr: ymedicin es 


DISPLAY THIS EMBLEM PROMINENTLY 


THE FEED BAG — March, 1948 


+8 
¥ | T OFITABLE | 
mee! 
= 
= 

: 
ice | 

tote 


found that the primary and secondary wing 
feathers of bronze poults shows unusual 
white coloring. This condition can be pre- 
vented by adding the amino acid lysine to 
the ration which not only corrects the 
feathering condition but also improves 
growth. Turkeys rations should have 1.1 to 
1.2 per cent of lysine for optimum growth. 
Addition of 0.2 per cent methionine to tur- 
key rations using soybean meal as the sole 
source of protein also produces significant 
improvement in growth. 

In the commercial processing of soybean 
meal, it has been observed that the nutri- 
tional values change under various condi- 
tions, Additions of methionine to unheated 
soybeans improves biological value. How- 
ever it is not as effective as proper heat 
treatment at 15 lbs. pressure for 20-30 min- 
utes. Excessive heating causes damage. Ad- 
ditions of either lysine or methionine to heat 
damaged soybean meal are beneficial. The 
addition of both these amino acids is supe- 
rior to the use of either one alone. 

Discrepancies which have been observed 
in the practical use of some of the oilseed 
feeding stuffs may be blamed upon excessive 
or insufficient heat treatment. By determin- 
ing the lysine and methionine in overheated 
soybean meal it was found that lysine was 
lost by excessive overheating whereas me- 
thionine for some reason was not available 
to experimental chicks. This means tha: 
while we do have amino acid analysis of 
protein available, too much faith cannot be 
placed on the performance of protein by 
just amino acid makeup. 

Natural feeding stuffs contain such things 
as unidentified vitamins, anti-vitamins, anti- 
enzymes and even toxic substances which 
alter the practical nutritive value of the ma- 
terial. As an example, a poisonous substance 
antagonistic to vitamin B, has been found 
in certain ferns of the Northwest, The tox- 
icity can be overcome by addition of extra 
vitamin B, Some amino acids tie up with 
selenium when plants grow in soils high in 
this element, so that the forage produced 
accumulates the toxic principle and causes 
great economic loss of farm animals. 

The amino acid methionine may function 
as a detoxicant in such cases to alleviate 
this condition. Recent work at Boyce 
Thompson institute has shown that the 
amino acid methionine can detoxify an ex- 
cess of barium in plants. Addition of 0.2 
per cent methionine to a ration having 40 
per cent of its total nitrogen furnished by 
urea significantly increased the nitrogen re- 
tention of ruminant animals. This seems to 
indicate that methionine is a necessary ami- 
no acid for satisfying specific needs of ru- 
men bacteria utilizing urea in the syntheses 
of protein. Incidentally, over two million 
tons of manufactured feeds containing urea 
have been made up in the last few years. 
These feeds are used primarily for dairy 
cattle and sheep wherein rumen bacteria 
can convert the urea present into useful 
protein. 

In correlating bacterial interrelationships 
in animal nutrition we cannot overlook the 
field of enzymes. There is still a school of 
thought in animal nutrition which frowns 
upon any practical applications of enzymes 
in everyday animal feeding, Few people 
realize that in the course of natural produc- 
tion of crude enzymes by culturing selected 


mixtures of bacteria or mold, there are pro- 
duced great quantities of unidentified 
growth factors such as “strepogenin,” “ani- 
mal protein factor,” etc. This is true es- 
pecially when there is little drying or heat 
exposure of the substrate after culturing. 
Several large feed mills are supplementing 
their feed with concentrates of specially cul- 
tured mold or bacteria. 

With increased availability of fertilizers 
it is now realized that the quality of animal 
feed can be improved by feeding the soil. 
Trace minerals are receiving greater empha- 
sis in fertilizers. It is now apparent that 
minerals are integral parts of enzyme sys- 
tems and accomplish a great deal to metabo- 
lize the organic nutrients of rations. Sev- 
eral instances have demonstrated that nitro- 
gen fertilization may improve crop yield and 
increase the content of one mineral in the 
grain and yet decrease another. It seems that 
fertilization with nitrogen for yield may 
affect nutritive values and so we must be 
careful to design fertilizer mixtures for spe- 
cific soil areas. A copper deficiency has been 
reported to cause a nutritional disease of 
oats in Europe and Australia. 

More recently, this deficiency was re- 
ported in soils of Florida, where it has been 
observed that the leaves develop a scorched 
appearance as they grow, and the roots have 
a tendency to rot, Oats with severe symp- 
toms of this disease produce very little 
grain. Copper deficiency has resulted in 
“steely” wool in certain sheep raising areas, 
Such wool lacks the crimpy characteristics. 
Copper chloride or copper sulfate added at 
the rate of 2-10 pounds per acre seems to 
alleviate this condition. One must be care- 
ful in adding copper salts to mineral licks 
since 5-10 per cent in commercial products 
has been shown to be toxic to sheep. 

In certain other geographical areas there 
seems to be puzzling interaction of micro- 
nutrients such as copper and molybdenum. 
A high intake of molybdenum seems to 
bring about a copper deficiency in rumi- 
nants which can be prevented by feeding 
additional copper. Incidentally, molybdenum 
has been found to be essential for nitrogen 
fixation of the soil by bacteria. Work abroad 
has shown that as little as one ounce of 
molybdenum trioxide per acre promoted 
normal forage growth of legumes, whereas 
poor production was obtained without this 
mineral in spite of liberal applications of 
superphosphate. Trace minerals exert tre- 
mendous leverage in soil fertility so neces: 
sary for economical feeding of livestock. 

In the field of hormones, there still seems 
to be some disagreement and skepticism. 
Diethylstilbesterol and dianisylhexene have 
been used for their feminizing effect in im- 
provement of skin texture and market car- 
cass quality of poultry. Research in this 
country as well as Canada has shown that 
deposition of these estrogens in the fatty 
tissue of treated birds was of such an order 
of magnitude that the consumption of the 
usual quantity of meat from such birds 
might have some effect on the reproductive 
tissues of humans, Our food and drug ad- 
ministration has approved the implantation 
method for diethylstilbesterol but has not 
granted any approval for oral administra- 
tion of this hormone. 


(Continued on page 84) 


California Hay, Grain & Feed Deal- 
ers Association, Hotel Biltmore, 
Los Angeles 22-24 


American Feed Manufacturers As- 
sociation, Netherland Plaza Ho- 


Oklahoma Grain & Feed Dealers 
Association, Enid, Okla...May 7-8 
Millers’ National Federation, Edge- 
water Beach Hotel, Chicago, Ill. 
May 10-12 
Texas Feed Manufacturers Associa- 
tion, Texas Hotel, Fort Worth, 
Tex. May 13 
Texas Grain & Feed Dealers Asso- 
ciation, Hotel Texas, Fort Worth, 
Tex. May 14-15 


Panhandle Grain & Feed Dealers 
Association, Amarillo, Tex. 
May 17-18 
Kansas Grain, Feed & Seed Deal- 
ers Association, Hotel Kansan, 
Topeka, Kan... ‘May 21-22 
Ohio Grain, Mill & Feed Dealers 
Association, Deshler-Wallick Ho- 
tel, Columbus, Ohio........ June 3-4 
Central Retail Feed Association, 
Hotel Schroeder, Milwaukee, Wis. 
June 7-8 
Southern Feed Control Officials, 
George Vanderbilt Hotel, Ashe- 


Canadian Feed Manufacturers As- 
sociation, Jasper Park Lodge, Jas- 
per, Alberta, Canada.....Jume 11-14 

Eastern Federation of Feed Mer- 
chants, Hotel Commodore, New 

Indiana Grain & Feed Dealers As- 
sociation, French Lick Springs 
Hotel, French Lick, Ind. 

June 20-22 


National Fertilizer Association, 
Greenbrier Hotel, White Sulphur 
Springs, W. Va..........., June 21-23 


International Baby Chick Associa- 
tion, Kiel Auditorium, St. Louis, 
Mo. July 13-16 

New England Feedmen’s Confer- 
ence, University of Maine, Or- 
ono, Maine —.......1 Sept. 9-10 

Illinois Feed Association, Pere Mar- 
quette Hotel, Peoria, Ii. 

Sept. 13-14 

Grain & Feed Dealers National As- 
sociation, Hotel Sherman, Chi- 
| | Sept. 30-Oct. 1 

Association of American Feed Con- 
trol Officials, Shoreham Hotel, 
Washington, D. C........Oct. 14-15 

Ohio Animal Nutrition Conference, 
Ohio State University, Colum- 
Nov. 11-12 

Western Grain & Feed Association, 
Hotel Fort Des Moines, Des 
Moines, Towa... Nov. 22-23 
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More and more feed manufacturers are using 
LIQUA-FISH. Here are three big reasons: Nutritional value, 
steady supply, reasonable prices. Write for further 
information, prices and samples of LIQUA-FISH. 
Patents applied for on process and product. 


DEHYDRATING PROCESS CO. 


10 HIGH STREET, BOSTON 10, MASS. 
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BELLEVUE, OHIO 


DES MOINES, 


DECATUR, ILL. j 


SIX of the EIGHT giant 

Spencer Kellogg processing 

plants are devoted especially 

to soybean products . .. oil, meal, or flour. 


@ Spencer Kellogg is exclusively a processor. All the 
facilities of modern research ore directed to the superior 
refinement of soybean products — the development 


of new uses. MINNEAPOLIS. 


MINN, 
Soybean oil is used for many things from paint 16 solag 


oil... shortening to plastics. The meal makes protein 
feed for farm animals . .. flour for humans. . . binders 
for sausage ... coatings for paper manufacturers, and 
a score of other products. 


Perfection of refinement is the watchword at Spencer PurFALo, N.Y. 
Kellogg. Strict laboratory control supervises ond guar- 
antees the high Spencer Kellogg standards. 


N. 
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Animal Protein Factor Vital 


Affects Biological Value of Proteins 


é IT has long been recognized that 
animal protein concentrates are supe- 
rior, in most cases, to vegetable pro- 
tein concentrates. There are many 
reasons why this is usually true. Very 
o ten the animal proteins have more 
complete amino acid patterns. How- 
ever, it is generally recognized that 
while a deficiency of any one essen- 
tial amino acid will make the protein 
©! poor quality, the presence of all 
tae essential amino acids in satisfac- 
tory proportions is no assurance that 
the biological value of that protein 
will be high. At least part of the ex- 
planation lies in what we loosely call 
the “animal protein factor”. 

In spite of the progress made during 
the last decade, there are still numer- 
ous “unknown factors”. These are 
simply materials which influence the 
animal’s growth, well being, or repro- 
ductive ability and which we have 
not as yet fully identified. Such sub- 
stances are found in all classes of nu- 
trients. Perhaps vaccenic acid belongs 

or did until recently belong—in this 
class. Vaccenic acid is the fatty acid 
which apparently makes summer but- 
ter superior for some nutritional pur- 
poses to other fats. Then there are 
the probably numerous factors which 
affect blood hemoglobin levels. Wheth- 
er or not the anti-pernicious anemia 
factor, Morris’ dog anti-anemia factor, 
the erythrocyte maturation factor, etc., 
are all one and the same factor must 
await further clarification and identifi- 
cation. 

A number of lactation factors have 
been postulated and not as yet identi- 
fied. Wooley has demonstrated that 
certain amino acid combinations are 
essential to best protein utilization. 
While the animal can use the isolated 
amino acids, better utilization results 
when these amino acids are already 
present as a peptide loosely defined as 
strepogenin. 

Van Poucke and associates, of Wes- 
tern Condensing Co., have claimed 
values for whey and whey products 
which cannot be explained on the basis 


An address delivered by J. C. Fritz, head of 
Borden’s Nutritional Research Laboratory, EI- 
vin, Ill, at the sales planning conference of the 
animal food department of The Borden Co. held 
at Chicago, Jan. 28-30. 
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of the known nutrients. We have seen 
results obtained with whey solubles 
or with supplements containing whey 
solubles which were above and _ be- 
yond those obtained with the known 
vitamins carried in the whey solubles 

Probably factor X of Hartman and 
Cary, the pig reproduction factor of 
Krider and co-workers, and the cow 
manure factor of Rubin and Bird, are 
all identical with the “animal protein 
factor”. This factor, or possibly group 
of factors, is easily the most important 
of the unknown nutrients which we 
are still seeking to identify. 

Bird has ventured the opinion that 
soybean meal is as good as any animal 
protein concentrate if it is properly 
supplemented with this factor. The 
biological value of soybean protein, 
properly heat treated, is certainly more 
uniform than that of the various ani- 
mal protein concentrates. The follow- 
ing table shows the protein efficiency 
ratios—i.e., grams gain in weight per 
gram of protein consumed . . . ob- 
served in recent rat growth tests at 
the Borden Nutritional Research lab- 
oratory. It should be noted that in 
these tests the animal protein factor is 
supplied by 1 per cent of liver con- 
centrate. 


PROTEIN EFFICIENCY RATIOS 


Egg Soybean Meat Fish 
powders meal products meal 
2.42 2.18 Negative 2.90 
2.84 2.29 0.82 1.94 
3.30 2.05 Negative 1.85 
3.23 2.17 Negative 1.92 
3.37 2.34 Negative 2.42 
2.80 2.09 0.29 
307 247 0.54 2:29 


According to our work, soybean 
meal is not as good as the best animal 
protein concentrates, but it certainly 
is better than the worst of them. 

The effectiveness of fish solubles is 
well known to all of you. Fish solubles 
shows its maximum effect when the 
ration is otherwise low in the animal 
protein factor. It is especially effective 
when added to soybean meal diets. 
Typical results with turkey poults are 


summarized in the following table: 


Diet Diet Diet Diet 
Ingredients 4443 4444 4445 4446 
i % % % % 
Yellow corn meal 56.50 55.50 54.50 52.50 
Soybean meal 34.50 34.50 34.50 34.50 
Alfalfa meal 5.00 5.00 5.00 5.00 
Steamed bone meal 2.00 2.00 2.00 2.00 
Ground limestone 1.00 1.00 1.00 1.00 
Salt with 1-2 & Mn 0.50 0.50 0.50 0.50 
400D oil 0.50 0.50 0.50 0.50 
Crystalline vitamins* + + 
Glycine — 1.00 
Cond. tish solubles — — 2.00 4.00 
Average wt. at 5 weeks 298 295 420 393 
*All diets were fortified with 1.2 mgms. ribo- 


flavin, 68.0 mgms. niacin, and 3.4 grams choline 
chloride per pound. 


The startling difference in growth 
rate was due to the animal protein 
factor supplied by the fish solubles. 
A small quantity, under the conditions 
of this test, fully met the poult’s re- 
quirement and a larger level of fish 
solubles did not produce any better 
results than did the 2 per cent con- 
densed fish solubles. This is another 
illustration of the point that after suf- 
ficient quantity of a factor is present 
in the diet, more of that factor does 
no good. In some instances an excess, 
or improper balance, may be actually 
harmful. 

In spite of its name, the animal pro- 
tein factor is not universally present 
in animal protein concentrates and 
some vegetable sources carry appre- 
ciable quantities of this nutrient. One 
authority says: “Of course the natural 
sources, condensed fish solubles seem 
to rank first, fish meal next and then 
animal liver meal followed by milk 
byproducts and meat scrap.” We 
should probably insert alfalfa and 
similar sources, including pasture, well 
up in the list of good sources of the 
animal protein factor. 

Yeast apparently does not contain 
the animal protein factor. In fact, 
dried brewer's yeast is used as the 
source of the vitamin B-G complex 
in the diets that Hartman and Cary 
use to assay for their factor X. The 
diet which they use, and which we 
have also used in similar studies, has 
the following composition: 


Dextrin 55.5% 
Alcohol extracted casein 20.0 
Salt mixture 4.5 
Dried brewers yeast 10.0 
Cottonseed oil 9.8 
Fish liver oil 0.2 
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The following results were obtained in a 
test just completed: 

A B Cc D 

3% 10% 

Liver dried 

Supplement to concen- skim 

basal diet None trate None milk 
Av. wt. gain of rats’ 

in 4weektest period 134 229 136 202 

Gms feed/gm. gain 3.57 2.74 3.08 2.55 

Current work is aimed at evaluating the 
various raw materials in measuring the sta- 
bility of this factor, and in determining 
quantitative requirements for the factor or 
factors. 

One important point is that the animal 
protein factor can be stored in the body 
for long periods of time, and transmitted 
through the egg or placental membranes to 
the young. In order to make these growth 
tests it is necessary to place the parent: stock 
on diets low in the factor so that the young 
will be born, or hatched, with only limited 
stores of the factor. For this purpose, we 
have at the Borden experimental farm one 
house of hens on a diet which carries no 
fish products. This is to furnish us with a 
source of chicks which will show a need 
for the animal protein factor in their start- 
ing ration. 

In the Hartman-Cary factor X studies, 
as soon as the young rats are born the 
mother is taken off the stock diet and given 


a simplified diet of the following compo- 
sition: 

Dextrin 

Alcohol extracted casein 

Salt mixture 

Dried brewers yeast 

Cottonseed oil 

Fish liver oil 0.2 

You will note that this diet given during 
the entire nursing period is well fortified 
with the B-G complex as supplied by yeast 
—a substance which does not furnish the 
animal protein factor. It is only with young 
animals thus raised on a diet deficient in the 
factor that we can demonstrate a need for 
the factor in the subsequent test diets. 
One nutritionist points out the practical 
application of this carryover in the following 
words: “One of these days in the nat too 
distant future, chick buyers will be asking 
hatcherymen, ‘What do you feed your 
breeding flocks?’ It is far more important 
than many hatcheries realize.” 


@ AVILLA ELEVATOR CO., Avilla, Ind., 
is engaged in a remodeling program that 
will include the installation of a consider- 
able amount of new machinery. 

@ CLINTON GRAIN CO., Clinton, Mich., 
suffered an estimated $25,000 loss recently 
when fire destroyed the company’s office 
and warehouse. 


Borden Animal Food Sales Meeting 


The annual sales conference of the Bor- 
den company’s animal food department was 
held Jan. 28-30 at the Union League club 
in Chicago. In addition to discussions by 
various members of the staff the group 
heard talks by Walter Berger, president of 
the American Feed Manufacturers associa- 
tion, Chicago; and C. L. Onsgard, editor of 
The Feed Bag, Milwaukee. 

Borden representatives attending the con- 
ference, shown above, include (seated, left 
to right): H. H. Havner, manager of the 
animal food department, New York; J. C. 
Fritz, head of the nutritional research lab- 
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oratory, Elgin, Ill; H. W. Howard, New 
York; J. D. Kennedy, New York; Ted 
Jacobson, Chicago; F. A. Dobbins, College 
Park, Ga.; C. C. Reed, Elgin, Ill.; F. L. 
Rivenburgh, Springfield, Ohio; J. E. Mart- 
man, Millersville, Pa.; and L. J. Kraft, 
New York. 

Standing, left to right, are: F. H. Click- 
ner, New York; R. M. Shay, Springdale, 
Ark.; E. H. Gentsch, Waterloo, Ill.; M. C. 
Lloyd, Elgin, Ill.; R. J. Mitchell, Minnea- 
polis; G. W. Williams, Des Moines, Iowa; 
L. T. Wilson, Plainsboro, N. J.; C. W. 
Northrup, Lititz, Pa.; and Steve Boving, 
Pontiac, Mich. 


Illinois Feed Group Hold; 
First of County Meetings 


The first of a series of county meeting. 
planned by the Illinois Feed associatic:; 
was held Feb. 26 at the Kable Inn, M: 
Morris, Ill., by the feed dealers of Og'- 
county. The feedmen laid plans to « 
ordinate the efforts of newspaper editors, 
the Future Farmers of America, 4-H clud 
members, vocational agricultural teacher-., 
and county agents in a county-wide public 
relations program to disseminate inform.- 
tion on proper feeding and breeding. 

Walter N. Jones, vice president of \i- 
tality Mills, Chicago, discussed the respo: 
sibility of the individual feed dealer in pul. 
lic relations. The dealer, Mr. Jones o- 
served, is in constant contact with feede:s 
and knows their problems better than any 
other person. This contact, he pointed out, 
puts the dealer in a position to do a great 
deal of good for the cause of scientific 
feeding. 

Ed Dickey, secretary of the Illinois Feed 
association, and V. E. Stakemiller, a di- 
rector of the association, also spoke to the 
group. 

A county steering committee was or- 
ganized with Darrell Toms, Mt. Morris, 
being named chairman. Onne DeWall, For- 
reston; Charles Rasmussen, Paynes Poing; 
R. O. Good, Polo; and Lowell Sample, 
German Valley, were named to the com- 
mittee to assist Mr. Toms. 

The feed dealers of Winnebago county 
will be the next group to organize, holding 
their meeting March 25, with Bruce Me 
Donald serving as temporary chairman, and 
Mr. Stakemiller assisting. Mr. Jones and 
Mr. Dickey will be the principal speakers. 


Thomas P. Gaines, Empire 


State Feed Veteran Dies 
Thomas P. Gaines, Sherburne, N. Y., 84, 


former owner of Thomas P. Gaines & Sons, 
Inc., died at his home Feb. 23. Mr. Gaines 
began his business career in 1893 and had 
been associated with the feed industry from 
that time on. He incorporated his business 
in 1931 and on his recent retirement the 
business was sold to I. L. Richer Co., Ine. 

Mr. Gaines was an active member of the 
Eastern Federation of Feed Merchant:, 
serving that group as a director for many 
years. He was also a former mayor of She:- 
burne and a trustee of the school board. 

Race horses were Mr. Gaines’ hobby, and 
he avidly followed the progress of entrics 
from his stable in the Grand Circuit. He 
owned some of the outstanding horses in 
his locality. 

' Mr. Gaines is survived by two sons, Cla 
ence, Sherburne, and Ray Gaines, who re- 
sides in California, and a daughter, Mr:. 
Archie Conley, Sherburne. 

@ EDDIE'S FEED & PRODUCE STORE. 
Washington, Kan., recently held a grand 
opening. 

@ HUNTER GRAIN CO., Hunter, N. D. 
has commenced construction of a 65,00! 
bushel elevator. 
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Stabilized Vitamins 
and 


NET WEIGHT 
100 LBS. 


GUARANTEE 
VITAMIN D - 400 A.O.A.C. Chick 


Units per gram (181,600 units per pound). 
Stabilized for 1 year from date of manufacture. 


VITAMIN A - 1000 U.S.P. Units per 
gram (454,000 units per pound). Stabilized 
for 6 months from date of manufacture. 


VITAMIN D 
Stabilized 1 yr. 


CONTROL NO. DATE MANUFACTURED 


VITAMIN A 
Stabilized 6 mo. 


SILMO CHEMICAL CORPORATION 


Main Office and Laboratories: Vineland, New Jersey 
Vitamin A and D Supplements in Feeding Oils and Dry Supplements 
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“Doggy” 


Business 


Pet Purchases Pump Profits 


@ ENERGETIC little puppies dis 
played in its big front windows have 
proven excellent eye catchers for the 
GeorgiaCarolina Hatchery, Augusta, 
Ga. “These frisky fellows appeal to 
young and old and stop passersby 
more effectively than even a traffic 
signal,” Charles Laughlin, manager of 
the firm, stated. “They have been re- 
sponsible for introducing dozens of 
{umers to our feed store and 
hatchery.” 

Augusta is located convenient to 
well stocked hunting territory and 
its residents have an especial fondness 
for dogs, both of the hunting varie- 
tes and those which are strictly house- 
lold pets. So Mr. Laughlin has capi- 
tulized on this liking for dogs by using 
puppies in his displays and by stock- 
ing a wide variety of high quality dog 
rations as sidelines to his feed and 
haby chick business. 

“The man who likes to hunt with 
dogs or the housewife who has her 
own household pet will spend 20 or 
30 minutes talking about dogs with- 
out any encouragement whatsoever,” 
Mr. Laughlin explained. “But we ask 
questions about their dogs and indicate 
a real interest in their pets’ well-being. 
This almost always results in many 
dollars worth of extra dog food busi- 
ness for us.” 

Besides serving as excellent promo- 
tional media, the puppies also bring 
a worthwhile monthly profit to the 
Georgia-Carolina Hatchery. Mr. Laugh- 
lin believes that a pet department will 
fit logically into most feed stores and 
feels that his puppy stock is of double 
worth to him: first, for the profit it 
brings from the sale of puppies; and 
second, for its high value in attracting 
attention. 

“To keep our customers satisfied 
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with the best breeds of puppies ob- 
tainable, we sell only registered pure- 
bred pups from the four top kennels 
in the nation,” Mr. Laughlin declared. 
“Many of our collie pups can trace 
their lineage back to Lassie of movie 
fame. Almost always this lineage in- 
cludes at least 10 champions.” 

The puppies are displayed right in 
the big front windows where they 
can attract sidewalk traffic. Each of 
the two big windows contain three 
display pens, equipped with water 
and food hoppers and with floors neat- 
ly covered with clean cedar shavings. 
‘“Neatness and cleanliness are abso- 
lutely essential in our puppy displays,” 
Mr. Laughlin asserted. 

Despite their importance as profit 
makers, the puppies basically are 
stocked to get farmers to come inside 
the Georgia-Carolina Hatchery and 
get acquainted with the firm’s complete 
line of feeds and poultrymen’s sup- 
plies. 

Duplex and Fairplay formula feeds 
are Mr. Laughlin’s biggest sellers and 
are well known in the Augusta trading 
area. Closely allied to the feed depart- 
ment is the big, well stocked remedy 
department featuring the Dr. Sals- 
bury’s and Dr. LeGear’s lines. “We 
give our remedy department generous 
promotion and are well pleased with 
its volume of business,” Mr. Laughlin 
noted. “Every baby chick and feed 
buyer is a potential remedy customer 
and we make certain that every cus- 
tomer is made fully aware of the wide 
stock we handle.” 

Feed sales have mounted steadily 
during the past two years despite high 
prices and Mr. Laughlin is confident 
that his customers have come to de- 
pend on his firm and will continue to 
count on him for all their feed needs. 
But he’s not sitting back and just 
hoping. He’s utilizing all the bright 
and eye catching promotional material 
furnished by his suppliers to make his 
feed department and the rest of his 
neat store really appealing to the 
farmers. 

The Georgia-Carolina Hatchery is 
conveniently located on Broad street, 
the principal thoroughfare of Augusta, 
a city of 70,000. Ample parking space 


FRISKY puppies displayed in 
the windows of the Georgia- 
Carolina Hatchery, lower left, 
help attract feed customers as 
well as pet buyers according 
to Charles Laughlin, above, 
owner of the store. 


is provided for 500 cars and trucks 
within a short distance of the store. 

Baby chicks sold at the Georgia- 
Carolina Hatchery are hatched twice 
a week from eggs obtained from its 
own farm. The laying flock is checked 
thoroughly four times each year to 
insure the quality of its eggs. Daily 
sales of baby chicks hold steady the 
year around, with an average of 1,200 
baby chicks sold each business day of 
the year. 

Like many other feed and hatchery- 
men, Mr. Laughlin is keenly aware 
that the farm boys and girls who visit 
his hatchery today will be his large 
scale customers of tomorrow. That’s 
why the entire Georgia-Carolina 
Hatchery staff has been carefully 
coached to give the same courteous 
attention to children who spend 10 
or 20 cents as to adult farmers whose 
orders may run to $100 or more. 


“My wife and son Harry are my 
most dependable aides,” Mr. Laugh- 
lin stated. “Mrs. Laughlin is an es- 
pecially valuable salesman-~or sales- 
woman!” 

For several years the Georgia-Caro- 
lina Hatchery has advertised regularly 
in the Augusta newspaper. Although 
Mr. Laughlin’s ads never feature price 
cutting or other sensationalism, they 
are well planned and interesting to 
read. Quality is stressed above price. 


(Continued on page 106) 
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oe Perhaps we at Ultra-Life Laboratories have 

been fooling ourselves. Perhaps we’ve been too smug 

in our self-assurance that the entire feed industry was 

familiar with our products and services, merely because we 

pioneered the field of vitamin-trace-mineral fortification of feeds 

for poultry and livestock. Perhaps we’ve assumed too much in think- 
ing that the millions of tons of Ultra-Lifed Feeds sold throughout the Na- 


tion meant that feed manufacturers throughout the Nation were familiar, at 
least, with the quality of our products. 


SO, BACK TO FUNDAMENTALS! 


1 Ultra-Life Poultry Concentrate and 4 We furnish you with a large and varied 
*Ultra-Life Livestock Concentrate are "selection of sales and advertising helps. 
scientifically formulated vitamin - mineral These include— 


products, used by feed manufacturers to en- Free newspaper mats. 


rich the feeds which they manufacture. Free radio continuities and transcriptions. 
Free folders. 


Free manuals, abiy edited, and written to show 
the farmer hundreds of successful ways to per- 
form his farming operations. 

Free sales analysis and consultations. 


2 We show you, as a feed manufacturer, 

“how to make a feed of highest quality, 
using our products and other ingredients 
which you obtain elsewhere, most of them 


locally. We furnish tailor-made formulas for 
this purpose, adapting them to market prices 
prevailing in your community, but making 
certain always that the finished feeds will 


In other words we at Ultra-Life Laboratories 
can put practically any feed manufacturer on 
a profitable basis by following our program. 
And what’s more, we can keep him on that 


measure up to high standards. kind of a basis indefinitely. 


3 We train your employees to become feedmen (or 
"feedwomen). For this purpose, we conduct schools 
in both poultry and livestock fields. We have the exclusive 
teaching rights to the famed Ultra-Way System of In- 
ternal Culling for poultry. We train other classes in the 
fundamentals of livestock service to dairymen. 


Ultrao-lifed 


Feeds 


East St. Louis, !! 


Please send me full information about | 
your plan for helping me serve my H 


But with all this, we train them to sell feeds .. . your feeds 
... to put you, as a manufacturer of Ultra-Lifed Feeds, in 
a position where you can compete, successfully, against any 
other feed mill or feed dealer in your territory. 


customers better. 

Please send me full information about | 
Ultra-Way (formerly Eamesway) 
Poultry Inspection Service. 

Please send me enrollment blank for q 


next Ultra-Way (formerly Eames- 
way) School. 


(Signed) 
COMPANY 
ADDRESS 


Number Street City State 
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@ FEED men from an eight state area 
gathered at Kansas City, Mo., Feb. 19 
and 20 to attend the fourth annual 
agricultural forum of the Midwest 
Feed Manufacturers association. While 
it was plainly evident that many in 
attendance had felt the recent price 
slump in terms of tonnage, there was 
also a feeling of optimism for the 
future. 

President G. L. James, Ralston Pur- 
ina Co., Kansas City, introduced Hon. 
L. P. Cookingham, city manager of 
Kansas City to open the convention. 
He brought greetings of the city. 

In his opening remarks President 
James traced the formation of the 
Midwest group and praised the grow- 
ing cooperation with the agricultural 
colleges. Mr. James also showed how 
the formula feed industry had grown 
from a tonnage of about 4,500,000 
tons in 1920 to 30,000,000 tons in 
1945, 

He predicted that the industry 
would continue to show a _ healthy 
growth if (1) it continued to improve 
its products by means of the latest 
scientific knowledge and (2) if it 
trained its dealers and dealer organiza- 
tions to enable them to give real serv- 
ice to the farmer. 

In reporting on Washington de- 
velopments, Ray B. Bowden, execu- 
tive vice president of the Grain & 
Feed Dealers National association, de- 
clared that the grain trade must act in 
unity in order to fight off attacks 
which threaten its very life. 

He predicted that the minimum 
wage will probably be raised to 60 or 
65 cents per hour by the present con- 
gress and that an effort would prob- 
ably be made to broaden the cover- 
age of the act. 

According to Mr. Bowden, it is 
expected that there will be little 
change in the long-range farm pro- 
gram and that many of the basic 
principles of the old AAA will con- 
tinue in effect. He indicated that some 
revision downward of the 90 per cent 
parity and loan price is possible. It is 
also possible, he said, that the tax rate 
may be increased on the amount of 
money held in reserve by co-operatives 
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Midwest Feed Manufacturers 


Hold Agricultural Forum In Kansas City 


PARTICIPANTS in the opening session of the Midwest Feed Manufacturers 
convention shown above (left to right) include: G. L. James, Ralston Purina Co., 
Kansas City, retiring president; Lewis W. Drake, Humboldt Elevator Mills, Hum- 
boldt, Kan., president-elect; Jack D. Dean, Kansas City, executive secretary; 
Ray B. Bowden, executive vice president, Grain & Feed Dealers National asso- 
ciation, Washington, D. C.; and Walter C. Berger, president, American Feed 
Manufacturers association, Chicago. (Photo by The Feed Bag) 


and not paid out in cash dividends. 

A summary of feed prospects by 
Walter C. Berger, president, American 
Feed Manufacturers association, con- 
cluded the first morning’s session. Mr. 
Berger reported that the association’s 
feed survey committee had forecast a 
5 per cent feed shortage on the basis 
that we would feed 250,000,000 bu- 
shels of wheat. But, he pointed out, 
we fed only 65,000,000 bushels the 
first six months. He declared that the 
government was able to obtain the 
wheat it needed but in that operation 
forced the price too high and brought 
about too much adjustment in the 
feeding rate. 

Mr. Berger reported that 11 per 
cent fewer sows were being held for 
breeding on Dec. 1, 1947, than a year 
earlier and that based on receipts of 
sows in January and February 1948, 
liquidation has proceeded at an even 
heavier rate. 

Listing the grain savings possible, 
Mr. Berger reported that for each 


By ELDON ROESLER 


pound lighter that hogs come to mar- 
ket 7,000,000 bushels of grain are 
saved; that about 100,000,000 bushels 
could be saved in beef production and 
that a 3 per cent reduction in the rate 
of dairy feeding meant a saving of 
130,000 tons of dairy feed and 65,- 
000,000 bushels of grain. 


According to Mr. Berger it is ex- 
pected that farmers will buy 20 per 
cent less baby chicks this spring and 
that at least 18 per cent less turkeys 
will be raised with some spots show- 
ing greater reductions. 

“On Jan. 1, 1948, grain consuming 
animal units were down to 134,000,000 
as compared to 137,000,000 a year 
earlier,” Mr. Berger said. “The animal 
population is also tending toward low- 
er levels. For comparison, 137,000,000 
animal units was the 1937-41 average.” 

Mr. Berger said he thought perhaps 
now was the time to encourage our 
livestock producers to expand in order 
to assure adequate supplies of meat 
to feed an increasing population. He 
urged the continuance of grain saving 
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programs; selling old hens and culling flocks 
carefully; saving every possible baby pig and 
buying baby chicks early in order to have 
layers in the flock in early fall. 

With good crops we should have a good 
feed ratio by the end of the next four 
months,” Mr. Berger said. “This should 
mean good feed business if factory pay rolls 
remain high.” 

Prof. L. F. Payne, department of poultry 
husbandry, Kansas State college, opened the 
afternoon session with a discussion of chick- 
en breeding. He said that gains in size and 
increased egg production have brought birds 
with lower vitality. To regain lost vigor, 
poultrymen must resort to cross breeding. 
He indicated that the Barred Rock male 
crossed with the New Hampshire or Rhode 
Island Red female produced a bird which 
was excellent for meat production. 

Prof. C. P. Thompson, animal husbandry 
department, Oklahoma A & M college, re- 
ported that it was his opinion that the aver- 
age feed dealer needs more education on 
feeding programs. He indicated that the 
most desirable hog to feed is one which 
gains the most weight in six to eight months 
with the least amount of feed. He reported 
that such a hog should weigh from 200 tc 
250 pounds. Touching on hybrid hogs, Prof. 


Thompson reported that they were not very 
satisfactory from the standpoint of the meat 
packer. 

Some of the reasons for the slump in 
meat prices were explained by Arthur B. 
Maurer, chairman of the board, National 
Independent Meat association, Washington, 
D. C. Mr. Maurer indicated that on Nov. 
1, 1947, packers estimated that 48,000,000 
head of hogs would come to market—a re- 
duction of 10 per cent from the previous 
year. 

This, along with the short corn crop, 
made for a bullish market Mr. Maurer said 
and packers bought liberally. As a result, 
storage holding of meat on Feb. 1, 1948, 
was the greatest in 20 years and on March 
1 it was predicted 225,000,000 pounds of 
hams would be in freezers. 

With these storage stocks, plus an estt- 
mated 300,000,000 pounds of meat in home 
lockers, packers are now buying only for 
current needs and not for storage, accord- 
ing to Mr. Maurer. 

The importance of providing adequate 
feeding directions along with the feed you 
sell was emphasized by Lyman G. Peck, 
Chicago feed consultant. His talk is pub- 
lished in full starting on page 33 of this 
issue. 

Howard J. Gramlich, general agricultural 
agent of the Chicago & North Western 
railroad, concluded the first day’s sessions 
as he outlined vistas of future progress for 
agriculture. 

Mr. Gramlich said that the liquidation 
cycle in farm animals is bound to bring 
along an expansion because one extreme 
always follows the other in agriculture. He 
said it never pays to follow the crowd if 
you want to make money in farming. 

Speaking of lower prices, he reminded his 
audience that corn was still $1.00 per bu- 
shel higher than a year ago. “This is a 
good time to keep our shirts on our backs 
and act carefully,” Mr. Gramlich said. 

He showed samples of new type agricul- 
tural products including new varieties of 
potatoes and apples which can be pre- 
served almost indefinitely by giving them a 
plastic coating. ; 

First speaker at the second day's session 
was C. D. Alexander, Bemis Bro. Bag Co., 
Indianapolis. Mr. Alexander distributed sil- 
ver dollars to the crowd and used the coin 
to point out some advantages of living in 
the United States. 

He called upon management to assume 
its full duty toward its employes. 


TWOSOMES at the Midwest 
convention shown left, include 
from top to bottom: G. L. 
James, Kansas City, retiring 
president, receiving a certifi- 
cate commending him on his 
fine services to the association 
from Oscar Straube (right), 
Pay Way Feed Mills, Kansas 
City; R. A. Tobias, (left), H. 
D. Hudson Mfg. Co., Chicago, 
and C. D. Alexander, Bemis 
Bro. Bag Co., Indianapolis, 
Ind.; Prof. C. P. Thompson 
(left), Oklahoma A & M col- 
lege, with Don Turnbull, execu- 
tive secretary, International 
Baby Chick association, Kan- 
sas City. (Photos by The Feed 
Bag) 


SOIL conservation was the 
subject of an address delivered 
at the Midwest convention by 
Dr. William A. Albrecht, Uni- 
versity of Missouri. He is 
shown (right) above with Jack 
D. Dean, executive secretary. 


(Photo by The Feed Bag) 


“People are drifting toward socialism be- 
cause they don’t realize what they have,” 
Mr. Alexander said. “Employers must be 
leaders of their people because politicians 
have become careless in the way they lead.” 

Mr. Alexander pointed out that 18 years 
ago business men of Germany laughed at 
Hitler and said “It can’t happen here.” 
He said that free enterprise must be pre- 
served and the average man must be given 
to understand that free enterprise does not 
merely mean free to operate in business. 
Free enterprise, according to Mr. Alexander, 
also permits persons to work and worship 
as they please, learn where and what they 
want and gives them freedom of enterprise 
in labor as well as business. 

“Opportunities in America are legion for 
all free men who make the most of them,” 
Mr. Alexander said. “Our founders were 
patriots who believed in God and believed 
in freedom of choice.” 

Don Turnbull, executive secretary of the 
International Baby Chick association, Kan- 
sas City, reported that the chick season 
thus far has been poor. He indicated it had 
been too cold, feed was too high, the gov- 
ernment would not support the price of 
eggs and farmers had too much money to 
bother with chicks. He advised feed men to 
push early chicks so that farmers would get 
eggs next fall when prices are high. 

Dr. Jerry Sotola, assistant director of the 
livestock bureau of Armour & Co., Chi- 
cago, reviewed recent nutrition advances. 
He reported progress is being made in 
stabilizing vitamin A in dehydrated alfal/a 
meal and distillation of sludges from oil re: 
fining is now producing an additional source’ 
of vitamin E, 

Warning that hybrid corn is producing 
lower protein content, Dr. Sotola advised 
feed manufacturers to take this into consid: 
eration when figuring formulas. He praised 
dehydrated alfalfa meal because it has 
brought faster gains and better health in 
livestock. He urged appropriation of federal 
funds to fight the dread hoof and mouth 
disease which is ruining the livestock in- 
dustry in Mexico. Dr. Sotola also outlined 
the essential amino acids and told which 
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ARE INCREASING PROFITS AND 
MIXING 


SALT 


TRACE MINERALS ARE... 


---Minerals Needed by Stock and Poultry for Perfect 
Health...in Certain Definite, But Small (or Trace), 
Amounts...They are IODINE, MANGANESE, COP- 
PER, IRON and COBALT... Salt is Recommended 
— Carrier...and HARDY’S TRACE MINERAL SALT 
eed Contains ALL 5 Necessary TRACE MINERALS! 


I] REASONS WHY YOU, TOO, 
SHOULD FEATURE HARDY’S 
TRACE MINERAL SALT... 


1. Can Be Fed Free Choice to all livestock. Comes in 100-Ib. bags 
and 50-lb. blocks for resale to customers. 


2. Ideal for Custom Mixing — Use in place of regular salt in your 
formula to obtain recommended levels of Trace Minerals in finished feed. 


3. Fine for Mixing Your Own Brand of Feeds — REGISTRATION 
is simple. Just list the 5 minerals used: Potassium lodide, Manganese Sul- 
phate, Copper Carbonate, Cobalt Carbonate and Iron Oxide. 


4. Excellent for Mixing Your Own Brand of Complete Mineral 
Feed — A few bags of Calcium Carbonate and Bone Meal, plus Hardy's 
Trace Mineral Salt, do the job. 


Use HARDY'S 
pal SALT 


5. Only One Ingredient to Stock instead of six or seven. Saves 
trouble and means less chance of making an error in mixing. 


6. Bulks Larger Than Most Trace Mineral Pre-Mixes — because 
it contains 96% salt. Add 20 lbs. to a ton of feed instead of only 
Manufacturing Patents a few ounces, thereby assuring better distribution. 


Carries the following Wisconsin 7. Praised by State Authorities from Wisconsin, Minnesota, Illinois, 


AlumniResearch Foundation Patents: i and many others. Names given upon request. 
Patent No. 2144150 for stability of Indiana ie 9 P q 


Potassium lodide—and Hart Patent i 
tor 8. Can Be Shipped in Mixed Cars with other Hardy Salt Products. 


Copper and Iron to prevent nutri- 9. Economical — Costs you only a few cents per ton of feed. 
tional anemia. 


10. Highly Profitable for You — because you make a good margin 
There’s a High Quality Hardy’s of profit— whether you sell it to be fed Free Choice, Custom Mixed, in 


Salt Product—and a Hardy’s Your Own Branded Feed, or in Your Own Brand of Mineral Feed. 
Home Meat Curing Product — for 


Every Farm and Home Need! 11. FREE Advertising Helps provided to all Hardy Dealers. 


eae HARDY SALT CO. 200 s. Vandeventer Ave. St. Louis 10, Mo. 


THE FEED BAG — March, 1948 


: 
| Mee 


De!aware Feed Men Name 
David Green President 


David B. Green, Laurel, Del., was elected 
president of the Delaware Feed Dealers as- 
sociation at the annual meeting held last 
month in the Municipal building at Laurel. 
William Stevenson, Ocean View, was named 
vice president and Clifford Lewson, Harbe- 
son, secretary-treasurer. 

Directors elected by the association in- 
cluded: Howard S. Abbott, Georgetown; 
Milton Yerkes, Laurel; Manford Pennal, 
Frankford; Edgar Timmons, Millsboro; Cur- 
tin Steen, Dagsboro; Preston Timmons, 
Georgetown; L. B. Brittingham, Laurel; and 
Dr. John Hammond, Bridgeville. 


Sen. Herbert R. O'Connor, Maryland, 


the principal speaker at the banquet, told 
the assembled feed men that they had a 
responsibility to the nation to help main- 
tain production of meat and poultry, espe- 
cially since Delaware is the nation’s biggest 
broiler-producing state. 


@ VELDE GRAIN CO., Burnett, Ill., re- 
cently purchased the Burnett Farmers Ele- 
vator. Vern Westervelt has been appointed 
manager. 


SEXTON MOVES TO ARIZONA 

J. T. Sexton, Kansas City, Mo., has pur- 
chased the Tucson, Ariz., home of the late 
Dr. Will Mayo, Rochester, Minn., and will 
establish his home there shortly. The main 
offices of the J. T. Sexton Co. will also be 
moved to Tucson, while the present offices 
of the firm in Kansas City will be main- 
tained there. 


NON-ELECTRIC 


Pewnanent 
MAGNETS 


GIVE MORE 


Strength 


LESS SPACE / 


Eriez Magnet Installed on 
Hammermill Feed Table 


ERIEZ Magnets combine maximum 


California Association to 
Meet April 22-24 


The California Hay, Grain & Feed Deal- 
ers association has completed the arrange- 
ments for its annual convention in Los 
Angeles April 22-24 at the Biltmore hotel, 
according to I. J. Stromnes, secretary of 
the association. 

R. A. Mayer, Cook-Boynton Co., Los 
Angeles, general chairman of the conven- 
tion committee has announced that the 
Biltmore has guaranteed 200 rooms for 
visiting feed men and their wives. Harold 
Suttle, Wilbur-Ellis Co., Los Angeles, in 
charge of housing for the convention, has 
been working closely with Mr. Mayer on 
the hotel arrangements. 

Gail M. McDowell, Western Consumer’: 
Feed Co., Hynes, has been placed in charge 
of the financial arrangements for the ses- 
sion. Publicity is being handled by Wil- 
liam F. Bird, Snow & Co. Los Angeles. 
W. R. Ewing, Ray Ewing Co., Pasadena. 
is taking care of the program. 

Conventioneers will also have an oppor- 
tunity to enjoy golf or bowling. Charles 
Hester and John W. Campbell, both oi 
Los Angeles, are arranging for the enter- 
tainment of the par-busters. Forrest Cor- 
zine, Los Angeles, has set up the bowling 
program for the keglers among the feed 
men. 

The ladies will have special entertainment 
of their own under the guiding hands of 
Mrs. Florence Lewis, Van Nuys. The Bilt- 
more Bowl dinner, a high spot of the social 
calendar for the convention, is under the 
direction of H. N. Laine and Gladys Odell, 
both of Los Angeles. 


@ C. R. MARTIN, St. Joseph, Mo., gen 
eral manager of the St. Joseph branch of 
the Quaker Oats Co., was married on Feb. 
7 to Miss Elizabeth Cottier. 

@ LAMBERT C. BOS, Clarkson, Neb., 
has been appointed manager of the Clark- 
son Milling & Grain Co. 


THE FEED BAG 


magnetic strength with compact design. 
Reduced weight and size greatly sim- 
plify installation and cleaning. Eriez 
units are adaptable for use when avail- 
able space is at the absolute minimum 
... Only 7” is required. 


The Eriez Jumbo magnet shown above 
fits into the bottom of gravity flow 
chutes, feed tables, etc. It forms a deep 
magnetic barrier which assures the re- 
moval of tramp iron. Ample evidence of 
Eriez efficiency in operation is the ten 
thousand different material processors 
who rely on Eriez for magnetic protec- 
tion. Eriez magnets are made of Alnico 
and their strength is guaranteed for 10 
years. No electric current or accessories 
are necessary. First cost is last cost. For 
complete details, write for bulletin 101 A. 


12 East 12th Street 


Above is a ty i Eriez 


Jumbo Application. 
Eriez Magnets are made 
for installation in either 
wood or metal chutes. 


MANUFACTUR 


"Mmm—he's such a boar!" 


Pe 
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this Coad special concentrate, derived 


_ from a yeast-fermentation of blackstrap molasses, does 
2 an outstanding job as a feedstuff ingredient for hog and dairy 
| rations. It contains all the vitamins and minerals 

normally found in cane molasses. 


MY, 


4 Special Liquid Curbay 


is available in tank cars and in 55-gallon, 


non-returnable drums. Production points are at 
Baltimore, Md., and New Orleans, La. 


FREE! Write now for your copy of our pamphlet 


on this important feedstuff ingredient. 


SDUSTRIAL CHEMICALS, INC. 


= 60 East 42nd Street, New York 17, N.Y. 


Branches in all principal cities 
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WHAT ARE THE 
CHANCES OF 
POULTRY RAISERS 
REACHING 


if Linon poultry raiser can reach a production goal of 

200 eggs per bird,” says Mr. Parks, “if he keeps 
them alive and healthy, feeds and manages well, and 
buys well-bred chicks.” 

“To get those extra 30, 40, or 50 eggs per bird,” he 
says, “the layers must be selected from good breeding 
stock. Chicks from such stock are available to all poultry 
raisers through hatcheries who buy their foundation 
stock from good breeding farms.” 

In his own Barred Rock flock, Mr. Parks is careful to 
start only disease-free chicks, He keeps them healthy by 
following “common sense” sanitation practices . . . 
avoids overcrowding .. . and raises only one age of 
chicks together. Young stock is always raised as far as 
possible from the older birds. 

“There are many methods of feeding, all of which 
seem to work well,” Mr. Parks says, “but the important 
thing is to choose a dependable source of feed made by 
a manufacturer who uses high-quality ingredients.” 


olf good. 


says ROBERT R. PARKS, 


breeder of pedigreed Barred Rocks at Altoona, Penn. Mr. Parks is a strong 
advocate of “family selection” in choosing breeding stock. As a result, 
over 70 per cent of his R.O.P. candidates have qualified with an average of 
256.8 eggs per bird. 


“Delsterol’” is the Economical, 
Scientific Source of Vitamin D 


The best guarantee you can give poultry raisers that their 
flock are assured unexcelled protection against Vitamin 
D deficiency is to fortify feeds with “Delsterol” “D”-Ac- 
tivated Animal Sterol. 

Du Pont “Delsterol” is exceptionally stable and con- 
sistently uniform in potency. As a dry ingredient, it 
mixes easily and supplies Vitamin D in a form that is 
readily assimilated by the birds. 

For details, write E. I. du Pont de Nemours & Co. 
(Inc.), Organic Chemicals Dept., Wilmington 98, Del. 


REG. U.S. PAT. OFF. 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


DELSTEROL’ VITAMIN D. 


“D"-ACTIVATED ANIMAL STEROL 
DU PONT 
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@ EVERYTHING new—new plant, 
new name and new ideas gave Horace 
§. Nicholson and A. M. Andrew the 
opportunity to start their feed busi- 
ness in Henderson, Ky., exactly as 
they wanted to. 

The new plant, finished in Dec 
1946, was large, modern and highly 
efficient. The new name, Sweet Feeds, 
described what they hoped would be 
their big business builder. The new 
ideas included “dating” feeds. “It’s 
dated feeds that our customers get at 
Sweet Feeds,” Mr. Nicholson proudly 
pointed out, “each bag of feed is tag- 
ged with the date it is ground and 
mixed at our mill, and no customer 
ever gets feed that is over two days’ 
old.” 

Mr. Nicholson believed that a rea- 
sonable amount of molasses made the 
feeds taste better and contributed 
added value in the form of condition- 
ing effect. The natural result was the 
name, Sweet Feeds, with the dated 
product assuring the customer that 
it is freshly ground and mixed. 

The new plant is everything the 
partners wanted it to be. “After 22 
years in the feed business,” explained 
Mr. Nicholson, “I really planned this 
plant. With all electric power and the 
latest type of machinery, properly 
maintained, we can get the low over- 
head that helps us meet all competi- 
tion with little effort. While we carry 
commercial dog food, remedies, disin- 
fectants and other needed items, our 
specialty is taking the farmers’ own 
grains, grinding them, and then mix- 
ing them with approved supplements 
to get that desired perfect balance.” 

The feed man expressed complete 
satisfaction with his mechanical equip- 


SWEE 
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Dated Feeds Build Business 


Nicholson and Andrew Profit from Novel Idea 


ment. The new plant is equipped with 
a 100 horsepower Mogul hammermill, 
an Anglo-American molasses unit, a 
Fox hay cutter, and Fairbanks-Morse 
scales among other things. A new 
sheller is on order from the Union 
Iron Works, as is a new Kelly-Duplex 
cracker. “When you start in this busi- 
ness without good equipment, you 
have all the odds against you,” asserted 
Mr. Nicholson. 


Mr. Nicholson believes they have 
something good, and has no hesita- 
tion whatever in advertising the 
“dated” Sweet Feeds in every possible 
way. He uses newspapers, calendars 
and advertising novelties. He is espe- 
cially enthusiastic about advertising on 
radio station WSON because of the 
co-operation it extends to him and 
the other advertisers. “All advertis- 
ing,” he said, “is excellent, provided 
your products are good and you know 
how to treat people when your ad- 
vertising brings them into your store 
or mill.” One of his favorite promo- 
tion methods is to have attractive 
booths at all farm meetings and pic- 
nics. He attends these personally, and 
finds it easy to make new acquain- 
tances and cement old friendships. 

The partners believe in live display 
advertising, but have not yet begun 
the vigorous campaign they plan along 
those lines. For the first year they 
have concentrated their energies in 
putting everything possible into the 
production of dated Sweet Feeds, sell- 
ing them, and building customers in- 
to real boosters. 

The volume of the feed department 
is approximately 2,000 tons a year. 
Four employes work for the owners 
regularly, with extra help during the 
tush seasons. One of the cardinal 
principles of the business is to ren- 
der immediate, friendly service. The 
average farmer, dairyman, or poultry- 
man is a busy man. He appreciates 
doing business with a concern that 
gives him prompt friendly service. 
Customers are welcome to visit and 
chat, or get their feeds and go—as 
their mood or circumstances dictate 
Customers said that Mr. Nicholson's 
long experience, expert knowledge, 


Dating each bag of feed with 
the date it is manufactured 
was one of the ideas success- 


fully employed by Horace 
Nicholson, above, and his 
partner A. M. Andrew when 
they opened their plant at 
Henderson, Ky., shown in photo 
below. 


and friendly personality have much to 
do with the volume of business he 
has built up in a comparatively short 
time. 

The office at the Sweet Feeds mill 
is an ideal combination of friendly 
atmosphere and _ business-like effi- 
ciency. The concrete floor has been 
painted. The walls are finished in 
knotty pine, and the entire establish- 
ment is well lighted and ventilated. In 
the mill itself, all possible safeguards 
have been installed to prevent acci- 
dents. 

“I imagine,” mused Mr. Nicholson, 
“that it’s pretty much the same every- 
where. Here, around Henderson, peo- 
ple like to have dealers who take an 
interest in them and the things they 
are interested in. They have their 4-H 
club, the rural churches, the Farm 
Bureau, and their women’s clubs. They 
like to talk about trips they’ve taken, 
marriages, folks who have passed 
away, and relatives in other sections 
of the country. I try to keep up with 
all that goes on locally. I like people 
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Banking Methods 


— Go Well in Feed Business 


@ WHO in the small town is usually 
best informed on the resources and 
problems of the farmers and _ stock- 
growers of the vicinity. The banker, 
of course. Put the banker in the feed 
business and you're pretty sure to 
have both an efficiently managed con- 
cern and one of maximum helpfulness 
to its customers. 

Such is the situation in Buckner, 
Mo., where Rex Hedri¢k, chairman 
of the board of the First State bank 
of Buckner is also the active head of 
R. V. Hedrick Co., feed and grain 
dealers. 

After many years spent in the bank, 
Mr. Hedrick switched his activities to 
the feed business in 1939 because the 
close confinement of bank work threat- 
ened his health. He retained his in- 
terest in the bank, though, and as 
chairman of the board of directors has 
kept his finger on the financial pulse 
of the community. 

“Banking methods go well in the 
feed game,” Mr. Hedrick maintained, 
and the truth of this statement is 
amply attested by the rapid growth 
of his business since he took over 
active managership. The Hedrick Co. 
has been owned by Mr. Hedrick, and 
his father before him, for many years. 
While the present owner was in the 
bank, the mill became little more than 
a storage place for grain. 

When Mr. Hedrick decided to get 
out of the bank and devote his time 
to the feed and grain business, his 
first thought was to refurbish the plant 
and make it both an attractive place 
for the farmer to do business, and one 
where modern methods and labor sav- 


ing machinery would insure maximum 
value for every dollar a farmer spent, 
as well as make operations profitable 
for the firm. 

The place was repaired, painted 
from foundation to rooftop, and re- 
modeled to include an attractive panel- 
ed wall salesroom and office. Some of 
Mr. Hedrick’s ideas for improvement 
were retarded by the war. For in- 
stance, not until the summer of 1947 
was he able to install the up-to-date 
hammermill which was on his list of 
improvements. It’s a Blue Streak mil! 
and is equipped with a full set of au- 
tomatic controls. 

“I worked mighty hard getting those 
controls installed and getting the con- 
trol panel shaped up the way I wanted 
it,” Mr. Hedrick recalled, “but now 
that the work is done it saves us a 
world of steps and labor. With an 
automatic truck dump in our drive- 
way and automatic controls for the 
mill operations, we have merely to 
start a grinding job and we can then 
go about our other work until it is 
completed. No more shoveling grain 
or that sort of work, and we can count 
on the new hammermill to grind a 
ton of feed in about 20 minutes.” 

In addition to the hammermill the 
firm operates a mixer, but both grind- 
ing and mixing are done on a custom 
basis only. The company has no feed 
formulas of its own, confiding its mer- 
chandising to feed manufactured by 
well known manufacturers. Purina is 
the featured brand, with a full line of 
these products always on hand, but 
other nationally known formula feeds 
are handled too. 

Mr. Hedrick cited an example of 
the value of properly ground and 
mixed feeds, an instance which oc- 
cured shortly after the installation of 
the new hammermill. 

“My stock isn’t doing right,” a 
farmer complained. “I’m afraid I’m 
not getting the right grind on my 
grains. My mill just beats it into flour 
and it doesn’t seem to mix properly 
with the supplements. I don’t think 
the stock digests it properly.” The 
man had a right to be worried, for 
he had already lost two of his hogs 
and a third was ailing. 


SWITCHING his activities 
from banking to the feed busi- 
ness, Rex V. Hedrick, above 
has demonstrated that he can 
operate the modern feed mill, 
shown at lower left, just as 
efficiently as he managed the 
First State bank at Buckner, Mo. 


“Bring me some of your grain and 
let me grind it and mix your feed,” 
Mr. Hedrick told him, for he is proud 
of the clean, granular cut of his new 
mill. “Even grain ground fine enough 
to pass through a No. 40 mesh feels 
like sand in your fingers,” he pointed 
out. 

Sure enough, when this customer 
got the right kind of grind and the 
proper mix for his feed, his hogs 
perked right up and in a short time 
were thriving. Mr. Hedrick was proud 
of the improvements he was able to 
work out for his customers so that 
they might count on finer livestock. 

He believes in keeping abreast ot 
the times both in merchandising and 
in the knowledge of successful feeding 
formulas and practices. Though he 
studies newspapers and trade papers 
carefully, one of the best sources of 
information along both these lines is, 
he believes, other people. 

He is a firm believer in the value 
of dealer organizations and is an ac 
tive worker in both his state and thc 
national feed association. He attends 
conventions regularly and mixes wit! 
the other dealers and millers. In this 
way he not only gleans many idews 
for the improvement of his own bus‘ 
ness, but he also does his share t» 
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IN COLORS + YOUR BRAND IN COLQ 


j YOUR BRAND IN COLORS + YOUR § 
RID IN COLORS +» YOUR BRAND IN § 
BRAND IN COLORS YOU 


“THE KING'S OTHER LIFE,” the 
life story of ‘King Cotton,” isa new 
Bemis motion picture in full color 
with sound. It is available for 
showing to your office and plant 
organization as wellas other 
groups. Write us for details. 
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ON THE BEMIS BAND-LABEL 


Your brand isn’t buried on a Bemis Band-Label, for it goes all 
around the bag... makes instant identification easy no matter 
how the bags are stacked. 


Bemis-designed machinery attaches the Band-Label with 
water-soluble paste during the bagmaking. Housewives can 
remove the label easily by soaking it in water. 


Women look for Bemilin Band-Label* Bags because they want 
the choice Bemis patterns. Created by New York stylists, nearly 
all designs are of the type usually found only in expensive gar- 
ments. This powerful appeal to women swings extra sales 


your way. *Patent applied for 


BEMIS BAG CO. 


Baltimore.e Boise ¢ Boston Jacksonville, Fla.¢ Louisville 
Brooklyn BuffaloeChicago los Angeles Memphis 
Charlotte Denver Detroit Minneapolis Mobile 
East Pepperell e Houston New Orleans ¢ Norfolk 
Indianapolis « Kansas City New York City e Orlando 
Oklahoma City e Omaha ¢ Peoria e Phoenix « Pittsburgh e St. Helens, Ore. ¢ St. Louis 
Salina e Salt Lake City San Francisco Seattle Wichita Wilmington, Calif. 
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Selecting and Training Employes 


Efficient Personnel is Extremely Important 


@ ONE of the most widely quoted 
verses in the Bible is Luke 10:7. It 
reads, ‘““The laborer is worthy of his 
hire”. With no sacrilege intended, we 
might be forgiven if we were to 
amend that just a little, so it would 
read, “The laborer should be worthy 
of his hire”. In other words, any em- 
ployer has every right to expect his 
money’s worth when he pays a worker 
for his labor. When you buy a dozen 
eggs, you quite reasonably expect to 
find 12 eggs in the carton—not nine 
or ten. By the same token you should 
get a week’s work for a week's pay. 
So, this discussion of hiring and train- 
ing of efficient personnel is of extreme 
importance to the modern feed dealer. 

It is claimed by many that when 
workers are ill-informed and ineffi- 
cient, it is largely the fault of the 
boss. A brawny back and a keen mind 
will be largely wasted if the man is 
not properly trained and made aware 
of just what his duties are. The old 
system of advertising for a man, hir- 
ing the first one who shows up and 
putting him on truck, is very much 
out of date. The help in your store is 
just as important as any other single 
factor in building and holding cus- 
tomer goodwill. In many stores, in 
fact, the hired help meets the public 
more than does the owner himself. 
Every effort should, therefore, be 
made to see that the people who rep- 
resent you, should be fully qualified 
to handle their jobs. 

Analyze any successful feed busi- 
ness and you will invariably find that 
the employes are intelligent, courteous 
and well trained. You will see that 
they know the store from top to bot- 
tom and from front to back; that they 
know feeds and feeding; and that they 
are prepared to meet and handle the 
trade with tact and efficiency. 

To begin with, the actual hiring of 
your help*should be done with care 
and deliberation. Look well into the 
applicant’s background, his character 
and his reputation. Examine his school 
record, his knowledge of farming, live- 
stock and poultry; and, above all, 
make sure he needs and wants the 
job and intends to stick with it. You 


By E. C. (Gene) HOLCOMBE 

are going to expend a lot of time and 
energy in making a worthwhile em- 
ploye out of him, and you can’t af- 
ford to repeat the operation too often. 
Impress upon him that you are hiring 
him with the assumption that he is 
going to be around for a long time. 
This assurance from you that the job 
is his as long as he produces will go 
a long way towards developing him 
into a contented hard working pro- 
ducer. 

The training of your help should 
go far beyond acquainting him with 
your prices and telling him what time 
to report for work. If it is done right, 
the training period will take a long 


This is the seventh in a series of articles 
prepared by E. C. Holcombe, dealing 
with everyday problems that arise in feed 
and farm supply merchandising, which 
are appearing monthly in The Feed Bag. 
In subsequent articles, Mr. Holcombe, 
who has been active in midwestern feed 
circles for many years, will discuss such 
subjects as cash and credit problems, 
local promotion ideas, and the impor- 


tance of follow-through service. 


time and will call for a considerable 
amount of your time and patience. To 
begin with, your employes should be 
thoroughly familiar with your feeding 
and management programs: That is, 
they should not only know the basic 
principles of poultry and livestock 
management, they should know all 
about your way of doing things. As 
we have pointed out before, the mod- 
ern feed store no longer sells just a 
bag of feed—it sells profits for the 
feeder through programs; it sells pro- 
duction at low cost, it sells service. 
Your helper should be thoroughly in- 
doctrinated with your ideas of honesty 
in business, with the helpful attitude. 

You might be asking, “Well, first of 
all, where do I look for such a perfect 
specimen of the perfect employe?” 
The answer to that is found two para- 
graphs back— your help should be 
hired with care and deliberation. Keep 
always in your mind the fact that the 
man you hire is going to meet your 
customers and is going to be handling 
your dollars and cents. Perhaps he is 


going to do little else except drive 
your truck making deliveries, thus you 
might be inclined to pass lightly over 
the need for selecting him with too 
much care. Don’t do it — everyone 
who works for you is important to 
you and you should strive for the ut- 
most in efficiency and other vital 
characteristics which serve to stamp 
your organization as a good one with 
which to deal. 


Of course, to quote some well worn 
sayings, nobody ever got anything 
for nothing, and you only get what 
you pay for. If, in conducting a busi- 
ness along modern lines, you expect 
maximum ambition and efficiency from 
your workers, you must be prepared 
to pay a premium for it. You have 
selected a man, we'll say, who is just 
about everything you desire in a help- 
er—he’s eager to learn, he’s polite 
and helpful to your customers and he 
does his job with a minimum of super- 
vision from you. Now, the shoe is 
going on the other foot—we’re going 
to discuss the other end of the em- 
ployer-employe relationship. 

You operate your business for the 
purpose of selling certain commodities 
for a specified amount of money. In 
that money lies a profit for you; a 
fair and reasonable return on your in- 
vestment of dollars and cents. You are 
giving the buyer a fair shake, an hon- 
est run for his money—he’s getting 
“value received”. Now, your hired 
help is selling you valuable merchan- 
dise, too. He is giving you “value re- 
ceived” and has every right to receive 
adequate compensation. You ask him 
to work hard, to be salesman, account- 
ant, serviceman and perhaps truck 
driver. You expect loyalty and hon- 
esty and sometimes extra hours. It is 
up to you, as a conscientious employer, 
to deserve, to earn, your workers’ loy- 
alty and honesty. It’s just good, old 


~fashioned common sense to have your 


men happy and satisfied in their work, 
willing to put out that extra little 
“push” that sometimes means more 
business and profits for you. It is not 
just a question of how many dollars 


(Continued on page 112) 
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the B.Y-21 Feed 
Guide, a handy, pocket-size 
rT calculator packed with facts and 

the figures about feeds. It’s designed 
to save you a lot of work. 

It’s new. It’s free. You'll find 

it indispensable. 


meal, on 
7 


The guide gives you analyses of 
48 feed ingredients; the 
recommended nutrient allowances 
for chickens, turkeys, swine, 

and dogs; a weight conversion 
table; and a rapid computer 

for adding B-Y-21* to 

your feed. 


If you haven’t got your 
copy yet, mail the coupon 
to CSC today! 


“neg. U. 8. Pat. Off. 


Agricultural Division, Commercial Solvents Corp., 17 East 42nd St., New York 17, N.Y. 
Please send me a free copy of the B-Y-21 Feed Guide 
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BUFFALO 
CHAGRIN FALLS, O. 
CROSSETT, ARK. 
DALLAS 
GOSHEN, IND. 
KANSAS CITY 
MILWAUKEE 
MINNEAPOLIS 
NEW ORLEANS 
PHILADELPHIA 
PORTLAND, ORE. 
REIDSVILLE, N. C. 
ST. LOUIS 
TOLEDO 


CHASE SALES OFFICES 


BOISE 

CHICAGO 
CLEVELAND 
DENVER 

DETROIT 
HARLINGEN, TEX. 
HUTCHINSON, KAN. 
MEMPHIS 

NEW YORK 
OKLAHOMA CITY 
ORLANDO, FLA. 
PITTSBURGH 
SALT LAKE CITY 


NE HUNDRED YEARS is a mighty long time. It also can be a rather 


uneventful span . . . nothing of much importance is recorded 
between 847 and 947 A.D. It can also be a century of great events and 
progress— 1847-1947, for example. And this is the period of our 
experience in manufacturing bags of all kinds for American industry 


and agriculture. 
This experience is a very important part of the background that your 


technically trained Chase Salesman brings to bear on your packing 
problems. Whatever your packing needs may be, Chase can provide an 
efficient and economical container for your products. It will pay you to 
check with your nearby Chase Salesman. 


Chase factories and sales offices are strategically located to quickly 
serve your specific requirements. 


Chase Chase Chase Sax- Chase Lined Chase Specialties: Chase Liners— 


Chase Chase 
Multiwall Topmill Lilipack olin Open and Com- Mailing Bags, Spiral Pp Print Heavy Dut Crinkled and 
Paper Bags Burlap Bags Paper Bags Mesh Bags bined Bags Tubing, Toles Cotten Bags Cotton wed Pleated 


A S E B A G Co. GENERAL SALES OFFICES, 309 WEST JACKSON BLVD., CHICAGO 6, ILL. 
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Readers who are interested in obtaining a publication which gives 
a complete digest of most of the experimental data published in the 
United States and foreign countries may obtain complete details 
by writing to The Feed Bag. 1712 W. St. Paul Ave., Milwaukee 3. Wis. ° 


Title of Experiment: Influence of a Syn- 
thetic Thyroprotein When Fed to Dairy 
Cows over an Extended Period. 
Author: Ralph P. Reece, New Jersey Agri- 
cultural Experiment Station, Brunswick,N. J. 
Digest: The daily feeding of 10 g. of thyro- 
protein to nine cows resulted in an initial 
increase of 7.6 per cent in milk production; 
to five cows receiving 15 g. of thyroprotein 
daily an increase of 19.7 per cent in milk 
production. In three of four cows receiving 
thyroprotein, the withdrawal and refeeding 
of thyroprotein resulted in a marked de- 
crease in milk production and then a return 
to the withdrawal level. The cow not re- 
turning to the pre-withdrawal level was not 
fed thyroprotein at the previous level. Of 
nine dairy cows that received 10 or 15 g. 
of thyroprotein daily for periods varying 
from three to 17 months, six secreted milk 
with a high fat content and six produced 
more milk than that secreted in a similar 
segment of either a previous or a subsequent 
lactation. Of the three cows not showing 
an increase in milk production during the 
entire thyroprotein feeding period, only one 
failed to show an initial response in milk 
production. 

Title of Experiment: Relative Efficiency of 
Corn and Wheat Products in Chick Rations. 
Authors: C. W. Carrick and Roy E. Rob- 
erts, Purdue University, Lafayette, Ind. 
Digest: Three experiments were conducted 
with young chickens in which 10 per cent 
each of wheat bran and standard middlings 
replaced ground yellow corn in a ration 
known to give rapid growth. In two trials, 
10 groups of chicks were started on each 
ration. Highly significant differences in the 
amount of feed per unit of gain were ob- 
tained in favor of the corn ration. Growth 
rate was significantly in favor of the corn 
ration in one trial, but only a slight differ- 
ence resulted during the eight week period 
of the other trial, which involved a light 
colored bran of unknown origin. Statistical 
analyses of these trials suggested the de- 
sirability of feeding all the experimental 
chicks for four weeks upon the corn ration. 
They were then paired, according to their 
two to four week gains, and placed upon 
the rations with and without bran and 
middlings. Ten replicates of 20 white Ply- 
mouth rock females were assigned to each 
ration. During each weekly period, the differ- 
ences in the feed per unit of gain was high- 
ly significant in favor of the corn ration. 
The gains were significantly less for the 
chicks fed bran and middlings. 


Title of Experiment: Deficiencies in Over- 
heated Soybean Oil Meal. 

Authors: D. R. Clandinin, W. W. Cravens, 
C. A. Elvehjem and J. G. Halpin, Univer- 
sity of Wisconsin, Madison. 

Digest: A study was made to determine the 
deficiencies that exist in a practical type 
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chick starting ration containing soybean oil 
meal, subjected to various heat treatments, 
as the sole high protein foodstuff. The re- 
sults of 10 experiments demonstrated that 
such a ration is deficient in one or more 
of the known vitamins and in the amino 
acids lysine and methionine. Preliminary 
microbiological assays for the essential amino 
acids of the soybean oil meals subjected to 
excessive heat treatment indicate a reduc- 
tion in lysine, arginine and tryptophane 
content of such meals when compared with 
raw or “optimum” heated meals. All other 
essential amino acids (glycine excluded) 
were present in quantities equal to that of 
the “optimum” heated meals. The deficien- 
cy of methionine observed with chicks was 
not detectable by the microbiological assays. 


Title of Experiment: Coarsely Ground Oats 
vs. Finely Pulverized Oats for Young Tur- 
keys. 
Authors: J. R. Crouch, H. L. German, L. E. 
James and R. M. Sherwood, Agricultural 
Experiment Station, College Station, Tex. 
Digest: Finely pulverized ground oats, when 
used to make up 20 per cent of the diet 
for young poults, resulted in low mortality, 
rapid gains and low feed requirements for 
a unit of gain. The same percentage of 
coarsely ground oats produced heavy losses, 
slow gains and rather high feed require- 
ments per unit of gain. When one per cent 
insoluble grit was included in the diet with 
coarsely ground oats, the gains were slightly 
better and the losses slightly less than when 
the grit was not added, but the feed re- 
quirements to produce a unit of gain were 
high. The experiment was with Broad 
Breasted Bronze poults and extended from 
hatching time until the birds were six weeks 
old. 

Title of Experiment: Genetic and Environ- 
mental Correlations Between Growth Rates 
of Beef Cattle at Different Ages. 
Authors: Bradford Knapp, Jr., and R. T. 
Clark, Agricultural Experiment Station, 
Bozeman, Mont. 
Digest: An analysis was made of gains -of 
422 steers from 43 sires at the United States 
range livestock experiment station, Miles 
City, Mont., and at the North Montana 
branch station, Havre. The steers were fed 
at least 252 days. The feeding period was 
divided into three 84 day periods for analy- 
sis and the gross correlation between pe- 
riods one and two was 0.26, periods one and 
three 0.18, and periods two and three 0.39. 
The genetic influences for each of the three 
periods were 10, 54, and 84 per cent of the 
variation in gains. The analysis indicates 
that there was little environmental’ correla- 
tion between the three periods and that 
the genetic influence became greater as the 
feeding period progressed. The correlation 
between the genetic influence for the entire 
period and the observed growth for same 


period was 0.85. It was concluded that 
heredity plays a most important part in de- 
termining the gains of calves in the feed 
lot. 

Title of Experiment: Comparison of Mo- 
lasses-Grass Silage and Ground Barley-Grass 
Silage as Feeds for the Milking Cow. 
Author: W. A. King, New Jersey Agricul- 
tural Experiment Station, Brunswick, N. J. 
Digest: Three groups of five cows were fed 
for 18 weeks on grass silage or corn silage. 
The first-cutting grass was preserved with 
either molasses or ground barley and com- 
pared with corn silage for maintenance of 
condition and total milk production. Both 
the molasses and ground barley made palat- 
able silages, but the ground barley-grass 
silage was the less palatable of the two al- 
though its feeding value was significantly 
greater. Additions of ground barley to grass 
resulted in a well-preserved silage and both 
were more palatable than corn silage and an 
abnormal condition developed with one cow 
with the latter. The total digestible nutri- 
ents and metabolizable energy of the ground 
barley-grass silage were higher than those 
of the molasses-grass silage but lower than 
expected, as was shown in the studies of 
the chemical composition of the silage and 
the digestibility of the dry matter and the 
nitrogen free extract of the barley silage. 
The loss amounted to about 30 per cent of 
the nutrients of the ground barley or 10 
per cent of the nutrients of the entire silage. 
When fed alone, ground barley-grass silage 
was more digestible than when fed with hay 
and grain. The digestibility of the ground 
barley-grass silage was significantly lower 
than that of the molasses-grass silage. Losses 
of nitrogen on drying silage and feces 
caused significant error in the coefficient of 
digestibility of crude protein and especially 
in protein metabolism results. Mixed grass 
silage preserved with cither molasses or 
ground barley was conducive to the reten- 
tion of the nitrogen, calcium and phos- 
phorus. 


New Mexico Animal Experts 
Study Beef Cattle Feeding 


J. H. Knox and Marvin Koger, animal 
husbandry department of the New Mexico 
agricultural station, State College, N. M., 
have begun a series of experiments to de- 
termine the minimum level of feed concen- 
trate which will produce top-quality beef. 
As a secondary phase of the experiment, 
they will also test thiouracil, a hormone- 
type chemical which increases the tendency 
to fatten by decreasing thyroid secretion. 

Four sets of steers will be fed four ra- 
tions varying in the amount of concentrate 
included in the formula. One set of steers 
will be given thiouracil near the end of the 
feeding season. The experiment will be con- 
tinued each season until the results indi- 
cate the most economical ration for beef 
production. 

@ C. F. IVERSON, formerly associated 
with the Elburn Cooperative Co., Elburn, 
Ill., has organized his own firm, the Ivy 
Feed & Grain Co. at Elburn. He plans to 
do both a wholesale and retail business in 
feed, seed, grain, and fertilizer. 
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Advertise Constantly for Results 


Chandlers Never Stop Plugging Their Store 


@ KEEPING their name constantly 
before the public is no problem for 
Bob Chandler and his father. “We 
even plug our feed store to the farm- 
ers on their night off,” asserted Bob 
Chandler. His father explained, “Yes, 
we use a movie skit at the local the- 
atre, in addition to our other adver- 
tising.” 

Although the Chandler Feed Store 
& Hatchery at Loogootee, Ind., is an 
established firm with 10 years of suc- 
cessful experience, the Chandlers be- 
lieve advertising still is profitable. “We 
use the local newspapers to tell our 
story,” Bob Chandler elaborated, “and 
of course, direct mail and manufac- 
turers’ material. We also use the radio 
station in Bloomington to tell people 
about us. It’s all good advertising but 
the best of all is the fellow who will 
go out of his way to tell his friends 
and relatives about our store. One rea- 
son we have done very well here is 
that we have made friends and many 
of them have been busy telling others 
about us.” 

The Chandlers have based their 
feed and chick business on the prem- 
ise that the best advertising is the 
loyal, satisfied customer. They go out 
of their way to please the customer. 
Even though the buyer may sometimes 
be wrong, they try to make him feel 
that he is right. 

“It took a lot of patience during, 
and right after, the war,” Mr. Chan- 
dler reminisced. “The manufacturers 
were unable to meet the demands for 
more and more feeds. This led to the 
charge of unfair distribution among 
other things. I had the delicate propo- 
sition of trying to aportion the feeds 
fairly among my customers who need- 
ed them badly, and still try to keep 
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them all happy.” 

When J. W. Chandler founded the 
business 10 years ago he felt it would 
be wise to stock only one complete 
line of feeds and remedies. Otherwise, 
he felt that there might be some con- 
fusion in his mind as to the various 
claims made for different feeds. He 
selected the brand he thought was best 
for the locality. This gave him a men- 
tal edge in selling his merchandise. He 
was already sold on his feeds, all he 
had to do was sell the farmers and 
poultrymen of the territory. 

“Dad kept pushing the line,” Bob 
Chandler remembered, “sometimes it 
was slow procedure but he never quit 
or lost faith. One by one, the better 
farmers and the more successful poul- 
trymen saw the advantage of feeding 
perfectly balanced, stimulating feeds. 
We never did feature price. We talk- 
ed quality. We still talk quality. The 
best is the cheapest in the long run.” 

A great many people still believe 
that price is important in buying feed. 
The Chandlers are preaching a differ- 
ent doctrine. “An egg is not just an 
egg,” they told the farmers, “one egg 
may be a lot better than another, and 
worth more money.” The Chandlers 
are helping cooperating poultrymen 
get more money-—a lot more money. 

When the poultrymen follow the 
program advocated by the Chandlers, 
feed properly, gather and care for the 
eggs in the right way, and follow good 
sanitation practices, the road to in- 
creased profits on their egg sales lies 
before them. Bob Chandler has the 
figures to prove to doubting prospects 
that they can really help. 

“Right now in Loogootee, the run- 
of-the mill eggs brought from the 
farms sell for 30 cents a dozen,” he 
explained. “Lots of ordinary pullet 
eggs sell at 18 cents. Our feed store 
customers are getting 40 to 50 cents 
a dozen. Occasionally a disgruntled 
farmer will complain that he is just 
getting enough out of his eggs to pay 
the feed bill. He is probably exagger- 
ating, but suppose it does cost 30 cents 
a dozen to produce eggs. The ordinary 
producer breaks even. Our folks make 
up to 20 cents a dozen profit. I think 


TELL your sales story every 
chance you get, advises Bob 
Chand'er, above, who assists 
his father in operating the 
Chandler Hatchery, shown 
lower left, at Loogootee, Ind. 
The hatchery has a capacity 
of 100,000 eggs. 


that explains why our customers are 
loyal—it pays them.” 

Farmers and poultrymen all over the 
district have found that the Chandler 
program is the way to more net profits 
and more genuine pleasure and satis 
faction from a flock of hens. Said one 
farmer, “There was really nothing in- 
teresting about the chicken business 
until we got the help of poultry sci- 
ence. And when we learned how easy 
it is to keep accurate books on that 
flock, the profits jumped again. 

The job of cooperating with people 
to the end that they make more money 
every year presents a constant chal- 
lenge. Conditions and situations are 
constantly changing, the Chandlers 
have discovered. Occasionally a man 
long known as uncooperative may be- 
gin to act with better judgment and 
vision. The Chandlers are always striv- 
ing to give the little push that may 
make a man more progressive. New 
farmers are always moving into the 
territory, or young men, fresh from 
the impetus of 4-H clubs and agricul- 
tural schools, are starting farms on 


(Continued on page 112) 
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NCENTRATES 


America’s largest manufacturers of Concentrates 


McMILLEN FEED MILLS, Division of Central Soya Co.,Inc., FORT WAYNE 2, INDIANA 
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How 


Model W 
Direct Connected 
60 to 200 H.P. 


For details about 
JAY BEE Grind- 
ing Equipment 
write any of the 
addresses below. 


@ Get more mill production 
e@ Keep operating costs down 
@ Reduce shutdowns 
for repairs and adjustments? 


The Answer... 


Install JAY BEE MILLS 


Problems of vital importance to mill operators can 
often be solved simply and effectively, merely by 
installing dependable, big capacity JAY BEE Grinders. 
Embodying over a quarter of a century of mill making 
experience, JAY BEE Grinders meet, in every possible 
way, the pressing needs of mill operators. Practical, 
hard-working, smooth-running JAY BEE units give you 
a short cut to the desired net results of Big Production 
with Economy. 


Made in many models and sizes, from 20 to 200 H.P., 
JAY BEE Grinders are available for every grinding 
purpose. Popular models are made for both belt and 
direct connected drives. Model W, shown herewith, 
is one of the JAY BEE models built primarily for heavy 
duty grinding. 


J. B. SEDBERRY, INC. Frankiin, Tenn. 


John J. Woods & Sons, Jay Bee Sales Co....Kansas City, Mo. 


T. G. Holland Mach. Co.........474 Fairfax Rd., Drexel Hill, Pa. 
E. B. Harrison 


0. D. Padgett 
A. F. Shirk 


Box 523, Canton, Ohio 
Jay Bee Sales Co.. .220 Broadway, New York 7, N. Y. 
Frank S. Sanders... P. O. Box 656, Gainesville, Fla. 
Bryant C. Long................ 1601 Choctaw St., Baton Rouge, La. 
Jay Bee Sales Co 


M. E. Padgett Bennettsville, S, C. 
Jay Bee of Texas 


1904 S. Akard St., Dall T 
W. H. Hust, Jny Bee Co 


1031 N. Humphrey Ave., Oak Park, Ill. 
P. 0. Box 6084, Indinnapolis, Ind. 
416 S. Merdian St., Indianapolis 4, Ind. 


A. E. Thompson Co 
718 Washington Ave. N., Minneapolis, Minn. 
Douglas W. Palmer........3808 44th Ave. S. W., Seattle, Wash. 
C. Dibert Company 
787-793 Brannan St., San Francisco, Calif. 
Western Engineering & Equipment Co 
5699 District Blvd., Los Angeles, Calif. 
H. A. McLeod Forest, Mississipp! 
J. D. Vance P. 0. Box 497, Murfreesboro, Tenn. 
J. R. Sorrells 


Dothan, Alabama 

R. E. Perkins, Manager, Jay Bee Sales Co 
1508 S. First St., Louisville, Ky. 
Lima, Ohio 
Greenwich, Ohio 
P. O. Box 331, Utica, New, York 


Lima Armature Works 
The Sanders Co 
Cc. V. Wier. Jr. 
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Feed Merchandising Art 


Improve Your Selling Advises Sherman 


® JOHN Sherman, manager of the 
Farmers Mercantile at Allenton, Wis., 
‘ikes to retell the joke about the farm- 
er who replied to his congressman’s 
fer to send him government litera- 
‘ure on better farming with, “Don’t 
send the book. I’ve got a book. Be- 
sides, I don’t farm as good as I know 
how anyway.” 

“For the most part, we feed dealers 
don’t sell as well as we know how, 
either,” he chuckled, “that’s why I 
adopted a definite, constructive pro- 
vram to improve my own selling.” 
That his feed merchandising technique 
is a good one is attested by the path 
beaten to the door of the Farmers 
Mercantile by the poultry and dairy 
farmers of the locality. 

Mr. Sherman summed up his four- 
fold policy, “First, know feed; second, 
know farm management; third, be 
able to talk intelligently with feeders 
on all phases of feeding, growth, 
health, production and profits; fourth, 
make feed selling of number one 
importance.” 

Mr. Sherman’s is a specialty busi- 
ness; he sells nothing but feed. One- 
stop firms that stock everything from 
insect spray to salt blocks have their 
place, he believes, but he also thinks 
there is a wide open niche in the mer- 
chandising world for the feed specialty 
house. He thinks he has found that 
niche. 

“To sell feed, you have to know 
the product,” declared Mr. Sherman. 
“There are so many aspects to mer- 
chandising this product properly that 
it is a full time job. There is no time 
remaining for sidelines and learning 
the selling points of other items. More- 
over, there is another advantage to 
stocking one item exclusively. You 
give the hardware dealer, the imple- 
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ment man and the poultry remedy 
merchant exclusives in their lines.” 

“Instead of being unfriendly com- 
petitors, they have a cordial feeling 
toward me, send feed prospects my 
way, and I reciprocate by recommend- 
ing their merchandise. It is a pleasant 
arrangement and I feel that I would 
lose, instead of gain, by adding their 
lines to my own. Not only would the 
merchants themselves become hostile 
if I penetrated their fields but their 
neighbors and friends might become 
unfriendly. The amount of ill will I 
would spread would be incalculable.” 

The hustling, earthy proprietor of 
the Farmers Mercantile, who man- 
aged the business for three years, was 
a onetime hog and cattle feeder him- 
self. When he calls on feeders, and 
he makes a host of calls on farmers in 
their fedlots and homes every week, 
he employs the subtle touch in solicit- 
ing the farmers’ business. He never 
bluntly asks the farmer to swing his 
patronage his way. Instead, his policy 
is to assume a helpful attitude on these 
farm visits and to pitch in and help a 
feeder with whatever he is doing. If 
a poultry flock needs culling, Mr. Sher- 
man performs the job. If a farmer is 
feeding his cattle, the dealer assists 
him. 

“Even if a dealer just stands around 
with his hands in his pockets and 
listens to a farmer talk, he can boost 
his sales with personal calls on feed- 
ers,’ asserted Mr. Sherman, “but I at- 
tempt to make my visits to poultry 
raisers beneficial by passing out as 
much free information on housing, 
ventilation, sanitation and the knew- 
how for increasing egg production and 
profits as I can. Then, if the conversa- 
tion should touch on feed, I am ready 
with some concrete facts on what my 
feeds will do. No idle boasts, but 
things I can back up with case his- 
tories of the results neighbors of the 
prospect’s have had with my line.” 

During the war, this dealer rea- 
soned, feed was easy to sell and it 
required little but an ability to make 
change and write up sales tickets to 
operate a feed store. But that lush era 
is over, he believes, and buyers have 


CONSCIENTIOUS John Sher- 
man, above, believes that sales 
techniques are never perfect 
and should be constantly im- 
proved. Constant study and 
practice have made him an 
outstanding manager for the 
Farmers Mercantile, Allenton, 
Wis., shown at lower left below. 


turned Yankee. It isn’t price so much 
they are concerned with as a “what- 
attitude. 
In talking with the farmers it is Mr. 
Sherman’s policy to steer clear of the 
price issue, but when it does crop up 
he remains calm. “People who get hot 
under the collar when they discover 
my feed prices are a few cents more 
than some other dealer's are arguing 
with themselves as far as I am con- 
cerned. I emphasize quality,” Mr. Sher- 
man stated definitely, “not price. And 
nine times out of ten the fellow who 
makes an issue of price eventually 
realizes that the quality feeding policy 
is the most fruitful in the long run 
and becomes a regular customer.” 
“Once again it is necessary for the 
feed salesman to be able to point out 
the special features of his line,” ex- 
plained the dealer. “You have to tell 
a buyer what results to expect and 
advise how your feed excells. I never 
say a competitor's feed is no good but 
I do point out the attributes of my 
brand. Feed consumers in this terri- 


(Continued on page 96) 
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Accurate Inventory Record 
Invaluable to Feed Dealers 


@ ONE of the most important and yet 
least liked jobs in connection with the feed 
business is taking inventory. Your inven- 
tory tells you how successful your opera- 
tions have been for 
the year. It is so im- 
=) portant that a great 
many dealers are 
© keeping perpetual in- 
ventories. This is an 
up-to-the-minute con- 
trol of the daily 
changes in inventory. 
It operates just like 
your accounts receiv- 
able records with 
each customer. You 
know just about how 
much of your money 
is tied up. In many businesses, inventories 
run about as high as accounts receivable. 
Inventories and accounts receivable account 
for over 90 per cent of the assets of the 
average feed business. 

This month I would like to discuss some 
important angles in connection with inven- 
teries. They are: 

(1) When to inventory and why. 

(2) Tax advantage of fiscal year inven- 

tory and closing. 

(3) Perpetual inventory vs. estimated 
inventory. 

(4) Inventory percentage and profit. 

Most feed dealers operate their feed busi- 
ness on a calendar year basis. If you do, 
you are supposed to take an actual inven- 
tory at the close of business Dec. 31. At 
the time you are supposed to take inventory, 
business is at its peak. Everyone is busy and 
inventory taking drags on and on. You 
crowd in every spare minute evenings, 
Saturdays and Sundays and then heave a 
sigh of relief when the last figure is added up. 

Wouldn't it be more sensible to take 
inventory when business is slow and your 
inventory is small? That is the natural time 
for inventory taking. That is why many 
department stores take inventory and close 
their books Jan. 31st. The rush is over, 
clearance sales run and stocks are low. In- 
ventory can be taken properly because you 
have the time to take it. If your sales are 
lowest in June, July or August, your in- 
ventory will also be lowest at that time. 
You can end your business year then. In 
other words, you change your business year 
from a calendar year to a fiscal year. Your 
first year of the changeover will be a short 
period. If you decide on a fiscal year end- 
ing June 30, 1948, for example, you will 
only report six months’ income in 1948. 

To make a change, you have to get per- 
mission from the commissioner 60 days 
prior to the close of your new fiscal year. 
For June 30th ending, permission should be 
secured before May 1. The taxpayer applies 
for permission on form: No. 1128. 


Gerald Burke 


BY GERALD BURKE 


As mentioned before, the year you change 
over from a calendar year to a fiscal year, 
you may only report income for 6, 7, or 8 
months instead of 12 months. That means 
you will report less profit in 1948, if you 
change. If your fiscal year ends June 30, 
1948, profit from July 1, 1948 to June 30, 
1949 will not be reported until 1949 taxes 
are filed. A big headache of arriving at 
your estimated tax will be eliminated be- 
cause you will know exactly what your tax 
liability is months before you have to file 
your final tax return. This will eliminate 
penalties for under-estimating — a penalty 
that many dealers are now unnecessarily 
paying. 

The bigger your business is, the more 
important perpetual inventories are. With 
market prices changing from day to day, 
you can readily see its importance. It does 
require extra help to keep these records 
accurately or extra effort on the part of 
your present help. It is an exacting job. It 
is of no value at all unless it is carefully 
kept. Because of this, many business men 
will not consider a perpetual inventory 
system. To have some sort of a guide, 
they use a_ substitute that has proven 
surprisingly accurate. They estimate their 
inventory by taking a percentage of their 
net sales. If you check back over your 
records, you will be amazed how consistent 
this method is. 

You can use this percentage method in 
arriving at your monthly profit if you want 
a month to month picture of your business 
operations. Here is a typical example of 
how it works: 

The X Feed Co. had sales for the year 
ending Dec. 31, 1947 of $410,000. Their 
inventory Jan. 1, 1947 was $67,000. Pur- 
chases were $373,000. New inventory Dec. 
31, 1947 $77,000. Operating expenses (sal- 
aries, light, heat, depreciation, insurance, 
advertising, taxes, supplies, delivery ex- 
penses, etc.) amounted to $25,000. Their 
sales for Jan. 1948 were $35,000. Purchases 
were $39,000. Operating expenses were 
$2,200. How is the new inventory arrived 
at? How is the profit for the month arrived 
at? 

First we will look at the 1947 picture. 


Per Cent 
to Sales 
Sales 410,000 100.0 
Inventory 1/1/47 67,000 
Purchases 373,000 
440,000 
Invent’y 12/31/47 77,000 
Cost of goods sold 363,000 88.5 
Gross profit 47,000 11.5 
Operating expense 25,000 6.1 
Net profit 22,000 5.4 


The cost of goods sold based upon 1947 
figures is 88.5 per cent. Now let us pro- 
ceed to determine profit for the month of 
January 1948. 


Per Cent 
to sale; 
Sales 35,000 100.6 
Invent’y 12/31/47 77,000 
Purchases 39,000 
116,000 
(a) New 
Invent’'y1/1/48 85,025 
Cost of goods sold 30,975 89.5 
Gross profit 4,025 11.5 
(b) Operating expense 2,200 6.3 
Net profit 1,825 


(a) To arrive at new inventory you add 


Inventory 12/31/47 77,000 
Purchases 39,000 
116,000 
Subtract cost of goods sold 
(which is 89.5% of sales 
[35,000] ) 30,975 
Remainder is newinventory 85,025 


(b) Operating cost will vary from mont) 
to month so actual figures should be used 
instead of percentages. Operating expense 
for the year 1947 is 6.1 per cent of sales. 
While the busy months may show a high- 
er percentage because of increased sal- 
aries, light, heat and power, etc., the 
slower months will be proportionately 
lower. The average for the year will vary 
slightly. 


QUESTIONS AND ANSWERS 
Q.—What method of taking inventory do 
most feed dealers use? 
A.—Cost or market, whichever is lower. 
* & 
Q.—Why is cost or market favored? 
A.—Cost or market reduces your inventory 
lower than if the cost method was used, 
or if the market value was used. This is 
how it works. 
Cost or market 


whichever 
Cost Market _ is lower 
Corn 8,000 9,250 8,000 
Wheat 10,500 9,000 9,000 
Oats 6,500 8,500 6,500 
Other items 5,000 4,000 4,000 
30,000 30,750 27,500 


The lower your inventory, the more the 
cost of goods sold will be and the lower 
your profit for tax purposes. 

* & 

Q.—If I now use cost for inventorying, 
can I change? 

A.—Yes, but you must secure permission. 
Permission must be secured within 90 
days after the beginning of your tax year. 

* * 

Q.—Are there other methods of inventory- 
ing? 

A.—Yes, there are many other methods. 
Any method that clearly reflects the 
profit of your business can be used. A 
change from one method to another can- 
not be made however, unless permission 
is first received. 
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Win America’s biggest and best dairy market 
as a market for your product. Wisconsin as a 
market can be delivered to you twice each 
month through the pages of a single widely- 
read farm paper— Wisconsin Agriculturist and 
Farmer. Not anly does Wisconsin Agriculturist 
reach better than 90% of the farms in Wis- 
consin, it goes to the modern, progressive type 
of farmer who makes more, who needs more 
and who represents your best potential market. 
Sell Wisconsin with Wisconsin Ag! 


WISCONSIN 


Agriculturist acd Farmer 
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FARM FAMILIES, 


INIOWA 


Wallaces’ Farmer and Iowa Homestead blan- 
kets intensively the rich farming area between 
and along the great Sioux, Missouri and Mis- 
sissippi River valleys. It reaches over 190,000 
of Iowa’s high-income farms, with additional 
coverage in neighboring counties. It is in this 
rich area that income per farm is highest. That’s 
why Iowa farmers are among the nation’s big- 
gest buyers of feed. Sell this world’s greatest 
farm market with its locally-published farm 
paper, Wallaces’ Farmer and Iowa Homestead. 


WALLACES’ FARMER 


aud 1OWA HOMESTEAD 


: 
+ 
2 AN \ 
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\ \ : 
a 
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TWO of the NATION’S RICHEST AGRICU | 
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cay when you 
hear the PRICE OF 
CARO-PROT 


(AOAC) (U.S.P.) 


Per gram 
DRY — STABILIZED 


Also Available Without 


Vitamin 


You'll recognize the 


Value of this 


Low Price 


Write for Prices and Data 


Manufactured by 


World Products Corp. 


381 - 4th Ave. 
New York 16, N. Y. 


SALES AGENTS: 


East— 
ATKINS & DURBROW, INC. 


165 John St. 
New York 7, N. Y. 


South West— 


FRANK H. SNELL & CO. 
732 M & M Bldg. 


Houston 2, Texas 


Pacific Coast— 
FRED DE HOFF CO. 
Merchants Exch. Bldg. 
San Francisco, Calif. 


The birthday spotlight this month is 
focused on Herbert A. Dyer of the W. J. 
Small Co., Inc., Kansas City, Mo. Mr. Dyer 
celebrates his birthday on April 15. He is 
active in feed circles and has also taken a 
real interest in the comparatively new Amer- 
ican Dehydrator’s association. Since 1937 
Mr. Dyer has been associated with his pres- 
ent company which produces and sells de- 
hydrated alfalfa meal in a wide area. Prior 
to joining the Small organization he had 
many years experience as a hay dealer and 
operated his own company which was known 
as the National Hay & Milling Co. Like 
many other feed men, Mr. Dyer has served 
as mayor of his home community. He lives 
in Parkville, Mo., and recently served one 
term as mayor of that town. 

Other members of the feed trade who 
celebrate birthdays in April include: 


APRIL 1—Julius E. Lentz, Mauser Mill 
Co., Treichlers, Pa.; George Sroda, Frank 
Sroda & Sons Co., Amherst Junction, 
Wis. 

APRIL 2—Russell B. Maas, Russell B. Maas 
Co., Chicago, IIl.; William Moll, Franke 
Grain Co., Milwaukee, Wis.; J. H. Mur- 
phy, Murphy Products Co., Burlington, 
Wis.; W. I. Sargent, Sargent & Co., 
& Co., Des Moines, Iowa. 

APRIL 3—Clyde D. Harrod, Harrod Bag 
Co., Chicago, Il. 

APRIL 4—H. G. Bos, Dr. Salsbury’s Lab- 
oratories, Charles City, Iowa; C. W. 
Whitmoyer, Whitmoyer Laboratories, Inc., 
Myerstown, Pa. 


APRIL 5—D. A. Lewis, Brainerd, Minn. 
(Hubbard Milling Co.) 


APRIL 6—Herbert K. Clofine, Herbert K. 
Clofine, Philadelphia, Pa.; Otto O. Sar- 
vella, G. E. Conkey Co., Cleveland, Ohio: 
Carroll F. Swanson, Carroll Swanson Sales 
Co., Des Moines, Iowa; Alfred H. Trettin, 
Milwaukee, Wis. 

APRIL 7—Gerald L. Stutz, National Food 
Co., Fond du Lac, Wis. 


APRIL 9 — Hal Gillot, Drexel Hill, Pa. 
(Blatchford Calf Meal Co.) J. A. Krimm, 
Robinson Manufacturing Co., Muncy, Pa. 

APRIL 13—T. F. Brubaker, Highland Park 
Feed & Supply Co., Des Moines, Iowa: 
W. D. Walker, Arcady Farms Milling Co., 
Chicago, Ill. 

APRIL 14 — Bert Collins, Checkerboard 
Elevator Co., St. Louis, Mo.; Carl R. 
Marks, Feed Supplies, Inc., Milwaukee, 
Wis.; Searle Mowat, Larrowe Division, 
General Mills, Inc., Detroit, Mich. 

APRIL 15—Joe Harris, Cargill, Inc., Mil- 
waukee, Wis.; H. A. Dyer, W. J. Small 
Co., Kansas City, Mo. 

APRIL 16—Philip W. Pillsbury, Pillsbury 
Mills, Inc., Minneapolis, Minn.; A. L. 
Stanchfield, A. L. Stanchfield, Inc., Min- 
neapolis, Minn.; W. H. Wilde, Oakland, 
Calif. (McCarty Co.) 

APRIL 17—N. A. Davidson, Sr., Stone 
Mountain Grit Co., Lithonia, Ga.; J. E. 
Nelson, Armour & Co., Chicago, Ill. 


APRIL 18—William P. Gruendler, Gruend- 


HERBERT A. DYER 


ler Crusher & Pulverizer Co., St. Louis 
Mo.; Maurice T. Williams, B. F. Gump 
Co., Chicago, 

APRIL 19—Ray H. Kaercher, Globe Mill. 
ing Co., Watertown, Wis.; Frank A. Lowe, 
Blatchford Feeds Ltd., Toronto, Canada 


APRIL 20—Kenneth E. Eldred, Chas. H 
Eldred & Co., Inc., Bainbridge, N. Y. 


APRIL 21—Jim Buchholz, Jim Buchholz. 
Ladysmith, Wis.; Charles B. Dreyer, 
Dreyer Commission Co., Kansas City, 
Mo.; R. Q. Hammer, Consolidated Pro- 
ducts Co., Danville, Ill.; F. M. Rosekrans, 
Jr., Wayzata, Minn. 

APRIL 22—Kenneth A. Ford, Trianglc 
Advertising Agency, Inc., Chicago, IIl.: 
S. D. Hollett, Swift & Co., Frankfort, 
Ind.; Arthur F. Hopkins, Chas. M. Cox 
Co., Boston, Mass.; Lloyd S. Riford, Bea- 
con Milling Co., Inc., Cayuga, N. Y. 

APRIL 23—W. N. Knauf, Knauf & Tesch 
Co., Chilton, Wis. 

APRIL 25—Wendell L. Ledin, Bethel Feed 
& Produce Co., Bethel, Minn. 

APRIL 26—Robert Newsome, Newsome 
Commission Co., Minneapolis, Minn.; R. 
A. Swanson, Clinton Co., Clinton, Iowa. 

APRIL 27—P. G. Hale, Checkerboard Ele- 
vator Co., Kansas City, Mo. 

APRIL 28—Ira Kyhl, Sabula, Iowa, (Sea 
Board Sales Co.) 

APRIL 29—M. M. Nowak, Nowak Mills, 
Inc., Chicago, Ill.; Howard Jacobson, 
Jacobson Machine Works, Minneapolis, 
Minn. 

APRIL 30—Lloyd G. Burmeister, L. Bur- 
meister Co., Milwaukee, Wis.; Wayne 
Fish, Wayne Fish & Co., Minneapolis, 


Minn. 


@ GEORGE SCHOLL, Cheviot, Ohio, 
has purchased the Wilkie Jackson Feed Mill, 
Versailles, Ind., and has taken over active 
management of the business. 

@ INDUSTRY ELEVATOR, Good Hope, 
Ill., has been purchased by George and 
Lawrence Patrick from William Gunning 
who had operated the firm for over 17 
years. 
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Washington State Feed Men 
Plan Nutrition Conference 


Washington state feed dealers and feed 
manufacturers will have an opportunity to 
learn of recent developments in nutrition 
and their application to feeding practices at 
the annual Washington State nutrition con- 
ference to be held at the college in Pull- 
man, Wash., April 8-10. 

Highlights of the conference will include: 
a symposium on hormones in_ livestock 
and poultry feeding; use of sulfa drugs in 
feeding practices; discussion on breeding 
rations and breeding problems for swine, 
dairy cattle, and poultry; vitamin require- 
ments of calves; influence of processing on 
che nutritive value of soybean oil meal; and 
the use of yeast produced from agricultural 
wastes in poultry feeds. 

A registration fee of $3.00, returnable in 
case of cancellation of reservations will be 
charged. Housing in the college dormitories 
will be available for $1.50 per night, and 
meals will be served in the college dining 
halls. Registration forms may be obtained 
from Washington State college, Pullman, 
Wash. 


Marcus Resigns as General 
Manager for Clark Mills 


Irvin Marcus has resigned as general 
manager of Clark Mills, Inc., Colby, Wis. 
M. M. Rothkopf, Minneapolis, is in tem- 
porary charge of the plant’s operations. Mr. 
Marcus said that he will make an announce- 
ment of his future plans within a few weeks. 

I. S. Joseph, Minneapolis, is president of 
Clark Mills and his son, Burton Joseph, is 
vice president. Another son, Roger, is sec- 
retary. Clark Mills, Inc., owns and operates 
the properties formerly known as the North- 
western Distributing Co. 


William Fuller, Veteran 
New York Feed Man Dies 


William W. Fuller, Mt. Vernon, N. Y., 
69, president of Charles Rockwell & Co., 
Inc., died at his home in Mt. Vernon Feb. 
19. Mr. Fuller spent the greater part of his 
life building the business he headed into 
one of the Empire state’s most progressive 
dealers in grain and feed. 

He is survived by his widow, Carolynne 
Simcoe Fuller; a son, Herbert I. Fuller, 
secretary of the Rockwell Co.; two brothers, 
Leo J. and Harry Fuller; and two sisters, 
Mrs. Hattie Terry and Mrs. Carrie Ehrheart. 


@ VERN WEHRLE, Montezuma, Iowa, 
manager of the Montezuma Elevator Co., 
and Miss Mabel Olcott, were married re- 
cently. 


@ M. C. OLSON, Minneapolis, has been 
named to succeed G. A. LeGros as manager 


of the Minneapolis sales office of the 
Quaker Oats Co. 


@ JOHN H. HUIBREGTSE, Wallingford, 
lowa, has been appointed manager of the 
Wallingford Co-op Elevator Co. 
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COOPERATIVE 
SERVICES 


Around Denmark, Wisconsin, more dairymen buy National No-Milk Calf 
Food than any other brand. What's more, sales have been going like this, 
year in and year out, since the Denmark Co-operative Services Company started 
selling feed more than 25 years ago. 

An overwhelming sales preference such as this can exist only because the 
vast majority of dairymen feeding No-Milk have met with more than ordinary 
success — a business-building brand of success that can be profitably duplicated 
by dealers in every community — including yours. 


Write today for full information about this sales-tested, time-proven line. 


NATIONAL FOOD COMPANY | 


FOND DU LAC, WISCONSIN 
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Sic Denmar, Cooperating Services 
Net 
Lbs Nationa) Foog Co, 
10 Fond ay Lac, Wise, 
Nationa) has bee, 
helping Us builg Calf foog 
Sales Since 1923, In the 
25 years Since then, 
q has “S23istent yy been Our 
best Seller, 
5 Selling Your Cale 
Poog has helpeg us Pick up i 
New foog bUSiness. 
“Nd once a SUStomep is Solg 
en they Stay Sold, 
DERMARK COCPERATI Vp SERVICES 
LLETS | Ear) Ryder, Manager 
- PE | | 
DENMARK 
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| —in the new NOPCO Line 


COPYRIGHT 1948 NOPCO CHEMICAL COMPANY, HARRISON, N. 


MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Dust Collectors Elevator Casings 
Malt Cleaners Elevator Legging 
Reels, Bins, Tanks Elevator Heads 


Feed Hoppers Elevator Boots 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


Illinois Feed Association 
Names Ed Dickey Secretary 


E. F. DICKEY 


Ed Dickey, Dickey Chemical Co., Peoria 
Ill., who was instrumental in the organiza 
tion of the Peoriarea Feed club last fall, has 
been named to succeed Lloyd S. Larson, 
Chicago, as secretary of the Illinois Feed 
association, according to L. W. Keller, pres: 
ident of the organization. 

Mr. Dickey was named to the post at 
meeting of the board of directors Feb. 21, 
at which Mr. Larson's resignation was re 
luctantly accepted. Mr. Larson explained 
to the board that the press of business ac 
tivities made it impossible for him to con 
tinue his work with the association. 

In accepting Mr. Larson's resignation 
the board of directors issued the following 
statement: 

“Directors in meeting at Chicago accept 
with regret your resignation and unanimous 
ly extend deep appreciation for your un 
tiring activity and high interest in the work 
of the Illinois Feed association, with expec 
tations that your interest will continue.” 

Mr. Larson will continue his association 
with the feed industry as secretary of th« 
American Dehydrators association. 

With Mr. Dickey’s appointment,  th« 
offices of the secretary have been moved 
from Chicago to 1204 First National Bank 
building, Peoria 2, Ill. 

@ RUSSELL HARPER, Breckenridge, Mo.. 
has purchased the interest of his partner 
Kenneth Talley, in the Breckenridge Mill 
& Elevator Co. 


AUGUST JAEGER DIES 

August C. Jaeger, Watertown, Wis., 88. 
founder of the Jaeger Milling Co. of Water- 
town, died Jan 27 at his home. He had been 
associated with the milling industry since 
1879, organizing the Jaeger Co. in 1920 
Mr. Jaeger had been retired for several 
years, but he retained an active interest in 
the business and until just a few days be- 
fore his death, made daily walks to the 
office. 
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T.A.REG. U.S. PAT. OFF. 


‘GRANITE GRIT 


Fed by more Poultrymen 
ond Turkey Growers 
than any other Grit 


We supply : 
STONEMO creates consumer pref- 
for distribution 
erences by doing a most complete 
and satisfactory feed grinding job eo 
for more complete utilization of every “Why Grit 
pound of feed. for Poultry" 


AVAILABLE IN 
ALL SIZES 
CHICK TO 


TURKEY It does a perfect job of cutting grass and 


fibre—preventing losses from coop-bound 
and digestive troubles which too often cut 
down the poultryman's income and profits. 


Guaranteed fo out-sell any 
other brand or money refunded 


There are sound consumer reasons for this guarantee. 
STONEMO Advertising in Poultry and Farm papers 
keeps "selling the Poultryman, Turkey Grower and 
Farmer on the efficiency and feed-saving service of 
this great poultry grit. 


That's why Feed Dealers find it both wise and profit- 
able to stock and sell STONEMO Granite Grit. 
Nothing to lose—much to gain in satisfied customers 
—dgreater volume of business—and profits. 
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(Continued from page 65) 


and it helps business to understand what 
is going on in this trade territory.” 

When the plant was built and the busi- 
ness started, the idea was to do the most 
possible work with the least possible over- 
head. Only that way could the Sweet Feeds 
mill render the type of service the partners 
wanted, only by keeping costs down could 
the business give the farmers the benefit 
of low prices. All the planning and atten- 
tion to detail has payed off. Efficient opera- 
tion, good salesmanship, honest policies, 
and friendly service have combined to make 
a real success of a new business. Paying 


YOU CAN 
DEPEND 
ON ee 


close attention to the lives, hopes, dreams 
and successes of the people they deal with 
has won real friends for the partners, as 
well as loyal customers. 

Mr. Nicholson firmly believes in the 
“dated” feed plan, and has seen it eagerly 
accepted by his buyers. So successful have 
dated Sweet Feeds become, that the part- 
ners have opened a new retail feed business 
in Hopkinsville, Ky., which they plan to 
run along the same lines as their already 
successful Sweet Feeds mill. 


@ LAMBERT LAPOUR, Lindsay, Neb., 
has been named manager of the Farmers 
Co-op Elevator association’s elevator at 
Lindsay to replace William Warth, who re- 
signed last November. 


To utilize your feed manufacturing facilities most 
profitably you need ingredients delivered at the spec- 
ified time in the required grade. When you buy from 
Elk Valley Alfalfa Mills you have at your service our 
three warehouses operating twelve months a year. 
Strategically located on three railroads for fast service. 
Our complete facilities are available for a single truck- 
load or a hundred carloads. 


American Dehydrators Association 
American Feed Manufacturers’ Association 
Midwest Feed Manufacturers’ Association 
National Grain & Feed Dealers Association 


Joins Waterloo Mills 


DICK MORRIS 


Dick Morris, formerly Iowa represent: 
tive for the New England By-Products 
Corp., has joined the Waterloo Mills Co., 
Waterloo, Iowa, and will be in charge o/ 
the firm’s sales of vitamin products and 
other feed ingredients, according to Carl G. 
Orsinger, president of Waterloo Mills. 

Mr. Morris, who attended the University 
of Minnesota and the American Institute o/ 
Banking, was associated with his father in 
handling vitamin products in Minnesota, 
Wisconsin, and Iowa before World War I! 
He served 3% years with the United States 
army, joining the New England By-Products 
Corp. on his return from service. 


Green Announces Two New 
Committee Appointments 


Owing to the resignation of E. C. Dreyer. 
Dreyer Commission Co., St. Louis, from 
the trade rules and national feed dis 
tributors committees on the advice of hi 
physician, Henry H. Green, president of th. 
Grain & Feed Dealers National associatio 
has announced several new committee a 
signments. 

Arthur F. Hopkins, Charles M. Cox Co 
Boston, Mass., has been appointed to chai: 
manship of the feed subcommittee of th: 
trade rules committee and P. C. Knowlton 
» Checkerboard Elevator Co., St. Louis, wa 
made a member of this subcommittee. 

R. Hal Dean, Ralston Purina Co., St 
Louis, has been named a member of th: 
feed distributors committee. 

@ PHILIP A. BUSARD, Logansport, Ind.. 
director and part owner of the Loganspor' 
Elevator Co., died recently after a short 
illness. 

@ ALBERT ROSS, German Valley, Ill.. 
has been named manager of the German 
Valley Farmers Grain Co. elevator. 
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(Continued from page 50) 


Dienestrol diacetate offers promise as a 
“poultry fattening agent” because it has but 
5 per cent of the carryover of the previously 
mentioned compounds. The use of iodated 
casein has not as yet reached a stage where 
it can be safely recommended. From early 
experimental results with controlled groups, 
it is evident that increased milk production 
resulting from feeding this product can be 
traced to increased feed intake. Good milk 
producers do not seem to need thyroprotein. 
It has been demonstrated that vitamin A 
deficiency may result from the prolonged 
feeding of thyroprotein to cows. 

There seems to be some animal specificity 
in connection with synthetic hormone ther- 
apy, since deamsylhexene is very active for 
chickens but quite inactive for turkeys. The 
toxicity of this compound still makes it im- 
practical for use. One must remember that 
estrogenic hormones and “poultry fattening 
agents” differ from vitamins in that in- 
creased dosage beyond critical performance 
levels results in such increased concentra- 
tions of fat in the blood that the animal 
dies, whereas vitamin overdosage is con- 
trolled through the pathway of excretion. 

It is also interesting to note that crystal- 
line estrogenic hormones do not possess 
maximum fattening activity when mixed as 
such in feeds unless they are first dissolved 
in vegetable oils, It should be kept in mind 
that the best results to date with “fattening 
agents” have occurred with birds in confine- 
ment. It has been found that 10 grams of 


thyroprotein per 100 Ibs. of poultry ration 
stimulates feather growth in growing birds 
although in most cases it does not prevent 
fall molting. 

Great strides have been made by our ex- 
periment stations and colleges in the grain 
saving program this past year. Work at 
Ohio State has shown that cobs have an 
average corn replacement of at least 50 
per cent or better for fattening cattle. Lambs 
do not use cobs as efficiently, and the value 
of cobs is 25 per cent of the replacement 
value of corn in lamb feeding. Milk pro- 
duction of cows on ground ear corn is al- 
most as good as those on grain mixtures 
containing shelled corn. The use of “corn 
and cob” meal in one-third of the ration 
produced overall results equal to ground 
shell corn. 

Through the cooperative effort of tech- 
nicians from the United States and El 
Salvador, coffee pulp, which consists of the 
fleshy covering of the coffee bean has been 
successfully substituted for corn on a pound- 
for-pound basis, in dairy feed. The product 
up to this time has been quite a disposai 
problem although it has had limited use in 
fertilizers, The palatability of the pulp can 
be improved by addition of molasses pro- 
ducts. Considerable research work has been 
conducted in the field of low fibre broiler 
rations. Although sawdust can be used in 
synthetic poultry rations in percentages as 
high as 20 per cent without deleterious re- 
sults, it is generally accepted that poultry 
are not able to assimilate the nutrients of 
high fibre feeds efficiently. In spite of high 
corn prices, the low fibre broiler ration pro- 
posed by the University of Connecticut 


AFMA Head Joins in with SPEBQSA 


Walter C. Berger, Chicago, president of 
the American Feed Manufacturers associa- 
tion, center, hits a high note with the mem- 
bers of a quartette from Lawrenceburg, 
Ind., after speaking before the newly or- 
ganized Cincinnati’ Feed club at the group’s 
meeting Feb. 2. Officers elected at the meet- 
ing were: Ellis Early, Early & Daniel Co., 


chairman; Lucian A. Garner, Lawrenceburg 
Terminal Elevator Corp., co-chairman; and 
Philip Schaible, secretary-treasurer. The 
quartette pictured with Mr. Berger repre- 
sented the “Society for the Preservation 
and Encouragement of Barbershop Quar- 
tette Singing in America, Inc.” 


which carries 2 per cent of butyl fermenta- 
tion solubles in its makeup, seems to be 
econmical because of its exceptional growth 
promoting properties. 

Although advances in nutrition have been 
phenomenal, very little attention has been 
given to the subject of palatability. Informa. 
tion on the possible physiological effects 
of feed ingredients and acceptability by ani- 
mals is very meagre. In work with cali 
starters at Cornell, soybean meal was more 
palatable than peanut meal. Heated meals 
and soybean flakes were more palatable than 
products not having any heat treatment. 
Cane molasses improved the palatability and 
was not too laxative even though it was fed 
as high as 12,5 per cent. Calves showed 
a definite preference for cracked corn as 
compared to ground corn or corn meal. 

In experimental work with poultry abroad 
it was found that in inclusion of calcium 
acetate or calcium lactate considerably in- 
fluenced the appetite of poultry so that 
they had a desire to eat after 10-12 days of 
continuous fattening. Feeding young poults 
finely ground oats seems to result in greater 
acceptance than feeding coarsely ground 
oats. The latter would damage the gizzard 
and result in a high mortality. Semi-solid 
homogenized and fermented vegetable wastes 
or cannery byproducts seem to be relished 
by poultry. These products are rich in vita- 
min A and when included in the ration 
seem to provide somewhat faster growth 
than rations containing alfalfa. One of the 
most challenging problems of the food pro- 
cessing industry is the utilization of cannery 
wastes. Precautions must be taken to make 
sure that the vegetables when grown are 
not treated with insecticides which leave 
residues toxic to animals. Pyrenone insecti- 
cides have recently been developed with 
lethal activity to a wide range of insect life 
and are entirely harmless to warm blooded 
animals. 

As we gaze away from horizons of new 
achievements in animal nutrition, we find 
that a great deal more basic knowledge on 
this subject has been made available within 
our lifetime than in all past time. It is most 
unfortunate that the knowledge which we 
have gained with lower animals is not ap- 
plied more widely in human nutrition. The 
majority of people do not seem to care 
about obtaining a well balanced diet whether: 
it be due to convenience, taste, or economic 
reasons. Education in the practical rudiments 
of good nutrition should be emphasized 
especially to the women in the home who 
are responsible for the selection and prepa- 
ration of the family menu. The importance 
of right eating during middle life will go 
a long way in decreasing the degenerative 
diseases of old age. 

It is most disturbing that the great sci- 
entific advances during our time are not 
paralleled with equal advances in human 
welfare and practical statesmanship. A pos- 
sible remedy for the lagging statesmenship 
might be to make the scientist acutely aware 
of the social consequences of his work and 
awaken politicians so that they become 
aware of the heightened significance of sci- 
ence. It should not be too difficult to find 
greater common ground between these two 
groups so as to decrease the ever-mounting 
toll of inefficient management within gov- 
ernment. 
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WY wow cows chase iodine 
| through the salt block! 


you éssentially what in- 
iodine i idizes from the sur- 
ic iodine in salt blocks. It oxt 
pons - rapidly that the animal probably never catches 
up with it in the middle of the block. 


This sketch shows 


ers only in degree when in- 
odize livestock feeds and 


Tests show this loss diff ; 
organic iodine is used to 1 
mineral mixtures. 


iodi iminated when salt 

r, iodine losses can be eliminat 

feeds are iodized with Tra-min. 
contains “protein-bound” Organic Iodine — which is 

100% stable! Add Tra-min to your feeds. 


Organic Iodine in Tra-min is held 100% full strength until 
it is actually assimilated by the animal or fowl. It is “protein- 


bound” by our exclusive patented process, so that it is Animal requirements as established by 
releas ed on ly by diges tion. 2 Ibs. TRA-MIN per ton of National Research Council Standards 
feed supplies the following ‘ 
When you iodize salt blocks or feeds with Tra-min, you 
can be sure your customers are getting full iodine value. mn 50911 Mg. | -5Mo. | .454 Mg. a. 454 Mg. 
Besides, six-year feeding tests show that Organic Iodine is pe 4 feed oun? feed 
better assimilated. It promotes better growth, production 
and reproduction in farm animals and poultry. 26.831 Mg. 25. Mg. 
Manganese] per Ib. per Ib. 
In addition to 100% stable Organic lodine—Tra-min also 
supplies important trace minerals—manganese, cobalt, cop- 
per, iron and zinc. Cobalt -5034 P.P.M. P.PLM. -5 P.PLM 
The chart on the right shows how Tra-min satisfies the .8196 Mg. 9 Mg. 
nutritional requirements of these minerals for various farm | per Ib. 
animals. 
But here's the pay-off with Tra-min—it actually costs less 33°89 me iano daily for 
when you iodize your feeds with this important ingredient! ‘ue — so — 
Save money ... improve your feeds . . . iodize with Tra-min. 
Write today for a copy of our 6-Point Facts File on Tra-min. -32847 Mg. 
Address Dept. FB-3. 


2 Ibs. of TRA-MIN to a ton of feed is all you need except 
in concentrates or when grain is fed along with mash. 


WISCONSIN TEXAS NEW ENGLAND 


Western lime & Cement Co. Hannsz Supply Co, Grandene, inc. 
Milwaukee 1, Wise, Lubbock, Texas Needham, Mass. 
2ORFE WEST COAST HAVANA, CUBA MINNESOTA 
Nutritional Products Co, El Ave Newsome Commission C< 
Bozeman, Mont. San 454 Minneapolit, Mina. 


IN CANADA: Whitmoyer Laboratories, 
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The Secretaries’ 


The sudden market drop, relates Mark 
G. Thornburg, secretary of the Western 
Grain & Feed association, has meant a loss 
of $200,000,000 to Iowa farmers. He adds 
that the farmers are not overly concerned 
though as they realized that the inflated 
prices could not continue. 

“Dick” Meinershagen, secretary of the 
Missouri Grain, Feed & Millers association, 
also comments on the price decline, noting 
philosophically, “We in business are all 
' caught with some high priced commodities 
and we will have to ride it down as we 
rode it up.” 


Two fine conventions, reports C.V.Thomas, 
secretary of the Ohio Grain, Mill & Feed 
Dealers association, have taken up much 
of his time. Both the Ohio Farmers Grain 
Dealers association convention and the Dis- 
tiller’s Research council meeting were ex- 
cellent, he writes, adding, “The food and 
hospitality at the Distillers meeting was un- 
surpassed and I recommend it to any of 
you who can attend in future years.” 

“T want you to know that I appreciate 
the honor and will do my best to fill the 
bill” states Bill Fleming, secretary of the 
Northwest Retail Feed association, thanking 
the members of the Circle for electing him 
chairman in the spot left vacant by Lloyd 
Case. He requests Don Clark to send all 
the secretaries a list of the new associations 
that have become affiliated with the 
National. 

An optimistic note is sounded by E. R. 


Jor MAGNETIC ENGINEERING 


Feed and grain engi- 
neers know good mag- 
netic equipment. It must 
be powerful, depend- 


CONSULT 


MAGNETIC 


able and with low maintenance cost. That's why so many 


of them specify Stearns Magnetic. 


Whether it be with magnetic separators, magnetic 


drums, magnetic pulleys or spout magnets, we are ready 


to help you keep your material free from harmful mag- 


netic impurities and protect your machinery and em- 


ployes against the menace of tramp iron. 


Stearns Magnetic engineers are available for consul- 
tation and advance on the most profitable and practical 
ways of using magnetic machinery. Avail yourself of this 


service. 


MAGNETIC MFG. CO. 


MILWAUKEE 4, WISCONSIN 


SEPARATORS 
MAGNETIC 
PULLEYS 
DRUMS 
CLUTCHES 
BRAKES 


Humphrey, secretary of the Oklahoma Grain 
& Feed Dealers association, who passes on 
the estimate of the Oklahoma agriculture 
department that the state wheat crop will 
reach 101 million bushels in 1948. The 
wheat acreage in Oklahoma this year, he 


MEET YOUR SECRETARY 


@ DELMAR A. MEINERSHAGEN, 
Higginsville, Mo., secretary of the 
Missouri Grain, 
Feed & Millers 
association, is not 
the first in his 
family in the 
feed industry, 
nor associa- 
tion work. His 
father, A. H. 
Meinershagen, is 
a former presi- 
dent and former 
secretary of the 
Missouri associa- 
tion, and is cur- 
rently a director of the organization. 

Although “Dick” is the nickname 
for Richard, friends know Secretary 
Meinershagen by that name. Perhaps 
the 220 pounds he packs on a 6 foot 
2% inch frame has something to do 
with people not insisting on calling 
him Delmar. 

A former all-conference tackle and 
captain of his college basketball team, 
“Dick” Meinershagen spent the first 
two years after graduation as athletic 
director and high school coach at 
Harrisonville, Mo. In 1940 he gave up 
coaching to join his father in the 
Eagle Mill & Elevator Co., at Higgins- 
ville, his home town. 

Between his duties as association 
secretary, his job as outside salesman 
for the Eagle Co., and helping to man- 
age two farms, “Dick” finds time to 
officiate at football and basketball 
games. He enjoys golfing, bowling 
and outdoor sports. 

He is married to the former June 
Ann Schrader of Kokomo, Ind. The 
Meinershagens have three children. 
Julie Ann, the oldest, is 7. The two 
“All-Americans-to-be” are Steven Al- 
bert, 4, and Robert Delmar, 1. 


D. A. Meinershagen 


points out, stands at 714 million acres. 

George E. Blewett, secretary-treasurer of 
the Texas Grain & Feed Dealers association, 
proudly announces that W. O. Brackett, 
Ft. Worth, Tex., a charter member of the 
association which is celebrating its 50th 
anniversary this year, will attend the con- 
vention. Mr. Brackett was present at the 
original meeting in 1898! 

A new presidential candidate has appear- 
ed in the person of Orris E.“Grand pa” Case, 
secretary of the Kansas Grain, Feed & Seed 
Dealers association, who announces that one 
of the strong planks in his platform will be 
enactment of a law forbidding the nasty 
Nebraska weather from slopping over in 
Kansas. Poor brother Case is freezing in 
beautiful Kansas! 

Lloyd Larson, secretary of the American 
Dehydrators association, notes that 70 per 
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cent of the association membership atten- 
ded the convention in Chicago last month, 
and that there was a 90 per cent attendance 
at all business sessions. Mr. Larson gives 
the secretaries an enviable mark to shoot 
at. He has been obliged by the press of 
business, he informs the Circle, to resign 
as secretary of the Illinois Feed association, 
but will continue his affiliation with the de- 
hydrators group. 


Colorado Feed Association 
Elects Lague President 


H. E. Lague, Monte Vista Flour Mills, 
was elected president of the Colorado Grain, 
Milling €& Feed Dealers association at the 
annual convention in Denver Feb. 15-17. 
Alf Owens, Simpson & (Co., Colorado 
Springs, was elected to the vice presidency, 
and Miss Eileen Runner, Ft. Collins, was 
re-elected secretary-treasurer. 

One new director was elected by the 
association, H. L. ‘Sackett, Summit Grain 
Co., Cheyenne Wells. Directors re-elected 
included: Vern Howey, Mesa Flour Mills, 
Grand Junction; Bill Hiser, Graden Mer- 
cantile Co., Durango; and W. B. Johnson, 
Golden West Milling & Elevator, Long- 
mont. 

The assembled feed men went on record 
as opposed to government controls and 
regulations which threaten the free market 
in a sharply worded resolution. The asso- 
ciation is opposed, according to the reso- 
lution, to efforts, legislative or otherwise, 
that would tend to interfere with the com- 
modity exchanges and markets which are so 
important to the American system of 
distribution. 

High point of the luncheon meeting at 
the convention was the address by Gov. 
William Lee Knous of Colorado. Gov. 
Knous presented a proposal for the reor- 
ganization of the state department of agri- 
culture, a reorganization for which the 
association had been working for several 
years. The feed men offered to supply dele- 
gates to appear before the governor's board 
whenever he should need them. 

Outgoing president Ralph Farr declared 
the convention a record-breaker, with over 
200 delegates registered, and feed men from 
Iowa, Wyoming, Texas, Utah, and other 
states in attendance. 

@ H. A. MOBERG, Tyler, Minn., has 
purchased the seed and feed business of 
Hans E. Olsen, who is planning to retire. 


@ SEARLE FEED & PRODUCE store, 
Arkansas City, Kan., held its formal open- 
ing Jan. 17. Chet Searle is the owner of 
the business, and will operate it with the 


assistance of his wife and his son Martin. 


MARKS 50TH ANNIVERSARY 

Hastings Hatchery, Parsonsburg, Md., 
this year is marking a belated celebration 
of its 50th anniversary. The event, which 
should have occured in 1944, was postponed 
because of the press of wartime efforts. The 
company has issued an anniversary catalog, 
bound in silver and with silver headlines, 
picturing every phase of the hatchery’s op- 
eration and giving a history of the organiza- 
tion and its personnel. 
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ASH-NIC 


IN THE MASH 


With Mash-Nic you can offer your 
trade special mashes for controlling 
large roundworm (Ascaridia galli). 
This is a scientifically prepared 
nicotized powder which is readily 
eaten by chickens of all ages. 
Economical: — ONLY 1 POUND 
OF MASH-NIC REQUIRED IN 
100 POUNDS OF DRY MASH. 


For the Poultryman 


100 
POUNDS 


NET 
WEIGHT 


CONTAINS NICOTINE IN 
ODORLESS+-TASTELESS 
INSOLUBLE NON-VOLATILE 
FORM 


ACTIVE INGREDIENT-NICOTINE 
(EXPRESSED AS ALKALOID)... 2.50% 2 
INERT INGREDIENTS... 97.50% 


MADE IN U.S.A. BY 


TOBACCO BY-PRODUCTS & 


CHEMICAL CORPORATION 
LOUISVILLE, KY. 


Source Of 


Mash-Nic remains 
inactive until acted 
upon by the juices of 


worm lurks, odorless,tasteless, 
It has “chicken 


information. 


Poultrymen are aware of the losses due 
to infestation by large roundworm 
(Ascaridia galli). Mash-Nic in the 
mash controls this parasite without 
any of the disad- 
vantages found in 
ordinary tobacco 


acceptance.” And 
extensively adver- 
tised, it has con- 
sumer acceptance. 
Write for full 


does a thorough job of 


@ Without interruption of 
production 
@ Without upsetin growth 
@ Without interference in 
food consumption. 


LOUISVILLE 2, KENTUCKY 


A Source of 
! 
TOBACCO BY-PRODUCTS & CHEMICAL CORPORATION - 
Nicotine Spectalists Since 1885 
4830 
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— Banking 


(Continued from page 66) 


improve the industry as a whole and better 
its public relations. 

When it comes to a question of feeding 
practices and formulas, and their results, 
Mr. Hedrick doesn’t just blindly take a 
manufacturer's word for what is best. He 
likes to see claims proved under local con- 
ditions. For that reason he is constantly 
seeking facts and figures from his own cus- 
tomers about their feeding experiences. 
When he recommends a feed or formula to 
a stock or poultry raiser, they can be sure 
his advice is backed up by local experience, 
or more than mere advertising claims. 


The Hedrick Co. does some credit busi- 
ness. It is not unusual to extend short term 
credit to the type of customer who can get 
unsecured loans at the bank. There’s little 
of that sort of business though, the bulk 
of sales being cash on the barrelhead. Bank- 
er that he is, Mr. Hedrick knows and fully 
appreciates the security and savings that 
come from operating on a cash basis. 

@ LAWRENCE MILLING CO., St. Louis, 
Mo., has purchased the Trading Post, De 
Soto, Mo., feed and seed business. 
@ MY FEED CO., Taylorville, Ill., has 
been purchased by A. M. Taylor, who will 
operate the business under the same firm 
name. 


7 TRACE MINERALS 


HERMAN NAGEL’S 


TRACE MINERAL 


CONCENTRATE 


Concentraled for ECONOMY 


Improve your feeds—at low cost—with Herman Nagel’s “TRACE” Mineral 
Concentrate. This thoroughly proved compound supplies correctly-bal- 
anced amounts of seven vital trace minerals—Stabilized Iodine, Iron 
Copper, Cobalt, Boron, Zinc and Manganese—in a HIGHLY-CONCEN- 
TRATED form. Because of this high concentration, “a little goes a long 
way” in mineralizing your feeds with the trace minerals so necessary 
for proper growth, production and reproduction. As little as 1 lb. per ton 
is recommended for some feeds. Send for your FREE copy of the new 
circular on “TRACE”—and for details on Herman Nagel’s merchandising 
suggestions for your feed business—today! 


MORE AND MORE AUTHORITIES AGREE that it is a desirable pre- 
cautionary measure to fortify all feeds with trace minerals to correct 
any possible deficiency. Recent tests at an agricultural experiment 
station have demonstrated that there is no danger to livestock or poultry 
if they receive many times the minimum requirements of the trace 
minerals used in Herman Nagel’s “TRACE” Mineral Concentrate. 


Distributed in Eastern States by 
The Amburgo Co., Inc. 
1421 Chestnut St. 
Philadelphia 2, Pa. 


In lowa by 


Carroll Swanson Sales Co. 
620 Des Moines Bldg. 
Des Moines 9, lowa 


WRITE US FOR YOUR NEAREST DISTRIBUTOR 


The HERMAN NAGEL CO. - 53 W. Jackson Blvd. - Chicago 


Walter Berger to Address 
Pennsylvania Feed Group 


Walter Berger, president of the American 
Feed Manufacturers association, will be the 
principal speaker at the March meeting of 
the Northwestern Pennsylvania Feed asso- 
ciation at Schuster’s, Greenville, Pa., March 
25, according to H. E. Casgrain, secretary- 
treasurer of the association. 

Membership matters occupied the atten- 
tion of the group’s board of directors at 
their meeting Feb. 19, at Harlensberg Inn. 
The board set the annual dues at $15.00, 
payable each year July 1. In announcing the 
new rate, the board pointed out that dues 
paid before July, 1948, will sustain mem- 
bership in the organization until July, 1949. 

The board also set up a new membership 
and attendance committee, the following 
members to head up their respective dis- 
tricts: Charles Maddy, Mercer county; S. 
W. Douthitt, Lawrence county; William 
Campbell, Ligonier, Pa., and Westmore- 
land county; J. R. McMaster, Pittsburgh 
and Alleghany county; William Moore: 
house, Crawford and Erie counties; Clifford 
Hazen, Butler county; Howard Chadwick, 
Mahoning, Columbiana, and Trumbull coun- 
ties in Ohio; and Brooks Manfull, also 
Mahoning, Columbiana, and Trumbull 
counties and north-eastern Ohio. 

Officers of the association are: Lloyd 
Diefenderfer, Diefenderfer & Co., Sharps- 
ville, Pa., president; John Brown, John S. 
Brown €& Sons, New Castle, Pa., vice pres- 
ident; and Mr. Casgrain, Albert H. Buehrle 
Co., Youngstown, Ohio, secretary-treasurer. 

Directors include John Riley, jr., George 
Miller, Charles Maddy, Carter E. Johnston, 
Carl E. Eppinger, William Jamison, and 
Lewis Howard. 

The Northwestern Pennsylvania Feed 
association has been in existence about nine 
years and meetings are held on the last 
Thursday of the month. The organization 
has about 50 active members located in 
northwestern Pennsylvania and northeastern 
Ohio. 


@ HAZELTON ELEVATOR, Hazelton. 
Iowa, has been purchased by E. W. and 
C. B. Johnson, Hopkinton, Iowa. 


@ O. W. LIVERGOOD @& CO., Findlay, 
Ill., has moved into its new office building. 


THE FEED BAG 


"Now here's a snappy little number!" 
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Neahr Sales Head 


WALTER F. LINDEMAN 


Walter F. Lindeman, Chicago, a veteran 
of 21 years’ service with M. I. Neahr & Co., 
Chicago, manufacturers of quality bags for 
over 93 years, has been appointed sales 
manager for the company, according to 
officials of the firm. Mr. Lindeman has a 
wide acquaintance with feed men in the 


Chicago territory and is a member of the . 


Chicago Feed club. 


Nebraska Feed Dealers Set 
Dates for 20th Convention 


Nebraska feed men will convene in Omaha, 
May 24-25, when the Nebraska Grain & 
Feed Dealers association holds its 20th an 
nual convention at the Hotel Paxton, ac- 
cording to W. C. Swanson, president of the 
association. 

Outstanding speakers in the grain and 
feed industries will address the sessions. The 
annual banquet jamboree is being planned 
to provide an evening of entertainment of 
lighter vein for the members and their 
guests. Arrangements are being made to 
handle a record attendance, according to 
Howard W. Elm, Lincoln, executive secre- 
tary of the association. 


@ BOONE VALLEY CO-OP PROCES- 
sing association, Eagle Grove, Iowa, has 
purchased the Hubbard Soybean Mill, Inc., 
Hubbard, Iowa. 

PRITCHARD NAMED VICE PRESIDENT 

George Pritchard, Minneapolis, has been 
named vice president of the General Mills 
Farm Service division, according to com- 
pany officials, Mr. Pritchard has been asso- 
ciated with General Mills for 18 years, join- 
ing the company in 1930. After several 
months in the feed division, he was trans- 
ferred to the farm service division and has 
been with that division continuously since 
August, 1930, 
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HANDY BALE 
A Cinch To Handle! 
Can Be Carried 
In Any Car! 


In veneer or all-burlap 


SUPER BALE 
In veneer or all-burlap 
also 
SPECIAL BALE 


In 5-ply kraft paper 


PREMIER LITTER ABSORBS QUICKER 


Premier absorbs 20 times its own weight. That’s 
why it lasts longer—saves money! Requires 
fewer changes—saves labor! Is more sanitary 
—reduces mortality! Has more bulk—greater 
coverage per dollar! 


BETTER PACKAGING 


Premier enables you to sell peat moss in the 
best packaging it has ever received —clean, 
well-packed bales that everybody likes. There’s 
a size for every customer’s needs. And every- 
one knows it’s Premier—the better litter—by 
the red bale head with the certified seal. 


MORE SALES HELPS 


Premier helps dealers in every way to make 
more sales, faster sales, easier sales—with mats 
for local advertising, leaflets for your mailings, 
mailing cards with order forms, colorful posters 
that say “buy”! 


CONSUMER ADVERTISING 


The-big Premier advertising campaign in lead- 
ing consumer magazines is telling your cus- 
tomers about the advantages of Premier Litter. 
Cash in on this advertising by stocking and 
displaying Premier Litter now! Send today for 
prices and details of the Premier Profit Plan. 


PREMIER PEAT MOSS CORP., 535 FIFTH AVE., NEW YORK 17 


O 
\ pou 
. 
é 
4 Ss 
sg e 


For 36 years Seedburo has grown steadily in ability to 
serve customers ... to give more value for every dollar 
received. 

(1) Through growth in number and variety of items 
handled, Seedburo has become headquarters for seed and 
grain testing and handling equipment. (2) The addition of 
related equipment has enabled buyers in the trade to get 
more and more of their needs from one source . . . it has 
brought the savings and conveniences of purchases con- 
centrated with one supplier. (3) The steadily enlarged field 
force has brought personal contact and assistance to more 
and more buyers. (4) An expanding office steff has im- 
proved the service on inquiries and orders. (5) Consistent 
growth in number of satisfied customers is witome of 
Seedburo's ability to satisfy you now. 


OVER 500 ITEMS of equipment and supplies for; (a) test- 
ing and grading seed and grain, (b) handling seed and 
grain, (c) plant operation and maintenance. 


751 CONVERSE BUILDING e CHICAGO 6, ILLINOIS. 
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New Law Requires Registration 
Of Insect-Rat-Weed Killers 


Manufacturers of insecticides, fungicides, 
and disinfectants are being urged by the 
United States department of agriculture to 
speed registration of their products with 
the department in compliance with the new 
federal insecticide, fungicide, and rodenti- 
cide act, which applies to all economic 
poisons shipped in inter-state commerce. 
Registration is required by June 25, 1948. 

Labels now in use which comply with the 
insecticide act of 1910 may have to be 
changed to comply with the new law, and 
should be submitted for registration prompt- 
ly, as some time may be required to make 
the necessary changes. 

Officials charged with the administration 
o| the law have suggested that manufac- 
turers of economic poisons obtain copies 
o! the act, the regulations, and the applica- 
tion form for registration immediately from 
the Insecticide division, Livestock branch, 
PMA, United States department of agricul- 
ture, Washington 25, D. C. 


New Jersey Publisher Purchases 
Stumpp & Walter Seed Business 


Edwin Carter, Summit, N. J., newspaper 
publisher, has purchased the Stumpp & 
Walter Co., New York City, one of the 
East’s leading seed firms. 

Mr. Carter succeeded George O. Stumpp, 
son of the late George G. Stumpp, co- 
founder of the firm, as president of the 
company. W. A. Sperling will remain as 
vice president of the firm, and Thomas F. 
Kearney, secretary and assistant treasurer 
will retain his position. Alex E. Sehlmeyer, 
assistant secretary, will also remain as an 
official of the company. 


Corn Industries Research Expands 
Support of Experimental Work 


Corn Industries Research foundation, 
New York City, is planning a greatly ex- 
panded research program for 1948, accord- 
ing to George M. Moffet, president of the 
foundation. Foremost on the schedule is 
the support of high-protein corn hybrid 
studies now being conducted by the Uni- 
versity of Illinois. 

Research projects at 12 large universities 
and two government laboratories will re- 
ceive the active support of the foundation 
in 1948. In these studies the foundation is 
endeavoring to penetrate what it terms “one 
of the deepest chemical mysteries of our 
time, the configuration of the starch mole- 
cule. Of all the organic chemicals found in 
nature, starch is the most plentiful but 
chemically perhaps the least understood”. 

In announcing the foundation’s broader 
activities, Mr. Moffet explained, “High corn 
yields obtained with modern hybrid seed 
magnify the problem of maintaining soil 
fertility. Research to determine the hybrid 
varieties which will produce corn of higher 
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nutritional value, coupled with research 
aimed at conserving or improving the fer- 
tility of our soils, should contribute greatly 
to the solution of one of the grave prob- 
lems affecting the nation’s future food 
supplies.” 


Certified Alfalfa Seed Production 
Down 33 per cent Since July 1 


A drop of over one-third was recorded in 
the production of certified alfalfa seed dur- 
ing the seven months beginning July 1, 
1947, according to United States depart- 
ment of agriculture figures. A total of 31,- 
372,000 pounds of alfalfa seed was certified 
in the United States during that period 
compared to a total of 48,341,000 pounds 
certified during the same period a year ago, 
a drop of 16,969,000 pounds. 


Chemical Drying Process Proves 
Successful in Seed Grain Test 


Favorable results of experiments in chem- 
ical drying of seed grain have been obtained 
during 1947 and justify further experimen- 
tation according to J. W. Simons, agricul- 
tural engineer of the United States depart- 
ment of agriculture and research professor 
of the University of Georgia. Mr. Simons 
described experiments in drying blue lupine 
seed, using calcium chloride as a drying 
agent, in which moisture content was re- 
duced 10 per cent in 22 hours. 


Seed Meetings 


Idaho-Eastern Oregon Seedsmen’s 
Association, Sun Valley, Idaho 
May 23-25 


Pacific State Seedsmens Association, 
Sun Valley, Idaho ........ May 23-25 


Illinois Seed Dealers Association, 


Dixon Springs, Il................... June 3 
Southern Seedmen’s Association, 
Hotels Baker and Adolphus, | 


Dallas, Tex. 


June 17-19 


Canadian Seed Growers Association, 
University of British Columbia, 
Vancouver, B. C..........June 23-25 


American Seed Trade Association, 
French Lick Springs Hotel, French 


Alabama Seedsmen’s Association, 
Admiral Semmies Hotel, Mobile, 


Ala., July 9-10 
Georgia Seedsmen’s Association, 
Piedmont Hotel, Atlanta, Ga. 
July 28-29 


The drier in which the experiments were 
conducted was constructed so that air was 
forced over trays’of calcium chloride flakes 
and brine. The calcium chloride removed 
most of the moisture from the air, which 
then passed up through the seed and picked 
up moisture. A new drier, farm size, will be 
built at the University of Georgia this year 
for further study. A drier of this size should 
be capable of handling the daily harvest 
from one combine Mr. Simons forecast. 


Treatment of Seed Recommended 
For Disease-Free 1948 Crops 


Treatment of spring grains before plant- 
ing is recommended by G. C. Kent and 
L. J. Taylor, Cornell university, Ithaca, N. 
Y., as a method of disease protection. The 
new improved Ceresan treatment is recom- 
mended for oat varieties, as it will control 
smuts and the new Helminthosporium and 
will protect the seed from seedling blights. 
Formaldehyde treatment, the experts point 
out, will control only the smuts. 

The use of certified wheat and barley 
seed, while good insurance against the de- 
structive smut diseases, does not offer com- 
plete control of seedling blight and seed 
rot. Seed treatment can reduce losses con- 
siderably. 

One bushel of oats, wheat, or barley seed 
should be treated with % ounce of new 
improved Ceresan, according to the recom- 
mendations. For best results, seed treat- 
ments should take place not less than 24 
hours before planting. 


United States Soybean Seed Used 
For East African Development 


Special soybean seed from the United 
States will be used for the development of 
large scale soybean production in East 
Africa, according to a report by the office 
of foreign agricultural relations, Washing- 
ton, D. .C. The Soya Overseas Develop- 
ment Co., Ltd., a British concern, is at- 
tempting to stimulate soybean production 
in Kenya and Uganda. The company has 
offered to pay growers a guaranteed mini- 
mum price, or the United States market 
price, whichever is higher. 

@ HENRY SCHLUCKEBIER, 63, Seward, 
Neb., was named “premier seed producer” 
for 1947 in Nebraska by the Nebraska Crop 
Improvement association recently for his 
outstanding production record with Mid- 
land red clover and Clinton oats. 
HONOR ILLINOIS YOUTHS 


Fuller Seed Co., Lincoln, Ill., honored 20 
central Illinois youths for participation in a 
hybrid corn project. The boys were cited 
for their work at a dinner at the Hotel 
Frisina, Taylorville, Feb. 11. 

BUYS ERNST SEED STORE 

W. C. McKinney, Shelbyville, Ill., has 
purchased the Ed Ernst seed store and will 
continue to operate it in conjunction with 
his seed corn business. Mr. Ernst retired 
from active business due to poor health, 
severing a connection of many years with 
the seed industry. 
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Official Seed Analysts Publish 
Proceedings and Testing Rules 


The association of Official Seed Analysts 
has published the proceedings of its 37th 
annual meeting, held June 2-5, 1947 at 
Richmond, Va., according to W. C. Pfaen- 
der, secretary-treasurer of the association. 
The seed testing rules adopted at that meet- 
ing have also been printed in booklet form. 
Copies may be obtained from W. C. Pfaen- 
der, 212 South Laboratory building, agri- 
cultural research center, Beltsville, Md. 
Copies of the proceedings are $3.50, while 
the seed testing rules are available at 30 
cents. 


Ohio Farmers Report Outstanding 
Results of 2, 4-D Spray on Corn 


Extremely favorable results have been re- 
ported by Ohio farmers who used 2, 4-D to 
treat corn plantings that were threatened 
by large scale weed infestation following 
last year’s disastrous floods of fields along 
the Ohio river, according to C. V. Thomas, 
secretary of the Ohio Grain, Mill & Feed 
Dealers association. Mr. Thomas reported 
that 18,000 acres were sprayed and the re- 
sults were far beyond expectations. 

Yields in the treated fields exceeded the 
yields in similar fields that were cultivated 
but not treated by 18 bushels per acre. 
Commenting on the results of the treat- 
ment, Dr. L. W. Kephart, department of 
agriculture, pointed out that wide scale ap- 
plication of the treatment might do away 
with cultivation and permit the planting of 


HARVEST extra 


protits with OLDS’ 
Old Gold SEEDS 


Specializing in Wisconsin W VERY progressive feed 


corn rows as close together as 20 inches 
instead of the usual 40 inches, theoretically 
doubling the yield. 


William Brady Elected Director 
Of Corn Products Refining Co. 


William T. Brady, vice president of Corn 
Products Refining Co., New York, has been 
elected a director of the company, according 
to an announcement by company officials. 
Mr. Brady has been associated with the firm 
since 1919. 

W. H. Gamble, formerly general sales 
manager, has been elected vice president of 
the company. Mr. Gamble, who is also 
president and a director of Corn Products 
Sales Co., New York, has been with the 
organization since 1910. 


Second Bermuda-grass Seed Crop 
Below Average But Above 1946 


The second crop of Bermuda-grass seed 
produced in Arizona and the Blythe, Cal., 
section during the latter part of 1947 was 
estimated at 480,000 pounds of clean seed 
by the United States department of agri- 
culture bureau of economics. This compares 
with 250,000 pounds of clean seed for the 
second crop in 1946 and the 1942-45 aver- 
age of 527,500 pounds for the second crop. 
The below-average second crop in 1947 
was attributed chiefly to abnormal weather 
and insect damage. 

The total quantity produced in 1947 was 
1,880,000 pounds of clean seed. This is 79 
per cent larger than the total 1946 produc- 


tion of 1,050,000 pounds, and 43 per cent 
larger than the 4 year average of 1,316,250 
pounds. 

Growers’ prices for the second crop ranged 
from a little over 30 cents a pound for clean 
seed at the start of the season to more than 
40 cents at the end, and averaged 36.5 
cents, compared with 28.5 cents for the first 
1947 crop. 

HEADS ARKANSAS DEALERS 


Roy D. Hopkins, Little Rock, Ark., was 
elected president of the Arkansas Seed 
Dealers association at the annual meeting 
Jan. 21. Haven Diener, Little Rock, was 
elected vice president, and Joe Cromwell, 
Pine Bluff, was named to the secretary- 
treasurer's post. 


ROMIG ASSUMES NEW DUTIES 


Gerald C. Romig, vice president of the 
American Chemical Paint Co., Ambler, Pa., 
has assumed direction of the company’s 
agricultural division following the resigna- 
tion of Franklin D. Jones. The division 
manufactures and distributes plant hormones 
and weed control materials. 

DEATH TAKES EUGENE FLOYD 

Eugene L. Floyd, 79, Indiana representa- 
tive for the Albert Dickinson Co., Chicago, 
died Feb. 4 of pneumonia. The fatal ill- 
ness developed while Mr. Floyd was ai- 
tending the midwinter meeting of the Amer- 
ican Seed Trade association. So quickly did 
pneumonia set in, that Mr. Floyd could not 
be moved from the Palmer house in Chi- 
cago, where he succumbed. 


JOBBERS AND 
WHOLESALERS 


FEED AND GRAIN 


Brand Certified Grains, and 
Hybrid Seed Corn 


WwW Vicland 


Hybrid 
Oats WwW 


orn 


Cc 
80-120 Day 
W Blackhawk 
Wheat 


WwW 38 WwW Henry 


Barley Wheat 


WwW Oderbrucker WwW Soybeans 
Barley 


REED CANARY GRASS 
CERTIFIED LADINO CLOVER 
WISCONSIN CERTIFIED 
SEED POTATOES 


L. L. OLDS 


dealer is interested in mak- 

ing more money this year 

. and OLDS’ SEEDS fur- 
nish one sure way. Olds’ Seeds 
have been recognized by farm- 
ers and gardeners for over 60 
years as top quality for Middle 
West cultivation. 


Extensively Advertised 
And that’s another reasuu 


why feed dealers like to feature’ 


them . . . for they are easier 
to sell, and automatically build 
repeat business. Write us today 
for information and prices ot 
Olds’ Old Gold Brand Seeds 
and how you can increase your 
profits. We shall be pleased to 
put you on our mailing list of 
current market prices. 


SEED CO. 


MADISON 1, WISCONSIN 


MIXED CARS 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. 


CARLOADS 


TRUCKLOADS 


BROADWAY 6289 
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FRESH HIGH BACTER'A 


THE ORIGINAL LEGUME 


@ NITRAGIN is the world’s leading legume inocu- 
lant ... first in sales and first in results. Registered in 
1898, NITRAGIN has been serving farmers for fifty 
years ... helping them grow successful legume crops 
for richer feed and more seed. Through intensive 
advertising, the NITRAGIN Company builds profit 
opportunities for seedsmen everywhere and provides 
sales helps that create a growing demand for the 
NITRAGIN product. Seed dealers know that NI- 
TRAGIN policies are liberal, fair and friendly. They 
know that NITRAGIN is a natural sales stimulator 
for seeds and related items. If you are not already 
sharing in the benefits of being a NITRAGIN dealer, 
call your jobber or write us today. 


THE NITRAGIN COMPANY, INC. @ 3855.1N. BOOTH ST. © MILWAUKEE, WIS. 
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Department of Agriculture Warns 
Seed Purchasers to Check Labels 


Seed purchasers have been warned by 
the United States department of agricul- 
ture to read carefully the label on lawn or 
vegetable seed packages before buying. Many 
dealers have been selling seeds that were not 
properly labeled in the District of Columbia, 
according to a survey recently conducted 
by the department. 

Lawn seed labels, the department pointed 
out, must show the per cent of purity, the 
amount of noxious weed seeds, and the per 
cent of germination. Germination tests must 
have been accomplished not more than six 
months before the seed is sold. Vegetable 
seeds which are below standard in germina- 
tion must be so labeled. 


Officials of the department of agriculture 
reminded seed purchasers that federal law 
requires the labeling of all seeds sold in 
inter-state commerce. Seeds sold from open 
containers should have the retail label af- 
fixed to the package by the dealer at the 
time of sale to comply with the law. 

@ LELAND STRATON, Stuttgart, Ark., 
in partnership with Nelson Rogers, has pur- 
chased the seed business of A. J. Steele. 

@ NEFF’S FEED STORE, London Mills, 
Ill., has been opened for business by Art 
Gillette, Bushnell, Ill. 

e@ MERLE HANSON, Pine City, Minn., 
has purchased the seed business of J. J. 
Madden, and will add a full line of feed. 


MIXING YOUR OWN 


CHICK MASHES? 


Guild the Finest Feed Gou've Ever Sold 


Use STERLING MASH CONCENTRATE 3714% 


Containing | ACTO-LIVER 


Offer a starter mash this coming chick season that will really 
build business—and profit. Use Sterling Mash Concentrate as 
a base for your own grain and mill feeds. Sterling Concentrate 
will give your mashes the benefit of that exclusive new Northrup, 
King ingredient, Lacto-Liver. Lacto-Liver is extra rich in amino 
acids and vitamins. For chicks it means extra fast, safe growth. 
Give your starter mash this added sales feature. Get full details 
on a profitable mixing program now. 


NORTHRUP KING CO. 


Minneapolis 


Pioneer Feed Manufacturers for the Upper Midwest 


Minnesota 


Wild Mustard Seed Advanced as 
Supplementary Feed for Cattle 


Wild mustard seed has a potential value 
as a supplementary feed for cattle, Mon- 
tana agricultural experiment station workers 
have reported. Tests reveal that wild yel 
low mustard seed does not give any ob- 
jectionable flavor to the milk, cream, o: 
butter produced whether fed before or afte: 
milking. 

Chemical analyses have shown that th 
seed contains relatively high percentage: 
of both protein and ether. Feeding trial. 
were conducted over two week periods wit! 
two separate groups of high producing Je: 
seys and Holsteins, with one group bein; 
fed 8 per cent soybean oil meal and th. 
other 8 per cent wild mustard. 

Results of the feeding trials showed tha: 
the mustard seed helped produce more mil!: 
and butterfat than the soybean oil meal anc 
at the same time reduced the amount o: 
feed required. 


Scientists at Last Find Some 
Good Points in Wild Oats 


American farmers may soon be sowin; 
their wild oats with government sanction! 
Lest farmers’ wives rise in indignation, ii 
can be explained that Coit A. Suneson, « 
department of agriculture cereal breeder. 
has discovered wild oat plants with high 
resistance to leaf rust and stem rust, fungus 
diseases that have long reduced yields o! 
cultivated oats. 

Most wild oat varieties known heretofore 
were highly susceptible to these rusts. Dis- 
covery of the disease resistant wild oats has 
led department of agriculture plant breeders 
to attempt to cross breed the wild oats with 
cultivated oats in an effort to instill the rust 
resistant qualities in a cultivated variety. 


New Compound, Tetrazolium Salt 
Useful in Seed Germination Test 


A new non-toxic, organic compound, 
tetrazolium salt, which may be of value to 
seed specialists, has been found, according 
to a report by the office of technical serv- 
ices of the United States department of 
commerce. The new compound is expected 
to find use in making seed germination tests. 
Embryos of seeds that will germinate turn 
red when soaked in a one or two per cent 
water solution. Tetrazolium salt has an ad- 
vantage over sodium selenide in its non- 
toxicity. 

@ EMERSON FEED CO., Chelsea, Iowa, 
is completing construction of its new $70. 
000 mill and warehouse building. 

@ CONSUMERS CO-OPERATIVE, Rich- 
land Center, Wis., has purchased the Krous- 
kop Feed Mill from Carl Barnes. The pur- 
chase also included the auxiliary mill and 
feed business at Boaz. 


@ HENRY ROUSCHER, Medina, Wis., 
has purchased the feed store and grinding 
business of Harry Gaurke at Wittenberg. 
The new owner has moved his family to 
Wittenberg and taken up residence there 
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— Farm Machinery 


(Continued from page 22) 


sure has been applied for settlement of the 
account. It is always easy to move a few 
carloads of merchandise out of the ware- 
house door when operating on a credit sys- 
tem, but restocking that warehouse when 
you have to pay cash for your merchandis+ 
is not as easy. Some times it is necessary to 
extend credit to a customer who has dealt 
with us for years, but when we make such 
» transaction it is always with the under- 
standing that the account will be paid in fuli 
in 30 days.” 

During normal times the firm keeps a 
full time field man on the road soliciting 
orders for feed and farm machinery. This 
has proved so successful in the past, that 
Mr. Leach expects to resume the method 
just as soon as there is enough merchandise 
vailable to warrant it. 

During the spring and summer months, 
the field man solicits orders for farm ma- 
chinery, and when it slacks up in the fall, 
he starts to take orders for formula feeds 
‘or fall and winter delivery. This method of 
hooking for future delivery enables Mr. 
Leach to estimate very closely the amount 
if feed he will sell over the entire feeding 
season, which helps out considerably in 
placing orders with the feed manufacturers, 

At the present time the firm employs 
seven men who work in the grinding and 
mixing department. They are also trained 
to set up and repair farm machinery and 
do other outside work. One man is em- 
ployed in the office as a bookkeeper. 

The Hancock branch mill, managed by 
Louis Pfloger who has been with the firm 
lor over five years, has been in operation 
for a good many years. The business was 
formerly housed in a small elevator, but 
due to the ever increasing business, it was 
necessary to seek new and larger quarters. 

In February 1947, Follett & Leach pur- 
chased a 48 by 120 foot warehouse which 


had been used to store potatoes, and re- 
modeled it into a feed mill. The building 
has a full basement with a concrete floor. 
A new one-ton mixer has been installed in 


addition to the old Y%-ton mixer, 
40 h.p. grinder and a seed cleaner. 
One man is employed in the grinding and 
mixing department at the Hancock branch, 
and Mr, Pfloger’s wife does the bookkcep- 
ing. The management expects to put on 
additional help as soon as the business gets 
under full swing at the new location. 
Mr. Leach believes in keeping the name 
of the firm and the merchandise it handles 
before the public at all times. He advertises 
in the local newspaper and mails out manu- 
facturers’ circulars when they are available. 
Farmers in the vicinities of both branches 
are covered by Follett & Leach’s advertising. 
“If we don’t keep our customers informed 
about the merchandise we handle, I feel 
quite confident our competitors aren’t going 
to tell them about us,” Mr. Leach chuckled. 


plus a 


Whitmoyer Laboratories Intreduces 
New Coccidiosis Control Preduct 


Introduction of a new product, Protosep 
Pellets, designed to control coccidiosis, has 
been announced by the Whitmoyer Labora- 
tories, Myerstown, Pa. The pellets are avail- 
able in ready-made form. Dealers with pel- 
leting facilities may obtain the formula from 
Whitmoyer and manufacture the pellets in 
their own plant. The coccidiosis controlling 
ingredient is Protosep-B but the pellets are 
also said to contain vitamins, animal proteins 
and other nutrients. Additional information 
may be obtained by writing the company 
at its Myerstown office. 

DR. BAVER TAKES NEW POST 

Dr. L. D. Baver, dean of the school of 
agriculture at North Carolina State college 
and director of the state experiment station, 
has resigned to accept the post of research 
director for the Hawaiian Sugar Planters 
association. 


Let 
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TELEPHONE 
2-8355 


YOUR 


USED BAGS 


HAVE CASH VALUE 


We pay top prices for used and sur- 
plus burlap and cotton bags. Our 
representative is 
regularly. Write, wire or telephone for 
prompt friendly pick-up service, and 
spot price quotations. 


WRITE - WIRE OR TELEPHONE - COLLECT 


in your vicinity 


Flaxseed First Farm Commodity 
To Drop to Price Support Level 


The recent market slump, felt by prac- 
tically all commodities, drove the first farm 
product to government price support levels 
when flaxseed dropped to $6 a bushel in 
Duluth and Minneapolis. The $6 price rep- 
resents a backslide of $1.25 in one week 
and left flaxseed $1.50 lower than the mid- 
January high. Government support has been 
promised at the $6 level until Aug. 1, 1949, 
in an agreement between the CCC and the 
linseed oil crushers. 


@ RUDOLPH PFLAGER, Livingston 
County, Ill., 73, president of the McDowell 
Farmers Elevator Co., died Feb. 21. 


OATS 
Certified Clinton, Mindo, Marion, 
Vicland, Forvic. 

WHEAT 


Certified Henry Spring Wheat and 
Blackhawk Winter Wheat. 


BARLEY 


Certified Wisconsin 38, and Kindred 


SOYBEANS 


Certified Flambeau, Mandarin 507, 
Manchu 606. 


PEAS 


Alaska, Perfection, Profusion. 


SWEET CORN 


Leading hybrids and open pollinated 
varieties. Featuring Jacques 280, 
Golden Cross Bantam, loana. 


POPCORN 


For Popping: lopop 5, Minhybrid 250, 
South American. 


HYBRID FIELD CORN 


Jacques Proven Hybrids and Wis- 
consin Hybrids for every maturity 
requirement. Wire for catalog and 
price list. 


OUR CROP 


acdues 


HYBRID co CORN 


JACQUES SEED CO., Prescott, Wis. 
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tory are brand conscious and the dealer 
who doesn’t know his line from A to Z 
is laboring under a terrific handicap.” 
When the manufacturer of Mr. Sher- 
man’s featured line added a new type of 
“crumblized” feed for hens, zealous Mr. 
Sherman lost no time in studying the new 
product. He determined for himself that it 
was cleaner and easier to feed than mash. 
He obtained the complete details on why 
hens eat more, drink more and lay more 
eggs than on other feeds, and how feeding 
this relatively new product would lighten 
farm chores. Thus armed, he was ready to 


SARGENT 
STARTER 


SARGENT &CO. 


SARGENT 


Algona, Ia. 
Fremont, Neb. 


really sell his customers on the new feed. 

The dealer takes infinite care to present 
the case for his feed accurately and com- 
pletely. He gets the facts straight at the 
outset by studying the manufacturers circu- 
lars and pamphlets, and by reading text- 
books written by experts in the field. 

The Farmers Mercantile features a weekly 
display in two county newspapers and the 
consistent advertising schedule has paid 
good dividends. “We have obtained new 
customers through newspaper ads whom we 
never would have reached in any other 
way, said the dealer. 

Mr. Sherman believes in live demonstra- 
tions and displays. Some type of live dis- 
play is a permanent fixture in one display 
window, Customers watching the develop- 


e The “Thrifty Fifty” is a 
smart new merchandising 
idea. Not a costly premium. 
Sargent Starter in a handy, 
attractive 50-lb. paper bag! 


e Lower price — bigger vol- 
ume. Customer saves. Deal- 
er’s profit margin stays the 
same, but sales increase. 


e Handier for you. Easier to 
load. Less dust and break- 
age. - 


e “Nutripakt” — triple-lined 
to resist moisture, light, 
air, rodents. 


e An improved formula, for 
faster chick gains, satisfied 
customers. 


e@ Intensive. hard-hitting ad- 
vertising through farm pa- 
pers and- radio stations. 


There's big money in Starter this spring—for the dealer who features 
the Sargent “Thrifty Fifty”. Your customers will ask 
for it. Get set—now—to meet the demand! 


DES MOINES 
IOWA 


Monmouth, II. 
Waverly, Mo. 


PLANT 


1888 — Sixty Years of Sargent Service — 1948 


ment of live animals fed according to the 
nutritional feeding program designed by 
the dealer see conclusive proof of the claims 
he makes for his feed. “Lots of times,” Mr. 
Sherman added, “a little chick is a better 
salesman than I am.” 


Kansas City Club Appoints 
Committees and Chairmen 


Appointments of chairmen and committe» 
men to five committees have been an- 
nounced by officers of the Kansas City Feed 
club. The program committee for the 
monthly meetings is composed of Loyd W. 
Faris, W. J. Small Co., Inc.; Maurice D. 5 
Johnson, Staley Milling Co.; and Earl E 
Branson, Larabee Flour Mills Co., unde: 
the chairmanship of M. A. McClelland, 
M. A. McClelland Co. 

Jerry Parks, J. P. Parks Co., was named 
chairman of the membership committee, 
and James Hogan, Checkerboard Elevator 
Co.; Larry Alley, Pay Way Feed Mills, Inc.; 
and Donald H. Mohler, Rodney Milling 
Co. were appointed to assist Mr. Parks. 

The by-laws committee is headed by 
Chairman L. J. Flora, Larabee Flour Mills 
Co. Other members of the by-laws group 
are: Jerry O'Keefe, Cereal By-Products Co.: 
H. R. Quimby, Chase Bag Co.; and James 
Boschert, General Mills, Inc. 

Raymond Rust, Quisenberry Mills, Inc., 
occupies the chairman’s post in the griev- 
ance committee composed of: T. A. O’Sul- 
livan, Flour Mills of America, Inc.; J. H. 
Riley, Riley Feed Co.; and David M. Hy- 
mans, Lathrop Grain Corp. 

James W. Ringwald, Kansas Elevator Co., 
heads the audit committee. The committec 
also includes: Vern Dean, Nutrena Mills, 
Inc.; Jack Powelson, McVeigh & Co.; and 
Wayne Herring, Herring Sales Co. 


@ GOODS CITY MILLS, Newberry, Pa., 


is installing a new diesel power unit. 


@ FRED C. MILLER, Iowa City, Iowa, 69, 
co-founder of the W. & F. Miller Feed Co., 
died recently after a heart attack. 


"Don't tell me you never heard of 
planned parenthood?" 
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Called By Death 


W. W. CUMMINGS 


W. W. Cummings, Columbus, Ohio, 74, 
secretary of the Ohio Grain, Mill & Feed 
Dealers association for over 20 years previ- 
ous to his retirement in 1946, died at his 
home in Columbus, Feb. 27. Mr. Cummings 
had been associated with Robert McAlister 
in Cummings & McAlister, Columbus grain 
brokers. 

Survivors include the widow, Mrs. Olga 
Grace Cummings; a daughter, Mrs. Ruth 
Kerkins, Toledo; and a step-daughter, Mrs. 
Dorothy L. Mills, Indianapolis, Ind. 


Heline Re-named President 
By lowa Grain Group 


Oscar Heline, Marcus, Iowa, was re- 
elected president of the Farmers Grain 
Dealers association of Iowa at the annual 
convention in Des Moines, Jan. 26-28. Mil- 
ford Beeghly, Pierson, was re-named vice 
president, and Don E. Edison was re-elected 
to the post of executive secretary. 

A clean-up campaign for mill and eleva- 
tor operators was recommended by C. W. 
Cornell, assistant Iowa State fire marshal. 
He pointed out that fire prevention is the 
best insurance against loss. “A clean place,” 
Mr. Cornell asserted, “seldom burns!” 

Among the speakers who addressed the 
session were: T, F. Tobin, president of the 
Omaha Bank for Co-Operatives; Mr. Edi- 
son; LeRoy Getting, Sanborn, Iowa, one of 
the Iowa farmers who recently returned 
from a European inspection tour; and Earl 
Wisdom, Des Moines. 

@ C. W. HARVEY, Scott City, Kan., has 
been named manager of the John S. Notes- 
tine Co.’s new elevator. Mr. Harvey for- 
merly managed the feed department of the 
Ed. Morgenstern Elevator Co., Utica, Kan. 


— 

@ GEORGE JACOB, Milford, Iowa, has 
purchased the interest of his partner, Boyd 
Rehse, in the Rehse & Jacob Feed Co. 
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HAMMER MILLS 


e LOW FIRST COST 
e LOW POWER COST 
¢ LOW UPKEEP COST 


© Most of the grinding in a 
Gehl mill is actually done over 
the lip of the heavy steel 
breaker plate just before the 
grain reaches the screen. 


© Hammers are tool steel, swing- 
ing, 4-way reversible, making 
all four corners usable . .. less 
likely than rigid hammers to 
cause damage should a piece 
of iron get into the mill. 


@ Screens are extra long, and 
easily removed without tipping 
open the cover. Can be 
changed without stopping the 
mill. Saves time and power 
(14 mesh sizes, 1/16" to 2"). 


@ Positive auger feed, instead 
of suction pickup, prevents 
clogging . . . permits the use 
of a smaller blower and a com- 
pact dust collector . . . The 
blower is driven by a V-belt. 


© Various size pulleys available 
to meet elevating requirements. 
Heavy boiler plate housing... 
rigid and practically unbreak- 


able. 

Write for details, 
stating capacity re- 
quirements 


GEHL BROS. MFG. CO. 


Established 1867 
DEPT. HC-54! 


Good Grinding with GOOD PROFITS 


WEST BEND, WISCONSIN 


SPEEDY 
SMOOTH 
ACCURATE 
GRINDING 


Gehl Mills are noted for fast, clean cutting 
. .. big capacity with low power requirements 
and high economy . . . long life. Many in use 
fifteen years and more are still giving good 
service, 


For Electric or Gasoline Motor 
Belt Drive or Direct-Connected 


There are two models of the Gehl commercial 

mill—No. 20, with grinding chamber 20" wide 

by 34" in diameter; No. 17 with grinding 
, chamber 17" wide by 28" in diameter. 


Mills may also be equipped 
with magnetic separator, 
feed mixer, feed conveyor, 
crusher-feeder and other 
accessories. 
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Joins Pillsbury Staff 


AND SUPPLY THE BALANCE 
WHICH NATURE FORGOT 


Not fully explained in publicity recently given to distillers 
grain feeds has been the “reason why” such ingredients are 
needed in poultry and livestock rations. That reason, known 
to those who have used Nadrisol and Produlac or have 
followed reports of scientific feeding trials conducted with 
the ingredients, is that supplements with low starch content 
are required to put natural grains in a proper nutritional 
balance. For the grains themselves are unbalanced and do 
not encourage maximum growth and production. 


By balancing the ration through a tangible contribution of 
protein and valuable potencies of the Vitamin B-G Complex, 
Nadrisol and Produlac supply something which nature forgot. 
And although this contribution to American farm production 
has recently been limited, an early stabilization of supply 


is hoped for. 


Mix Produlac Dried or Nadrisol —also in hog and cattle rations 
Corn Solubles in all rations for @ and for dogs, horses, game 
chickens, turkeys and ducks. birds, fur bearing animals. 


PRODUCTS OF 
NATIONAL DISTILLERS PRODUCTS CORPORATION 
GRAIN PRODUCTS DIVISION @ 120 BROADWAY @ NEW YORK 
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STANLEY G. BAHNSEN 


Stanley G. Bahnsen, Des Moines, Iowa, 
has been appointed to the advertising de- 
partment of the feed and soy division of 
Pillsbury Mills, Inc., Clinton, lowa, accord: 
ing to an announcement by M. E. Cook, 
advertising manager. Mr. Bahnsen is a na- 
tive of Clinton, and was educated at lowa 
university, where he majored in journalism. 
He was formerly associate editor of the 
Merchant's Trade Journal, Des Moines, 
trade magazine for department and general 
stores. 


Nopco Names Bill Shuman 


East Coast Sales Manager 
C. C. (Bill) Shuman has been appointed 


district sales manager for the agricultural 
department of Nopco Chemical Co., Harri 
son, N. J., for the eastern seaboard, accord: 
ing to an announcement by company offi 
cials. Mr. Shuman has been connected with 
the sale of vitamin products to the feed 
industry for many years. 

The company also announced the ap- 
pointment of Walter H. Kenlan to the 
position of district sales manager for the 
Southwest. Mr. Kenlan has been associated 
with Nopco for several years as sales repre’ 
sentative in the eastern territory. 


@ FARMERS COOPERATIVE & MEh- 
cantile Co., Dighton, Kan., has purchased 
a site where the firm will erect a 100,00) 
bushel grain elevator. 


@ BUREAU COUNTY GRAIN CC. 
Princeton, Ill., has taken over the Farn 
ers Grain Co., Sheffield. 


SALE HAS NEW ASSISTANT 

Margaret Cosby, Indianapolis, has bee» 
named assistant to Fred K. Sale, secretary 
of the Indiana Grain & Feed Dealers asso 
ciation, according to Mr. Sale. Miss Cosh, 
succeeds Mrs. Ima H, Jackson, who retire: 
recently. 
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Ohio Farmers Grain Group 
Elects Smith President 


Guy Smith, Sugar Ridge, Ohio, was 
elected president of the Ohio Farmers Grain 
Dealers association at the organization’s 
33rd annual convention in the Commodore 
Perry hotel, Toledo, Feb. 22-24. He suc- 
ceeds Virgil Kohring of Pemberville, Ohio, 

Paul Myer, Oak Harbor, was elected first 
vice president, and Don Arns, Deshler, was 
named second vice president. C. §. Latchaw, 
De‘iance, was re-elected to the post of secre- 
tary. William Bricker, Oak Harbor, and 
E. A. Boles, Upper Sandusky, were elected 
to the board of directors for three year 
terns. 

Supporting plans for the projected St. 
Lawrence seaway, the association passed a 
resolution urging congress to effect legisla- 
tio: which will make the joint Canadian- 
United States waterway a reality, The sea- 
way, said the association in its resolution, is 
a necessary addition to our transportation 
system. 

Ray B. Bowden, executive vice chairman 
of the National Grain Trade Council, pre- 
dicted government attempts to broaden the 
powers of the CCC and also to bring coun- 
try elevators under the wage-hour law. The 
AAA will remain virtually unchanged in 
1948, Mr. Bowden held, since the farm 
vote is to be reckoned with in an election 
year and congress hesitates to alienate that 
vote bloc. 

Other speakers at the convention includ- 
ed: Noble Bennet, elevator owner of Mc- 


Comb, Ohio; H. F. Prue, federal grain in- 
spector from the Toledo district; Stanley 
Salisbury, president of the Wood County 
Elevator Managers club; Frank Maurer, Fos- 
toria; Clark Wells, Findley; J. A, Higgins, 
jr., executive vice president of the National 
Association of Commodity Exchanges and 
Allied Trades; Larry F. Livingston, E. I. 
du Pont de Nemours; John Forshey, counsel 
for the Toledo Board of Trade; Mr. Kohr- 
ing, past president of the association; and 
Duane L. Norby, president of the Toledo 
Board of Trade. 


Ireland Alfalfa Mills Name 


Blackburn Vice President 


C. G. Blackburn, Cherokee, Okla., has 
been appointed vice president and general 
manager of the Ireland Alfalfa Mills, Inc., 
Blissfield, Mich,, according to W. J. Ire- 
land, president of the firm. Mr. Blackburn 
has purchased an interest in the company 
and will make his home in Blissfield. 

Mr. Blackburn has been designing and 
building plants in the South and Middle 
West for the past three years. Previously he 
built and operated plants in Ohio, Nebraska, 
Missouri, Idaho, and California. 

The Ireland Co. operates plants in Ohio 
and Michigan and does a brokerage busi- 
ness in alfalfa products. 


@ INDUSTRY ELEVATOR, Industry, 
Ill., has been purchased by George and 
Lawrence Patrick, Macomb, Ill., from Wm. 
H. Gunning. 


ov're RIGHT!—when you. 
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— Golden Rule 


(Continued from page 29) 


sale of carefully selected brands of feed. 
Supreme feeds are manufactured and sold 
under the name and register of the Farm 
Supply Co. In addition the firm handles Red 
Comb and Master Mix formula feeds. 
Boosters told friends, advertising brought 
in new customers, and at present the sale 
of feed is a major part of the business. 


“We won more customers and helped 
make better crops when we went into the 
weed control business,” stated Mr. Burton. 
“We equipped one of our trucks with a 
sprayer to give a 33 foot spray, then pushed 


the sale of 2, 4-D. We charged for mate- 
rial plus time. On straight field work we 
charged so much an acre. We have testi- 
mony to show where our spraying was the 
making of the crop.” 

Service is a guiding word in the policy of 
the Harvard concern. Truck delivery ser- 
vice is maintained, and there is no charge 
for delivery of purchases in ton lots. Any- 
thing smaller is handled by adding enough 
to the purchase cost to cover operating 
costs of the service. No one has objected to 
the nominal charges, and all seem grateful 
for the rapid and efficient delivery of mer- 
chandise. 

Mr. Burton uses both cash and credit 
systems, but he has kept a close check on 


LINDSEY-ROBINSON 
AND COMPANY 


INCORPORATED 


Roanske, Virginia 


THE MONEY . . 


Somebody's going to make a 
lot of money on Fair-Acre Feeds 
right in your trading area. Why 
shouldn't YOU make this money ? 


THE sHOw . . 


The show has started via radio, 
farm magazines, newspapers, 
direct mail, Farm Service. These 
promotions are starting a lot of 
feeders on Fair-Acre. 


GET READY .. 


Opportunities are bigger in 
the new South — but don't wait. 
Get ready and underwrite your 
own future success with a Fair- 
Acre franchise. 


AND co! 


Let’s go now . . . phone, wire, 
or write at once for more particu- 
lars about your Fair-Acre fran- 
chise — we'll do the rest. 


May we send you our illustrated 
brochure? It’s titled ‘'The Fair- 
Acre Plan’’. 


credit because he has found it is good 
policy to hold down accounts. “If, at the 
end of 60 days, accounts are not paid, we 
make personal calls and secure some sort 
of an arrangement.” Mr. Burton explained, 
“When we find someone who is poor p:y, 
we get that account paid up, then place 
the individual on a cash basis. We have 
found most people want to be honest and 
pay their bills promptly if we give ther. a 
little advice.” 

“I believe in all forms of advertisin..,” 
the dealer declared, “I take advantage of 
all cooperative ads put out by my mavu- 
facturers. Direct mail is good, too, but pr p- 
er display of merchandise is most impor- 
tant. My motto is, “Get it out’. I feel that 
merchandise displayed in this room more 
than pays its ways. We keep the place well 
arranged so that we can get at any ari-cle 
without waste of time. We make use o/ all 
point-of-purchase advertising we can find. 
It helps us sell.” 


If an article does not win acceptance 
from his customers, Mr. Burton gets rid of 
it. He feels it is poor business to keep 
money tied up in merchandise that rests 
on the shelf month after month. Hundreds 
of satisfied customers have proved to him 
that it is best to keep stock current and 
fresh at all times so that nothing is stale 
or outmoded. 


An interesting and profitable business 
transaction resulted from Mr. Burton’s habit 
of following all possible leads. A stranger 
entered the store one day, announced that 
he was a deputy sheriff from Tennessee 
on his way to Iowa on business, and de- 
clared that he was interested in buying corn. 
Mr. Burton secured prices on corn and 
called the visitor by long distance that very 
night. The result of the call was a sale that 
sent 22 carloads of ear corn into Tennessee 
and Missouri during the next few months. 

“Service to the community is an impor 
tant part of business today,” Mr. Burton 
maintained. He encourages his help to work 
for civic betterment and set the example 
for them by serving as an alderman, a 
two-time president of the Harvard Cham- 
ber of Commerce, and a loyal worker on 
various committees. 


FEED BAG 
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Grain Trade Council Meets 


Exchange Men Name Sanford Chairman 


@ H. E. SANFORD, representing the 
Portland Grain Exchange, was named chair- 
man of the National Grain Trade council 
for 1948-49 at the annual meeting held in 
Chicago Feb. 11. R. C. Woodworth, Min- 
neapolis Grain Exchange, chairman for the 
past two years, was named vice-chairman of 
the council. The National Grain Trade 
council is a trade organization comprised of 
all the organized grain exchanges and grain 
and feed trade associations of the nation. 

Directors elected to the executive com- 
mittee of the council, in addition to the 
chairman and vice-chairman, were: F. A. 
Theis, Kansas City, Mo., representing the 
Terminal Elevator Grain Merchants asso- 
ciation; C. H. Williamson, representing the 
St. Louis Merchants exchange; Walter Ber- 
ger, president of the American Feed Manu- 
facturers association; Dinsmore Worthing, 
representing the Boston Grain & Flour ex- 
change; and Carl Bostrom, representing the 
Chicago Board of Trade. 

William F. Brooks, legal counsel in the 
Washington office of the council, was 
named as executive secretary, other salaried 
personnel being retained unchanged for the 
time being. John C. Bowden, St. Louis, was 
named treasurer. 

The council adopted the same rate of 
dues and assessments of members as in the 
past year, and approximately the same 
budget. 

Directors representing the member or- 
ganizations of the council at present are as 
follows: R. C. Woodworth and F. C. Lyman 
for the Minneapolis Grain Exchange; R. H. 
Sturtevant and Warren Root for the Kan- 
sas City Board of Trade; Carl Bostrom and 
Earl M. Combs for the Chicago Board of 
Trade; C. H. Williamson and P. C. Knowl: 
ton for the St. Louis Merchants exchange; 
R. E. Miller and R. E. Scoular for the 
Omaha Grain exchange; F. A. Theis for the 
Terminal Elevator Grain Merchants asso- 
ciation. 

E. F. LaBudde for the Milwaukee Grain 
exchange; C. B. Crofton for the New York 
Produce exchange; Dan A. Southwell for 
the Buffalo Corn exchange; F. Peavey Hef- 
felfinger for the Grain & Feed Dealers Na- 
tional association; Walter Berger for the 
American Feed Manufacturers association; 
R. J. Barnes for the Philadelphia Commer- 
cial exchange and also for the North Amer- 
ican Export Grain association; E. E. Alli- 
son for the Indianapolis Board of Trade; 
C. D. Seigfried for the Sioux City Grain 
exchange; H. H. Dewey for the Peoria 
Board of Trade; Dinsmore Worthing for 
the Boston Grain & Flour exchange. 

H. E. Sanford for the Portland Grain 
exchange; E. R. Warren for the San Fran- 
cisco Grain exchange; Homer Thomas for 
the Enid Board of Trade; K. K. Smith for 
the Ft. Worth Grain & Cotton exchange: 
Ed. Morgenstern for the Salina Board of 
Trade; A. B. Plummer for the St. Joseph 
Grain exchange; R. W. Payne for the Wich- 
ita Board of Trade; Joe S. Morris for the 
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Amarillo Grain exchange; D. B. Frazee for 
the Hutchinson Board of Trade. 

V. P. Campbell for the Ogden Grain 
exchange; Paul Atkinson for the Toledo 
Board of Trade; J. P. Hessburg for the 
Barley Malt institute; E. B. Terrill for the 
Cincinnati Board of Trade; H. A. Brick- 
ham for the Los Angeles Grain exchange; 
Gordon Shaw for the Seattle Grain ex- 
change; R. F. Houlton for the Denver 
Grain exchange; and Ray Sims for the Fed- 
eration of Cash Grain Commission Mer- 
chants association. 


The council adopted a resolution in high 


There’s no substitute for quality 


praise for the work of Mr. Woodworth as 
chairman for the past two years. Mr. Wood- 
worth and Mr. Brooks made detailed reports 
to the board on the work of the Washing- 
ton office, giving a summary of legislation 


pending and in which the trade is interested. 


@ ELMER MORRIS, Huntsville, Ark., has 
been named manager of the feed and hatch- 
ery business which was recently opened by 
James Robinson and Mr. Morris. 
@ WALTER E. ARMSTRONG, Buffalo, 
N. Y., has been appointed general manager 
of the Hunt Club division of the Maritime 
Milling Co., Inc. 
Qe 
@ CO-OP ELEVATOR, Gackle, N. D., is 
constructing a new feed and seed plant. The 
building, which will cost approximately 
$50,000, will be 32 by 60 feet, and 54 feet 
high. 


"ME WORRY 
ABOUT FEED?” 
... NOT WHEN 
IT’S PACKED IN 
NEAHR BAGS” 


either in feed or the bags in which it is 
packed. Maximum low-cost safety and 
protection for feed both in storage and transit is 
a job which calls for Quality Textile Bags... 
the kind M. J. Neahr & Company 
has been making since 1855. 


Specify Cloth Bags 


S 
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ure LINE 
M.J.NEAHR & COMPANY 
_ 1600 SOUTH DEARBORN STREET + CHICAGO 16, ILLINOIS — : 


— Experiments 
(Continued from page 37) 


less checking. To develop the Larro brand 
of “Chick Builder”—the ration used to feed 
chicks up to 12 weeks of age—farm officials 
tested 1,251 formulas from 1923 to 1946. 
Advertising claims that the present “Chick 
Builder” formula feed is the best of 1,251 
diets tested is no empty statement. In live- 
stock, the Larro Research farm has tested 
320 dairy feed formulas from 1912 to 1946. 
In the same period, 129 “Calf Builder” ra- 
tions were the object of feeding experiments 
on Larro herds. 


Visitors to the farm are impressed by 
the many buildings and their tidy layout. 


Farmer friends invariably are attracted to 
such experimental devices as the automatic 
hay curing mow in the main barn and the 
recently developed “vacuum cleaner’ for 
cleaning cattle. 

Development of the “hay with pasture” 
technique reveals the close liason between 
Larro field salesmen and the research farm, 
Dr. Bechtel pointed out. In this case, field 
reports indicated a possibility of a new 
potential when grass is supplemented with 
hay. Experiments were set up to approve 
or disapprove the plan. The staff even cut 
pasture grass and fed it to cows to find it 
did not supply sufficient nutrients to sup- 
port top production even when fed with 
normal dairy rations. The hay supplement 
solved the problem. 


Te. 


Feed dealers throughout the Mid-West are cashing in on the 
CRITIC feed selling plan. Here is the kind of selling support that 
makes CRITIC a "Buy-Word" for your customers ... a profit 
builder for you. 


CRITIC offers you: High product quality, fair pricing, prompt 
mill-to-dealer deliveries, personalized dealer service, con- 
sistant advertising and dealer tie-ins. The CRITIC franchise 
opens the way to steady, high profits for aggressive feed 


dealers. 


For full details on our feed selling plan WRITE... 


“The Beardsteun Mills” 


SCHULTZ, BAUJAN & CO. 


BEARDSTOWN, ILLINOIS 


The long list of feeds developed at the 
Larro Research farm includes formula prep- 
arations for dairy cattle, beef cattle, poultry, 
turkeys, pigs, rabbits, and Larro dog food, 
which has been fed as a single diet to nine 
generations of smooth-haired Fox Terriers. 


Washington State Dealers 
Elect Nordquist President 


Ed Nordquist, Nordquist Feed Co., Red- 
mond, Wash., was elected president of thx 
Washington State Feed association at the 
annual meeting in Seattle, Feb. 27. He 
succeeds A. J. MacFarlane, Fisher Flouring 
Mills Co., president for the past two years 

Neil Shaffer, Shaffer Bros., Kent, Wash.. 
was named vice president and Lyman Jud 
son, Lynden Department Store, Lynden 
Wash., was elected to the secretary-treas- 
urer’s post. John Wilson was re-elected man- 
ager of the association. 

Nearly 400 dealers and allied firm mem 
bers heard Walter C. Berger, president o! 
the American Feed Manufacturers associa- 
tion, speak on “Fighting Inflation and Feed 
ing the World”. Mr. Berger emphasized the 
connection between feed prices and the 
economy of the nation. 

Other speakers at the meeting included: 
Ed Cherbonnier, feed advisor for the Grain 
€& Feed Dealers National association; Dr. 
Henry A. Burd, University of Washington. 
H. Denzil Hailey, president of Washington 
Employers, Inc.; J. Harold Anderson, wh: 
was attached to the atom bomb project as a 
special agent in the CIC during World War 
II; Dr. James McGinnis, University o! 
Washington; and Dr. Harry Scoth, United 
States department of agriculture. 

The business session, followed by a cock 
tail hour in the hotel’s Spanish room, was 
well attended. Bill Pease, general conven- 
tion chairman, acted as toastmaster at the 
annual banquet. Distinguished guests were 
introduced by Mr. Pease after the entertain- 
ment and the convention was declared of- 
ficially closed after the social activities. 


General Mills Names Case 
To New Executive Post 


Richard A. Case, formerly of Louisville, 
has been appointed grain executive of the 
Purity oats division of General Mills, Min- 
neapolis, according to C. M. Hidding, pres- 
ident of the division. 

Mr. Case has been associated with Gen- 
eral Mills since 1936 and has served in 
Chicago, Buffalo, and Louisville. In his 
new position, Mr. Case will handle the 
purchase of milling oats and the sale of 
cereal oats and screenings for the entire 
Purity Oats: division. 


@ LACON FEED STORE, Lacon, IIl., is 
now being operated under the name Hen- 
dricks Feed store. James A. Hendricks, the 
owner, recently bought out the interests in 
the business held by his two brothers. 


@ EVANSVILLE FEED & FUEL CO., 
Evansville, Wis., recently celebrated its sil- 
ver anniversary. W. M. Bewick, one of the 
original partners. still operates the business. 
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Promoted by Kasco Mills 


W. M. MASON 


W. M. Mason, formerly of Wheeling, W. 
Va., has been promoted to field manager 
of the dog food division of Kasco Mills, 
Inc., Toledo, Ohio, according to E. H. 
Kieser, vice president in charge of sales. 
Mr. Mason has taken up residence in To- 
ledo, the location of the company’s offices. 
Mr. Mason, who joined Kasco Mills as a 
territory salesman, was named division man- 
ager some months ago. In his new position 
he will have supervision over all sales 
activities in the field. 


Stassen to be Main Speaker 
At Board of Trade Banquet 


Harold E. Stassen, former governor of 
Minnesota and aspirant for the Republican 
nomination in the presidential race, will be 
the principal speaker at the Centennial ban- 
quet of the Chicago Board of Trade at the 
Stevens hotel, Apr. 3, according to Richard 
F. Uhlmann, president of the board. Invi- 
tations have been issued to 2,000 leaders in 
industry, education, science, finance, govern: 
ment, agriculture, press, and radio. 

Other speakers who will speak at the 
banquet include Deane W. Malott, chancel- 
lor of the University of Kansas; Ody H. 
Lamborn, president of Lamborn & Co., 
New York City, and former president of the 
National Association of Commodity Ex- 
changes and Allied Trades, Inc.; J. O. 
McClintock, executive vice president of the 
Chicago Board of Trade; and Mr. Uhlmann. 

@ LEWIS FEUERBACHER, Tekamah, 
Neb., has succeeded the late H. P. Nelson 
as manager of the Yager Seed Co.'s busi- 
ness in Tekamah. 

@ CHET KLOCKENBRICK, Philo, IIl., 
formerly a salesman for the Champaign 
County Service Co., has been named man- 
ager of the Philo Grain Co. 
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THE COMPLETE LINE... 


Tonnage builders . . . profitable 


a specialties . . . priced to win your 
market, built to hold it........ 


VITALITY MILLS ING., Board of trade, Chicago 4, Il 


Manufacturers of famous VITALITY 
Poultry, Turkey, Hog, Dairy and 
Livestock Feeds. 
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Paint is a Poor Insulator 


It Has Some Value but Not Much 


e@ IS PAINT an insulating material? 

There are two answers: 

1. Faintly “Yes”, and 
2. Emphatically “No”. 

Every once in a while this writer learns 
about someone who advocates the use of 
paint as an insulating material. For instance 
just recently a man wanted to know how to 
get rid of the sweat on cold piping. 

Believe it or not, a paint enthusiast told 
him to paint the pipe with a sticky paint 


By F. W. MADISON 


and then sprinkle ground cork on the paint. 
He was solemnly told that the combination 
of sticky paint and cork would insulate the 
pipe sufficiently to eliminate future sweat- 
ing. 

There is no question but that paint alone, 
regardless of how thin the coat, and regard- 
less of the kind of paint, does furnish a 
small amount of insulation. All materials 


strep-og -enin- 


a look at tomorrow’s dictionaries 


Whenever the scientist discovers a new food factor he 


usually finds it in milk. 


Strepogenin (Factor $)— needed for full early growth 
of chicks and poults — is a recently discovered vitamin 
factor supplied in very appreciable amounts in 


Dry Buttermilk and 
Dry Skim Milk 


The best chick and turkey starters contain Strepogenin 
because the best chick and turkey starters contain dry milk. 
Dry Buttermilk and Dry Skim Milk provide 4 to 8 times 
more Strepogenin than most other protein sources. 


Consult our Feed Service for the best ways to use dry 
milks in your feeds — to make the best chick and turkey 
starters for promoting early growth. 


AMERICAN DRY MILK INSTITUTE, 
N. LA SALLE STREET, CHICAGO 


are insulators. Even gold, silver and plati- 
num are insulators, despite the fact that 
they rank among the best as heat con. 
ductors. Anything that resists heat conduc- 
tion in the slightest degree may be regarded 
as an insulator. Therefore, paint, too, is an 
insulator. Of course, it would take many 
thousands of coats of paint to be as effec 
tive as an inch of cork. Perhaps the total 
thickness of the coats of paint would have 
to be about 6 inches or even more to equa! 
an inch of cork. So far as the writer know: 
no tests have ever been made on thick 
paint as an insulating material. In fact 
there is no good reason why such test: 
should be made. 

To be sure there is no question but tha: 
sprinkling granulated cork onto sticky pain 
produces a better insulating material tha: 
the paint alone but even that method woul 
hardly produce sufficient thickness to elim 
inate sweat. The writer's experience ha: 
been that there is nothing equal to or bet 
ter than moulded cork pipe covering fo: 
eliminating pipe sweat. The correct thick 
ness of the cork depends upon the degre: 
of humidity in the air. The greater the 
humidity the greater the thickness of cork 
required. 

For average conditions a thickness of 11 
inches of cork will usually solve the prob. 
lem. Where humidity is high, 214 inches 
is frequently necessary to do away with 
the condensation. But there is no satisfac: 
tory rule of thumb which will take care of 
all conditions because of the other factors 
that are involved such as—temperature of 
the air; temperature of the liquid or gas in 
the pipe; cost of producing the low tem- 
perature in the pipe; importance of main- 
taining absolute dryness on the pipe sur- 
face; and, as already mentioned. the aver- 
age per cent of humidity in the air is very 
important. Computation of correct thick- 
ness on important jobs should take into 
consideration all of these factors. 


Advertising Mat Service 
Available for Feed Men 


A new advertising mat service, designed 
to give feed dealers ready-to-use, illustrated 
mats of most items they sell, has been intro- 
duced by Simmonds & Simmonds, Chicago 
advertising agency. The mats can be used 
to prepare newspaper ads, mailing folders, 
circulars, and all types of printed sales pro- 
motions. 

The service includés masthead mats, feed 
and baby chick ad mats, signature mats, 
and 60 mats illustrating popular, fast-mov- 
ing items such as brooders, chick feeders, 
milk pails, poultry medications, wire fenc- 
ing, farm tools, etc. Additional information 
on this service can be obtained from Sim- 
monds & Simmonds, Inc., 201 N. Wells 
street, Chicago 6, Ill. 


@ TURNER GRAIN CO., Erick, Okla., is 
planning construction of a new 20,000 bu- 
shel elevator, with 15,000 bushel steel bins 
to be added later. 


@ ZECHMAN’S FLOUR MILL, Potts 
Grove, Pa., has installed a new crusher in 
its feed department. 
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AUSTIN W. CARPENTER 


Talking on the telephone today with 
three Northeastern congressmen, I was told 
that very little opposition to legislation 
granting to Commodity Credit Corp. a per- 
menent charter, was being registered with 
them, 

To me, this is amazing—amazing because 
if | read and interpret Senate Bill 1322 
which deals with Commodity Credit cor- 
poration’s permanent charter at all accu- 
rately, we have in this proposed legislation 
plans for the injection of government into 
business at greater lengths than has ever 
beiore been contemplated. In my thinking, 


Austin W. Carpenter is executive director 
of the Eastern Federation of Feed Mer- 
chants and managing editor of Business 
Farming. His opinions as expressed in this 
column are his own and not necessarily 
shared by the publishers of The Feed Bag. 


such legislation is the most vicious in its 
impact on private business initiative and 
opportunty that has ever been offered. 

This proposed legislation not only ex- 
tends the emergency war period powers of 
this government corporation into a peace: 
time economy on a permanent basis—it also 
greatly expands such powers. 

If this legislation becomes law, Com- 
modity Credit Corp. will have full power 
and authority to buy and sell, process and 
otherwise handle all agricultural commodi- 
ties; build plants for processing and han- 
dling such commodities; buy or lease real 
property; make contracts of every kind; 
carry on all business as authorized under 
the Delaware laws. 

Yes, and borrow on the credit of the 
United States up to’ $4,750,000,000 for the 
purpose of carrying on business activity; 
loan money; rediscount or otherwise deal 
in notes. 

On the proposed permanent basis with 
the enormous federal funds behind it, Com- 
modity Credit Corp. could buy up the grain 
storage of the country; build and operate 
flour mills, feed manufacturing plants, oil 
seed processing plants; and operate retail 
feed and farm supply businesses. Possessing 
the authority under provisions of the perma- 
nent charter, this government corporation 
could literally annihilate private business 
competitors because it has the right to op- 
erate at a loss. 

Businessmen have been so complacent on 
this government competitive threat, that the 
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proposed legislation would probably have 
been reported favorably from the congres- 
sional committee to which it was assigned 
had not opposition to it been raised by 
another gowernment agency—probably an 
agency jealous of the wide powers that 
would thus be given to Commodity Credit 
Corp. 

Can I be wrong in my conviction that this 
vicious legislation should spur such an army 
of businessmen into telephoning their con- 
gressmen that every telephone trunk line to 
the senate and house office buildings would 
be working overtime? Certainly not! 

Grain and feed retailers, canners, process- 
ors, implement dealers, food distributors 
and retailers, bankers, and other business 
people too numerous to name, should be 


carrying an all-out fight to head off any 
law which will grant Commodity Credit 
Corp. a permanent charter with practically 
unlimited authority for business operation 
of every kind and character. 


Every Chamber of Commerce, every 
trade association, every businessmen’s group 
should busily marshall public opinion and 
action against this threatening legislative 
proposal. 


Next in danger to fiddling while the 
world burns is sleeping while government 
takes over business. If what I have written 
stirs you to action—act quickly! Commodity 
Credit corporation’s present charter expires 
June 30th. Congress will undoubtedly take 
definite action on its permanent charter 
proposal very soon. 


HOW THE FUL-O-PEP PLAN 


THE FUL-O-PEP RESTRICTED FEEDING PLAN may save up to }4 or 
more on the cost of growing pullets to maturity. Many poultry- 


men report saving as much as 50% on feed cost with the Ful- 
O-Pep Plan, as compared to the commonly recommended 
plan of keeping feed in front of range-reared pullets at all times. 


CONCENTRATED SPRING RANGE*, an exclusive Ful-O-Pep ingredi- 


ent, provides a special Vitamin Boost which aids sound growth 
and helps produce strong, vigorous birds. 


THE FUL-O-PEP PLAN produces many of the Nation’s finest 


pullets, as shown in results from the National Egg Laying 
Contests and reported in extensive advertising through leading 
poultry publications and radio stations. During the past 8 
years Ful-O-Pep raised pullets in these contests have averaged 
laying the equivalent of 15.8 more eggs per bird than the average 


of all other entries. 


REMEMBER! The name “Ful-O-Pep” includes more 
than just a feed ... it’s a Feeding Plan that may 


save poultrymen up to 14 of the cost of feeding 


pullets to maturity. 


Boost Your Profits by Pushing 
FUL-O-PEP CHICK STARTER 


.-- A Leader in the Famous 


Line of Ful-O-Pep Feeds. 


*Reg. U.S. Pat. Off. 


THE QUAKER OATS COMPANY, CHICAGO 4, ILL. 
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— Doggy 


(Continued from page 57) 


The Georgia-Carolina Hatchery keeps its 
display windows illuminated during the 
evening hours because the store’s proximity 
to a busy bowling alley means that many 
prospective customers pass the windows in 
the evening who don’t have an opportunity 
to do any window shopping during the 


average day. “We always make it a point to 
plan our windows so that they have plenty 
of eye appeal at night as well as in the 
daytime,” Mr. Laughlin declared. 

“We find that our new puppy department 
ties in very well with our feed and hatchery 
business. In fact, to aggressive feed dealers 
who want to try ‘something new’, I heartily 
recommend starting a pet department if 
your local laws permit’ Mr. Laughlin 
concluded. 


“Dry Carrier” or fortified oil... There's 
a RIGHT NOPCO Product fer you 


OW 4 
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PENNSYLVANIA 


MUNCY 


— Rats 
(Continued from page 


piles, especially near buildings; to pile 
lumber and other stored materials 
least a foot above the ground; to trea: 
wooden floors of chicken coops, hog hone 
and feeding buildings by surrounding t)\> 
with buried fences or removing them en- 
tirely and replacing the wooden floors 
concrete. When garbage, grain, feeds, 
other sources of food for rats are rend. 
unavailable, the rats are more easily 
trolled. A hungry rat is easily trappec 
poisoned, 

The fish and wildlife service has poi ted 
out that powdered red squill is the safes: of 
all rat poisons and is very effective. Far 
have been cautioned to obtain only red < 
with a guaranteed strength of at least 
mg/kg. 

A rat, say the experts, will eat as n 
as a laying hen! For national economy, 
health and sanitation, and for rat dan 
control, the rat must go! Today’s all-out 
is the only answer. 


Cargill Office in Wichita 
Falls Goes to Fort Worth 


The Wichita Falls, Tex., office of Car- 
gill, Inc., Minneapolis, has been moved to 
Fort Worth, Tex., according to E. J. Grimes, 
vice president of the company. Lloyd W. 
Graving, manager of the Wichita Falls of- 
fice, has been named to manage the Fort 
Worth office. The office at Wichita Falls 
was established a year ago when Cargill 
acquired the Nutrena feed mill. The Nu 
trena mill will remain in Wichita Falls. 


@ W.J. HOLLENBECK, Munnsville,N_Y., 
suffered a loss estimated at $60,000 when 
his grist mill burned Feb. 6. Included in 
the loss was $23,000 worth of feed and a 
large stock of hardware and electrical sup- 
plies. 


@ CARD SEED CO., Fredonia, N. Y,, was 
damaged recently by a fire believed to have 
been started by an overheated furnace. The 
damage was estimated at $16,000, which 
was covered by insurance. 
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Wine Elected President Of 
Virginia Feed Association 


E. C. Wine, Harrisonburg, Va., was re- 
elected president of the Virginia State Feed 
association at the annual meeting held Feb. 
25, the first day of a three-day nutrition 
conference held in conjunction with the 
convention. The conference was sponsored 
jointly by the association, the nutrition 
council of the American Feed Manufactur- 
ers association, and Virginia Polytechnic 
institute. 

All other officers of the association were 
re-elected at the business meeting, C. H. 
Whitmore, Broadway, was re-named vice 
president, and Preston A. Dean, Richmond, 
retained the secretary-treasurer’s post. 

Directors elected included: R. B. Whiting, 
Berryville; O. B. Jones, Rapidan; F. H. 
Boehling and Mr. Dean, Richmond; R, W. 
Dickson, Roanoke; Charles W. Sampler, 
jr, Harrisonburg; J. S. Ritchie, Petersburg; 
Dave Rouse, Chilhowie; A. E. Vaughan, 
Eagle Rock; C. L. Hill, Norfolk; Ray Kline, 
S:aunton; and T. K. Scott, Lynchburg. 

Speakers who addressed the association 
meeting included: William MacArthur, as- 
sistant director of the grain branch, PMA; 
Roy Marriott, Lederle Laboratories, New 
York; Dr. Gordon Sprague, Western Con- 
densing Co., Appleton, Wis.; H. L. Shrader, 
United States department of agriculture 
extension service; and Art McLoughlin, Ar- 
cady Farms Milling Co., Chicago. 

T. B. Hutcheson, dean of agriculture at 
P. headed the speakers addressing the 
nutrition conference. Dean Hutcheson 
pointed out the relationship between the 
elements in the soil, the feed, and the ulti- 
mate animal products. Dr. W. M. Neal, 
director of research for the Jackson Grain 
Co., Tampa, Fla., discussed animal require- 
ments of supplementary minerals. His talk 
was illustrated with photographs giving 
visual evidence of mineral deficiencies and 
the resultant gains after the introduction of 
the deficient minerals to the diet. 

H, E. Bechtel, director of research and 
products control at the Larro Research 
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“Let's go in and browse around!" 
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farm, Detroit, explained how nutrition 
knowledge should be put to work. Nutri- 
ents, not ingredients, make feeds, he ob- 
served. Commercial feeds were discussed 
from the standpoint of quality and deficien- 
cies by S. S. Smith, director of the dairy 
and food division, Virginia department of 
agriculture. 

Dr. H. W. Titus, research director at the 
Lime Crest Research Laboratory, Newton, 
N. J., explained recent developments in 
poultry feeding, emphasizing the animal 
protein factor, amino acid content of feeds, 


low fiber and high energy diets, and hor-. 


mones. 


Five members of the agricultural faculty 
of V. P. I. also spoke at the nutrition con- 
ference. G. C. Graf, P. M. Reaves, R. G. 
Connelly, C. M. Kincaid, and H. L. Moore, 
all of V. P. L., contributed to the scientific 


THERE’S 
A WIDE RANGE 
OF MODELS 


Blue Streak 
Advance “A” 


Series Mill 


GRINDING THE GYShiis WAY 


Whether you are a large or small operator, you will find a 
Prater Blue Streak mill that’s rated for your volume. And, 
they all operate on the triple reduction principle that means 
a uniformly high quality feed ...the perfect granular grind. 


At the same time you get smooth operation and easy start- 
ing because Blue Streak mills run at 1,800 r. p.m., the slow 


speed that Prater has successfully applied to feed grinders. 


Why not find out today which of the Blue Streak mills will _ 
meet your requirements ? For details on the complete Blue 


Streak line, check the coupon below. There’s no obligation, 


PRATER PULVERIZER COMPANY 
1539 South 55th Court, Chicago 50, Illinois 


discussions presented the Virginia feed men. 
N.R. Ellis, animal nutrition section, United 
States department of agriculture, reported 
on experiments which have been carried 
out with vitamins and minerals in swine 
feeds. 

The nutrition conference, formerly an 
annual event at V. P. I. for feed men, was 
the first to be held since the war. 


@ FARM BUREAU ASSOCIATION, 
Somerset, Ohio, has purchased the elevator 
operated by Gay V. Shrider for 29 years 
at Glassrock, Ohio. 


@ R. I. RANKIN CO., Omaha, Neb., has 
purchased the Amboy Milling & Elevator 
Co., Red Cloud, Neb. The new owner will 
make extensive improvements and put the 
mill in operation for processing stock and 
poultry feeds. 


Send me details on the equipment checked: 


{_] Blue Streak Mills 
] Blue Streak Corn 


{_] Blue Streak Twin-Spiral Mixers 
(_] Certified Permanent Magnets 


City 


Cutters 
Blue Streak 
Twin-Spiral Mixer Name 
Address 
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| DEHYDRATED 
Ask Us ALFALFA MEAL 


A penny post card or a phone ALSO DISTRIBUTORS OF 
Soybean 
call to us will save you money when STALEY’S oii ws! 
in the market for: NOPCO “iu ~ 
ARMOUR'S 
OLASSES Co's. 
MOLASSES OAT FEED PACIFIC aoe Molasses 
MOLASSES ALFALFA CHOPS in Tonk Cors and Drums 
BLACK STRAP MOLASSES MANAMAR 
CHOICE WHEAT FEEDS OMALASS ae See 
WASCO CORN FEED : 
PILOT BRAND :::::: 
BREWERS' GRAIN 
MALT SPROUTS TAT Wallwhite - Weedette 
CORN DISTILLERS' GRAINS STONEMO) ranite rit 


BUTTERMILK POWDER Established 1884 


La Budde Feed & Grain Co. MANET (TOR 0. 


AT MILWAUKEE MINNEAPOLIS, MINN. 


JO of GRAIN PROTEINS 


WHENBLUE RIBBON 


CONDENSED BUTTERMILK 
IS USED 


Tests made at a leading midwestern agri. | 
cultural school prove that when buttermilk 
is added to the diet of hogs and poultry. 
digestibility of grain proteins is increased 
by 20% or more. 


@ Plain Condensed Buttermilk 
,] © Fortified Pig Buttermilk, with Vitamins D and G 
@ Fortified Chick Buttermilk, with Vitamins D and G 


Fortified Breeders’ Buttermilk ‘E', with Vitamins 
D, G, and E 


WRITE US FOR PRICES 


PLANTS THROUGHOUT THE CENTRAL 
WEST STATES 


CREAMERY CO. 


536 LIVINGSTON ST. CINCINNATI 14, O. 4 
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(Continued from page 25) 


members in the house fail to miss an opportunity to make dis- 
paraging remarks about him. Henry Wallace also rubs salt in the 
wounds. Democratic strength is slipping—just how far is anybody's 
guess. 


In the Republican ranks the tempo of interest is increasing in 
view of the Democratic wind-storm. Taft and Stassen are most 
active, at least on the surface. The latter is using every trick to 
get attention. Dewey is still under wraps but is very active in 
states where he seeks delegates to the national convention. Make 
no mistake, Senator Vandenberg is a candidate. His fight for ERP 
has brought him headlines. Speaker Joe Martin is quietly but 
actively in the running and he is perhaps the real dark horse in 
this picture. 


And with the increase in interest on the Republican side there 
is an undercurrent of feeling for General MacArthur. Not in the 
ranks of the professional office-holders but among the people 
who are looking for a strong man to bring order out of present 
chaotic conditions. The Wisconsin primaries in April will indicate 
the public’s attitude toward MacArthur and several other can- 
didates, especially Mr. Stassen. 


STEEL BONER 


When “Big Steel” announced an increase in price it was the 
signal for a congressional revolt. Hardly without exception, mem- 
bers expressed disgust over that move. At a hearing before a 
senate committee Republicans and Democrats pulled no punches 
when Mr. Fairless and others of the steel industry testified. Fair- 
less admitted when questioned by Senator Taft that the increase 
would boost United States Steel’s income for the year by 28 
million dollars, resulting in a profit of about 17 million. At a 
time when congress and the President have been trying to hold 
down prices this move by Steel was badly timed. It is perhaps the 
worst piece of public relations that has occurred in a long time. 
Just what action will flow from this event is not known at this 
time. It’s bad business. 


GENERAL MacARTHUR’S ADVICE 


In response to a request that he give the house foreign affairs 
committee his opinion on the China aid program the general 
responded with a long cable reply. One paragraph is most perti- 
nent. He said: 


“In the determination of our global policy, care must be 
exercised to avoid commitment of our resources beyond what 
we can safely spare—the sapping of our national strength to 
the point of jeopardy to our own security—and the over- 
burdening of our people beyond their capacity to maintain a 
standard of life consistent with the energies with which they 
are naturally endowed. For it would be illogical for us to yield 
our own liberties in the safeguard of the liberties of others— 
to forfeit our own heritage of freedom in securing the free- 
dom of others. No less illogical would it be to extend our 
material aid beyond hope of reciprocal repayment through 
contribution in one form or another to human progress. For 
it would not serve our purpose merely to create in return 
for our sacrifice a condition of indigence and mendicancy 
elsewhere, to become a brake upon human advancement.” 


Here you have the words of a statesman. There is a great need 
for men like him in the world of today. 


A UNITED STATES OF EUROPE? 


All who are interested in permanent peace would like to see 
a United States of Europe. However, the spirit of nationalism 
is still strong and in addition Russia is opposed. Such a move 
does not appear possible within the next decade. 
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YOUR 
FOOT FORWARD 


How does your merchandise 
appear in the buyer's market 
of today? Do you have your 
BEST FOOT forward? Pack- 
age Appeal built into bags 
produced by WERTHAN can 
help your product capture 
the buyer's attention quickly. 
WERTHAN'S engineering de- 
partment is at your disposal 
to enable you to gain that 
PACKAGE APPEAL so neces- 
sary to make sales in a com- 
petitive market. Let us sit 
down with you and discuss 
your packaging problems — 
we would appreciate the 
opportunity. 


PROMPT SERVICE 
You'll like the way WERTHAN 


supplies your requirements in 


the fastest possible time. We 
at WERTHAN value our cus- 


tomer contacts and make 
every effort to fit our pro- 
duction schedules to your 
needs. You'll be pleasantly 
surprised once you try our 
service. 


WERTHAN BAG CORP. 


8th Ave and Howard St. 
NASHVILLE e TENN. 
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amounts of feed, fertilizer and packaged 
goods such as remedies. Dog foods fill in 
wherever there is space. Some small hard- 
ware items are hung along the shelves or 
placed on top. At the rear is a small desk 
where the office work is taken care of. 

Mr. Laird is proud of his little display 
window. “I make it pull a lot of traffic,” 
he asserted, “for you can do a good selling 
job in just the 12 square feet we have here. 
I watch the seasons and merchandise ac- 
cordingly. For instance, when we're having 
really hot weather here and people are par- 
ticularly bothered by insects, I display in- 
secticides and spray guns. I try to change 
the displays weekly so that they are always 
arousing new interest.” 

The exterior of the building is bright with 
orange and black paint. The attractive ap- 
pearance of the store and the cheerful own- 


this Mean! 


This bit of colored paper may not 
seem much to you at first glance—but 
if you look closer, and think about it 
for a moment, you'll realize that it 
means a lot to some crippled child. 


It means a chance to have adequate 
medical care . . . equipment such as 
wheel chairs and braces... free trans- 
portation to.and from school, and a 
lot of other vital necessities ... 


It means a chance to get out and do 
things, too .. . a chance for healthful 
recreation ...a chance to go to camp 
in the summer . .. to swim and play 
games just like other kids. 

It means a chance for specialized vo- 
cational training ... a chance to lead 
a more normal, useful life, even 
though handicapped . . . And above 
all, it means a chance for YOU to help 
crippled children . . . Remember, 


Every Easter Seal 
You Buy Helps a 
Crippled Child 


er and his petite wife keep customers re- 
turning to this midget feed store that Mr. 
Laird calls, “A depression baby that really 
grew up.” 


Henry Schonhoff Promoted 
To Sales Staff by Brower 


Henry Schonhoff, Quincy, Ill., has been 
promoted to the sales department of the 
Brower Mfg. Co., Quincy, manufacturers 
of poultry equipment. Mr. Schonhoff, a 
graduate of Quincy college, served in the 
Navy during World War II. Since joining 
the Brower firm, Mr. Schonhoff has spent 
a number of months in the experimental 
engineering and shipping departments. 

@ ED DOUPNIK, Linn, Kan., has been 
named manager of the Linn Co-op Ex- 
change elevator, succeeding William Buch, 
who resigned recently. 


@ WALTER HOLT, jr., Pendleton, Ore., 
has been named grain buyer for the Pendle- 
ton Grain Growers, Inc. Mr. Holt succeeds 
Ralph Terjeson, who resigned recently, 


Feeding Trials to Compare 
Field and Mow Cured Hay 


The comparative feeding values of field 
cured and mow-cured baled alfalfa hay ar- 
being studied by Dr. W. A. King and Prof, 
J. W. Wilbur of the department of animal 
husbandry at Purdue university. A series of 
feeding trials with dairy cows have been sci 
up to test the maintenance of milk produc- 
tion and gains of weight with the two types 
of hay. 

Two groups of six cows each, including 
Jerseys, Guernseys and Holsteins, are being 
fed the respective hays from two cuttings. 
Grain and the two hays make up the feed 
allotments for the test cows. 

Dr. S. M. Hauge, department of agri 
cultural chemistry, is checking the carotene 
content of the hay when it is fed to deter- 
mine the effect of carotene content on the 
Vitamin A content of the milk. 

Experiments conducted last summer at 
the university by A. W. Cooper and E. L. 
Miller, department of agricultural engincer- 
ing, indicated that the use of supplemental 
heat provided the most effective method for 
mow-curing baled alfalfa. 


FOR SALE 
BURWELL GRAIN & FEED COMPANY, BURWELL, NEBRASKA 


Population 1500. Only elevator in this county seat town. Irrigated valley, wide territory. 
Good grain point handling diversity of grains. Good seed b fertilizer, 
sanitation products, and one of the best retail feed businesses in Nebraska. 35,000 bushel 
capacity elevator. New large warehouse containing new feed mixer, grinders, seed 
cleaner and all modern and fully equipped. There is no better location for an 
independent operator. 


WEST ELEVATOR—GAYLORD, KANSAS 


Town of 600 located on central branch of Missouri Pacific Railroad in the Solomon River 
Valley. Good corn and wheat and livestock territory. Competition is one independent 
operator. Good grain—feed—seed—and coal business. 15,000 bushel capacity elevator, 
large warehouse, fully equipped with mixer—grinder—seed cleaner and bins for feed 
and seed business. 


Reason for selling is dissolution of partnerships 
For further information contact Simpson-Romeiser-Evans Grain Co., Salina, Kansas 


ANALYZE Your Feed and 
Your Formulas 


Fluorometric, photometric and colorometric analysis of 
ingredient materials and mixed feeds. Biological animal assays 


to test feeding results. 


For maximum growth and production use our feed formulas 


to fit needs of each section—using available ingredients. 


Our nutritional service expert is available for mill calls by appointment 


FEED-SERVICE 340 WEST STATE ALBION, N. Y. 
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Arcady Contest Winner 


For submitting the best essay on “I want 
tu raise pure bred hogs because—”, John 
W. Beck, Paunee, Ill., was awarded a regis- 
tered gilt Norma 967156 in a contest spon- 
sored by the Arcady Farm Supply, Spring- 
field, Ill. Young Mr. Beck is shown above 
being congratulated by A. J. McLoughlin, 
general salesmanager of the Arcady Farms 
Milling Co., Chicago. Over 250 entries 
were received in the contest which was open 
to farm boys and girls between the ages of 
12 and 18. 


Hilltop Farm Feed Names 
H. Smythe Sales Manager 


Henry J. Smythe, formerly of Chicago, 
has been appointed sales manager of the 
Hilltop Farm Feed Co., Minneapolis, Minn., 
according to an announcement by Frank E. 
Moore, president of the company. 

Mr. Smythe was recently associated with 
the Flavor Corp., Chicago, as assistant 
treasurer and sales manager. Previously he 
had been engaged in doing special market 
research work for Magnus, Mabee & Rey- 
nard, Inc., Chicago. Mr. Smythe is a grad- 
uate chemical engineer and a veteran of 
World War II. 

@ WALTER STILES, Hutchinson, Kan., 
who retired Feb. 1 as grain buyer for the 
Larabee Flour Mills after 34 years’ service, 
was presented with a wrist watch at a testi- 
monial dinner recently given for him by the 
Hutchinson Board of Trade. 

NEW BEMIS BOOKLET 

Bemis Bros. Bag Co., St. Louis, Mo., is 
distributing a 12 page booklet entitled “A 
Book You Can Bank On to Save You 
Money” describing the uses of waterproof 
laminated textile bags. The booklet cites 
case histories of knotty packaging prob- 
lems and their solutions with laminated 
bags which can be made to fill special re- 
guirements. Copies of the booklet may be 
obtained free of charge upon request. 
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--.-automatically, by remote 
control measure out accurate 
amounts of liquid feed essentials 
(Vitamin A and D oil or water 
solutions of Vitamin B complex). 
They move these solutions di- 
rectly from the bulk tanks to the 
mixers and dispense them in a 
fine mist to every gram of feed in 
the batch. 


REG. U.S. PAT. OFF. 


Many leaders in the feed industry 
are now using Liquitrol Systems. 
Write for full information. 


LIQUITROL COMPANY 
501 SEASIDE AVE. * TERMINAL ISLAND + CALIFORNIA 
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— Holcombe 
(Continued from page 68) 


your man has in his pay-envelope on Satur- 
day night; it is also a question of how you 
act in your personal relations with him. He 
should be encouraged to do things on his 
own, to feel that he is an individual with a 
brain in his head. And, above all, he should 
be aware that he is a vital cog in your little 
machine and that his efforts in your behalf 
are noted well and appreciated. 

It won't take you long to discover what 
aptitudes your man possesses to the greater- 
than-average degree. Find out what they are 
and offer opportunities for him to employ 
them to the fullest. Determine what he likes 
to do best, and capitalize on it. If he likes 
to work in the country, doing re-sale work 
for example, that’s where he ought to be 
whenever possible. If he fits in better as 
store manager, arranging merchandise dis- 
plays and serving customers over the coun- 
ter, you'll be smart to keep him there. In 
other words, everybody usually docs best 
what he likes best. You will extract the 
greatest amount of benefit from your em- 
ploye by placing him in the jobs where he 
does his best work. The truth of that state- 
ment is so obvious and simple that it doesn’t 
even seem to read right. 

Remember—your man, though working 
for you, is an individual, with his own 
thoughts, likes and dislikes. You can coach 
him and steer him, but you'll never make 
a really valued worker out of him by letting 
him drift or by playing the part of “Mr. 


Know they couldn't. 


Now then, can elevator buckets without a Loga- 
rithmic Curve construction keep things rolling at 
top capacity and efficiency? Not according to ele- 
vator operators who have replaced old style buckets 


with the you fill, weigh and check in 
. one operation (3) you get 5 to 

SUPER 8 bags per minute in cotton, 

CALU He 7 CAPACITY CUP burlap or paper bags. The re- 
sults? The lowest cost packag- 

ELEVATOR is 


Here’s what an elevator man has to say on the 
subject: “The Calumet Cup has upped capacity to 
three times that previously obtained.” 

the cup with the Logarithmic 
Curve, really keeps things rolling. High ends and 
front provide far greater capacity. Can be spaced 


Yes, the Calumet, 


Weller Pat. 
No. 1,944,932 


THINGS ROLLING 


Could skaters spin along as smoothly 
and speedily as they do, if wheels of 
roller skates were not rounded with eurves? You 


B. |. WELLER CO. 


327 S. LaSalle St., Chicago 4, Ill. 


Big’. Take him into your confidence, let 
him feel that he’s on the team .. . the team 
that cannot be much stronger than its weak- 
ect player. It is up to you to see to it that 
your lit‘le business works at top efficiency 
ix all departments. The personnel end is 
tight up at the top of the list in impor- 
tance. Give it the thought and constant 
attention it should have. 


Arcady Farm Supply Store 
Celebrates Grand Opening 


The new Arcady Farm Supply store, 
Vincennes, Ind., held its grand opening 
Jan. 17. Despite near zero temperatures, 
over 5,000 persons took part in the festivi- 
ties from the time the store opened its doors 
in the morning until midnight. The new 
store replaces the one which was destroyed 
by fire over a year ago. 


Prizes and entertainment featured the 
opening day celebration. Winners were se- 
lected in hog calling contests and in hus- 
band and wife calling contests. Continuous 
musical entertainment was furnished by the 
“Western Aires”, and local talent helped 
liven up the occasion. A “Man on the 
Street” program was broadcast direct from 
the new store over radio station WAOV. 

@ ALFRED BROWN SEED CO., Grand 
Rapids, Mich., has completed construction 
of a new $25,000 building which was built 
to house the firm’s general office and whole- 
sale warehouse. 


Seratch feeds 
baby chick, 
pullet and hen 
seratch as well 
as pellets ean 
now be pack- 
aged in 25, 50 
and 100 Ib. bags 
with EXACT 
WEIGHT Sack- 


new elliptical 


closer on belt. Op- 


For Sacking of Seratch Feeds... 
Poultry Pellets... Pe 


ing Scales equipped with the 
bag holder. 
Sacking is cheaper... faster 
« more accurate. The rea- 
sons? (1) only one man is re- 
quired for the operation (2) 


ing ever attained in feed mills. 
The preferred equipment today 
among feed men is the EXACT 
WEIGHT Sacking Scale with 
the new elliptical bagholder. 


Write for full details. 


— Advertise 


(Continued from page 7?) 
their own. The Chandlers try to know 
where and with whom cooperation is pos 
sible at the moment. 

“We try to keep next to what is taking 
place and are ready to act any time, any 
place.” Bob Chandler stated, “We're here 
to sell feeds and to promote scientific feed- 
ing programs. Naturally we tie the chick 
business in with the feed business as much 
as we can. Good feed is good only when 
fed to good chicks—chicks with the richt 
inheritance.” 

Mr. Chandler is a firm believer in edu- 
cational meetings. “Even a small meeting 
may be highly profitable,” he maintained, 
“the right’ideas planted in only one man’s 
mind can make the whole meeting pay of.” 

The store is an attractive, ivy covered 
brick building. The hatchery, using Bundy 
incubators, has a capacity of 100,000 eggs. 
Some 60 flocks, closely supervised and 
checked every 30 days, supply the eggs. 
The Chandlers specialize in New Hampshire 
Reds, White Rocks, and White Leghorns. 
The tie-in business in poultry supplies and 
feeds accounts for a large part of the 
Chandlers’ progress. 

The Chandlers are ever on the alert to 
tell people about their store, their hatchery, 
and the services they can render. Every 
farmer for miles around is considered a 
friend and potential customer. Bob Chan- 
dler observed, ““These are the folks we're 
interested in, the folks we count on for 
cooperation.” 


erates efficiently 
over sized 
pulley. No critical 
speed. back- 
legging. 


ASK YOUR 
JOBBER 
Or write for capa- 
city data sheet 


THE EXACT WEIGHT SCALE COMPANY 
701 W. Fifth Avenue 


Columbus 12, Ohio 
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Salesmen, farm service agents, and com- 
pany personnel interested in the field work 
of Lindsey-Robinson €& Co., Inc., Roanoke, 
Va., are shown above at a luncheon which 
concluded a four day sales and service meet- 
ing recently held at the Hotel Roanoke. 

A wide open “gripe session”, at which 
all personnel were invited and encouraged 
to air their troubles, gave the sales repre- 
sentatives their opportunity to present com- 


pany officials with what one executive later 
termed “a gold mine of usable information 
for all concerned”. 

Farm service phases of the Fair-Acre plan 
were discussed by Robert W. Dickson, di- 
rector of this department while J. Lewis 
Ingles, jr., presided at the session on prob- 
lems of sales and service support. The final 
day of the meeting was devoted to traffic 
and credit phases of the business. 


Save money and extend your 
production with dependably 
uniform Florida High-Protein 


Cane Molasses which 
you these big advantages: 


1 Exceptionally high in amides and 

" amino acids and with approximately 
three times as much crude protein as 
average cane molasses. 


2 Rich and well balanced content of 
* Vitamins B,, B, and B, as well as 

Vitamins C, E (fertility factor), H 

= P-P (Niacin), and Pantothenic 
cid. 


3 High content of digestible carbo- 
* hydrates in form of various sugars 

and polysaccharides, including the very 

nutritious pectin and soluble gums. 


offers 


4 Many minerals and elements essen- 

* tial to animal health including iron, 
calcium, phosphorus, magnesium, potas- 
sium, sodium, chlorine, sulphur, manga- 
nese, aluminum and copper. 


5 Uniformly high quality, plus other 

" advantages of dealing direct with 
producer as we market only our own 
production. 


Ideally located to serve customers 
"in the Southeastern territory. 


Mnquiries \NITED STATES SUGAR CORPORATION 


Solicited 
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CLEWISTON, FLORIDA 


* from Armour ‘ 


Experience has shown that it pays to 
creep-feed pigs. This method reduces the 
shock at weaning-time and more pigs per 
litter can be properly weaned. The grain 
mixture used in the creep supplements 
the sow’s milk. In addition to the saving 
in labor, good feeders have found creep- 
feeding produces greater gains —and 
bigger pigs. The use of a creep also 
decreases pig injuries, leaves the sow in 
better condition and improves chances 
for success in the feeding period that 
follows. 
Pigs should be weaned at an 
age of eight to ten weeks. An 
excellent grain mixture to feed 
them consistsof 50parts of rolled 
oats, 30 parts of cracked corn, 
10 parts of alfalfa meal and 10 
parts of tankage. Let this mix- 
ture be self-fed in the creep. 
Armour Digester Tankage is excellent 
for this mixture. It provides high quality 
meat proteins which contain essential 
amino acids—many of which are missing 
in the proteins of cereal grains. Tankage 
also adds B-complex vitamins, minerals, 
calcium and phosphorus. A little extra 
attention to the right care and feeding 
during the growing period will improve 
your customers’ profits. 
* 
Our feed department welcomes 
every opportunity to recom- 
mend feed formulas that will 
enable your customers to get 
the utmost in benefits when 
they use their limited grain sup- 
plies with your feeds. Write for 
our new, free booklet, “Scien- 
tific Feeding of Farm Animals.” 
It contains feeding standards 
and simplified tables for bal- 
ancing rations for farm animals. 


ANIMAL FEED DEPARTMENT 
UNION STOCK YARDS 
CHICAGO 9, ILLINOIS 


ARMOUR 


AND COMPANY 


Armour Digester Tankage 
Armour Meat and Bone Scraps 
Armour Special Steamed Bone Meal 


Lindsey - Robi Service’ Meeti — 
Indsey -Kobinson Service meeting i 
| 
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Advisory Committee Urges 
Continued Conservation 


The advisory committee on grain con 
servation, organized in November, 1947, 
to act in an advisory capacity to the de- 
partment of agriculture, met in Washington, 
D. C., March 5, and adopted a resolution 
urging the department to “continue and 
intensify its grain conservation effort, at 
least until the 1948 crops are harvested.” 


The committee is composed of represen- 
tatives of approximately 50 national organ- 
izations whose activities are closely related 
to agriculture. At the meeting March 5, the 
committee was represented by Walter C. 
Berger, president of the American Feed 
Manufacturers association; H. R. Davison, 
vice president of the American Meat insti- 
tute; Eugene Hamilton, American Farm 
Bureau federation; Leslie Hubbard, National 
Poultry Producers federation; and Charles 
F. Brannan, assistant secretary of agriculture. 


For your animal or poultry feeds... 
-NOPCO has the RIGHT Product for you. 
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CUSTOMERS want IODINE in 


* 


to protect livestock and poultry against goiter and related conditions 


Nutritional experts have long recog- 
nized the value of 1opINE for livestock 
and poultry. Manulacturers should, 
and do, include topine in their for- 
mula feeds. Mineral mixtures and 
iodized salt also supply 1opINE. 
Farm animals, like human beings, 
require small amounts of 1opINE to 
prevent goiter and related condi- 
tions. In goiter areas, IODINE is a vital 


necessity. Elsewhere it is a sensible 
precaution. 

Your customers expect the feed 
products they buy to supply 1opINE. 
‘They know how essential it is for the 
proper nutrition of livestock and 
poultry. 

For satisfied Customers, make sure 
your formula feeds and mineral mix- 
tures contain IODINE. 


IODINE EDUCATIONAL BUREAU, INC. 


120 Broadway, New York 5,N. Y. * 221 North LaSalle Street, Chicago 1, Ill. 


ell4e 


Peavey Ad Shows True Role 
Of Futures Speculators 


Explaining the true role of the specula:., 
in grain futures, F. H. Peavey & Co., Min. 
neapolis, placed a full page ad in 15 Mid- 
western newspapers last month as a matter 
of public interest. Graphically illustrated js 
the story of how grain moves from the 
farm to the flour sack, changing hands { ur 
or more times. The ad points out that each 
of the “temporary owners” can afford to 
operate on a small margin of profit only he- 
cause of futures trading. By virtue of keep. 
ing this middle-man’s profit at a minimis, 
the speculator in grain futures keeps the 
price of flour ‘and feed to the ultimate on- 
sumer down rather than driving it up. 

The signature on the ad bore the nvta- 
tion that it was prepared in the public inter. 
est by the F. H. Peavey & Co. on behalf of 
its affiliates: Peavey Elevators, Van Dusen 
Harrington Co., King Midas Flour Mills, 
Atlas Lumber Co., Apple River Feed Mill 
Co., Dacotah Seed Co., J. G. Winter Seed 
House, National Grain Co., Omaha Eleva- 
tor Co., and Globe Elevator Co. 


Grain Conservation Tricks 
In “Baby Chicks - Politics” 


“Baby Chicks — World Politics” is the 
title of a new four page pamphlet prepared 
by the Grain & Feed Dealers National asso- 
ciation, showing how efficient chick pro- 
duction and chick feeding can save the 
poultryman money and provide additional 
food for the starving peoples of the world. 

The booklet points out that a 12 per cent 
loss is about normal out of a hatch by the 
time the chicks have reached 6 weeks of 
age. Since a chick at 6 weeks represents at 
least 60 ounces of feed, normal losses on a 
400 chick flock would represent 1,424 
ounces of feed. By cutting these losses in 
half, the poultryman can save enough food 
to keep a starving person alive for 38 days. 

The last page of the booklet points out 
the practices to follow to effect this 50 per 
cent cut in chick losses. Three points sum 
up the chick saving program: one, get good 
chicks; two, feed only good feed; three, 
give chicks the best of care. 

Copies of the baby chick bulletin can be 
obtained from the St. Louis headquarters of 
the Grain Feed Dealers National associa 
tion for $1.50 per hundred ($12.00 pet 
thousand), or can be had with the firm, 
dealer, or association name imprinted for 
an additional printing charge. 


J. A. SAULSBURY, Sarcoxie, Mo., 
purchased the interest of Wayne David-on 
in the D & B Feed store. 


@ CHARLES W. LUCAS, Brownstown, 
Ind., owner and manager of the Lucas Feed 
Store & Hatchery, died Feb. 16 at his home. 


@ BARNSTABLES FEED & HATCHE!- 
ies, Nokomis, Ill., held open house March 
6. Speakers, music, displays, contests, door 
prizes, and free lunch kept the large crowd 
busy most of the day. 
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GOOD CHICKS and 
GOOD FEEDS 


The emphasis this year 
should be on QUALITY 
rather than QUANTITY, both 
in chicks and chick rations. 
With feeds of all kinds as 
scarce as they are, it would 
be wasteful and unprofit- 
able to feed them to poor 
quality chicks. 


100 LBS. NET 
ACKEO 


WISCONSIN 


STARTER MASH 


Good advice to give your 
= customers now is to buy 
NORTHERN MILLING CO. only the best grade chicks 


and feed them 


WISCONSIN STARTER MASH 


Saves Chicks @ Saves Feed @ Saves Money 


NORTHERN MILLING CO. 


Since 1883 
WAUSAU . - WISCONSIN 


PRACO 
Preducts 


VITA-MASTER 


FOR TURKEYS 
POULTRY 


AND HOGS 


1. Praco Vita-Master, a complete vitamin concen- 
trate with liver and glandular meal and con- 
densed fish soluble base. 


2. Praco Concentrated Fish Soluble Supplement. 
Use pound for pound against wet solubles. 


Both Economical — Convenient 


Write for Complete Information 


W.C. PRATT CO. 
53 W. Jackson Blvd. @ Chicago 4, Illinois 
Manufacturers of PRACO PRODUCTS 


UNSURPASSED 
QUALITY 


‘TRIPLE TRIPLE SCREENED 


Shellbuildes 


PURE CRUSHED 


3 Sizes. 


3 Bag Sizes 
e Hen e 80 |b 
@ Pullet e 50 |b 
HEN SIZE : 
Chick 25 Ib 
fy 
80 LBS. NET 


Shellbuilder Co. 


USTON, TEXA 


SHELLBUILDER CO. 


HOUSTON, TEXAS 
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GOOD NEWS! 


White's 
CLO-TRATE Cod Liver Oils 


Cack/ 
@ CLO-TRATE Cod Liver 
Oil With Added Vitamin 
A and D Concentrates . . 


©) in the potencies 


@ LIVEX Natural Ribo- 
flavin Supplements 
@ CLO-TRATE “Dry D” 


t's White's, c's right! 
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NEWARK. NEW JERSE, 


— Caters 


(Continued from page 17) 


to. a new spot whenever it appears advis- 
able.” 

Always the methodical student who frowns 
on lazy hit-or-miss decisions, Mr. Graves 
thinks nothing of devoting several evenings 
to the analysis and solution of a routine 
store problem. In planning the new store's 
arrangement, for example, he fashioned a 
large diagram on which he laid out all 
major items. He did not move a single 
piece of merchandise into the store until 
he had before him a complete picture of 
just where each and every item would go. 

Although Mr. Graves was comparatively 


liberal on charge accounts before the war, 
now less than 10 per cent of his feed busi- 
ness is on open account, and those accounts 
are payable by the 10th of the following 
month. Credit is watched carefully, and is 
never granted until the farmer has dealt 
with the store for at least four months. If 
a farmer is more than ten days past due, he 
is cut off. “Rules are no good unless they 
are enforced,” commented Mr. Graves, “be- 
cause of my vigilant credit policies, my 
credit losses have been negligible. 

“One bad credit account,” he pointed 
out, “can have a serious disrupting influ- 
ence on the efficient operation of the store, 
aside from any losses involved in the in- 
dividual account.” Strictly cash is required 
of all backyard poultry raisers and small 


WHY PAY MORE 


WHEN YOU CAN GET THE BEST FOR LESS 


equipment has what it takes for 
your sack conveying jobs. Made in 
12-14-16 and 20 foot lengths, and 
are easily adjustable for various 
heights. These Stackers are made 
to have from 300 to 400 Lbs., 
capacity. Stackers are usually op- 
erated under full load. These are 
built for it. They are light and are 
really portable. They have proven 
themselves in every line of business 
where sacks and boxes are handled. 


IT WILL PAY YOU TO 
INVESTIGATE THEM 


Circular on request 


CHANTLAND MFG. CO. 


Stackers—Conveyors 
Badger, lowa 


Pat’d & Applied For 


Recommend 


CALF FEEDS 


Calf raisers have preferred Ryde's calf feeds for 35 
. . they know they can depend on Ryde's uni- 
form quality at lower costs. Sold through dealers 


years . 


exclusively. 


Recommend R YD E '$ 


----IN THE RED DOTTED BAGS.... 


& Cream Calf Flakes 


Cream Calf Meal 


for gruel feeding 


RYDE & COMPANY 


5425 W. ROOSEVELT RD. 


RYDE’S 


for dry feeding 


CHICAGO 50, ILL. 
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diversified farmers who account for a third 
of the feed sales. 

Mr. Graves has six employes, including 
two driver-salesmen. A recent innovation 
—a typewritten card carried by each driver 
listing 10 or 12 items to be pushed—has 
proved very profitable. “The card, whic) is 
revised or changed every couple of weeks,” 
Mr. Graves explained, “serves as an effi. 
cient reminder to the salesman to make 
suggestions and furnishes a convenient 
means of reference both for him and for 
the farmer.” Seasonal merchandise receives 
top priority on the list, which normally in- 
cludes remedies and insecticides and a spyrin- 
kling of garden and field tools. “With the 
psychological inducement of scarcity sow 
only a memory as far as most tools are « on- 
cerned, I am impressing my drivers with 
the necessity of aggressive promotion,” 
asserted Mr. Graves. 

The same theme of alert merchandising 
is evident in the up-to-date store, with its 
four rows of modern fluorescent lighting 
affording profit boosting illumination. The 
lighting for the store was designed by Des 
Moines lighting specialists. “Modern prem- 
ises and intelligently selected sidelines,” 
cautioned Mr. Graves, “are no substitute 
for modern selling. It is my belief that they 
only complement it.” 


Longstreet-Abbott Appoints 
Phillips Price Study Head 


Reed A. Phillips, St. Louis, has been 
appointed to head the commodity price 
research division of Longstreet-Abbott © 
Co., St. Louis management consultants on 
commodity prices, according to a company 
announcement. 

Mr. Phillips, who holds an M. S. degree 
in agricultural economics from the Uni- 
versity of California, was formerly asso- 
ciated with the BAE of the United States 
department of agriculture. His most recent 
post, which he resigned to join Longstreet: 
Abbott €& Co., was senior agricultural econ 
omic statistician, in Washington. 


@ PERRYTON EQUITY, Beaver, Okla. 
has recently opened a new feed store and 
warehouse. 


THE FEED GAG 


“Oh, Elmer is SO enthusiastic about 
his work." 
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Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Favor Legitimate 

Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 


PULP, MOLASSES AND 44 OTHER COMMODITIES. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 


SKIMMILK, BUTTERMILK POWDER AND MILLFEED, BEET . 


FOR 
EASIER MIXING 
and 


BETTER RESULTS 


ALPEN 


of top quality 
° feeds use ALDEN Calcium 
Carbonate, For ALDEN 
mixes easier and gives better 
results. For nearly twenty 
years ALDEN has main- 
tained a uniform quality and 
purity ... Test-proved by a 
leading national laboratory. 
Specify ALDEN ... for easy 
mixing and top-notch results. « 


IOWA LIMESTONE 
COMPANY 
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Minster Farmers Exch. Co. 
Minster, Ohio 


Once Employed 
Always Re-employed 


Once you employ IBBERSON you won't be 
satisfied with any other builder. This is the 
history of hundreds of plant owners all over 
the country. 


It costs nothing for consultation. Write us 
in confidence, also ask for our FREE book. 


‘TE. IBBERSON COMPANY 


| Engineers and Contractors Minneapolis, Minn 


IT PAYS 
TO SELL 


MARBLEHEAD 
LIMES 
PRODUCTS 


Sure sales, sure profits are 
yours with Marblehead’s 
complete line of better 
feed balancers. There are 
minerals for every type of 
and 
urnished complete infor- LE DIVISION 
mation for correct feeding cae? LIME COMPANY. 


methods. We sell only _— 
through our regular 
dealers. 


THE COMPLETE LINE OF FOOD BALANCERS 


@ Calcium Carbonate "98" @ Special Hog Mineral 

@ lodized Calcium Carbonate © Special Dairy Mineral 

@ lodized and Mangansed @ Special Sheep Mineral 
Calcium Carbonate @ Special Poultry Mineral 


@ All-Purpose Mineral @ Mineral Blocks 
Formula No. 20 @ Poultry Grits 


MARBLEHEAD LIME CO. 


59 E. Madison St., Chicago, Ill. 
Western Plant: Salt Lake City, Utah 


lOO LBs 


WHEN PACKED” 


MINER, 


= 
‘ 
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= > 
MINERALS 
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were found in various feed ingredients. 

J. W. Burch, director of extension, Uni- 
versity of Missouri, spoke briefly on the 
grain conservation’ program to open the 
final afternoon session. He praised the feed 
industry for its efforts to save grain and 
still maintain adequate production. 

Mr. Burch indicated that he felt it was 
too much of a task for the federal govern- 
ment to carry on a soil conservation job 
and that the only way to get the job done 
was to get the farmer to realize the impor- 
tance of soil conservation so that he will 
complete the task himself. 

“Teamwork and Its Importance to Agri- 
culture” was the subject of a talk by Dean 
Ide P. Trotter, Texas A & M college. 


e118 e 


“Every one connected with the teed 
manufacturing industry is entitled to per- 
sonal pride in the progress that has been 
made through a maze of changes and im- 
provements in the business,” Dean Trotter 
said. “Historically the feed business started 
with simple balanced formulas and moved 
on to emphasize total digestible nutrients. 
Then came the discovery and use of pro- 
teins, the development of higher analyses 
and higher quality feeds, the addition of 
minerals, rare elements, vitamins and other 
advances. Yes, the feed industry has made 
tremendous progress and has rendered a 
very great service throughout its life.” 

He declared that more education in basic 
fundamentals is needed so the feed dealer 
can help the farmer. He maintained that 
the greatest potential for the feed industry 
is the middle class farmer who is not highly 
specialized but rather well diversified. 

Dr. William A. Albrecht, chairman of 
the department of soils, University of Mis- 
souri, showed slides to impress upon his 
audience the value of soil conservation. He 
said soil is the creative power of the live- 
stock which are marketed since the qualities 
of the meat produced usually have the in- 
herent characteristics of the soil from which 
the feed for the animals came. 

Dr. Albrecht pointed out that soils are 
eroding because we are wearing out the 
surface soil. He suggested that good soil 
cover helps keep moisture in. He stressed 
the importance of not only conserving the 
soil itself but also its fertility. 

R. A. Tobias, merchandising manager of 
the H. D. Hudson Co., Chicago, presented 
his popular “Bet the Blue” talk on feed 
merchandising, to close the session. Mr. 
Tobias urged feed dealers to become feed 
and farm supply dealers and pointed out 
that by this he did not mean they should 
sell radios, batteries and other similar mer- 
chandise. He maintained that rather they 
should be prepared to sell everything that 
the farmer needs in his daily farming oper- 
ations. 

Using a royal flush hand of poker Mr. 


Tobias built his talk around each of tie 
cards. The ten spot represented 10 goud 
merchandising points and the jack, queen, 
king and ace all had equally important con- 
notations. Mr. Tobias particularly stressed 
the value of advertising for the feed deaier 
and pointed out that the retailer’s progrim 
need not be elaborate but that rather ‘ec 
should do some sort of advertising. He c: uv 
tioned, however, that feed men “had <o 
marry advertising and not flirt with it” 
since unless it is done consistently it is bet! er 
not to start at all. 

At the business session of the groip, 
Jack Dean, executive secretary, reviewed 
the work of the organization during the 
past year. Oscar Straube, Pay Way Mis, 
Inc., Kansas City, resolutions chairman, e- 
ported the resolutions commending Presi- 
dent James and thanking Mr. Dean, ‘ie 
program committee, the Kansas City Feed 
club and the Hotel President. A final reso- 
lution urged the support of all progrars 
which will produce a better and more pros- 
perous agriculture. 

W. Lewis Drake, Humboldt Elevator 
Mills, Humboldt, Kan., was elected presi- 
dent to succeed Mr. James; Wiley Akins, 
Burrus Feed Mills, Dallas, Tex., was elected 
vice president; and George W. Simpson, 
Wes-Tex Grain & Milling Co., Plainview, 
Tex., and Lewis E. Selders, Spear Mills, 
Inc., Kansas City, were re-elected secretary 
and treasurer, respectively. 

New directors elected include Mr. Straube 
and Mr. James; Earl Branson, Commander: 
Larabee Milling Co., Kansas City; Harry 
Lundgaard, Ada Milling Co., Ada, Okla., 
and Merle Rittenhouse, Superior Milling 
Co., Superior, Neb. John Tyson, Tyson’s 
Feed & Hatchery, Springdale, Ark., was 
re-elected to the board. 

The annual banquet was held the even- 
ing of Feb. 19. Fred Smith, director of em- 
ploye relations, General Shoe Corp., Nash- 
ville, Tenn., was the featured speaker. On 
Feb. 20 the Kansas City Feed club played 
host at a cocktail party at the conclusion o! 
the meeting. 


lf you want uniform 

Quality built into 

the Line you sell — 
then Select 


FLAMBQ 


FEEDS 


For Poultry, Livestock 
and Fur Bearing Animals 


We Solicit Private Label Business 


450 Tons Daily 
Pulverized Grains 


Phone or Wire 


for Quotations 


FLAMBEAU 
MILLING CO. 


Phillips, Wisconsin 


Phone 
L. D. 44 or 21 
Teletypewriter 
Phillips 14 
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ts 
Aon retailers’ shelves, let Percy N84, 
Kent offer sugge stior that 
PERCY KENT BAG CO., IN. 
LSP 


Brockelsby Named Director 
Of Borden’s Soy Research 


Soybean research and development activi- 
tics of the Borden Co., New York City, 
formerly divided among laboratories at El- 
gin. Ill, Hampshire, Ill., New York City, 
and Waterloo, Iowa, have been transferred 


DR. H. N. BROCKELSBY 


to the headquarters of Borden’s Soy Pro- 
cessing Co. at Waterloo, according to an 
announcement by C. F. Kieser, vice presi- 
dent of the company. 

Dr. H. N. Brockelsby, research and tech- 
nical director, has been named to head the 
newly reorganized research staff for soybean 
operations. Dr. Brockelsby has been asso- 
ciated with the Borden Co. for several years 
as co-ordinator of research and development 
of the special products division. Prior to 
joining the Borden firm, he was chief chem- 
ist for the Fisheries Research Board of 
Canada. 

Dr. F. R. Murdock, animal food products 
specialist, has been appointed assistant to 
Dr. Brockelsby. Dr. Murdock was formerly 
laboratory director for the Borden Vitamin 
Co. and the animal food division of the 
Borden Co. 

John Cobler was appointed assistant to 
Dr. Brockelsby on special oil products. Mr. 
Cobler, until recently head of the vitamin 
“A” laboratory of Forbes Laboratories, Inc., 
was on the pharmacology staff of the Man- 
hattan project, and prior to the war he was 
research chemist for Distillation Products, 
Inc. 

George H. Rowland, formerly director of 
the Waterloo control laboratory of Borden’s 
Soy Processing Co., was appointed assistant 
to the research director for special oil food 
prodiicts. 

Borden’s Soy Processing Co. is headed 
by C. E. Butler as president with E. M. 
O'Connor as vice president. 

@ A. B. HAYES CO., New London, Iowa, 
has commenced operations in its new eleva- 
tor which was constructed to replace the 
installation destroyed by fire a year ago. 
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YOU CAN'T SELL INSURANCE FOR CHICKS 
— BUT HILLTOP’S K-M WILL HELP & 
TO PROTECT THEM! 


When used in the drinking water, ac- 
cording to directions, K-M protects 
chicks from the germs that may be 
present when the water is contaminated. 
K-M kills the germs of . 


HILLTOP PRODUCTS 
mean BIG PROFITS 
for the DEALER. 


Pullorum .. . 
Typhoid 
Paratyphoid .. 
Cholera and other 
Common Poultry 
Diseases ... 


LABORATORIES 


~ Mids for Poultry = 


718 Washington Ave. N., Minneapolis 1, Minn. 


Mills *& MANSFIELD, OHIO 
FAIRBURY, ILL. *& FORREST, IL 


HONEGGERS’ & CO., INC. 


‘Better Feeds and Seeds For 


Northwest Needs’’ 


CREAMERIES, INC. 
FEEDS SEEDS FERTILIZERS 


— 2201 N. E. KENNEDY + MINNEAPOLIS 13, MINN. 
| 


Salt, Fed Free Choice Saves Protein 
. . « Helps Prevent Hidden Hunger 


B ipsy= best way to feed salt is to feed 
it Free Choice. Then animals can take 
what they want and need. And because 
he need for salt is a continuous one 
while animals are eating and digesting 
their feed, salt Free Choice should be 
available constantly. 


MORTON SALT COMPANY 
CHICAGO 4, ILLINOIS 


e1ge 


|, “Sey 
Poultry * Hog* Dairy & Turkey Feeds : 
~ START RIGHT STAY RIGHT 
| 
7O, 
ay 


Order a Mixed Car of 


Golden Loaf F'lour 


(The Flour with the Vim and Pep left In) 


Bran ana Middlings 


Tz (Higher in Protein) 


e 
TENNANT & Co. 


LAKE CITY, MINN. 


CHAMBER OF COMMERCE Distributors of: 
BUFFALO, N. Y. 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 


BRANCH OFFICE 


Hubinger (Keokuk) 
Corn Gluten Feed 


CLO-TRATE PRODUCTS 


Fortified Cod Liver Oil and 
Vitamin A & D Feeding Oils 


MIDDLETOWN, N. Y. 


Hominy Feed 
Hercules Dried Whey 
Wheat Germ Oil 
Wheat Germ 
Calf Manna 
Stonemo Granite Grit 


SUNSET BRAND FEED 
(an exclusively milk product) 
High in flavin. milk albumen, 
and milk minerals. 


WRITE US FOR FURTHER INFORMATION 


» 


500 


Genuine 
COD LIVER OIL 
With Vitamins A and D added 
POTENCIES TO FIT YOUR REQUIREMENTS 
MARDEN-WILD CORP. 


Columbia Street e Somerville 43, Mass. 


VERL G. DOLLAHAN 


LOREN LARRICK 


IN Secy-Treas. 
COUNTRY RUN SPECIALIZING 
GRAINS..... MILL FEEDS 


CORN...... 
SOYBEANS... 


TABOR GRAIN & FEED CO., SULLIVAN, ILL. - 


SOYBEAN MEAL 
LINSEED MEAL 
HOMINY FEED 
BREWER’S GRAIN 


WRITE, WIRE 
OR PHONE 
(2151-2161) 


OATS .. 
WHEAT...... 


Here are Tips on Removing 
Permanent Inks from Sacks 


Some tips on how to remove permanent- 
type inks from feed sacks so that they can 
be used for apparel, towels, curtains, and 
other household purposes have been given 
by Frieda Stoll, extension specialist in cloth- 
ing at Purdue university, Lafayette, Ind. 
Many feed dealers will want to pass these 
suggestions on to the farm women who visit 
their stores. 

Miss Stoll warns that although many of 
the inks now used in labeling feed bags 
are not too difficult to remove, care should 
be taken to insure that the fabrics are ot 
weakened in removing the printing. She 
cautions especially against the use of lye 
for this purpose and suggests the following 
procedure instead: 

1. Scrub bags with hot water and laundry 
soap. This often removes nearly all the ink. 
The rest usually disappears if bags are boiled 
in soapy water for half an hour and rinsed. 
A choline bleach may be used to take out 
the last traces of black. 

2. Wet a bar of laundry soap and rub 
on the dry bag until it is entirely covered 
with a thick layer of soap. Roll up the 
bag and let it stand several hours. Then 
wash and boil if necessary. 

3. Soak the bag in kerosene overnight. 
Then wash—first in luke-warm water, then 
in soapy water, and rinse thoroughly. 

4. Cover the black print with lard or soft 
petroleum jelly, rubbing the grease into 
the fabric thoroughly. Leave overnight to 
loosen the black, then wash in soapy luke- 
warm water and rinse. 

5. Boil bags in water with sodium hydro- 
sulphite or other dye removers, which may 
be purchased at drug stores. Follow the 
directions given on the package. Rinse well. 


Quaker Oats Names Riggs 
New Feed Sales Manager 


I. §. Riggs, Chicago, formerly cereal 
sales manager for the Quaker Oats Co., 
Chicago, has been named manager of feed 
sales for that company. Mr. Riggs has been 
associated with Quaker Oats for 25 years. 

W. G. Mason, who has been in charge 
of the company’s south-eastern division 
sales since 1945, has succeeded Mr. Riggs 
as cereal sales manager. Hamilton Browne. 
Detroit, has been appointed to the position 
left vacant by Mr. Mason. 


@ ALBERT FISCHER, Elmwood, Wi.., 
has purchased the Rock Elm Feed Mil, 
Rock Elm, Wis., from Herman Fischer. 
Vaughn Fischer will assist his father in tlic 
operation of the business. 


NAMED OFFICE MANAGER 

Harry W. Loefgren, Chicago, has bee 
appointed office manager for M. J. Neal: 
& Co., Chicago bag manufacturing firn, 
according to a company announcement. M . 
Loefgren has been with the Neahr sales d- 
partment for nine years and is well known 
in Michigan, Indiana, and Wisconsin. Prior 
to joining the Neahr concern he was plait 
manager for General Mills at South Chicago 
and Kansas City. 
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Joins Glidden Co. 


FORD M. FERGUSON 


Appointment of Ford M. Ferguson to 
the position of executive assistant in the 
soya products division of the Glidden Co. 
has been announced by Ralph G. Golseth, 
vice president in charge of the division. Mr. 
Ferguson, who will serve in the Chicago 
headquarters office, comes to Glidden from 
Cargill Inc. where he has served in an ad- 
ministrative capacity for the past three years. 
Prior to that, he was manager of Cargill's 
Chicago office. 


Advises Planting Barley 
To Relieve Load on Oats 


Specific recommendations for the 1948 
crop season were given a group of Farm & 
Home week visitors in Madison, Wis., by 
H. L. Shands, agronomist at the University 
of Wisconsin. Emphasizing the fact that all- 
out production of small grains will be neces: 
sary during the coming year, Mr. Shands 
recommended: 

Plant some wheat and barley as well as 
oats. 

Treat all seed at least 10 days before 
seeding. 

Seed early and prepare the soil well. 

Rotate crops. 

More barley and spring wheat would re- 
duce the load on oats, observed Mr. Shands, 
who felt that farmers of the state are de- 
pending too much on oats. He also pointed 
out an increasing demand for malting barley. 

Preparation of the seed bed and proper 
and adequate fertilization cannot be over- 


emphasized, according to the agronomist. 


@ BOB STEVENSON, Bloomington, Ill., 
has been appointed assistant manager of 
the Rader Grain Co. elevator at Washing- 
ton, Ill. 


@ CHARLES C. MILLER, Montpelier, 
Ind., 62, former manager of the Mont- 
pelier Flour & Feed Mill, died recently of 


a heart ailment. 
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fall Dollars 
-not just Spring Chicks! 


Conkeys ¥-Q* 


(or Conkeys Y-O* All Mash Chick Ration) 


gets chicks off to a 
flying start 


Every pound is “Vitalized with Y-O for the 
extra vitamins needed for good health and 
growth. Tell your customers to follow 
through with Conkeys Y-O Grower. You'll 
find that for you too “It Pays to Follow 
the Y-O Way.” 
*Y-O — derived 
from cod liver oil, 
yeast and other vita- 
min sources — is 
made under a pat- 

4 ented process which 
prolongs the po- 
tency of fat soluble 
vitamins. Y-O “vi- 
talizes” every pound 
of Conkeys Y-O 


G. E. CONKEY CO. 


6761 Broadway Cleveland 5, Ohic 
Mills: Cleveland, O.; Toledo, O 
Nebraska City, Nebr. 


NOW — ORIGINAL 


TEHR-GREEZE 


FABRIC CEMENT 
AVAILABLE FOR IMMEDIATE DELIVERY 


A COMPANY 


FOR REPAIRING GRAIN BAGS 


WHITE — Repairs all types of 
cloth, canvas and leather goods. 
A tough, versatile adhesive with 
thousands of uses in home, repair 
shop and farm. 


Write for Trade Prices. 


VAL-A COMPANY 


700 W. Root St., Chicago 9, Ill. 


KEN MILLER 


Special Trunk Line During Trading Hours 
AND 
FEED INGREDIENTS 


Manufacturers 


BECHER-BARRETT-LOCKERBY CO. 
563 Grain Exchange 
Minneapolis 15, Minnesota 


Brokers of ... 


205 W. WACKER DR. 


QUALITY FEED 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 


INGREDIENTS 


CHICAGO, ILL. 


—— 


veericat 
mix’ 


BETTER Mill Machinery 


The Kelly-Duplex line is built to do 
dependable work, day in and day out— 
and you'll reap the benefits of bigger 
profits through lowered operation costs 
and more satisfied customers. A complete 
line of feed mill and elevator equipment, 
ruggedly constructed of welded steel for 


longer life and greater 
durability. It’s guaranteed 


for your protection. 


The Duplex Mill and Mfg. Co. 


Springfield, Ohio 


V 


— Soybean 


(Continued from page 15) 


alone. These results were very much to be 
expected because it is a well known fact that 
soybean oil meal for best results must be 
accompanied by a source of the animal pro- 
tein factor, a relatively new vitamin found 
in animal and fish protein products. Because 
poultry needs the animal protein factor, 
poultry feeds containing soybean oil meal 
function better when some animal or marine 
products are included. 

Before the discovery of this vitamin fac- 
tor it was believed that animal and marine 
products should be supplied along with 
soybean oil meal to furnish a full comple- 
ment of necessary amino acids which are 
the simpler substances that constitute pro- 
tein. There are about 20 of these amino 
acids, about half of which are indispensable 
—-that is they are needed to sustain life. 
Research workers have known for a long 
time that good soybean oil meal contains 
some of all of these indispensable amino 
acids but they were baffled by the fact that 
poultry feeds relying mainly on soybean oil 
meal for protein were improved by small 
addition of animal and marine protein con- 
centrates even though these concentrates 
upon analysis did not substantially change 
the amino acid makeup of the entire feed. 

The discovery of the function of the ani- 
mal protein factor did much to clear up 
this matter. It then became evident that 
the animal and marine products were con- 
tributing a vitamin which made soybean oil 
meal function more efficiently instead of 


ITAMIN OILS OF ESTABLISHED RELIABILITY 


DEVOLD'S 
VITAMIN A & D 
FEEDING OILS 


VITAMINE BRAND OILS 
(Cod Liver Oils with 
added Vitamins A & D) 


147-P Varick St., New York 13, N. Y. 


PEDER DEVOLD COMPANY 


1000 A— 100D 
1000 A— 400 D 
2000 A — 400 D 


2000 A — 400 D 
2000 A — 800 D 
3000 A — 400 D 


Serving You 
since 
1910 


Division of CHAS. L. HUISKING & CO., INC. 


CAMEL 


WHEAT MIXED FEED 


for 


Poultry-Dairy Cows-Pigs 
EXCELSIOR MILLING COMPANY 


Minnesota 


Minneapolis 


“All in 
one bag” 


improvement being entirely due to amino 
acids. 

Because of much publicity that has heen 
given soybean oil meal some poultry nen 
have been led to believe that if soybea: oil 
meal were included in the list of ingred:ents 
of their poultry feed they would have a 
perfect feed. This is not true. Soybean oil 
meal is a wonderful source of high quility 
protein but, as stated above, it is not a rich 
vitamin source and neither is it a sufficient 
source of all of the minerals require: by 
poultry. To function efficiently and ccon- 
omically for the poultryman, soybear oil 
meal must be supplemented with the vita 
mins and minerals required by poultry in 
proper amounts as well as with a ood 
source of carbohydrate materials for encrgy, 

Feed manufacturers have learned {rom 
the experiment stations or from their own 
investigations the proper way of supple 
menting soybean oil meal in poultry {ceds 
for best and most economical results. 

In the work of Brant and Carver, a‘ ore- 
mentioned, where soybean oil meal was in- 
cluded in diets for chickens from day old 
through a year of egg production the ‘in 
vestigators took the necessary steps to sup- 
ply all food factors required. 

When such procedures are followed soy- 
bean oil meal can be relied upon to supply 
high quality protein for poultry feeds on 
an economical basis. 


McMillen Mills Publishes 
New Dairy Calf Manual 


McMillen Feed Mills, Fort Wayne, lnd., 
has released the sixth in its series of man- 
agement manuals for livestock and poultry 
raisers. The latest manual, entitled “Man- 
agement Manual For Dairy Calves”, is an 
instructive booklet covering the story of 
good breeding, selection, and proper man- 
agement of the dairy herd from calf to calvw 
ing. It also includes two illustrated pages 
of “Do’s” and “Don'ts” in showing of 
dairy cattle. The booklet is available to 
dealers, vocational agricultural teachers, 
county agents, and feeders, on request 


@ JAMES C. HALTON, Red Oak, Iowa, 
has been named manager of the Dannen 
Grain & Milling Co.’s elevator at Red Oak. 


@ WESTON GRAIN CO., Weston, II. 


is erecting a new grain storage elevator. 
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Dr. Crowe Named Assistant 
To Central Soya President 


Dr. Charles W. Crowe, Evanston. IIl., 
recently elected to the board of directors of 
the Central Soya Co., Fort Wayne, Ind., has 
been appointed assistant to the president of 


DR. CHARLES CROWE 


the company, according to R. H. Fletcher, 
’ president. Dr. Crowe assumed his new 
duties March 1. 

Dr. Crowe, a graduate of the University 
o! Lowa, has practiced dentistry in Evanston 
for over 20 years. He is one of the original 
stockholders of the Central Soya Co., and 
has long showed an interest in business af- 
fairs. Dr. Crowe has retired from the den- 
tal profession to devote full time to his 
duties with the company, and will move his 
family to Fort Wayne shortly. 


Alfalfa Booklet Published 
By American Dehydrators 


“Alfalfa Feed Facts You Should Know” 
is the subject of an educational folder pre- 
pared by the American Dehydrators asso- 
ciation, Chicago, Ill. for distribution by the 
affiliated firms and dealer members. 

The folder features a short history of the 
development of alfalfa, with appropriate 
sections for poultry, turkeys, swine and 
cattle, giving the nutritional qualities that 
make alfalfa an excellent feed for each of 
the classes of fowl and livestock. The back 
page of the folder shows a quantitative 
breakdown of the component elements, vita- 
mins, minerals, and nutrient factors found 
in 100 pounds of alfalfa meal. 


@ KRENZEL BROS., Leoti, Kan., have a 
30,000 bushel elevator under construction. 
The new structure is expected to be com- 
pleted early in the spring. 


@ SANORD MOON, jr., Tyler, Minn., 
has been appointed manager of the Tyler 
Co-op Co., succeeding Lowell Svendson, 
who retired recently. 
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blackstra 


FOR FEED MIXING 


TONAL MOLASSES COMPANY 


PHILADELPHIA 34, PENNA. 


_ KNOW THEM BY THEIR BRAND 


MEAT AND BONE SCRAPS 


RED WsrRaND 


DIGESTER TANKAGE. 
BONE MEAL 


QUALITY IN FEEDS 1S ECONOMY IN FEEDING 


COTTONSEED MEAL 
CAKE and PELLETS 


SOYEEAN MEAL, and PELLETS 


PEANUT MEAL 


o Frorein 

HOLD FAST 

TO THOSE 


WHICH ARE GOOD 


rep W srand 


is — good for feeds 


To hold fast its excellence 


COTTONSEED HULLS 


COTTONSEED HULL BRAN 


il 


GROUND PEANUT SHELLS 


(Car lots only) 


of quality ts our continuing 


Wire in collect, any time, for 
Delivered Prices 


pledge to our customers. 


¢ 


On request, we will send you our weekly 
market letter with quotations. 


THE BRODE' CORPORATION 
P. O. Box 700 
Phone: L.D. 271 MEMPHIS, TENN. 


Chicago City * Los. 
Oklahoma City * Albert Lea * Omaha © 
Cedar Rapids 


FEED GRAINS FOR THE FEED TRADE 


MULLIN & DILLON CO. 


Reliable Grain Merchants 


Main Offices — Minneapolis 
Telephone Main 3384 


| 

Seaboard 

— 

=- | 
; 
= — 
= 
= = 
= = 
= = 
= 
\ 
= 
VILSON & Co. 
@ 123 


THE 
STANDARD 
OF THE 
INDUSTRY 


e 
BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


The scientifically built 
“Nu-Hy” grain bucket has won an 
acai enviable reputation among grain 
elevator operators. It has sav 
of your elevator many vital man hours, cut costs, 
leg. Weine for our and Bes increased capacities where- 
ever installed. 


Screw Conveyor Corporation 
HAMMOND 


Hammond, ind. 


719 MNoffman St. 


GRAN! 
INA GRANITE 


CAROL 
THE 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange @ New York City 


CARUS MANGANESE | 


IN FEED 
STOPS 
PEROSIS 


Add Carus 
Manganese to 
Mashes you mix 

and sell. Stock Carus ones = those 
who mix their own. It’s the anti-perosis 
element absolutely needed in all growing 
and breeding mashes to prevent Perosis, 
short legs, short wings, parrot beak. Write 
for free bulletin and prices. 


CARUS CHEMICAL CO., 


CABLE ADDRESS “RAYBAR” 


TIDEWATER GRAIN 
COMPANY 


ESTABLISHED 1927 


Receivers © Shippers 
Exporters 
Export and Domestic 
Forwarders 


Members All Leading Exchanges 


Baltimore 2, Md. 


Bourse 
Philadelphia 6, Pa. Chamber of Commerce 


FERTILIZER 


for the 
FEED TRADE 


write 
UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


INSPECTION OF COMMERCIAL 
FEEDSTUFFS 
Bulletin 132, University of Massachusetts, 
Amherst, Mass. 


* * * 


COMMERCIAL FEEDS IN KENTUCKY, 1946 
Regulatory Bulletin 57, University of Ken- 
tucky, Lexington, Ky. 


* * * 


QUARTERLY REPORT ON FEED SAMPLES 
Regulatory Bulletin 58, University of Ken- 
tucky, Lexington, Ky. 


* * * 


FIFTY-EIGHTH ANNUAL REPORT 
University of Tennessee Agricultural Expe- 
riment Station, Knoxville, Tenn. 


* * * 


THE MOHAWK AND OTHER OATS 
VARIETIES FOR 1948 
New York College of Agriculture, Ithaca, 
N.Y, 
* * 
THE STORY OF INOSITOL 
The Borden Co., 350 Madison Ave., 
York City 


New 
* * * 


THE ROLE OF MINERALS IN THE DAIRY 
RATION 
Bulletin 207, Michigan State College, East 
Lansing, Mich. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — 
TRY US 


SWIFTIDE Blended Fish Oil 
Brewer's Dried Grains 
Linseed Meal © Malt Sprouts 


Ss Mill Feeds 


CORN OIL MEAL 
CORN GLUTEN MEAL 
CORN GLUTEN FEED 
SOYBEAN OIL MEAL 


A 
L 
E 
Y 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 


Des Moines, Ia. 
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MINNESOTA 
GIRL FLOUR 


li. and finest 
MILL FEEDS 
.. order today from 


Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis - Mills: St. Paul 
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Service department for our readers. 
Low Rates: 50c per line; minimum, 
four lines including heading. 


MACHINERY FOR SALE 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


For Sale: One Used Fox Cutter, Model No. 
224 $300.00 F.O.B. Neodesha, Kansas. W. J. 
Small Company, Inc. Neodesha, Kansas. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 3, Wis. 


For Sale: Attrition Grinder. Sprout Waldron 
20 in. attrition grinder with two 10 H.P. direct 
drive motors with starter and switch box, also 
extra grinder plates. Oconto Milling Co., Ocon- 
to, Wisconsin. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
KD-15, c/o The Feed Bag, Milwaukee 3, Wis. 


Excellent Puritan Molasses Mixer with 15 
H. P. motor, 2 Morse Chain, 75 H. P. Hammer 
Mill Drives 1500 to 3500 rev. in Cases. 2 Ton 
Sprout Waldron new Mixer, Ton Munson Mixer, 
13” Papec Hammer Mill, Nickle Cob Crushers, 
24 Ton Fairbanks Truck Scale, etc. Muncy Mill 
Machinery Co. Muncy, Pennsylvania. 


~ One-Ton Burton Mixer with or without motor, 
excellent shape $200.00. H. A. Hillmer Co. 
Freeport, Illinois. 


Sprout Waldron 22” Attrition Mill with two 
20 . elec. motors direct connected, Com- 
plete with starters, ammeter, Fidelity Blower 
direct connected to 7% H. P. motor. Stearns 
magnetic separator cyclone collector, spouting 
and 2 way valves. Also 1 Monarch Husk Reel 
size 36 x 72. One 8” Western Turnhead Dis- 
tributor. 1 Bender Hoist for 10 ft. driveway. 
1 Elevator Leg complete with 80 ft. of 9” belt 
and buckets attached. Gilbertville Milling Co., 
Gilbertville, Iowa. 


ELECTRIC MOTORS FOR SALE 
1-40 H.P. Wagner Elec. Motor & Compensator 
2-50 H.P. Wagner Elec. Motor & Compensator 
8-60 H.P. Wagner Elec. Motor & Compensator 
1-75 H.P. Wagner Elec. Motor & Compensator 
4-75 H.P. Wagner Elec. Motor & Compensator 
These are standard, sleeve bearing, open end, 
Squirrel cage, three phase motors with short 
shaft for direct connecting, 1750 R.P.M. each 
complete with 9141H Cutler-Hammer manually- 
operated compensator. These are new units in 
original crates. Also: 
4-14” Type L Dings Magnetic Separator 
7-16” Type L Dings Magnetic Separator 
Write for prices. Gehl Bros. Mfg. Co. 
Room 540, West Bend, Wisconsin 


BUSINESS FOR SALE 


Feed Mfg. Business 20 Mi. W. of Chicago. 
14 yrs. Own Brands, Excellent Locality. Approx. 
$7500. will handle—includes machinery, truck, 
office equipt. some new or good condition. Have 
other interests. Write Box MA 28, The Feed 
Bag, Milwaukee 3, Wis. 


MODERN SOYBEAN PROCESSING PLANT 
and feed mill 


FOR SALE 


Both soybean processing plant and feed mill are 
doing an established business. Located in north-central 
Illinois, in the heart of the soybean country, and 
served by the Burlington railroad, favorably situated 
for shipments to West and Northwest. Plenty of 
beans on hand to assure continued operation. Is fully 
equipped, including latest type French screw press, 
800 bu. capacity per day. Has 40-ft. 30-ton truck scale, 
well-equipped laboratory for testing work. Storage 
capacity for 300.000 bu. Priced to sell. 


Address all inquiries to 


BOX MA 132 — THE FEED BAG — MILWAUKEE 3, WIS. 


JOBBERS OF FEED INGREDIENTS 


Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED INC. 


JAMESTOWN, N. Y. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 


Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINNESOTA 


HELP WANTED 


FEED EXECUTIVE WANTED 

Age 30 to 40. Experienced in grain purchasin 
and selling. General knowledge of livestoc 
desirable. Excellent opportunity for right party 
with large well established organization. Loca- 
tion California. Write fully, information confi- 
dential. Write Box JN 101, The Feed Bag, 
Milwaukee 3, Wisconsin. 


Man, Age 28-35. Feed brokerage firm, well 
established and expanding; Location Chicago. 
Write fully, stating qualifications and desired 
salary. Write Box MA 16, The Feed Bag, 
Milwaukee 3, Wisconsin. 


MISCELLANEOUS 


Hatching Year "Round — All Popular Breeds 
**%* U.S. Approved—Pullorum Controlled. Re- 
liable Source For Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 

UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 


hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


MERCHANTS FEED CORP. 


Representing Reputable Sellers to Responsible Buyers 
STATE BANK BLDG. 


75 STATE STREET ALBANY, N. Y. 


Receivers, Shippers and Elevator Operators 
Consignments Solicited 


ELECTRIC STEEL ELEVATOR Division of 
RUSSELL-MILLER MILLING CO. 
MINNEAPOLIS, MINN. 
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DOYLE & CASSELMAN CO. 


BROKERS 


Feed Ingredients and Grains 


BOB DOYLE BILL CASSELMAN JACK ANDERSON 
4006 Board of Trade 141 W. Jackson Bivd. 
Phone Wabash 0028 CHICAGO 4, ILL. 


ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY CO. 


Grain Exchange Building 
Minneapolis 15, Minnesota 
Members: 
American Feed Manufacturers Association 
The Grain and Feed Dealers National Association 


MEAL 


Sun-Cured and 
Dehydrated 


COMPETITION IS HERE 


Let your Amburgo represent- 
ative, in oy: show 
you how to make highest 
quality feeds at lowest cost 
with Amburgo feed improve- 


NATIONAL ALFALFA 

DEHYDRATING AND THE AMBURGO CO., Inc. 
MILLING CO. 1421 CHESTNUT ST. - PHILA. 2, PA. 

LAMAR, COLORADO 


ST. LOUIS, MO. * 
CHANDLER, ARIZ. 


ALFALFA 


New Secretary 


WILLIAM B. BOSWORTH 


William B. Bosworth, Chicago, has heen 
elected secretary of the Chicago Board of 
Trade, according to an announcement by 
Richard F. Uhlman, president of the board. 
Mr. Bosworth has been with the Board of 
Trade since 1930. He joined the organiza- 
tion as assistant secretary, a post which he 
retained until named acting secretary in 
August, 1947. Mr. Bosworth is a graduate 
of the University of Chicago, and formerly 
was associated with the United States treas- 
ury department and the former Peoples 
Trust & Savings bank of Chicago. 


Anderson Box Co. Issues 


First Post-war Catalog 


The Anderson Box Co., Indianapolis, 
Ind., has issued its 1948 catalog, the (first 
since the first year of the war, listing and 
describing the complete line of Anderson 
Chick shipping boxes, hatchery supplies and 
equipment. 

Galvanized feeders and fountains, heavy 
duty aluminum nests, batteries, and flock 
feeders are illustrated in the catalog, along 
with a complete line of oil, electric, and 
coal burning stoves under well advertised 
Anderson names. 

Catalogs and price lists may be obtained 
Dy writing Anderson Box Co., Indianapolis. 
@ FRANK N. KYSER, Minoa, N. Y., 
owner and founder of the Kyser Lumber & 

Feed Co., died Jan. 25. 

@ LAWRENCEBURG TERMINAL ELE- 
vator Corp., Lawrenceburg, Ind., is install: 
ing a modern dust control system. 

@ VALFRED JOHNSON, Prophetstown, 
Ill., has been named manager of the Pro: 
phetstown Feed Mill, replacing Claude We: 
burg, who has taken a new position as feed 
and sales supervisor of all Rock River Grain 
Co. subsidiaries. 
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Wilcox Hatchery Host to 
450 Poultry Raisers 


The Wilcox Hatchery, Warren, Ill., spon- 
sored a meeting for poultry raisers at the 
Warren auditorium, Warren, Feb. 4. The 
meeting is an annual affair which was begun 
by Dalvin P. Wilcox, owner of the hatch- 
ery, in 1937. In the span of 11 years, the 
meetings have grown from an attendance of 
16 at the first, to over 450 at the 1948 
meeting. 

The hatchery meeting was intended to 
start off the hatchery season by providing 
an educational program for all persons inter- 
ested in poultry raising and poultry prob- 
lems. The featured speaker at the meeting 
was Al Flaherty, Consolidated Products, 
whe spoke on “What We Know, What to 
Expect in 1948, What to do Now”. 

A buffet style chicken dinner was a high 
spot of the evening. Suppliers who coop- 
erated by furnishing door prizes for the 
event included Consolidated Products, Dr. 
Salsbury’s Laboratories, Kline Manufactur- 
ing Co., Val-A Distributing Co., Allied 
Mills, and Acme Mills. 


Arrow Mills Inc. Purchases 
Wes-Tex Properties 


Arrow Mills, Inc., Houston, Tex., has 
completed the purchase of the Wes-Tex 
Grain & Milling Co., Plainview, Tex., ac- 
cording to company officials. The purchase 
of the Wes-Tex properties, which include 
a feed mill, seed cleaning plant, and a 
250,000 bushel elevator, gives Arrow Mills 
facilities for the distribution of feed over 
the entire state of Texas. 

Arrow Mills also operates a large flour 
and feed mill at Houston, and a flour and 
feed mill at Brownwood. The firm also has 
warehouses in Austin and Santa Ana. 

Michel Fribourg, New York, is president 
of the company, and Julius Mayer, Chicago, 
is executive vice president. F. E. Cowan and 
R. T. Cofer, Houston, are vice presidents 
and co-managers of the Arrow Mills 
operations. 


Chicago Board of Trade 
Elects 5 New Members 


Five new members have been elected to 
the Chicago Board of Trade, according to 
J. O. McClintock, executive vice president 
of that body. The new members are: Clar- 
ence C. Fivian, Continental Grain Co., 
Chicago; Carl C. Farrington, Archer-Daniels- 
Midland Co., Minneapolis; Harry Shere, 
Van Dusen Harrington Co., Minneapolis; 
Arthur L. Peydick, Andrew Stewart Mes- 
sick Co., Chicago; and Albert M. Andreas, 
National Vegetable Oil Co., Minneapolis. 


@ VIGO BUREAU COOPERATIVE, 
Terre Haute, Ind., is planning the construc- 
tion of a new 50,000 bushel grain elevator. 


Qe 

@ PROTEIN BRANDS CO., Iowa City, 
Iowa, commenced operations in its new 
plant in January. 
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STERLING 


EGG CARTONS 


For EXTRA profits and GREATER 
dependability, handle Sterling egg 
cartons. Write for details TODAY! 


STERLING PAPER COMPANY 


B & Lippincott ° Philadelphia 34, Pa. 


LATTIN COMPANY, Inc. 


Jobbers Feed Stuffs — Manufacturers Representatives 


SEA 


327 So. LaSalle St. 
Chicago 4, Ill. 


Chamber of Commerce 
Buffalo 2, N. Y. 


The SCIENTIFIC 
VITAMIN 
FORTIFICATION 


e@ A Specifide for each class of feed. 

e@ Contents each 5-lb. can fortify ONE 
TON of feed to Recommended Nutrient 
Allowances of Nat’l. Research Council, 

e@ Packed under inert gas, Specifide’s 
“Sealed-In’’ Vitamins stay FRESH! 

e@ Specifide Vitamins are On the 
Label and In the Can! 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


NG 

MINNE 


Specifide, Inc. 
Manufacturing Chemists 
for the Feed Industry 
Delaware & South Sts., Indianapolis, Ind. 


CASH IN on the Egg Season with 
ry 
Better 
— 
at 
right prices! 
— B 


Advance Seed Co. 128 
Albers Milling Co. 10 
Amburgo Co. 126 
American Dry Milk Institute. 104 
Armour 113 
Atkins & Inc. 7 
Becher-Barrett-Lockerby Co. -.......... 
Bemis Bro. Bag Co. 
36 
Brode Corp. .... oe 123 
Distillers Corp. 

18 
124 
Carus Chemical Co. 124 


Central Mills, Inc. me 24 


Chantland Mfg. Co. 116 
Chase Bag Co. 70 
Commercial Solvents Corp 69 
G. E. Conkey Co. 121 
Davis Enterprises, Inc. _............... 45 
Dawe’s Products Co. 46 
Dehydrating Process Co. 51 


Des Moines Oat Products Co.. 
Detroit Diesel Engine Division -. 
Deutsch & Sickert Co. 
Peder Devold Oil Co. -....... 
Dings Magnetic Separator Ce. 
Donovan Feed Co. 
Doughboy Mills 
Doyle & Casselman 
E. F. Drew & Co. 
Dreyer Commission Co. 
Duplex Mill & Mfg. Co. 
E. I. du Pont de Nemours & Co................... 64 


Eagle Roller Mill Co. ... 129 
Electric Steel Elevator 125 
Elk Valley Alfalfa Mills 82 
Eriez Mfg. Co. 62 
John W. Eshelman & Sons ............................ 35 
Exact Weight Scale Co. 112 
Excelsior Milling Co. 122 
Feed Service 110 
Feed Supplies, Inc. -..... 117 
Flambeau Milling Co. 
Fredman Bag Co. ..... am 130 


Hardy Salt Co. .. 
Hendy Feed Co. 


Hiawatha Grain Co. _. 125 
Honegger’s & Co 119 
Hubbard Milling Co. -- 40 
H. D. Hudson Mfg. - 6 
T. E. Ibberson Co. ........ 117 


International Paper Co. 
Iodine Educational Inc. 
Iowa Limestone Co. 


National Al & Milling Co..... 


National Distillers Products Corp................... a4 


National Food Co. 


National Molasses Co. 
M. J. Neahr & Co. 
Nellis Feed Co. 
New England By-Products Corp....................-- 
Newsome Commission Co. 
Nitragin Co. 
Nopco Chemical Co.....80, 99, 103, 106, 111, 


North Carolina Granite Corp......................... 12 


North East Feed Mill Co. 
Northern Milling Co. 


LEARY 


GRAIN COMPANY 
(1023 CHAMBER OF COMMERCE, MINN. 
Bridgeport 1231 


Northrup, King & Co. 94 

L. L. Olds Seed Co. 92 NOW!-Buy SUPERIOR’S-PURE 
Oyster Shell Products Corp. .....................--.- 42 Meat and Bone Scraps 
Pillsbury, Poca Digester Tankage 
Prater Pulverizer Co. .. ..107 Bone Meal — Blood Meal 
Premier Peat Moss Corp. 2. ----o--0---eecc00-—- 89 Superior Packing Co. 
Quaker Oats Co. 105 St. Paul, Minn. 
Russell-Miller Milling Co 4 — 
Ryde & Co. 116 
Dr. Salsbury, Laboratories 49 SOYBEAN MEAL . .. MILLFEEDS 
argent 
Savage, Inc. 32 
Co 102 LINSEED MEAL 

crew mveyor Corp. 
tales Co. i2g | A. L. Stanchfield, Incorporated 
Wholesale Grain and Feed Merchants 
Shellbuilder Co. 115 500 Corn Exchange Bldg. Minneapolis 
Sidney Grain Co. 13 

impson, Romeiser, Evans Co. 
fae. DRY VITAMIN 
Somat & Co. 16-106 
A. L. Stanchfield & Co 128 

Standard Brands, Inc. 20 

Stearns Magnetic Co. 86 

Sterling Paper Co. 127 

trong-Scott g. Co. 

Sunset Feed & Grain Co. 120 MARION, IND. 
Superior Packing Co. 128 

ennant oyt Co. 
Tidewater Grain Co. 124 
Tobacco By-Products Co, 87 A Vv E M N E Y 
Ultra Life Laboratories, Inc 58 with 

Union Service Co.. 124 

United Feed Products Co. 121 

U. §S. Industrial Chemicals, Inc....................-.. 63 ee 

U. S. Sugar Corp. 113 
A 121 
Vitaliy ‘Mills, “Inc. 103 
Waterloo Mills Co. 129 
B. I. eller 112 
Werthan Bag Co. 109 
Western Condensing Co. 28 
White Laboratories ..... 115 
Whitmoyer Laboratories 85 
willis Cor 129 

Wilson & Co., Inc. = j 
Winthrop inc. TWINES INDIANAPOLIS, IND. 
Wisconsin Agriculturist & Wallace’s Farmer.. 7 
World Products Corp. 78 
A. K. Zinn & Co. 34 


Jacobson Machine Works _... 


Kellogg Milling Co. 8 
Spencer Kellogg & Sons, 


Percy Kent Bag Co., Inc..................-.-. 

Kentucky Chemical "Industries, Inc.. 
King Midas Flour Mills 


Koelsch Grain Co. -.......... 99 
LaBudde Feed & Grain Co.......--22-.2.--. 108 
Land-O-Lakes Creameries, 
Lattin, Inc. 127 
Leary Grain Co. 128 


Lederle Laboratories 83 


Lindsey-Robinson & Co. 100 
Liquitrol Co. 111 
Maney Bros. Mill & Elevator Co. 108 


Marblehead Lime Co. 
Marden-Wild Corp. 
C. J. Martenis 
McMillen Feed Mills 
Merchants Creamery Co. 
Merchants Feed Corp. 
Merck & Co., Inc. 
Midwest Burlap & Bag Co. . 
Milwaukee Feed & Grain C 
Morton Salt Co. 
Mullin & Dillon Co. 00... 
Murphy Products Co. 


HELP CRIPPLED 
CHILDREN 


Every Easter Seal You Buy 
Helps A Crippled Child 


Feed Ingredients 
of all Kinds 


North East Feed Mill Company 


Minneapolis 13 Minnesote 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 


(At it since ’92) 
414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


GRAIN SORGHUM 
SWEET SUDAN . 


Apvance SEED COMPANY 


——= PHOENIX, ARIZONA—> 
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Parker Gives Pointers for 
Profitable Barley Crops 


A “harvest of dollars” is predicted for 
barley growers who grow grain for the malt- 
ing barley market in 1948, according to Dr. 
John H. Parker, director of the Midwest 
Barley Improvement association, Milwaukee, 
Wis. Reminding barley growers that malting 
barley now commands a premium of 72 
cents a bushel over feed barley, Dr. Parker 
has outlined the essential points for the pro- 
duction of a good malting barley crop. 

To insure a successful barley crop, Dr. 
Parker recommends: select a variety of bar- 
ley approved by the state agricultural col- 
lege as being best suited to local soil and 
climatic conditions; obtain certified seed or 
other good seed; treat the seed with new, 
improved ceresan, to reduce losses from 
smut and other seed-borne diseases; and 
plant the barley as early as seasonal and soil 
conditions permit, choosing a well-drained 
clay loam soil and avoiding sandy soil or 
poorly drained land, and then apply com- 
mercial fertilizer, keeping in mind that phos- 
phate usually produces an increased yield. 

Barley growers in North and South Da- 
kota, Minnesota, Wisconsin, Iowa, Illinois, 
and Michigan will also be able to compete 
for $30,000 in cash prizes and numerous 
awards offered by the Midwest Barley Im- 
provement association in its 1948 malting 
barley contest. Full information on the con- 
test can be secured from Dr. John H. 
Parker, Midwest Barley Improvement asso- 
ciation, 828 North Broadway, Milwaukee, 
Wis. 


Christen Named Assistant 
Allied Mills Sales Head 


F. E. Christen, director of educational 
service for Allied Mills, Inc., Fort Wayne, 
Ind., has been promoted to the position of 
assistant general sales manager with the 
firm. Mr. Christen, who succeeds E. D. 
Griffin, recently appointed to the general 
sales manager’s post, will be located in the 
Chicago general office. 


Mr. Christen is a graduate of Purdue uni- 
versity and joined Allied Mills in 1929, after 
two years as county agent in Adams county, 
Ind. He served in the advertising and sales 
promotion division at Fort Wayne, and as 
assistant district sales manager in the Harris- 
burg, Pa., district before heading the edu- 
cational service division for the past several 
years. 

@ LAKE FARM SUPPLY, Chisholm, 
Minn., has purchased the Chisholm Flour 
& Feed Co. from Clayton Shafer, 
BRUCE SMITH TAKES BRIDE 

Bruce W. Smith, formerly associate edi- 
tor of The Feed Bag, was married on March 
13 to Miss Alida Kostka of Milwaukee. The 
newlyweds are both graduates of the school 
of journalism of Marquette university. They 
will make their home in Stevens Point, Wis., 
where Mr. Smith is employed as editor of 


a house organ published by the Hardware 
Mutuals, 
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EASTER PARADE 


Get in Step: Join 
the profit pa- 
rade. You'll stay, 
“OUT UN 
FRONT" with 
the famous 
PROVICO 
FEEDS. 


Check the PROVICO DEALER 
PLAN. GROW with PROVICO. 


Kentucky Chemical Industries, Inc. 
Phone Poplar 0200 — Cincinnati 32, Ohio 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 
STRONGER 
will 
LONGER 
have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups 


MADE 


LAST 


" WRITE TO: 
K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


CONSERVE 
GRAINS 


Increase 
Feeding efficiency 
with Balanced 


EAGLE 
FEEDS 


For all poultry 
and livestock 


EAGLE ROLLER MILL CO. 
New Ulm, Minn. 


HEADQUARTERS FOR 


Mt. Airy Gran-I-Grit 

Pilot Brand Oyster Shells 

Armour Meat Feeds 

Nopco A & D Feeding Oils 

Clear Quill Livestock Mineral 

Blatchford’s Products 

Clear Quill Poultry Concentrates 

Leader Peat Litter 

Fish Meals 

Nopco A&D Dry Vitamin Products 

Small’s Dehydrated Alfalfa Meals 

Waterloo Hog Feeds 

Linseed — Cottonseed — Soybean 
Meals 

Servall Stazdry Poultry Litter 

V-C Phospho-Tobacco Fertilizers 

Royal Oak Charcoal 

Western Condensed Buttermilk 

Anderson Chick Boxes and 

Hatchery Supplies 


Waterloo Mills Company 


_ Manufacturers and Wholesale 


WATERLOO 
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Sera FOR YOURSELF 
HOW THIS DIESEL POWER 


FITS YOUR BUSINESS 


Today! Decide to know about 
General Motors Diesels— why 
they are replacing other en- 
gines everywhere— how 
they are simplifying prob- 
lemsand reducing fuel costs. 
Can they do it for you? 
4 Here are the answers. 


ure we're proud 
hough we hate to brag : Get this FREE BOOKLET <7. 


Detroit Diesel Engine Division, Dept. 1-10, 
your Satts Tae flon IS 13400 West Outer Drive, Detroit 28, Mich. 


in the ba at j Please send me a free copy cf Power Parade. | want to know what 
. g : your GM Diesel engines can do for me. 


NAME 


ADDRESS. 


fre d man fom pany OCCUPATION 


OA 4114-330 E CLYBOURN MILWAUKEE, WISCONSIN 


DETROIT DIESEL ENGINE DIVISION 


DIESEL Single Engines..Up to 200 H.P. DETROIT 28, MICH. Multiple Units..Up to 800 
ESTABLISHED 1889 POWER GENERAL MOTORS 


THE FEED BAG — March, 1948 


| 
& 
/) 
130 


“profit blinders.”” Show them why it is short 
sighted economy to save pennies on price and 
lose dollars on results. Help them save high- 
priced grain and make greater profits on 
hogs, cattle and poultry with MURPHY’S 
CONCENTRATES. Showing customers 
how to_make more money always helps your 
business to grow. 


SELL PRO IS: e NOT PRICE You can help your customers cast off those | 


Complaints about high prices are often misleading. It’s not the 
“price tag’””? but the return on the investment that makes ‘‘profits.”’ 
No farmer buys a new car, pays his taxes or reduces the mortgage by 
shopping around for low prices. Actually, he makes his profit from 
the results he gets from his feed, regardless of its cost. 

Farmers frequently lose profits and waste high-priced grain by 
unbalanced feeding. So when a customer comes to you for feeding 
advice, sell him good feed in terms of the profits he will make. Assure MURPHY PRODUCTS COMPANY 
him he is making a sound investment when he buys a good feed. He Burlington, Wisconsin 
will remember the profits he made long after he forgets the price he paid. 

That’s why it is smart business to tell your customers about 
MURPHY’S CONCENTRATES. Farmers will listen if you take 
time to show them how Murphy’s will help save high-priced grain, cut 
feed costs and prevent. costly breakdowns. Thousands of farmers have 
actually doubled their profits when they switched from old-time, 


wasteful feeding methods to the modern, profit-proved Murphy way. CUT-COST 


CONCENTRATE 


‘ 


100 LBs. 


| a 
i 
\ 
ae 


Midas 
alesman... 


\\ 
L., a flour salesman, but | also like to 


consider myself as being a business partner 


of my customers." 


"For example, one of my customers recently 


told me that he likes to do business with King 


Midas because of the friendly manner in which 


they conduct business. He said that the sincere 


interest which King Midas has for his success 


makes him feel that he is actually a part of the 


King Midas organization." 


"Each time | make a sale, | like to feel that 


| am contributing in some way to the success 


of my customers by providing them with the 


highest quality products possible with the 


friendliest of service." 


ROBERT WARD 
MADISON, WISCONSIN 


: KING MIDAS FLOUR MILLS 
MINNEAPOLIS MINNESOTA 
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